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Medal Struck to Commemorate Holy Year in Rome, Opened hy Pope Pius XI Last Christmas 
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FAIRFAX—By the Master Craftsmen 


apap sr tad Tuer supremacy of FAIRFAX remains un- 
Master « 1M ’ 4 ee} 

the. Burin Dien, challenged. This exquisite pattern, de- 
Concord, N. H., en- ; 

graving & special de- signed and wrought by the master crafts- 
sign on a Fairfax 


waiter, men to-day leads in volume of :sales all 
other sterling patterns in the world. 
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Dessert forks 6 for 21.50 
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This Advertisement will occupy Full pages 
in the May issues of 
ARTS AND DECORATIONS HOUSE BEAUTIFUL TOWN AND COUNTRY 
ASIA LIFE VOGUE 
COUNTRY LIFE TIME HOUSE AND GARDEN 
GOOD HOUSEKEEPING WORLD TRAVELER VANITY FAIR 


and large space in forty leading newspapers 
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Industrial Diamonds and Their Many Uses 





By Robert F. Salade 




















- ERYBODY knows that a diamond is 
a most useful tool for cutting glass, but 
doubtless many persons would be surprised 
to learn of the many other uses to which 
diamonds are put in various arts and indus- 
tries. These diamonds which are being used 
for industrial purposes, however, are not the 
same kind of stones that are displayed in 
jewelry stores, but they are imperfectly crys- 
tallized diamonds of the class known as bort. 
“Diamond cut diamond” is both a familiar 
expression and a true one, for bort are used 
for cutting and polishing perfect diamonds, 
as well as many other kinds of gems. 

In addition to bort, which are found in 
practically all of the large diamond mines 
throughout the world, there are several 
other kinds of industrial diamonds, including 
miners’ and engravers’ diamonds, black dia- 
monds and glaziers’ diamonds. In the trades 
where they are used as tools all of the vari- 
ous kinds of industrial diamonds are broadly 
classified as bort. 

A diamond is graded as 10 in hardness; 
has a specific gravity of 3.5, and is the hard- 
est substance known. It can be scratched 
only by another diamond; is not affected by 
acids, and burns only at the temperature of 
the electric arc. No wonder, then, that dia- 
mond-pointed drills are used so extensively 
for core drilling of the most difficult char- 
acter. The diamond drills are employed in 
all the great mining industries for the most 
important drilling operations, and the won- 
derful utility of these drills no doubt has 
lead up to many of the diamond-pointed cut- 
ting tools which are now being used in ma- 
chine-finishing work. 

In the optical industry, where every year 
millions of pairs of lenses for eyeglasses are 
ground and cut to shape, diamond-pointed 
tools are used to great advantage. For ex- 
ample, the kinds of lenses which are to be 
put together and form plain bifocals are cut 
to the essential shapes by means of diamond 
segment cutters, while all of the regular 
blank lenses are cut to round or oval shapes 
with rapid diamond cutters, designed espe- 
cially for such work. The small, round 
holes in optical lenses, for the reception of 
nose-bridge or frame, are drilled on both 
sides of each lens requiring such work by a 
diamond-pointed drill. 

Lenses and glasses for a wide variety of 
scientific instruments are cut out of the 
blanks to the exact shapes and measurements 
essential by means of precision-cutting ma- 
chines equipped with diamond points. In 
Practically all cases where pieces of glass 
are to be cut to odd or fancy shapes, such 


work is done with a diamond-pointed cut- 
ting tool. 

It is an interesting fact that industrial dia- 
monds are used in connection with the proc- 
esses of manufacturing wire—the highest 
grade of thin wire, including gold, silver, 
copper, aluminum and_ hard-metal wires. 
During the process of manufacture the wire 
is drawn through a tapered, round hole that 
has been drilled into a diamond, and as the 
wire passes through this hole it is perfectly 
finished to exactly the diameter desired. In 
this way, wire of different diameter is rapidly 
produced according to the diameter of the 
hole in the diamond used, and each size of 
wire will be of uniform diameter throughout 
its entire length. 

Another very interesting use of a diamond 
is that relating to the work done on a modern 
engraving machine. We refer to engraved 
steel or copper plates to be used for intaglio 
printing, such as “engraved” wedding invita- 
tions, business stationery, etc. The operator 
of the engraving machine works from a mas- 
ter plate, which contains depressed letters of 
the alphabet of the style of lettering to be 
engraved. The machine can be adjusted to 
reproduce various sizes of lettering from 
the master plate. The steel or copper plate 
that is to be engraved is first to have its 
smooth and polished surface coated with the 
kind of engravers’ wax, called a “ground” 
in the trade. The plate is then placed in 
the proper position on the machine for the 
engraving, which is done with a diamond 
point. As the operator of the machine moves 
the tracer point in the detail of the master 
plate, every movement is automatically du- 
plicated by the diamond point above. After 
the desired lettering has been outlined on the 
waxed surface of the plate, the plate is then 
taken off the machine to be etched by acid, 
the acid attacking only the exposed parts of 
the waxed surface which have been cut 
through the “ground” by the diamond point. 

Among the many different kinds of mate- 
rial which are frequently cut and machined 
to exceedingly close measurements are: 

Ivory, compositions of ivory, celluloid, 
bakeklite, hard rubber, fibre, aluminum, paper 
lproducts, papier maché, graphite, platinum, 
hard bronze alloys, mica and vulcanized fibre. 

Hard rubber fountain pens are turned and 
finished to the most accurate measurements 
with diamond-pointed tools, and this class of 
work is handled at very high speed without 
the diamond points becoming hot or worn. 

The diamond-point tools are also employed 

in the work of turning the large hard-paper 

rolls used in paper mills, giving these rolls a 


perfectly smooth and uniform surface which 
could not be obtained by any other means. 

The great advantage of a diamond-pointed 
tool of any style is that it will not overheat 
when subjected to extreme friction, while 
the best hard-steel cutting tools soon lose 
their keen edge or fine point by friction. 
The average industrial diamond can be used 


_as a cutter or drill for months, or perhaps 


years, without having to. be resharpened. 








April Has the Diamond to Make Up 


for Its Showers* 





By ANNE LoMBaRD 


OU who were born in April, month of 
sunshine and showers, have been blessed 

with the diamond, emblem of purity and in- 
nocence, as your natal stone. And it is said 
that you 
“Diamonds should wear, lest bitter tears 
For vain repentance flow.” 
In ancient days the diamond was often called 
the “Gem of Light,” and this is the tale 
that was told of its beginning: Once upon 
a time the God of the Mines commanded his 
courtiers to bring him specimens of all gems 
known to them. When these were gathered 
together in all the hues and shades of the 
rainbow, he selected the most beautiful of 
each, crushed it to a powder, mingled their 
dust together and created a gem that should 
combine the beauty of them all with purity 
and invincibility. So today, when the light 
of the diamond is resolved in the spectrum, 
you may see in it the color of every gem 
which contributed to its creation. This new 
stone, the God of the Mines decreed, should 


be the “Gem of the Universe.” And he kept 
it for his own. After that he created one 
for his queen. That, however, is another 


story, for the queen’s gem belongs to the 
child of a later month. 

Ashmodei is the guardian angel if you 
were April-born, and his talismanic gem is 
the topaz, pledge of friendship and faithful- 
ness. 

Philip is your special apostle; Taurus, the 
Bull, your Zodiacal sign, and the daisy your 
natal flower. 


bs Issued by the National Jewelers’ Publicity Asso- 
ciation. 








Trenton, N. J., Jeweler Beaten by Thieves 
Who Get Valuable Loot 

Trenton, N. J., March 25.—Samuel 
Feher, proprietor of a jewelry store in this 
city, was severely beaten by two armed 
bandits Monday morning, who stole jewelry 
reported to be worth $6,000. The robbery 
occurred just after Mr. Feher had opened his 
store for the day’s business and while the 
jeweler was taking his stock from the safe. 

The robbers escaped in an automobile and 
were followed as far as Langhorne, Pa., 
when their pursuers gave up the chase. 
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Cutters and Importers of of 


DIAMONDS 
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IAMOND CUTTING WORKS 31 North State Street 


68 Hunters Point Ave. AMSTERDAM: 16 Sarphastistraat 
Long Island Cicy ANTWERP: 48 Rue Simors 
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' Practical Heraldry 








A Brief Outline of the Application of Its Underlying Principles 
with Hints to the Jeweler or Designer in Drafting Coats of Arms 


Written Expressly for The Jewelers’ Circular by Clement W. Coumbe 

















N the article, “Ancient and Modern Hler- 

aldry” published in THE JEWELERS’ Cik- 
cuLAR in the anniversary issue, Feb, 4, there 
was set forth a cursory view of the vocabu- 
lary and grammar of heraldry. The practice 
of this art (or science) does not enter into its 
confined space. And our present limitations 
admit only a bare outline of the subject. 
which in fairly exhaustive display would fill 
a volume of goodly size. The hints herein 
contained, it is hoped, will aid the designer 
called on to draft a coat-of-arms. In this 
densely compressed account of heraldry in 
practice we shall take it for granted that 
the reader has absorbed a knowledge of the 
“language” as explained in the former ar 
ticle. Cussans says the College of Heralds 
declared some years ago that the fees re- 
ceived from America constituted one of the 
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Fig. 1 LOZENGE 


BEARINGS ON A 
OF ELSIE JOSEPHINE FOULDS 


-HERALDIC 


most important sources of revenue of that 
institution. The interest of our citizens in 
the art has not fallen off but increased with 
our advance in culture. And the fact of a 
legion of applicants for “grants,” “searches,” 
etc, arriving at the headquarters is ample 
proof that “practical” use of heraldry, not 
theoretical, is what is demanded. 

In the United States, as all over the 
Americas, heraldry has been practised al- 
ways in the designing of coins and medals, 
Government departmental seals, etc. Cities, 
corporations, colleges, universities, scientific 
institutes, etc., follow heraldic law (with a 
few pitiful errors) in the composition of 
their seals, as do societies patriotic and so- 
cial; religious also. From a study of these 
the embryo designer can glean much analytic 
information proclaimed by different degrees 
Of artistic simplicity to confusion of “over- 
loading” the “field.” The designer must 
keep religiously in mind that crowding is a 
too frequent feature in modern heraldry, but 


true heraldry forbids it as one of its axioms. 

The thought must ever be present in com- 
posing a “coat” that the devices were con- 
structed with a view to distinguish the 


bearer (knight) at a distance, so that the 
herald on the approach of a visitor to the 
could 


castle “blazon” (detail) the heraldic 





ric; 2 BEARINGS OF MRS. ENRI- 


RYLANDS 


ARMORIAL 
QUETA AUGUSTINA 


make-up of the stranger. The designer who 
desires to seriously study how to display 
artistically yet heraldically a patron’s coat- 
of-arms cannot gain full tuition from these 
few lines. The space at command permits 
merely hints of how to “go about it.” To 
hecome efficient he must have a photographic 
eye and use it in looking, scrutinizingly, at 
the ancient and modern coats so freely dis 
played on the long shelf of books on her- 
aldry. He should keep before him such an 





lic. 3—BEARINGS DISPLAYED IN A CIRCLE 

inexpensive work as W. H. St. John Hope’s 
“Heraldry for Craftsmen and Designers” 
(london and New York: Sir Isaac Pitman 
& Sons). Therein he will find a good col- 
‘ection of the finest or most elucidating com- 
positions done by past masters in the art 
in expert execution, besides a run of com- 
ment calling to the different points worthy 
of the designer’s notice. In our synopsis of 
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the subject we have, however, included some 
illustrations that disclose the main charac- 
teristics of the art’s phases. The following 
exposition will show the designer that he 
has ample scope to display his talent, al- 
though the art of heraldry has its laws 
which are rigid and must be complied with. 

The full coat-of-arms emblazoned is 
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termed an “achievement.” It consists of: 
shield, crest, motto and supporters. 


Shields 


These, often termed “escutcheons,” are the 
most important part of a heraldic coat. They 
are the surface which contains the “charges.” 
And the charges are the means of deciding 
the individualistic personality of the bearer 
of the coat. At outset it must be emphasized 
that the charges cannot be assumed arbi- 
trarily without a breach of, the rules of 
heraldry. They must be taken as borne 
(legitimately) by an ancestor. 

Next, it must be remembered that all 
persons are not “armigers” (permitted to 
bear arms), and should no ancestor’s arms 
he discoverable, resort must be had to Her- 
alds’ College, London, England, for a grant 
of arms. All knowledge of linear descent 
available must accompany the appeal. Lest 





Itc. 4-—EARLIEST CRESTED HELMS, “FAN” 
CRESTS OF THE 14TH CENTURY 
the uninitiated conceive the idea that the 


assumption of a very simple and single de- 
vice may be used without much notice, we 
would say that great simplicity of “bear- 
ings” is mark of great purity of descent 
and calls forth special attention of those 
versed in the art of blazon. 

Of the methods of partitioning the shield 
(“field”) the earlier, fully illustrated, article 
has given the main details. Of the shapes 
of shields used in heraldic blazoning there 
are many. Logically, they should be such 
as have been used in actual combat by 
knights; heraldically, they may take on 
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jorms already devised by the heralds or 
found in authoritative works. Very impor- 
nt in this question is the following condi- 
jon. As the shield is an object used only 
4s defense in combat, its use is forbidden 
py the ladies. Exceptions, however, enter 
into this rule. Ladies have certain armorial 
rights (“heiresses” have right to the full 


paternal arms). “Heiresses,” remember, are 











CREST; HELMET MAN- 
AND CREST 


Fig. 5—HERALDIC 
TLING, WREATH 
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Fic. 5B—MANTLING OF ROYAL CREST 


the daughters of armigerous fathers having 
no sons. In modern heraldry the arms of 
widows and single ladies are displayed on a 
lozenge” (diamond-shaped field) as shown 
in Fig. 1. Such pseudo-shield may be bor- 
dered decoratively. (See Fig. 2.) In the 
tarly days of heraldry circular shields were 
sometimes used for the display of ladies’ 
arms and such are therefore permitted in 
these days. (See Fig. 3) 

In blazoning bearings on the shield, the 
designer must keep in mind that the most 
mportant charges should be “in chief,” as 
that is the most distinguished division of 
the field. In a quartered shield the “dexter 
chief” and “sinister base” are apportioned to 
the paternal side of the “house.” When di- 
vided “per pale” the dexter half belongs to 
te male. Of course, any determination to 
portray on a shield the full genealogy of the 
owner and his lady involves a full “display” 
or “marshalling” (described later). And 
thereby the complicated-story clutters up the 
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shield sc as to become purely a “family 
tree” heraldically blazoned. Such a shield 
leaves no opportunity for beauty of design; 
ornamentation is out of place. “Hatchments” 
(heraldic death notices) hung outside the 
home of the deceased necessitates this com- 
plex often. But for purposes of general use, 
such as for book-plates, and especially sta- 
tionery, more simplicity and artistry are 
called for. All of which, summed up, means: 
The heraldic coat must be “cut” to suit the 
purpose for which it ts borne. To obtain a 
coat-of-arms, a person’s lineage must be 
known and the “arms” the ancestors bore. 
If the trouble of searching for such ‘facts 
is to be dispensed with, a “false” coat can 
be concocted at will without crossing the 
street and an engraver will “put into shape” 
any pictorial scheme asked for—but this is 
and, seen by the _ initiated, 
arouses ridicule. 


Crests 


Strictly, and in its original intent, the 
“crest” is the device which was placed on 
the knight’s helm or helmet. The modern 
fully emblazoned crest consists of the fol- 
lowing parts: helmet (or helm); its “man- 
tling’; the “wreath,” or a ducal coronet 
(Fig. 3a) or “cap-of-maintenance” (Fig. 
3b); the “motto.” Many leading modern 
authorities tell us we must display the en- 
tire crest (with all the above parts) or we 
destroy the meaning of the word’ “crest” 
(distinguishing feature posing on a helmet 
or helm). Inasmuch as the Heralds’ Office 
(ruling present-day authority) frequently 
omits the he'mit and mantling, placing the 
crest issuing from a wreath, the user of a 
crest would appear to have good warrant 
to do likewise. 

St. John Hope says (“Heraldry for 
Craftsmen and Designers”): “The present 
fashion of representing the crest by itself, 
apart from the helm to which it is always 
attached, is entirely wrong. It at once ren- 
ders the crest meaningless; in appearance 
it forthwith. becomes insignificant; and at- 
tempts to treat it artistically generally end 
in failure. Let crests be shown as crests, 
preperly set upon practicable helms, and 
with competent mantlings treated with all 
the freedom that they are capable of.” 

Those who omit the helm, etc., find logical 
excuse in the fact that a “wreath” implies 
the helm and al! that accompanies it, includ- 
ing crown or cap-of-maintenance, from which 
the crest device issues. Hope also says: “It 
may here be noted that it has not been 
customary, nor is it logically correct, for 
the ladies and other non-combatant persons, 
such as ministers of the church, to use 
crests; arms they have never been allowed 
to bear.” He quotes, however, several of 
the many exceptions that keep cropping up 
in the chronology of heraldry (bishops and 
archbishops have used such arms). With 
all due respect to Hope (and several oth- 
ers), the writer would suggest the fact that, 
under th ‘laws of heraldry, ladies desiring 
the use of the crest, can, if married, use 
that of the husband—and there you are. 

Hetms AND Hetmets. Do not get 
“helms” and “helmets” confused with one 





another. The helm is the great, heavy 
inverted-pot-like contrivance which shel- 
tered the knight in the tournament. The 


helmet, with its visor, was a much lighter 


and more elegant headgear worn by 
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knights on the road (errant) while they 
carried their helms fastened to the saddle- 
bow. Fig. 4 gives a good representation of 
the helm, and Fig. 5 affords a good view of 
the entire crest (helmet, mantling, wreath 
and crest) mounted on a helmet. According 
to the leading authorities of olden days, the 
helmet (Fig. 5a) in crests defined the social 
status of the owner. Those facing the spec- 








Fic. 6.—STALL-PLATE OF HUMPHREY, DUKE 
OF BUCKINGHAM, AS EARL OF STAFFORD. 
ABOUT 1429. IN WINDSOR CHAPEL. 


tator belong solely to royalty (Fig. 5b); 
the helmet of the esquire was side-face. 
Some say the helmet facing to sinister de- 
noted degraded condition and that the helmet 
should face dexterward. Now, a fairly ex- 
haustive study of the old crests of cele- 
brated noblemen face either way (to right 
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Fic. 7—Earty 15TH CENTURY STALL-PLATE 


OF RICHARD BEAUCHAMP, EARL OF WAR- 
WICK. IN WINDSOR CHAPEL, 
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or left), as we show in the two stall plates 
in Windsor Chapel (Figs. 6 and 7), done by 
masters in the art. Numerous modern au- 
thorities also state that anyone has a right 
to let the helmet (or helm) face in any 
direction. Most authorities, however, agree 
that the crest must face the same way as 
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the head-pic.e. Of course, this suits the de- 
joner, as « crest facing the spectator can 
give no clear idea of its form. To get a 
good outlin the figure must be drawn in 
| jde view. |adies have, per se, no right to 
3 full crest. with helm or helmet. As non- 
combatants. we are told, they cannot use 
gich armament. Out of deference “to the 
tadies,” they have been “indulged” to the 
extent of using forms of crests that omit 
this armorial feature. The afore-mentioned 
exceptions (concerning heiresses, etc.) would 
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Fic. 8—A LApY’s PAPER 


appear to apply here also. In Figs. 1, 2, 3, 

8 we have illustrated types of ladies’ her- 

aldic displays in different existing forms. 
(To be continued ) 








Rocco A. Frigulutti, Binghamton, N. Y.. Files 
Voluntary Petition in Bankruptcy, 
Showing Liability of $14,019 and 

Assets of $4,805 


Utica, N. Y., March 25.—Rocco A. Fri- 
gulutti, a jeweler of 85 Chenango St., Bing- 
hamton, filed a voluntary petition in bank- 
ruptey in the United States District Court 
here Friday with liabilities of $14,019, prac- 
tically all unsecured, and assets of $4,805, of 
which stock of goods is valued at $4,500. 
The petition was filed through Attorney 
Lewis S. Clark, of Binghamton. 

There are 40 creditors, including the fol- 
lowing larger claims: National Ring Co., 
$165; Dave Sude, $979: Cohen & Platzer, 
$135; Paramount Watch Co., $341; R. R. 
“ogel & Co., $199; Julius H. Moss & Bros., 
$335; Louis P. Marks, $281; Cohn, Perl- 
muter & Shisbko, $705, and Harry Gold- 
stone, $450, all of New York city. 

_ Other creditors include Brewer-Titchenor 
‘Ton Works, $125; T. E. Darrow & Co., 
*/10; Tony Robilotta, $800 ; Eliassof Bros. 
€ Co, $210; Gale Mfg. Co., $188; Morris 

Rosenbloom & Co., $3,216; International 
Leather Goods Co., $362; I. H. Slohm, Jr., 
$45: Van Allen & Co., $866; La France 
Jewelry Co., $1,011: Buffalo Jewelry Mfg. 
Co,, $192, and Standard Ring Co., $316. 








¢ Freeman & Davis are the successors to the 
Xt of Robertson & Freeman at Lebanon, 
I. 
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DENY KNIFE COMPLAINT 


Long & Koch Co., Newark. Answer Charge 
of Federal Trade Commission That Gold 
Mounted Products Are Misbranded 


WasHInctTon, D. C., March 25.—The Fed- 
eral Trade Commission made public Mon- 
day the answer of the Long-Koch Co., Inc., 
of Newark, N. J., to the Commission’s com- 
nlaint alleging that the company has misused, 
with intent to deceive, the “10K” and “14K” 
designations on knives. A vigorous defense 
of its methods is put in by J. Y. Watkins, 
the company’s attorney, in a statement sworn 
to by Julius Koch. The firm denies spe- 
cifically that its manner of stamping the 
knives called into question by the Commis- 
sion’s complaint is done. to mislead the pur- 
chaser. The text of the company’s answer 
to the Commission’s complaint is presented 
herewith: 


ANSWER TOC COMPLAINT 


Your Respondent, The Long-Koch Company, Inc., 
of Newark, New Jersey, in answer to the complaint 
of the Honorable Federal Trade Commision admits 
in general the statement contaired in Paragraph 
One of the Complaint. 

In answer to Paragraph Two, your Respondent 
denies that they cause the mounting of their prod- 
nets to be falsely represented, described or desig- 
nated hy marking, inscribing or stamping same 
“10K” or “14K” when in truth and in fact the 
entire mounting of said product so marked, in- 
scribed or stamped is not manufactured from 10 
karat or from 14 karat gold; but that in each 
instance the amcunt of gold indicated by the stamp 
is contained 1m the article so stamped, and that the 
article so stamped is not covered, faced or veneered 
with gold in whole or in part; but is of the quan- 
tity and «qnality of gold indicated by the stamp 
upon the ar icle. 

In answer to Paragraph Three, your Respondent 
denies that any inscriptions placed upon the articles 
produced by them are inscribed or stamped so as 
to mislead or deceive the purchaser into the er- 
roneous belief that the complete or entire mounting 
of said product is of a different quality from that 
so stamped upon the cemmodity; and denies gen- 
erally the statement contained in Paragraph Three. 

In answer to Paragraph Four, your Respondent 
ivers that while their competitors may use stamps 
to indicate the fineness of the articles which 
they produce in a different manner from that 
in which the stamp of your Respondent is 
used, your Respondent emphatically avers that the 
particular manner in which they stamp their goods 
is as clearly indicative of the quality of the goods 
as their competitors is, and that the mode adopted 
by yeur Respondent in stamping their goods ap 
pears to he entirely satisfactory to the trade, as 
after being engaged in the business for many years 
and having sold to the trade 250,000 knives so 
stamped there has been no complaint by the patrons 
of your Respondent, either as to the manner in 
which their eoods are stamped er the quality of the 
goods not coming up to the standard indicated Ly 
the stamp. 

In answer to,Paragraph Five, your Respondent 
denies that they are guilty of the charges contained 
in the complaint and with the manner in which their 
husiness is conducted either in stamping, the manu 
facture of their goods, or placing same upon the 
market is to the prejudice of the public ant Re 
spondent’s competitors, or that their acts const! 
tute unfair methods of competition in interstate 
commerce within the intent and meaning of Section 
5 of the Act of Congress approved Sept. 26, 1914, 
as stated in the complaint. 

Generally answering, your Respondent states that 
the shell or mounting of the knife which they 
manufacture is of the quality of gold as stamped 
on the bale or ring of the knife in contradistinction 
makers who attach the gold shell 
directly to the skeleton, this making the articles 
manufactured by your Respondent more durable 
by striking a lining into the shell and then attach 
same to the skeleton of the knife. 

Most of the largest and reputable wholesale 
jewelry houses in the country handle the 
of your Respondent, understand how the 
are made and find no objection to the 
adopted by your Respondent. 

As indicated above the shell or mounting of the 


to some other 


goods 

knives 
‘ 
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knife is of the quality of gold stamped on the 
bale or ring of the knife, and clearly indicates 
the fineness of the gold contained in that part of 
the knife which it is required by the trade to be 
made of gold. 

While your Honorable Commission in your state- 
ment of date Jan. 22, 1923, disclaimed any inten- 
tion of being bound by the resolutions passed in 
New York city on May 2, 1922, in reference to 
gold-mounted knives by the manufacturers of gold- 
mounted knives then assembled; still the method 
adopted by your Respondent is considered by them 
as a substantial compliance with the resolutions 
passed at said meeting. 

That is: 


1—Their gold-mounted knives consists of 
(a) A geld sheet or shell. 
(b) The knife movement or skeleton consist- 
ing of scales, rivets, spring and blades. 
2—All parts of the knife are of the karat fineness 
indicated by the mark on the knife as re- 
auired by the trade regulations as outlined in 
said resolutions. 

3 and 4—All parts of their product which appear 
to be gold are of the karat fineness indicated; 
which statement also applies to Section Five 
of said resclutions. 


Your Respondent most respectfully avers that in 
the construction of their gold-mounted knives the 
indicated karat fineness is accurately stated by the 
stamp which is used thereon. 

Generally denying all the allegations containe:t 
in the complaint presented by your Honorable Com- 
mission, the premises considered, your Respondent 
most respectfully requests that they be discharged 
from the complaint herein contained against them 
and from further answering thereto, and for gen- 
eral ‘and special relief. 

J. T. WatKINs, 
Attorney for Respondent, 
The Long-Koch Co., Inc. 








HALF CENTURY IN BUSINESS 


Milton Kohler & Son, Hagerstown, Md., 
Celebrate 50th Anniversary of Founder’s 
Entry Into the Jewelry Field 


HaGersTowNn, Md., March 25.—An event 
of unusual importance in the business world 
of this section is the celebration this week of 
the 50th anniversary of the founding of the 
business by Milton Kohler & Sons, the well 
known jewelers and optometrists at 27 W. 
Washington St., Hagerstown, for this marks 
the half century in the jewelry career of 
Milton Kohler, the senior member. The 
firm will celebrate the event by putting on an 
anniversary sale from March 28 to April 11 
on which a substantial discount will be 
offered on the entire stock. 

Milton Kohler, the founder, who is now 
73 years of age, is widely known in business 
circles here as well as throughout the 
jewelry trade. He started in business in 
March 1875 at Pomeroy, O., but ‘five years 
later moved to Hagerstown where he has 
been ever since, actively engaged in business. 
From the time he arrived here, he has con- 
tinued to build up a prosperous trade which 
continued after his sons joined him in the 
present firm. Today he has one of the 
largest jewelry businesses in the Cumber- 
land Valley and a host of friends have been 
extending sincere congratulations to him on 
the event which he is now celebrating. 








Grabbing a diamond ring valued at $825 
from the counter of the Garonik Jewelry Co., 
1212 Main St., Dallas, Tex., one afternoon 
recently, a well-dressed man, who had posed 
as a customer of the store, eluded store 
officers in a chase that led up Main St. to 
Akard St. and down Commerce St. The 
thief was lost in a crowd near a hotel. 
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Continuous Shipments 
Direct From the Mines 








HE demand for Star Rubies has 
increased in proportion to that 
for the ruby and not unlike the 
latter, there has been an appreciable 
decline in the number of these 
stones recently mined. 
We trust that this condition is 
merely temporary and that we shall 
soon be able to add to the Star Rubies 
which we now have on hand. 




















GEM SAPPHIRES STAR RUBIES 
GEM RUBIES CALIBRE SAPPHIRES 


GEM EMERALDS CALIBRE RUBIES 
STAR SAPPHIRES CALIBRE EMERALDS 
BRACELET RANGES 


ALBERT RAMSAY & CO. 


2 WEST 47TH STREET 
NEW YORK 


LONDON OFFICES: Telephone FACTORIES: 
4-5 Holborn Circus Bryant 5958 10 Dyers Buildings 
London, E. C. London, E. C. 


INDIA 
Bombay Calcutta Rangoon 


When in London a visit to our London office and factory will be of interest to you. 
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The News from England 


The Vogue in Corsage Jewelry—Hatton Garden Diamond Merchant Wins 
Action Against Lloyds—Sneak Thief Arrested—New Stain Resisting 
Silver—New Platinum Werkings in the Transvaal— 

Gem Studded Clocks 
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{expoN, March 17.—The tendency to 
concentrate in the matter of corsage jewelry 
on one large-sized valuable piece in dia- 
monds, sapphires and the like, instead of on 
two or three small second-quality ornaments, 
has become quite noticeable in the metrop- 
olis here and is proving very helpful to 
the jewelers. The trend in jewelry fashions 
here is becoming more and more influenced 
hy new styles in dresses—not so much in the 
cut or finish as in the quality of the ma- 
terial used. Certain materials now used 
offer a much more suitable background for 
fine pieces of cleverly designed jewelry and, 
despite the contention of the manufacturing 
jeweler that today the dress styles have 
seriously injured the jewelry industry, in 
the matter of corsage jewelry this is not en- 
tirely so. Large brooches or “corsage 
pieces” are now as fashionable as they were 
in our great-grandmother’s time and they 
certainly are much more superior in work- 
manship and color harmonies. Jeweled but- 
terflies, star fish, and precious metaled 
beetles and scarabs are giving way to the 
more ambitious piece of fine design and 
first water gems. These are formed either 
into a handsome and substantial bar brooch, 
a gemmed circle, or the favorite “Louis” 
bow. Diamonds form the basis of these 
designs and colored gems that harmonize 
with the colorings in the dress material are 
introduced in a very skilful manner. Sap- 
phires are prime favorites in these corsage 
pieces since they blend well with any nicely 
tailored suit or simple frock. Onyx and 
diamond combinations also prove suitable 
for use in corsage jewelry of importance. 
The corsage pieces mentioned are, of course, 
rather expensive and are only bought and 
worn by the well-to-do society women. But 
they set a fashion that may well be fol- 
lowed by their less fortunate sisters who 
have to content themselves with copies of 
these pieces done in artificial gems which 
isa class of trade that is not despised by 
many good quality jewelers when the de- 
mand comes from the masses. 

x* * * 

For once in a way a member of the 
jewelry industry has won a case in a law 
court, the Lord Chief Justice and a special 
jury having decided that Henry Highman, 
a Hatton Garden diamond merchant, is en 
titled to his claim on a Llovd’s underwriter 
tor $920, defendant’s share of a sum of 
$31,000 due on a policy of insurance to cover 
Jewelry that had been stolen. The in- 
surance defense was that the jewel robbery 
was a bogus one. Highman said that his 
assistant Guirk Aaronoff was attacked and 
robbed some time ago while carrying a 
wallet of gems to the Hatton Garden office. 
struck violently in the stomach 
and the gems, worth $31,000, wrenched from 
him, Another $5,000 worth of diamonds in 
his pockets were not touched. Highman 
said he had been in the gem business for 


He was 











20 years and had known Aaronoff for seven 
years, he having been entrusted with hun- 
dreds of thousands of dollars’ worth of 
gems during that time. Aaronoff told the 
court that the gems he carried for High- 
man were old stock bought when prices 
were high. He did not agree that the best 
possible thing that could happen to them 
was that they should be stolen. The Lord 
Chief Justice said he would like to know 
on what grounds the underwriters alleged 
fraud against Highman. The _plaintiff’s 
lawyers then agreed to withdraw all charges 
against the gem broker and to agree to 
judgment being entered for him with: costs. 
The court thereupon said judgment would 
be entered accordingly. 
k ok x 

Hearing a loud crash the other evening 
the manager of the Crown Emporium, Ltd., 
in the Strand, hastened to the store door 
in time to see a young man dodging into 
the crowds on the sidewalk. He _ had 
smashed the plate glass window with his 
fist and grabbed some gold watches. The 
manager gave chase and captured the of- 
fender who was charged at Bow Street 
police station. His hand was badly cut. 
Two gold wrist watches were found in 
his possession. 

k ok * 

The Sheffield Silver Trade Technical So- 
ciety and the Institute of Metals have re- 
ported favorably on a new stain-resisting 
sterling silver (9214 per cent silver alloy) 
crediting it with special workable qualities 
said to give it prominence over other types. 
Some of the new material was given out to 
various firms who were asked to work it 
up and submit it to the society and insti- 
tute for a test. It is now said that the new 
alloy will stand the heat necessary for sol- 
dering and keep shape under the soldering 
iron. In short, it will compare favorably 
in this respect with standard silver. The 
new alloy, it is believed, will be a con- 
siderable asset to the plate and cutlery 
trades. 

x ok Ok 

Included in the newest jewelry styles now 
seen on the Riviera are jeweled studs 
copied from the camisa of the Spanish bull- 
fighter and worn with the low-collared linen 
shirt. 

k ok 

Easter and the new Spring suit will usher 
in the fob again and jewelers here will be 
able to handle this item of men’s wear with 
advantage. The new fob designs, some cut 
from real stones and others being brightly 
colored motifs framed in antique silver, 
are attached, as before, to a black moiré 
silk ribbon. The ;futurist-shaped fob is 
likely to be in demand. Antique designs 
are more severe and are in steel. 

xk * * 


The optimism with which the new plati- 


num workings of the Transvaal are re- 
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garded is indicated in this week’s appre- 
ciation in platinum possibilities of some 
$5,000,000 on the share market. The plati- 
num boom particularly affects the Hender- 
son Transvaal Estates, the shares of which 
concern were last year at a level of 35 
cents. They have now gone to $2.25 each. 
Cables from Johannesburg say that the 
length of the platinum strike on the Hen- 
derson properties is around 12 miles and 
that five and eight dwt. per ton platinum is 
being panned. This is considered quite 
satisfactory to start with. 

* ok * 


According to the Daily Mail’s French 
correspondent the latest fashion in evening 
frocks is to have one sleeve of crystal fringe 
and the other arm bare and to have one 
shoulder strap in diamonds and the other 
in a jeweled flower pattern. Evening 
sandals of diamond-studded tissue just cover 
the toes. The heels are high and finished in 
diamante. 

* * * 

Some very fine gem-studded clocks are 
now to be seen in the exclusive jewelry 
stores here. A little boudoir timepiece has 


‘a black velvet dial with numerals and hands 


in diamonds. The frame is of onyx with a 
narrow inner margin of platinum. Another 
clock in the form of a tiny Grecian vase 
has revolving numerals ‘under a stationary 
gold hand. 








FEDERAL TRADE COMMISSION 





Serves Amended Complaints in “Sheffield 
Plate” Cases 


Wasuincton, D. C., March 25.—The 
lederal Trade Commission has _ served 
amended complaints alleging that the use of 
the “Sheffield” stamp on domestic silver- 
plated ware constitutes misbranding against 
four more companies: the Ontario Silver 
Co., of Muncie, Ind.; Hemill Silverware, 
Inc., of New York city; Superior Silver Co., 
of New York city, and Century Silver Mfg. 
Co.. of New York city. The redrafted com- 
plaints are similar in form and in contents 
to the amended complaint of the Commission 
against the Cosmopolitan Silver Co., Inc., of 
New York city, that was published in full 
in the March 18 issue of THe JEWELERS’ 
CIRCULAR. 








HOLD UP CHICAGO JEWELER 


Early Morning Bandits Bind Harry Cohen 
to a Chair and Escape with Loot 
Worth About $3,000 


Cuicaco, March 25.—Early Saturday 
morning, March 21, three armed bandits 
entered the retail jewelry store of Harry 
Cohen, 849 Milwaukze Ave., and after 
tying Mr. Cohen to a' chair in the rear of 
the store, raided his showcases and safe. 

They succeeded in securing about $3,500 
worth of diamonds and jewelry. While 
hurrying to gather up their loot, the bandits 
tore scarf pins from the trays, and in doing 
this ripped their fingers so badly that they 
left finger prints behind. Police photo- 
graphed them and are busy investigating. 











Lewis & Willett are the successors to John 
W. Duncan, Onancock, Va. 
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To the Eye Identical 


but to the Purse 
a Far Different Story 


Just as the oyster builds the real pearl 
layer on layer, so “ORIENTA”’ Pearls 
are constructed coat upon coat. As jn 
the real pearl, the rich iridescent lustre of 


the ORIENTA comes from the sea itself, 


In ORIENTA Pearls, science has 
produced gems that in alluring beauty and 
lustre rival the genuine pearl of the Orient. 
Even though this is true, they are not the 
same in cost, for the genuine pearl is far 
beyond the reach of the majority, while 
ORIENTA Pearls are available for the 
joy and happiness of all. They bring to 
those with a taste for the finer things of 
life all the subtle charm of the genuine 
pearls at a cost within reach of the average 
purse. 


Painstaking care through all of the many 
processes of manufacture, however, has 
been necessary to maintain the superb 
quality that one readily recognizes in 
ORIENTA Pearls. In the finer grades, 
as many as 60 successive coatings or layers 
have been built on a foundation of specially 
prepared glass. It is this method of apply- 
ing these layers and the expert care of 
drying and hand polishing them after each 
application that gives to ORIENTAS the 
wonderful brilliancy and rich, deep lustre 
found only in the costly natural pearls. 


One particularly convincing evidence of 
ORIENTA quality and beauty is the fact 
that many women of wealth and _ social 
position use them to duplicate real pearl 
strands or ornaments. 


Today, milady may have ORIENTA 
Pearls for her personal adornment in many 
attractive jewelry creations other than 10 
single strand necklaces. 


Craftsmen have fashioned many artistic 
creations such as sautoirs, bracelets, chokers, 
three-strand necklaces and earrings, mount- 
ing them with diamonds in Platinum or i 
18K White Gold with and without dia 
monds. The fastidious gentleman, too, may 
wear ORIENTAS mounted in scarf pins 


and stud sets of distinctive design. 


There’s no pearl more like an Oriental 
than an ORIENTA, so say many of the 


leading jewelers throughout the country. 
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SECURITY ALLIANCE 





Rewards Ordered Paid, Transfers Made and 
Other Business Transacted at the 
Monthly Meeting in New York 


The regular monthly meeting of the 
ewelers Security Alliance was held Friday, 
March 20, at the organization’s rooms, 15 
Maiden Lane, New York. Those present 
included: President, Alpheus L. Brown; 
Vice presidents, C. C. Champenois and Leo 
Wormser; Chairman, H. H. Butts; Treas- 
yer, Bernard Karsch; Secretary, J. H. 
Noyes and Henry Abbott, J. Warren Alford, 
Leopold Stern and H. Larter. During the 
meeting, 21 new members were admitted to 
Class B, while nine members were trans- 
ferred from Class A, to Class B. 

The secretary in his report for the month 
of February, stated that there had -been two 
safe burglaries with losses of $10,000, one 
of which was committed on the safe of a 
member who sustained no loss. The store 
burglaries during the month totaled 15 with 
losses of $5,197. Three of these victims 
were members of the Alliance who lost 
merchandise worth $1,250. There have been 
two arrests made and $1,000 worth of 
valuables recovered. During February, 
there were 28 window smashings in which 
$16,287 was lost. Twelve of these crimes 
occurred at the stores of members whose 
losses total $4,362. To date one arrest has 
been made and $500 worth of the jewelry 
has been recovered. Sneak thieves claimed 
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10 victims during February and _ stole 
valuables amounting to $16,105. Six of these 
crimes were perpetrated on members who 
lost $8,305. The police have arrested one of 
the thieves and $7,614 worth of goods has 
been recovered. The hold ups during the 
month numbered 20 with losses of $121,248. 
Of this number, five are members. of the 
Alliance, who lost only a total of $1,943. 
There were two arrests made but none of 
the goods was recovered. Only two swindles 
occurred during the month in which the 
thieves got away with $775, worth of jewelry. 
One of the victims is a member of the 
Alliance but suffered no loss. 

At the meeting, it was voted to pay eight 
rewards. 








A Striking Cartoon by a Wisconsin 
Jeweler 


FROM William J. Brice, a jeweler at 
ireen Bay, Wis., we have received a 
rather striking cartoon, illustrating two of 
the evils from which the jewelry trade has 
suffered and which are holding back busi- 
ness in the industry today. While it may be 
considered by some an exaggeration and dis- 
tinctly inappropriate to class the war tax 
with the banditry, at the same time many 
jewelers feel that the war tax is equitably, 
if not legally, as much a “hold-up” as is the 
demand of the highwayman. 
Although the changes in the tax last year 
have relieved many jewelers of considerable 
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of the burden under which they did busi- 
ness, there are a large number of members 
of our trade today, particularly in the larger 
cities, who are still so severely hampered by 
the war tax as to feel it takes away the prof- 
its of the business. To these, Mr. Brice’s 
cartoon will probably appeal most strongly. 








Opposition to the Diamond Control Bill in 
the Union of South Africa 


Lonpon, March 17.—Diamond control con- 
tinues to occupy a central place in the trade 
limelight, the diamond industry here seeing 
much of a socialist nature behind the meas- 
ure. It would appear that the Minister of 
Mines of the South African Union is meet- 
ing with considerable opposition and that the 
final reading of the Diamond Control Bill 
will be the signal for considerable contro- 
versy of an adverse character. Mines Min- 
ister Beyers is right up against international 
control of diamond marketing, contending 
that the producing country (South Africa) 
is quite capable of handling the situation. 
He justifies government intervention with 
the statement that the big diamond producers 
will be better off to the extent of some $1,- 
200,000 annually as a result of the new con- 
tracts whereby, under ministerial pressure, 
the sales of southwest diamonds will be made 
separately. 

Sir David Harris, speaking against the 
bill, declares that it is socialism pure and 
simple, and, if passed, will practically para- 
lyze the diamond industry. The government 
mines’ department’s view is that the bill will 
give to South Africa a goodly share of the 
profits on diamond sales now made by the 
Diamond Syndicate. Little capital, it thinks, 
is needed to finance the marketing of dia- 
monds, although, if the State Diamond Con- 
trol Board is created, one of its jobs will be 
to finance the diamond industry, and for this 
some $20,000,000 to $30,000,000 may have to 
be found in difficult times. In endeavoring 
to get the bill passed, its supporters say it is 
purely an enabling measure to let the govern- 
ment intervene where voluntary agreements 
are impossible. Before the bill passed sec- 
ond reading, General Smuts said he consid- 
ered the bill to be the most socialistic meas-' 
ure ever before the Union Parliament. 








A Large Treasure Trove in Gotland 





A recent issue of the Deutsche Gold- 
schmiede-Zeitung announced that foresters 
at Malmo, in Hellvi, near Wisby, lately dis- 
covered a mass of coins. Two earthenware 
pitchers contained 800 Russian, Byzantine, 
Anglo-Saxon, Italian and German silver 
pieces, 300 of large size. 








The annual convention of the Oregon Re- 
tail Jewelers’ Association will be held May 
11-12 at the Hotel Marion, Salem. The 
committee of arrangements are the jewelers 
of Salem, A. A. Keene, president of the 
Oregon association, chairman; Hartman 
Bros., H. T. Love, U. S. Miller and C, A. 
Luthy. The committee now has the pro- 
gram well in hand and arrangements have 
been made for one of the A. N. R. J. A’ 
officers to be present. Vice-President Con- 
stant J. Auger, San Francisco, will be one 
of the speakers. 
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Bridal roses and lily of the valley, 
endelssohns wedding march, 
something old, something new, 
something borrowed and\5 
something blue -and of course 


Nechlaces of fa Jausca Pearls 


FRENCH MADE 


Only at Your Jewelers 






















Reproducing No. 3 of a Series of Advertisements 


appearing in National Magazines this season. The JUNE issue of the 
following magazines will carry the particular copy illustrated above. 


THE LADIES’ HOME JOURNAL RED BOOK 


(Two Million, Four Hundred Thousand Copies) (Seven Hundred Thousand Copies) 
PHOTOPLAY MOTION PICTURE 
(Five Hundred Thousand Copies) (Three Hundred Thirty Three Thousand Copies) 








Watch for Further Announcements 


KARPELES COMPANY 


PROVIDENCE CHICAGO NEW YORK 
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Paris Jewelry Fashions 





By L. Reid 
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S might have been expected, the rage for 
A large earrings is beginning to exhaust 
itself in Paris. The ornaments have been 
worn too gaudy, too massive and, above all, 
too large. Jewelers, with an old family 
trade, are advising their regular customers 
to reflect before buying more earrings. One 
type of earring suits one kind of face, but 
not all sorts of faces, they say. When the 
girl who is to wear the jewel comes in per- 
son to find something suitable everything is 
easy sailing. It is when a father or fiancé 
comes to’ select that there is trouble. A 
father’s memory of the style and looks of 
his daughter is sometimes very vivid; some- 
times, on the contrary, it is very vague, at 
least for a jeweler’s purposes. The fiancé’s 
imagination is apt to lead him to give quite 
4 misleading description of the girl he is 
going to marry; she appears tall and stately, 
with dark flashing eyes, and he selects ear- 
rings accordingly, only to find that they do 
not suit her in the very least, she being 
quite different from the brilliant being pic- 
tured in his imagination. Jewelers now 
recommend men folk to bring their daughter 
along and they often call in their own wives 
to try to convince the girl that she will look 
well in certain styles and not in others. The 
most difficult style to suit is the girl with 
hair cut very short. As it is the fashion to 
allow the short-cut hair to grow somewhat 
longer, coming down over the nape of the 
neck, however, this difficulty is passing away. 
As a rule the creole earring goes well with 
hair & la Jeanne d’Arc, and jade is 
the proper material for blondes, coral 
or amber for the black-eyed, _ blue- 
black-haired woman. The latter type looks 
well in earrings made of beads of coral or 
amber. The majority of French women are, 
however, “brunes.” That is to say, that they 
have chestnut hair, in various shades, with 
a soft dark skin, but without the touch of 
dlive seen in the black-haired woman. 
The “brune” can wear practically anything, 
and it is much more convenient to chose for 
her, when she cannot appear in person. The 
only trouble is her height and general size. 
For small earrings are essentially appro- 
priate to the small, lively woman, while long 
ornaments are better for the tall, stately 
dame. Emeralds are suitable for the dark- 
haired woman, or for the tall melancholic 
blonde, say the jewelers, but the latter ought 
to wear massive, long earrings, the former 
Just a single stone resting on the lobe of the 
ear. The blonde should wear jet for morn- 
Ing, or even afternoon wear, if she does not 
wish to appear in the very popular jade. 
With the Madonna coiffure, a single pearl 
or diamond in each ear is the style indicated ; 
there should be nothing that hangs or that 
Moves in this case, as it takes away from the 
repose of figure. Red-haired women, seen 
in Flanders, but seldom elsewhere in France, 
should wear pearls or diamonds, say the 
Jewelers, the style of earring depending on 
the style of hairdressing. While restraint is 
now the rule, earrings are worn more than 
ever, but not so carelessly as in the Winter. 





Bracelets are perhaps worn with more 
discrimination than hitherto. Instead of cram- 
ming seven or eight bracelets, one above the 
other, on the arm, a single beautiful speci- 
men is seen. For this purpose a heavy gold 
bracelet, beautifully chased, is usually chosen. 
A work of art in itself, it is preferable to a 
number of bracelets of slight make. This 
demand for plain gold bracelets has led to 
gold in various colors being chosen, some 
women wanting a red gold, the others the 
coldest of green golds. The exact shade of 
gold selected naturally depends on the skin 
and the bracelet is invariably selected to tone 
with the gloveless arm. The elongated large 
gold link bracelet is seen in half a dozen 
varying tints from the richest to the palest 
gold. Beautifully worked plaques, sometimes 
with ornaments in high, sometimes in low 
relief, are made in the lighter and darker 
kinds of geld; they are attached by invisible 
links, and look like flexible bracelets, al- 
though made up of many parts. Some of 
these plaques are embossed, with open spaces, 
that are getting more and more popular. 
Other bracelets are made of the finest gold 
work, a single band. It sometimes has a 
seed pearl, to represent an item in the pat- 
tern, recurring at regular intervals. Some- 
times again a green emerald is introduced 
into the pattern, as if accidentally, almost. 
If there is an animal pattern,” for instance, 
in low relief, the lizard will hold a pearl 
or a ruby in its mouth. A bird will have 
a single pinpoint jewel as an eye. This is 
a reversion to old fashioned jewelry, seen 
in the middle ages, when the goldsmith art 
was at its height. The cost of the ornament 
lay rather in the work than in the metal. 
“Old” silver and filigree work bracelets are 
also worn, as single ornaments. Sometimes 
the bracelet is almost black, apparently with 
age, although only just purchased. A won- 
derfully quaint and old fashioned effect is 
produced by introducing pin-point rubies and 
sapphires or emeralds into the silver brace- 
lets, while even pearls are used in the com- 
bination of stones, to form a pattern. The 
pearl, however, must be gray, or in any 
case very cold, to mingle with “old” silver. 

* * * 


The flat “band” bracelet of pin-point dia- 
monds set in platinum sometimes has a pat- 
tern of foliage, outlined with emeralds, no 
larger than the diamonds. The whole con- 
veys an impression of glittering frost and 
moonlight. This bracelet is one continuous 
band, not plain at the back of the arm, and 
is placed just below the elbow, where the 
whole of the ornament is seen when the 
chin is rested on the arm, for instance. 
When the wearer dances, her arm resting 
on her partner’s shoulder, the ornament is 
especially effective. The brilliant electric 
light, especially in the center of the room, 
shows it in all its scintillating beauty. 


* * * 


As a rule, rings to match are worn with 
this type of bracelet. The ring is studded 
with diamonds, with a band of tiny em- 


69 


eralds on either side the hoop of diamonds. 
As a rule, while only one bracelet is worn, 
half a dozen rings are seen, on different 
fingers but on the same hand. Thus the 
hand gives an impression of lights, moving 
to and fro, as well as the arm. For every- 
thing is elusive in the Spring fashions. 


Gossamer clothes require elusive jewelry to“ 


match. 








Paris Curb Diamond Center Dis- 
turbed 





[% a recent issue of the Le Grand Négoce, 

under the caption “Will the ‘Café’ Dis- 
appear?” appeared the following facts: As 
readers of THE JEWELERS’ ‘CrRcULAR know, 
the diamond curb of Paris makes a sort of 
headquarters at a certain café in the rue 
Lafayette. There the curb transactions are 
consummated at the tables over a petite tasse 
or other delectable. Lately the landlord has 
been making trouble about the crowd that 
seems to hinder his other patrons from at- 
taining their quiet rest they desire during 
gustation. This café has long been the ren- 
dezvous of the diamond dealer and broker, 
but the late unpleasantness has caused the 
precious stone patrons to form a committee. 
The committee has found an unfurnished lo- 
cation at 16 rue Cadet, which looks favor- 
able for a new meeting place. 

The present aim is to obtain the necessary 
furniture. The notice of the affair ends 
with mention of the appointed receiver of 
subscriptions and his address. 








DEATH OF ALMON G. STONE 





Los Angeles Jeweler Passes Away After a 
Number of Operations 


Los ANGELES, Cal., March 25.—Almon G. 
Stone, 706 W. 3d St., who had been in the 
jewelry business in Los Angeles for. many 
years, was taken away by death on March 
17 after being in a hospital for about two 
weeks, 

He was 65 years of age, had been very 
lame for a number of years and had suf- 
fered almost innumerable surgical oper- 
ations. Both his feet had been amputated 
and replaced by artificial members, a malig- 
nant ulcer had been removed from his neck 
and he had undergone several operations 
on account of hernia, but to the surprise of 
his friends in almost every case, he re- 
covered and returned to his place in his 
store and went to work at the bench ap- 
pearing cheerful and unconcerned about the 
intense suffering he had undergone. 

Mr. Stone was an expert watchmaker and 
before coming to Los Angeles was an in- 
spector at the Elgin factory. He had pre- 
viously studied art in Europe and found 
delightful recreation in painting and usually 
kept a number of specimens of his art on 
the walls of his store and in his windows. 








The Phillips Mfg. Co., Meriden, Conn., 
has vacated the building on State St. in the 
business district, which it has used for sev- 
eral years in the manufacture and sale of 
jewelry, and has moved to larger quarters, 
and has leased quarters in the Monroe fac- 
tory on W. Main St. and Capital Ave, 
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Diamond Wedding Rings 


Wheeler Diamond Wedding Rings, in design, workmanship and 
quality, are of the highest standard of real values. Every dealer who 
sells Wheeler Wedding Rings can rest assured that his customers 
will find no better values anywhere. 

A true conception of the quality in Wheeler Wedding Rings can 
only be gained by seeing and examining them. You will then 
appreciate the quality and workmanship of our Diamond Wedding 
Rings; qualities which are characteristic of all Wheeler Jewelry. 

They cost no more than the inferior kind. 


Be prepared for Spring weddings. 


ESTABLISHED 1852 


This Trade Mark is H of Quality, Service 
your Guarantee and Satisfaction 


TRADE MARK 
REGISTERED 


—CHaydent- Wheeler & Co,Jnc 


OFFICE AND FACTORY 


- 58 West 40th Street - New York« 


Telephone Longacre 7300 
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Federal Trade Commission Changes Policy 





Majority Adopts Rules of Procedure that Will Modify Present Practices—No 
Complaints to Be Issued Except on Matters of Public Interest and 
Defendant Will First Be Heard—Minority of Commissioners 
Not in Accord with Change 




















Wasuincton, D. C., March 25.—Declar- 
ing that the mere issuance of a complaint 
often is damaging the Federal Trade Com- 
mission last week instituted a change in 
its policy and procedure that is expected to 
be just as effective, but that will allay the 
antagonism aroused by the manner assumed 
by the Commission in the past in its endeavor 
to suppress unfair methods of competition. 
The change in its rules was brought about 
through the adoption by the Republican 
majority, comprising Chairman Van [Fleet 
and Commissioners Hunt and Humphrey, of 
the recommendations of Nelson B, Gaskill, 
whose term as a member of the Commis- 
mission recently expired. | Commissioners 
Nugent and Thompson, the Democratic 
minority, dissented to the establishment of 
thhe modified procedure. 

From now on no consideration will be 
given by the Commission to alleged unfair 
trade practices that do not affect the public 
interest. Where the alleged injury is one 
to a competitor only, the latter must seek 
redress in the courts and not at the hands 
of the Commission. The latter will act 
only where it is apparent that the alleged 
practice substantially deprives the public of 
the benefit of free and fair competition. In 
case it appears that the public, in effect, is 
a party to the proceeding entertained, the 
Commission will not summarily cite the 
offending party in a formal complaint pub- 
lished broadcast throughout the country but 
will seek an agreement, when a stipulation 
as to the facts reveals that the charge is 
substantiated, providing that the respondent 
shall cease and desist from the practice. 
If the party agrees to do so and sticks to 
his agreement that ends the matter. 

Only in cases where the Commission has 
reason to believe that the public interest 
would be served thereby, will the Commission 
enter a formal complaint and then only after 
the respondent has been given a hearing tc 
show cause why the complaint should not be 
issued. Formal action will be taken usually 
only where the practice alleged is so fraudu- 
ent or the concern so crooked that the Com- 
mission is justified in the belief that no 
agreement with the offending party would 
be kept by him. After the Commission has 
issued a formal complaint it will follow the 
same procedure for trial of the case as at 
Present, and the Commission will make public 
announcement both of the complaint and 
order, 

All cases now pending for the disposition 
ane Commission and all pending applica- 
“teat complaint will be handled by the 

mmission under the new rules. 

The Commission’s announcement regarding 
the modified procedure, is as follows: 

STATEMENT OF THE FEDERAL TRADE 
COM MISSION 

“ . 

The Federal Trade Commission an- 
nounced the following changes in its rule of 
Procedure and policies adopted by a majority 


consisting of Chairman Van Fleet and Com- 
missioners Hunt and Humphrey. Commis- 
sioners Nugent and Thompson dissented, and 
will give out a public statement. The Com- 
mission for the guidance of its force issued 
the following: 

“‘Hereafter it shall be the policy of 
the Commission not to entertain proceed- 
ings of alleged unfair practices where 
the alleged violation of law is a purely 
private controversy redressable in the 
courts except where said practices sub- 
stantially tend to suppress competition 
as affecting the public. In all such 
cases there must be three parties in- 
volved, the respondent, the competitor 
injured and the public. In cases where 
the alleged injury is one to a competitor 
only and is redressable in the courts by 
an action by the aggrieved competitor 
and the interest of the public is not sub- 
stantially involved, the proceeding will 
not be entertained. The Chief Counsel 
is hereby directed to report to the Com- 
mission with a memorandum stating his 
reasons and views all such cases now 
pending for the disposition of the Com- 
mission, and the Chief Examiner shall 
also report to the Commission all pend- 
ing applications for a complaint where 
the examination in his opinion shows 
that said application comes within this 
rule.’ 

“In accordance with the foregoing the 
Commission amended Par. 3, of Sub-Division 
2, headed ‘I1I1—Compraints, after the 
word ‘jurisdiction’ the following: ‘and if 
it shall appear to the Commission that a 
proceeding by it in respect thereof would be 
to the interest of the public.’ 

“The Commission also adopted the follow- 


ing as its policy in the handling and settle-. 


ment of cases: 

“*The end and object of all proceed- 
ings of the Federal Trade Commission 
is to end all unfair methods of com- 
petition or other violations of the law 
of which it is given jurisdiction. The 
law provides for the issuance of a 


/1 


termine what effect the public interest 
clause has. In the interest of economy 
and of dispatch of business as well as 
the desirability of accomplishing the 
ends of the Commission with as little 
harm to respondents as possible, all 
cases should be so settled where they can 
be except where the public interest de- 
mands otherwise. 

“*But when the very business itself 
of the proposed respondent is fraudulent, 
it may well be considered by the Com- 
mission that the protection of the pub- 
lic demands that the regular procedure 
by complaint and order shall prevail. 
Indeed there are some cases where that 
is the only course which would be of 
any value at all. As for instance the 
so-called Blue Sky cases and all such 
where the business itself is inherently 
fraudulent or where a business of a 
legitimate nature is conducted in such a 
fraudulent manner that the Commission 
is warranted in the belief that no agree- 
ment made with the proposed respondent 
will be kept by him. 

“*The rule shall be that all cases 
shall be settled by stipulation except 
when the public interest demands other- 
wise for the reasons set forth above, 
and that the Chief Examiner in accord- 
ance therewith or the Board of Review 
shall bring forward to the Commission 
for such settlement all cases which in 
their opinion shall fall within this rule 
with their written recommendation.’ 


“The Commission also adopted the follow- 


ing rule providing for hearings by proposed 
respondents before a complaint is issued. 
The rew rule provides that: 


‘In all cases before the Board of 
Review, before it shall recommend to 
the Cormission that a complaint issue, 
it shall give to the proposed respondent 
a hearing before said Board to show 
cause why a complaint should not issue. 
Said hearing shall be informal in its 
nature and not involve the taking of 
testimony. The proposed respondent 
shall be allowed to make or submit such 
statement of facts or law as it desires. 
The extent and control of such hearing 
shall rest with a majority of said Board. 
Three weeks notice of the time and 
place of such hearing shall be served 
on the respondent by the secretary of 
the Commission.’ 


While under the old rule a notice and 


hearing is given after complaint is issued, a 






















































complaint and a trial as procedure for 
the accomplishment of this end. But it 
is also provided that this procedure shall 
be had only when it shall be deemed to 
be in the public interest, plainly giving 
the Commission a judicial discretion to 
be exercised in the particular case. 

“Tt has been contended that the 
language of the statute using the word 
shall is mandatory, but in view of the 
public interest clause no member of the 
Commission as now constituted holds 
or has ever held that the statute is 
mandatory. Hence, the proposed rule 
for settlement of applications for com- 
plaint may be considered on its merits. 

“Tf it were not for the public interest 
clause it might appear that the statute 
would be mandatory. It remains to de- 


majority of the Commission is of the opinion 
that the mere issuance of a complaint often 
is of damage to a respondent if it shall be 
found that the respondent is not guilty of 
ihe practices charged. It is impossible to 
obviate this in all cases but the majority 
feels that great care should be exercised to 
avoid such effects. Therefore the majority 
believes it is in the interest of justice that 
before a complaint is issued against a party, 
he should be afforded an opportunity to show 
any reason he may have either in fact or in 
law why a complaint should not be issued. 
The majority also believes that such hear- 
ings will be to the advantage of the Commis- 
sion by developing facts for the information 
of the Commission from which it may be 
better able to determine whether cause exists 
for the issuance of a complaint.” 
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MODELS IN LEAD 





Student in Jewelry Department of Rhode 
Island School of Design Causes Sensation 
with Work of a Novel Character 


Provipencr, R. 1., March 26.—Growing 
interest centers in the novel work in mod- 
ding that 1s being done by Miss Alleene 
Lowery, of Detroit, who is a student taking 
, special course at the Jewelry and Silver- 
githing Department of the Rhode Island 
School of Design. Already her productions 
have been the subject of investigations on 
the part of a number of concerns in con- 
nection with interior, as well as exterior 








MISS ALLEENE LOWERY, WHO MODELS IN LEAD 


decoration, jewelry and metal work for in- 
dustrial as well as ornamental purposes. 

Discarding wax, clay, plaster of paris 
and other substances usually used by artists 
and sculptors in modeling, Miss Lowery has 
developed a unique and interesting process 
by making her models in soft lead. 

The possibilities from this method are said 
to be unbounded, as it is practically adap- 
table to almost every industry using metal, 
especially in the jewelry industry for model- 
mg rings and any special design work; in 
the building trades for interior decorative 
purposes—murals, tablets, mantelpieces and 
other features, as well as for metal designing 
of every description. 

Already Miss Lowery has had_ several 
commissions for work of this character, 
some of which are for figures several feet, 
both in length and width. She is at present 
considering offers that involve bronze cast- 
ings and silver designs. Miss Lowery uses 
4 repousse method that she has developed 
and the plastic character of the lead makes 
it possible, she claims, for the artisan to 
produce work that is bolder in its concep- 
tion, stronger in its lines and more lasting 
than when modeled in any other substance. 
Pe wy is a graduate of the Detroit 
se # Art, and is attending the Rhode 
Island School of Design by reason of a 
scholarship, offered by the Detroit School 
Sagh which she was awarded last Winter. 
oe entered the School of Design at the 
; ginning of the present school year, choos- 
mg the jewelry and silversmithing depart- 
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ment as best calculated to broaden her prep- 
aration for a life work, and will remain 
through a year’s special course. 








JEWELER HELD GUILTY 
Flint, Mich., Jeweler Convicted of Violating 
State Advertising Statute, Will Appeal 
the Case 


Fuint, Mich., March 25.—The first arrest 
and conviction in Flint on a charge of false 
advertising, since the State law was passed 
in 1917 occurred recently. Inspector I. W. 
Pelton and Detective Sergeant Lowell Burke 
took into custody Joseph Block, of the A. 
Lee Brown Co., jewelers, 303 S. Saginaw 
St. After being out five minutes a jury in 
Justice Elwyn M. Tanner’s Court entered a 
verdict of guilty. The Court imposed a fine 
of $20 plus an additional $20 for costs. Mr. 
Block has appealed the case, and it will be 
heard again in Circuit Court. 

Block was charged with placing cards in 
his show window advertising merchandise for 
sale on which people had defaulted payment 
after making their original deposits, the 
merchandise being detained for the balance 
due. It is alleged that cards bearing rings, 
watches and other jewelry were placed in 
the window, and on these cards were printed 
the names of the persons making the original 
payments, their addresses, the prices of the 
articles, the amounts paid and the balances 
due for which the articles mght be obtained. 
An investigaton conducted under the direc- 
tion of the Advertising Club of Flint showed 
that many of the names on the cards were 
fictitious, it was alleged, while others were 
names of people who had never purchased 
jewelry from the company. 

George Dutcher, who lived at 823 Cornelia 
St., when he purchased the goods at the store, 
testified that his name, address and the 
amount due were correct on one of the en- 
velopes. He was the only one of five named 
by the prosecution who testified for the de- 
fense. 

When Block testified he explained the 
methods employed by the firm in keeping 
records of the credit sales of jewelry. He 
testified that the names and addresses of 
purchasers were not verified because it was 
not felt necessary, when the firm still held 
the merchandise as well as the money de- 
posited. . 

The defense pleaded that the advertising 
was not fraudulent even if the names on all 
the envelopes could not be verified. It held 
that the merchandise was offered for sale 
for the balance due and that the name of the 
person making the original deposit would be 





of small consequence to the prospective 
buyer. It emphasized the fact that, though 


the act charged was but a misdemeanor, it 
was of utmost importance to the respondent 
because it claimed his business integrity was 
at stake. 

The prosecution also stated that the case 
was important because it was the first of its 
kind to be tried in Flint and its outcome 
would determine the advertising tactics of 
merchants in the future. 








J. Klein has purchased the jewelry store 
of Henry P. Schweitzer, Jr., at Merrick 
Road and Broadway, Lynbrook, N. Y. 
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DUTY ON SWISS WATCHES 





Treasury Department Officially Informs 
Chamber of Commerce at Neuchatel of 
Classification of Various Products 
Under Tariff Act of 1922 


WasuHincton, D. C., March 27.—The 
Customs Division of the Treasury Depart- 
ment officially has informed Swiss watch 
manufacturers of the duties assessed on vari- 
ous items under the Tariff Act of 1922 
that have been in controversy. In reply to 
a request of the Chamber of Commerce of 
the Canton of Neuchatel, forwarded through 
James F. O’Neill, customs representative of 
the Treasurry Department at Zurich, Mac- 
Kenzie Moss, assistant secretary of the 
Treasury in charge of customs, wrote as 
follows: 

“The department refers to your letter of 
Jan. 26 last transmitting copy of a com- 
munication from the Chamber of Commerce 
of the Canton of Neuchatel, requesting in- 
formation as to the tariff classification of 
watch bracelets, watch dials, etc., and in 
response to that request I have to advise 
you that the articles enumerated will be 
dutiable as follows: 

“(a) Watch bracelets of moire (silk) 
ribbon, with a metal clasp, according to 
material of chief value: If base metal, not 
plated, 40 per cent., Par. 399; if plated with 
gold, silver, or platinum, 60 per cent., Par. 
399; if precious metal, at 60 per cent., Par. 
399; if silk ribbon, chief value, 55 per cent., 
Par. 1207. 

“(b) The metal clasps are not separately 
dutiable. 

“(c) Par. 367, as parts of watch, 45 per 
cent.; if enameled, 3 cents per dial and 45 
per cent. same paragraph. 

“(d) Watch movements containing 16 
jewels, adjusted, and 17 jewels adjusted to 
one or two positions at $4 each and 45 per 
cent.; if imported on and after March 8, 
1925.” 








$8,000,000 of Swiss Watches Imported by 
United States Last Year 


WasHINGTON, D. C., March 27.—The 
United States purchased nearly $8,000,000 
worth of watch movements from Switzer- 
land last year, according to the European 
Division of the Department of Commerce, 
and this class of exports ranked third in 
importance on the list of Swiss exports for 
the year. Swiss exports of watches and 
finished parts of watches totaled in value 
256,577,000 francs, an increase of 56,672,000 
over 1923. 

Finished parts of watches went chiefly to 
the United States, with a value of 42,406,000 
francs out of a total of 75,756,000 francs. 
Pocket watches in nickel cases were ex- 
ported to’a great many countries in large 
numbers, between 20 and 25 per cent., ac- 
cording to value, going to Great Britain. 
Silver watches also were sent to many coun- 
tries, Japan leading the other markets for 
the Swiss product by about 15 per cent. 
The export trade in wrist watches was 
equally as important as in pocket watches, 
more than 50 per cent. being gold. Great 
Britain was the principal buyer in 1924. 








L. E. Leek will open a jewelry store at 
Joplin, Mo. 
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AN ENJOYABLE GATHERING 





Members of Philadelphia Jewelers’ Club 
and Guests Participate in First Informal 
Evening of the Season 


PHILADELPHIA, Pa., March 28.—Because 
of the multiplicity of other events that eve- 
ing officials of the Jewelers’ Club were a 
rifle disappointed in the attendance at its 
éest “informal evening” of the season which 
was held at the Chamber of Commerce last 
Thursday night, but those present showed an 
appreciation of the affair that was en- 
couraging. 

It was just an informal affair intended 
more as a “get-together” for the members 
and their families and friends than anything 
ese, and the programme was not a “heavy 
one.” In fact, the two films shown and the 
music by the Kelly Street Choir composed 
the entertainment and the latter alone was 
well worth attending the affair. 

The choir is composed of business men, 
all amateur singers of much renown in 
Philadelphia and has been on close terms 
with the Jewelers’ Club for many years. 
Fifteen of its members sang last Thursday 
night, giving both the newer songs and some 
old favorites. The members were all in 
received 


good voice and their numbers 
merited applause. 
An interesting film, “The Story of A 


Watch,” was shown through the courtesy of 
the Illinois Watch Co. It depicted every 
process in the manufacture of a timepiece and 
was followed closely by the non-jeweler 
guests as well as those in the business. 

An interesting film was that of “Old Time 
Club Life,” in which events in the history 
of the club were shown. For instance, there 
was the familiar form of L. P. White, en- 
tering the club room. “Bob” Coates 
was shown at his desk, while Charles H. 
Hambly piloted an applicant for membership 
through the process of initiation. There 
were other scenes showing former gather- 
ings of the organization which brought ap- 
plause from the “old-timers.” 








New York Jewelry Manufacturers in Litiga- 
tion of the Right to Use Name 
“Baby Peggy” on Novelties 


A dispute between two jewelry manufac- 
turing concerns over the right to use the 
name and picture of “Baby Peggy,” six-year- 
old film star, came to light in the Supreme 
Court on Friday last when testimony by 
J. T. Montgomery, of Hollywood, father of 
the baby actress, testified for D. Lisner & 
Co, Inc, of 303 Fifth Ave. in a suit of 
Cohn & Rosenberger, Inc. The complaint 
in the case is not on file, but the testimony 
of Mr, Montgomery indicated that Cohn & 
Rosenberger are disputing the right of D. 
Lisner & Co. to manufacture novelties in- 
volving the name and picture of Baby Peggy. 
, Mr. Montgomery stated that his business 
is that of managing his daughter, who ap- 
peared with him when he testified. He said 
that she had been acting since she was 21 
months old and has made 40 comedies of 
‘wo reels each and five features. The right 
to use her name and picture for commercial 
Purposes has been given to the manufactur- 
‘rs of dresses, hats, socks, mesh bags, 
Jewelry novelties and underwear. 
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Mr. Montgomery said that he contracted 
with a concern known as the Principal Pic- 
tures, conducted by Sol Lesser, for the sole 
rights to Baby Peggy’s film and commercial 
activities, and that under this contract she 
receives $1,000 per week and 25 per cent of 
the royalties paid to Principal Pictures from 
the distribution of her films. In addition 
she receives one-half of all the sums paid 
for the commercial use of her name. The 
contract signed by D. Lisner & Co., Inc., 
which was attached to the testimony, shows 
that the Lisner company agreed to make 
novelty jewelry and beaded and fabric purses 
and bags exploiting her name and picture, 
and were to pay five per cent on the first 
$100,000 gross sales, three and one-half per 
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Mr. and Mrs. Manuel Krause, Jersey City, 
N. J., Flooded with Letters and Flowers 
in Henor of Unusual Event 


Jersey City, N. J., March 25.—Manuel 
Krause, of 386 Bergen Ave., who for over 
half a century conducted a jewelry business 
at 74 Newark Ave., this city, and his wife, 
Mrs. Caroline N. Krause, celebrated their 
50th wedding anniversary, at their home on 
March 22. Mr. Krause is 77 years old and 
his wife 74 years old. Despite their age 
both are vigorous in health and have full 
control of their faculties. Among the notable 
events of the day were messages of con- 





MR. AND MRS. MANUEL KRAUSE WHO 
cent on the second $100,000, and two and 
one-half per cent on sums above $200,000. 
The company paid an advance royalty of 


$500. 








Market Prices and Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the last week: 

Selling Price 


London U.S. Gov't. New York 
Date Official Assay Bars Oficial 
March 24 ..6..0000 31 Y% 694 67% 
March 25........ 31 694 67% 
March 26........ 31% 69%, 67% 
Maren 27 .accc0ee FIH 69% 671% 
Waren © 2B 66005 3143 69% 673% 
March 30.3... GR 69% 67% 








The Louisiana Retail Jewelers’ Associa- 
tion will meet jointly with the Texas Retail 
Jewelers’ Association at Dallas, Tex., April 
20-21. The purpose of the joint meeting 
with the Texas jewelers is for the eventual 
amalgamation of these two associations, to- 
gether with the Oklahoma association, as one 
strong southwestern jewelers organization. 
It is the purpose of the associations to have 
an established office with a paid secretary, 
whose efforts will be devoted to the interest 
of the members. Marcus Baerwald, who is 
president of the Texas association, is work- 
ing hard with his committee in making this 
convention the greatest that has ever been 
held in the southwest. 








CELEBRATED 


ANNIVERSARY 


GOLDEN WEDDING 
gratulation from President and Mrs. Cool- 
idge. The letter from the Chief Executive, 
which was among the hundreds of letters and 
telegrams received, expressed regret at his 
inability to be present. Many friends joined 
in sending a veritable avalanche of flowers, 
and besides the numerous bouquets and bas- 
kets there were at least a dozen set floral 
pieces. 

Incidentally Mr. and Mrs. Krause are 
wealthier today. In honor of their golden 
wedding anniversary, friends and relatives 
presented them with many gold coins, the 
grand total making a very tidy sum. 

The reception was held from 3 to 6 o'clock. 
Refreshments were served to the guests and 
an atmosphere of good cheer prevailed. A 
dinner enjoyed by members of the family 
tree followed. Mr. and Mrs. Krause’s two 
sons, M. Mendelson Krause and Isadore 
Krause; two daughters, Mrs. Joseph Alt- 
schul and Miss Rebecca Krause, with hus- 
band, wives and grandchildren, as well as 
other relatives were present to pay tribute to 
the couple and to congratulate them upon 
the happy event. 

Mr. and Mrs. Krause were married on 
March 21, 1875. Both were born in Ger- 
many. Mrs. Krause came to New York as 
a girl and lived at the time of their marriage 
on 59th St., New York, which was then the 
street farthest north in the city. At that 
time a lot could be purchased on 60th St. 
for $200, which is a decided contrast to the 
sum asked today. It is interesting to know 
that Mr. Krause’s grandfather lived to the 
remarkable age of 118 years. 
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Massachusetts and Rhode Island Jewelers Meet 





Members of Retailers’ Association Attend Convention at Worcester, March 
24 and 25—Instructive Addresses and Big Banquet Features 
of the Conclave 
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WorcesTER, Mass., March -25.—A mem- jewelers association was first organized. 
bership campaign is to be launched by the Mr. Stever also touched on the general work 
Rhode Island and Massachusetts Retail of the association and the part it played 
Jewelers’ Association as a resulf of the in providing a meeting place for the ex- 
‘terest which was developed in the member- change of business-building ideas. 
ship question during the course of the 11th Ellis Gifford, regional vice-president of 
nual convention, here today and yesterday. the American National Retail Jewelers 
4 motion urging that a committee be ap- Association, spoke on “The National Asso- 
pointed by the convention to take up the ciation and what it is doing to improve 
work of securing additional members in the business. 
getail jewelry trade, was unanimously car- ,ppress OF ELLIS GIFFORD, REGIONAL VICE- 
ried, and President Stever was authorized’ PRESIDENT 

Fifty years and more ago, the advertisements 
in the newspapers of the country were simply a 
list of articles that a merchant was able to offer 
his community. In the days of hand work, it was 
not possible to make sufficient goods to satisfy the 
ordinary demands. You may have all seen old 
advertisements listing all sorts of articles and 
laughed at what you considered that merchant did 
not know about the psychology of advertising. But 
remember there were not goods enough to go around. 
He only had to say that he had such and such 
marchandise to inform the public who already 
wanted the wares and was waiting until someone 
could offer them for sale. 

With the advent of machinery, merchandise has 
been made in such tremendous volume that the 
tables have been turned. Today there are more 
potential supplies of merchandise especially in civil- 
ized communities than the possible demand _ will 
readily absorb. Competition is getting keener every 
day. 

Another condition present today is the fact that 
there are so many articles on display, that if any 
individual, you for instance, should balance all of 
his unfilled desires against his income, he would 
be bankrupt. Actual necessities—food, clothing and 
shelter—make first claim on the consumer’s dollar, 
You all know how many articles strive for the 
balance. With so many desires and so_ limited 
a number of dollars with which to satisfy them, 
every individual is compelled to decide} what ar- 
ticles he or she wants most. Would he not natur- 
ally most desire those articles most favorably kept 
hefore his attention? 

CHARLES H. STEVER, PRESIDEN Each one of you will sell more jewelry, silver 
ware, watches, etc., in proportion, as you are able 
to appoint a committee of five te carry out to make your wares more desired than avtomobiles, 
the sense ef the motion. The appointees to fur coats, radios, flowers, cosmetics, candy, \and 
a “ : ee even such almost necessities as paint for the barn. 
the committee were not announced, but it is What stirs up these overwhelming desires in 
understood that appointments will be made the minds of your customers? 
at an early date. Among other answers I will place styles, senti- 
ment, and display, as some of the most compelling 
Tuesday forces. 
a ‘ P The average retailer today its in no position te 
rhe convention opened Tuesday afternoon dictate styles with autherity, much as he might de 
at 2 o'clock with a few words of welcome =. Pap te 
vena (ee 7 : 7 he average retailer has not today a medium in 
extended by Mayor Michael J. O’Hara in which to best create the wel Re ane a 
behalf of the city of Worcester, and by _ jewélry as gifts. 

Roscoe H. Goddard, secretary of the ‘The average retailer often lacks the display sense, 
Chamber of Commerce. Mayor O’ Hara and. the present cost of displays where purchased 
assured the delegates j pare —— - or rented, is sometimes prohibitive. rhe average 
: 1€ delegates it was a pleasure 10r jeweler, simply because he is a good artisan, is 
him to welcome the delegates to Worcester from that very fact, not a. startling success as a 
and expressed the wish that all would enjoy publicist. This condition applies to all other trades, 
themselves while in the city although different factors apply in creating desires 

Secret: : : aie on : for various lines. 

secretary Goddard also welcomed the . ; ; 
delegates to the city, and called attention to After citing examples of constructive pub- 
the fact that Worcester had not only the icity in other lines of industry, Mr, Gif. 
true spirit of welcome for the delegates ford gave some examples of detrimental pub- 
but when the new auditorium is built, it icity in the jewelry trade. He said: 
will have exceptional convention handling The haberdashers constituted themselves the style 
facilities, authorities on ee —— we a. 

. did not have the foresight to thus establish it 

President Charles H. Stever, of Boston, ourselves. They were telling the men that scarf- 

welcomed the delegates, and called their at- pins are not worn. They have eliminated studs, 


— to the fact that 10 years ago in the nd cago — ee en aa ides — 
erv r . : doing same ing ) ons. 
¥ room of the Hotel Bancroft in which Publicity of one trade may be determined to an- 


t ° a ; 
he Present convention was sitting, the other trade as the style tendencies established by 





77 


the haberdashers, by telling men that scarf pins 
were not worn any more . F 

Leading New York newspapers carried full-page 
illustrations leading up to articles in Sunday mag- 
azine sections, where women have’ been held up. 
and robbed of jewelry, and stated that the best 
people were storing their jewelry in sdfe-deposit 
vaults. : 

Another full page article showed the modern wo- 
man wearing long earrings alongside a fierce Afri- 
can savage, wearing ivories in her ears. The state- 
ment was made to the effect that the modern 
style earrings are detrimental to woman’s health an 
nervous svstem. ’ 

Recently some destructive publicity concerning 
jewelry was begun in the form of a newspaper ar- 
ticle that was to have been published in many 
cities of the country. This article announced that 
there would be an attempt made to stop women 
from wearing jewelry. It used as a basis for the 
article the statements of various gem_ robberies ; 
that have occurred during the past few years. It 
predicted that it would be necessary for woman to 
wear less jewelry in order to reduce thé number . 
of thefts. Following this announcement, there was 
to have been syndicated a full-page article on the , 
same subject in Sunday newspapers in many cities 


] 
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of the country. This article was counteracted by, 
the National Jewelers Publicity Association in the 
majority of these cities in which this detrimental 
propaganda was to have appeared. It was published 
only in one or two cities, where its syndicate was); 
unknown. This is the only kind of publicity that, 
has dealt with jewelry until the National Jewelers!; 
Publicity Association appeared on the scene. It 
takes constructive publicity to counteract these in- 
fluences, and much has already been accomplished 
in spite of the limited funds on hand. | 

To cover style, the National Jewelers Publicity! 
Association is publishing articles in your local news- 
papers that you must have seen, on all sorts of 
phases of the several articles of jewelry. They: 
publish at intervals this series of bulletins to! 
subscribers, dictating style tendencies with the 
authority of the best brains in the trade behind their 
ideas. With this service you can dictate styles in 
jewelry and kindred lines with authority. Much 
of the material in these bulletins and much other 
material in these articles are syndicated in news- 
papers¢all over the country. The surprising fea- 
ture to me is that the newspapers and _ fashion 
magazines are very anxious to get this material 
on style tendencies. The National Jewelers Pub- 
licity Association co-operated with producers of 
motion pictures, so as to feature jewelry, silver- 
ware, watches, etc., in moving pictures distributed 
in your own towns. They have secured the featur- 
ing of jewelry in connection with style illustrations 
of women’s apparel. 

They have also prepared special write ups for 
publishers. 

They propose to sponsor “forecasting’’ of styles, 
rather than let other imdustries do so. 

To build up Sentiment of Gems and kindred arti- 
cles, the. National. Jewelers Publicity Association 
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Worthy of a Place Among Gems 
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js publishing other series of articles in national 
magazines and newspapers. This article in the 
January Mentor ‘Romance of Rings” by George 
F. Kunz, is typical of what they are doing. Here 
js another. “The Story of the Bracelet,” by Major 
John Drake. Here is a series of syndicated ar- 
tides for newspapers used around Christmas to 
develope the Christmas sentiment. Many of these 
articles have heen read by your customers. ‘These 
stories are being sent regularly to 1,500 newspapers. 
To help retail jewelers secure better displays 
you can secure from the National Jewelers Pub- 
jicity Association a window display service built 
around this sample frame and card, which makes 
an excellent background for your own merchandise. 
These are made up in:large quantities and sold to 
you at cost. The cards will carry up-to-the-minute 
announcements and sales helps. Local advertising 
is the form of display. The “Build Your Own 
Ads” service enables any retailer to make his 
own advertisements at extremely low cost and carry 
real live constructive copy in an appealing design. 
Jooklets like this, designed and published by 
the National Jewelers Publicity Association help 
spread the appeal of your stock. 

The National Jewelers Publicity Association is 
really functioning. They need your support. The 





E. W. DURGIN, TREASURER 


quota for Massachusetts to raise towards the Mil- 
lion Dollar fund, is $26,515 from retailers. We, 
Massachusetts retailers, sc far have pledeged only 
$3,829.50. In Rhode Island the retailers quota is 
$5,310, of which only $730 has been pledged or 
paid. We now have an organization working to 
raise the total balance in these two states. 

Pkedges are payable over a three year period, 
one third each year. What other investment can 
you make that has such possibilities of increasing 
your business and therefore your profits? 
Automobiles get 10 per cent of the money spent 
in the United States. 

Tobacco gets 5 per cent, candy 4.2 per cent, 
while jewelry and musical instruments get only 
+S yer cent together. This shows’ tremendous 
possiuilities for increase. Help to get your share by 
doing your part in this work. When you have 
contributed put these stamps on your mail to the 
trade to help the cause along. Publicity is the 
Primary work of the National Retail Jewelers Asso- 
ciation this year, 

_ But we are not forgetting that the most success- 
ful results come when a most worthy product is 
advertised. The American National Retail Jewelers’ 
Association is trying to improve the standard of 
watchmakers through the Horological Institute of 


America. The largely attended meeting in Boston 
indox:btedly has given you a good idea of their 
work Pets Pir 8 

rk Jf you are net now a member, join. If 


you are a watchmaker take the examination and 
then advertise the fact that you have proven your 
ability before the highest tribunal in the world. 
Would that not be a good advertisement for your 
euceéd You may be the best watchmaker in the 
world But are you capitalizing your ability as 


t ; : : 
_ Horological Institute of America enables you 
>? 


Do not forget that you can get life insurance in 
the Metropolitan Life Insurance Co., the largest 
company in the world, for your whole force of em- 
ployees cheaper by being a member of the American 
National Retail Jewelers’ Association. 

By taking out your fire insurance in the National 
Jewelers Mutual Fire Insurance Co. you can save 
the amount of your trade association dues many 
times over. 

The Harvard Bureau of Business Research of- 
fers to you through our Research Bureau, the 
most valuable statistics available for a sound con- 
duct of your business. 

If you wish any further information about any 
of the phases of any of the activities of the Amer- 
ican National Retail Jewelers’ Association, I will be 
glad to answer any of your questions. 


H. R. Arnold, of Boston, spoke briefly on 
“National Publicity.” He represented the 
National Publicity Association and im- 
pressed upon his listeners the urgent need 
of more publicity on the part of the re- 
tailers if they desired to increase their 
business. He also told of the assistance 
that the association is giving the retailers 
today. 

Following his talk Louis S. Smith, of 
3everly, secretary of the association, spoke 
on “Taxes and the Auction Evil.” He 
explained the work that has already been 
done to have every person who desires to 
auction off jewelry, silver or gold take out 
a license. He also made it clear that the 
bill now before the Massachusetts State 
legislature obliging all auction rooms 
handling jewelry, silverware and bric-a-brac 
to take out licenses will probably pass as 
the committee has already reported favor- 
ably and the bill is now to go to the third 
reading. 

Murray W. Latimer, representing the 
Bureau of Business Research of Harvard 
University speaking on “A five-year study 
of the retail jewelry industry,” laid special 
stress on the fact that stock turn is the 
determining factor in profit-securing and ad- 
vised the jewelers to study the reports and 
surveys of the Bureau. 

He advised departmentizing of stocks in 
order to find the most profitable lines. 
Successful merchants, he said, study why 
peopie buy. He declared that the motives 
for buying are ostentation, style and desire 
for distinctive gifts. He appealed to the 
retailers to send back their statements. He 
said there were 3,000 blanks sent out by 
the Bureau last year and only 126 were re- 
turned. He said the books must close about 
May 20. 

Rk. H. Lohnes, Worcester, was appointed 
chairman of the nominating committee, with 
J. W. Blaine, Newport, R. I., and A. K. 
Smith, Woburn, the other members, to 
bring in a list of officers Wednesday after- 
noon for election for the ensuing year. 

The following committee on resolutions 
was appointed: J. F. Kahl, Pittsfield, 
chairman; K. E. Dickson, Boston, and A. 
T. Monson, Fall River. Louis Poor, of 
New Bedford, was named auditor. 

THE EVENING SESSION 

The evening session was devoted to a 
question box discussion by the members of 
the two associations. 

J. F. Kahl spoke on the platinum situa- 
tion. In his opinion the safeguard was to 
buy from reliable concerns. 

The women who also came to Worcester 
with their husbands were entertained dur- 
ing the afternoon and evening at theater 
parties. 
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Wednesday 


Advertising, plans for establishing a mem- 
bership drive campaign, group insurance 
and plans for rounding up some of the 
members who are far behind in their annual 
dues, comprised the principal items of busi- 
ness transacted on the closing day of the 
two days’ convention. 

“Sterling Silver Week,” was the subject 
of the talk given by Alexander Vincent, of 
New York, secretary of the Sterling Silver- 
ware Manufacturers’ Association. He in- 
formed his audience that the week will be 
observed May 23 to 30 all over the nation. 
He said the idea of its observance is to 
have the wholesale and retail jewelers make 
extensive displays of silverware in their 
store windows. Talks will be prepared and 
data furnished the members of the associa- 
tion by the Sterling Silverware Manufac- 





LOUIS S. SMITH, SECRETARY 


turers’ Association for the purpose of edu- 
cating the public to buy more silverware. 
He also appealed for local co-operation. 

Among the jewelry houses which had ex- 
hibits in the hotel are: Smith-Paterson 
Co., Boston, wholesalers; International 
Silver Co., Meriden, Conn.; the Gorham 
Co., Providence, and Towle Mfg. Co., 
Newburyport. 

“There is plenty of business, Go and get 
it,” was the message brought to the con- 
vention at the Wednesday forenoon session 
by Maurice J. Karpeles, Providence, R. L, 
in a talk on increased membership. 

He moved that a committee be appointed 
by the convention to devise ways and means 
for securing additional members in the retail 
jewelry trade. He urged every delegate to 
see to it that other retailers who are not 
affiliated with the association be enrolled 
at once and thereby strengthen the organi- 
zation and make it a more powerful asso- 
ciation in the two States. 

H. B. Simons, Worcester, manager of 
the Western Union Telegraph Co., who 
addressed the convention Wednesday fore- 
noon on “The General and Most Important 
Uses of the Telegraph,” made it clear that 
the telegraph wires give the manufacturer 
the opportunity to increase his business at 
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east one third, by eliminating the delay of 

‘rom 24 to 144 hours in the mail. He also 
gid by the use of the telegram nego- 
tiations may be opened, discussed and closed 
the same day. 

He pointed out that the telegram can be 
of much value to the jewelry trade to 
notify those who have left watches, rings 
and other jewelry for repairs for a number 
of years, uncalled for to startle them into 
action. He also said: 

“It opens up new fields for the whole- 
saler who can now cover a large territory 
with the telegram that would be impossible 
for the salesman, and he can also try out 
new territory to find out the approximate 
value before going to the expense of send- 
ing salesmer: into it. 

“It offers every business man an inex- 
pensive method of collecting past due ac- 
counts. Where letters do not get the de- 
sired attention and agents and _ collectors 
are often unable to reach the delinquents 
promptly, the mysterious attention com- 
pelling power of the telegram causes the 
delinquent to remit or make some arrange- 
ment for payment. This is proven by the 
fact that as high as 95 per cent of outstand- 
ing accounts have been collected by this 
method. The cost runs from 1 to 2 per 
cent.” 

Announcement was made of the death of 
the mother of James Wood, of Fall River. 
The association voted to send a floral tribute 
and a telegram of condolence to Mr. Wood. 

The afternoon session on Wednesday 
opened at 2.15 o'clock by the reading of a 
letter of greetings from the Tilden-Thurber 
Co., Providence, R. I. <A letter was also 
read announcing that H. Frank Tanner, of 
Providence, was elected an honorary mem- 
her of the association last year. 

The report of Louis S. Smith, secretary, 
showed that the association had lost 12 
members the past year and added 11. The 
association now has a total membership of 
302 active members and four honorary 
members. The organization is carrying on 
its books 28 members who have not paid 
their dues since March 30, 1922, and the 
secretary in his report recommended they 
he dropped from membership. 

This brought out some discussion and it 
vas finally decided to have the executive 
committee and the membership committee 
wait on these persons in an effort to get 
them to pay up their back dues. 

The secretary’s report also showed the 
receipts to be $2,437 and the same has been 
paid to the treasurer. He called attention 
to the fraudulent auction question that’ was 
considered the past year which has since 
resulted in a bill being introduced in the 
Massachusetts legislature to eliminate the 
present trouble. 
lhe auditor’s report given by Lewis Poor 
‘lowed that the figures of the secretary and 
"Sane had been examined and found to 
© correct. The following resolutions as 
Presented by the resolution committee were 
read and unanimously adopted: 


Resolutions 

Ron The Harvard Bureau of Business Re- 

repeat pr publicly established the facts showing 

rf “- = operation in retail jewelry stores; and 

ie rine The publication of these facts serves 

pe slags imable factor and guide in the progressive 
tms of the jewelry industry; be it 


Resonvep: That the Massachusetts and Rhode 
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Island. Retail Jewelers Association reaffirm its faith 
in the Harvard Bureat,,and we urge our members to 
co-operate fully by furnishing the Bureau with com- 
prehensive\;reports needed to further, continue our 
research work. 

* * * 

Reso_tvep: That we again pledge our faith to 
the Horolcgical Institute of America, and urge our 
members to support that organization by applying 
for membership and by encouraging their‘ watch- 
makers to take the several examinations devised to 
elevate and maintain the standards of Horology in 
the United States. 

* * 

Whereas: The partial reduction of excise taxes 
afforded by the 68th Congress still forces the retail 
jeweler to suffer from losses incurred from pay 
ment of continued taxes to the government, and 
whereas, the excise tax still remains upon jewelry 
and its kindred lines as a discrimination against 
our industry, permitting other industries that pay 
no tax to compete disastrously against it; be it 

Resotvep: That we call upon our national asso- 
ciation to use every effort in eliminating the balance 
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of. this unfair taxation at the earliest favorable op- 
portunity; and be it further 

Reso_veD: That we pledge our wholehearted sup 

port to the national organization and to Ralph Roess 

ler, chairman of the special excise tax elimination 

committee in this undertaking, by co-operating fully 

whenever and however we are called upon to do so 
* * * 


Whereas: The National Jewelers Publicity As 
sociation has been devised for the purpose of keeping 
our products always before the mind of the buying 
public, thus creating a greater want for our goods 
in preference to those of other industries; be it 

Reso_vep: That we urge our members to pledge 
their wholehearted support to the National Jewelers 


Publicity Association by subscribing to it finan 
cially. 
* * * 
Reso.vep: That this association endorse the Na 


tional Jewelers Fire Insurance Co., and urge the 


members to give it all support possible. 
* * * 


REsoLvepD: That we urge our members to comply 
with the “Code of Ethics’ as suggested by the 
national association in regard to the conduct of their 
business, especially referring to superfluous wording 
and extravagant statements in advertising. 

* * * 

Whereas: The committee on auctions has shown 
us by the splendid report covering all these untiring 
activities during the past year 

ReEsorveD: That we extend cur thanks and appre 
ciation to the committee, especially the assistance 
given by the press, The Telegram and Boston 
American, the committee on legal affairs of Massa- 
chusetts Legislature, Rep. Torrey of Beverley for 
introducing the bill, Senator Francis for his sup- 
port, the Boston Better Business Bureau znd all 
others who assisted. 
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We desire to express our appreciation to the 
Manufacturers of Sterling Silver for their co- 
operation with the retail jeweler, and that the work 
known as Silver Week be made a part of the retail 
jewelers’ program. 

. * _ * 


We desire to express our appreciation of the 
warm welcome extended to us by his Honor M. J. 
O’Hara, Mayor of the City of Worcester, to the 
mangement of the Hotel Bancroft, the Chamber 
of Commerce, local jewelers for entertaining the 
ladies. 

An additional resolution, endorsing the 
group insurance as offered by the Metro- 
politan Life Insurance Co., was also adopted, 
on motion of Mr. Gifford. 

The report of Treasurer E. W. Durgin, 
of Worcester, showed a cash balance of 
$2,106.05. There was in the treasury at the 
beginning of the year March 27, 1924, the 
sum of $3,407.50. The payments amounted 
to $3,034.92, 

A vote of thanks was given to Secretary 
Smith for the special legislative work he did 
the past year in behalf of the association. 

Charles H. Stever, of Boston, was re- 
elected for a second term without opposition. 
Fred C. Newhall, of Lynn, who has served 
the past year as second vice-president, was 
elected first vice-president. C. J. Gidley, 
of New Bedford, was elected second vice- 
president. 

Other officers elected were: Secretary, 
Louis S$. Smith, Beverly; treasurer, E. W. 
Durgin, Worcester; executive committee, 
James H. Wood, Fall River; S. M. Nathan, 
Fitchburg; W. A. McKenney, Athol; 
George Gutteridge, Maynard; Joseph W. 
Blaine, Newport; delegates to the national 
convention, President Stever, and Secretary 


. Smith, 


The Banquet 


As a fitting climax to the two days’ 
sessions, a banquet was held in the ball 
room of the hotel at 6.30 o’clock Wednesday 
night, at which nearly 200 delegates and 
their wives were present. It was one of 
the most enjoyable gatherings in the history 
of the association, 

The speakers included Rev. John N. 
Mark, Fall River, and Rev. Dr. William 
S. Mitchell, pastor of Wesley Church, 
Worcester. Music was furnished by the 
Holy Cross College orchestra. Following 
the speaking, the floor was cleared and danc- 
ing was enjoyed until midnight. 

The honored guests invited included Mayor 
O’Hara of Worcester; Col. Robert L. 
Whipple, president of the Chamber of Com- 
merce; Roscoe H. Goddard, secretary of 
the Chamber of Commerce of Worcester; 
Ellis Gifford, P. J. Coffey, M. E. Banks, 
president of the New Hampshire Retail 
Jewelers’ Association; C, C. Cistello, presi- 
dent of the Connecticut Retail Jewelers’ 
Association; Murray W. Latimer, of Har- 
vard College, and Alexander Vincent, of 
New York. The majority of these guests 
occupied the head table. 

rank E. Davis, of Northampton, first 
president of the association, was honored by 
the association when he was presented at the 
banquet with a handsome gold watch. 








The Brown Jewelry Shop, one of a chain 
of jewelry credit establishments, was opened 
recently at 119 Franklin St.. Watertown, 
a # 
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SNAP SLIDE CORD SAUTOIRS (patented) 
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SILVER SAUTOIR CHAINS 

SPRING RINGS & SWIVELS 

SILVER BAG CHAINS 

CHAIN BY THE FOOT 

PEARL NECKLACE SNAPS 

FLUTED CORD ENDS 

BILL CLIPS 


Chains Lengthened and Refilled 
Stock Always on Hand 


WALTER LAMPL 
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Jewelry Crafts Association Holds Dinner 





Members of Association Hear Interesting Addresses and Elect Officers at 
Meeting in New York 
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Manufacturing jewelers, particularly those 
who work with white gold and platinum, 
jstened to some interesting and instructive 
remarks on the proper marking of this class 
of jewelry last Wednesday night at the an- 
nual meeting and get-together dinner of the 
lewelry Crafts Association held in the 
Laurel Room of the Hotel Astor, New 
York. While other subjects were dealt with 
py different speakers, the question of the 
proper marking of white gold and platinum 
iewelry was the principal topic of discussion. 
The dinner and meeting were attended by 











WALTER P. MCTEIGUE, PRESIDENT-ELECT 


approximately 154 members of the associa- 
tion and their guests. After the dinner had 
heen served and the speeches had been de- 
livered, the members elected new officers to 
serve the organization for the ensuing year. 
DeWitt A. Davison, who has been at the 
head of this organization since its inception 
in 1919, relinquished his position last Wednes- 
day night, and in his place Walter P. Mc- 
Teigue was elected president. Henry Agate 
was chosen first vice-president, David Shi- 
man, second vice-president, and Paul H. Op- 
enheimer, treasurer. The members also 
lected six directors, a nominating committee 
and transacted other business before the 
meeting was adjourned at 10.40 p. M. 

Shortly after 6 o’clock, the jewelers began 
'o gather in the reception room adjoining 
the banquet hall where they exchanged 
greetings for almost an hour. That the 
Proper marking of white gold and platinum 
Was destined to be the principal topic of the 
‘vening was apparent from the remarks 
heard among the jewelers, who were gath- 
ered in groups in the reception room. Each 
one expressed his own opinions and advanced 
's own suggestions and the jewelers were 
“ngrossed in the question when the doors 
of the banquet hall were thrown open about 
‘Oclock, As each diner had been previously 








assigned a place at one of the many tables 
no trouble was experienced in getting the 
dinner started within a few minutes. By the 
time the officers and honored guests reached 
the head table, the members and their friends 
found their places and immediately Walter 
P. McTeigue, first vice-president, rapped for 
order. In greeting the assemblage, Mr. 
McTeigue said: 

“Guests and members 
Crafts Association. 

“It is my pleasure, in the absence of our 
president, Mr. Davidson, who has been called 
out of town, to welcome you here this eve- 
ing. The association will endeavor to make 
the evening interesting and I sincerely hope 
you will be entertained gastronomically as 
well as orally.” 

Following this announcement, Leonard 
Hoeninger was presented and sang several 
solos. He was accompanied on the piano by 
Mark S. Goldsmith, of Goldsmith Bros. 
Smelting & Refining Co. Mr. Hoeninger is 
connected with the firm of Walter P. Mc- 
Teigue, Inc., and during the evening ren- 
dered a number of vocal selections. Imme- 
diately after the dinner had been served, 
Mr. McTeigue presented the first speaker of 
the evening, ex-Congressman Walter M. 
Chandler, who spoke on the subject of 
“America, First, Last and Always.” This 
is one of Mr. Chandler’s pet subjects and 
his remarks simmered down to a tirade 
against the Reds and ‘Communists working 
in Russia and this country, as he said, for 
the downfall of the United States Govern- 
ment. He asserted that people in this coun- 
try are inclined to belittle the efforts of the 
Reds and Communists and, unless they take 
some heed, these individuals will have to he 
reckoned with some day. Mr. Chandler 
spoke for 45 minutes. 

In presenting the next speaker, Mr. Mc- 
Teigue pointed out that he needed no intro- 
duction as he was well known to probably 
every man in the room. After telling the 
audience that the subject upon which the 
speaker would talk would be white gold and 
platinum marking, he introduced Morris L. 
Ernst, of Greenbaum, Wolff & Ernst, of 
counsel for the National Jewelers Board of 
Trade and many other organizations and in- 
dividuals in the industry. Mr. Ernst began 
his talk by giving a history of stamping 
legislation leading up to the present statutes. 
He told of what had been done to clarify 


of the Jewelry 


the situation and explained the National 
Stamping Law, intimating that there has 


been a general defiance of the law during 
the last decade. Continuing Mr. Ernst said 
in part: 

ADDRESS OF MORRIS L, ERNST 


In 1894, the State of New York put on its 
statute books legislation relating to the proper 
marking of gold and silver. Previous to 1920, 
platinum was not very much used in connection 
with jewelry. As the price of platinum rose, it 
became more and more desired by women, who 
are anxious to purchase jewelry for purposes 
which the economists call, conspicuous expenditure. 
As the price of platinum rose, platinum jewelry 
became more popular and it was soon apparent 
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that the jewelers would have -to do something to 
standardize the definition of the word, “platinum.” 

In 1920, legislation was enacted in New York 
State, and subsequently was copied in Illinois 
under which the term “platinum” was defined to 
mean that .925 of the article must be platinum, 
palladium, iridium, osmium, ruthenium, rhodium 
osmium or any of these metals in combination. 
Legislation in New York and Illinois, even though 
criticised by ignorant jewelers at times, has really 
saved the entire platinum industry for the jewelry 
trade. If there had been no such legislation, a 
merchant could have sold as platinum, jewelry made 
of 51 per cent platinum. The trade can be thank- 
ful to the Vigilance Committee for the preparation 
and enactment of this legislation, which at all 
events, standardized the use of the term “‘plati- 
num.” 

Before the legislation was enacted, ingenious 
jewelers were endeavoring to alloy metals which 
would be cheaper than platinum but which would 
have very much the same appearance. As @ 
result white gold was introduced. White gold has. 
the same appearance as platinum, not only to the 
consumer but even to the trade. The trade, in 
parts of the industry, started to make merchandise 
out of platinum and white gold, wanting to mark 
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the article “‘platinum & 18K” but because the 
two metals looked alike, it was impossible for any- 
where the platinum ended and where 
the gold began. Take three bracelets, for example. 
They all three look alike, each is marked ‘“‘plati- 
num top 18K.” The one bracelet is 50 per ceiit 
platinum and 50 per cent gold; another bracelet 
is 10 per cent platinum and 90 per cent gold and 
the third bracelet made of 1/100 stock is less 
than one per cent platinum and 99 per cent gold. 
The trade is bound to suffer if all three of these 
articles can be marked identically. 

The test case that is being brought is one where 
less than 1% per cent of the entire article is of 
metal of the platinum group. Such merchandise 
is not only ruining the confidence of the public 
in jewelry marks but is making it impossible 
for any legitimate manufacturer to compete in the 
open market. 

The jewelry trade is being pressed from certain 
quarters to permit more than one mark on an 
article of jewelry. The National Jewelers’ Board 
of Trade conducted, as you know, various prosecu- 
tions in connection with belt buckles and other 
articles and to date, the Court has consistently 
taken the position that an article may only have 
one mark thereon. If the trade once allows the 
principle of two marks on one article, rings will 
be marked “18K & 14K.” Watch chains will be 
sold with the swivels marked “18K” and chain 
marked gold filled and each and every article of 
merchandise will have tow marks on it. No one 
will know to what part of the article each mark 
applies. 

In olden times, the marchant did business on 
the principle of caveat emptor which meant “let 


one to tell 
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the buyer yare.” We are in the second stage 
of merchandising which rests principally on what- 
ever the seller says must be truthful. The third 
stage of merchandising in which we are entering 
pronounces tlie final principle that if, any representa- 
sions js made in regard to an article, such representa- 
t only be truthful but be complete. 

deceive itself and the consumer by 
entations even more readily than by 


tion must 
The trade « 
partial repr : 
making no representations. 

Following this very interesting discourse 
on this important subject, Mr. McTeigue 
presented Captain James L. Bresnan, who 
is in charge of the Fifth Ave. Squad of De- 
tectives, Which has been in existence only a 
few years and which was organized at the 
behest of the Jewelry Crafts Association 
jewelry firms who have 
moved to the uptown section of the city 
recently. Captain Bresnan in his talk gave 
the jewelers some good advice on how te 


and prominent 
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protect their jewelry stock against the op- 
trations of thieves. In speaking, he said: 


ADDRESS OF CAPTAIN BRESNAN 


It is indeed a pleasure to be with you all here 
tonight. 

The Fifth Avenue Squad was established by 
Police Commissioner Enright and constructed early 
in the year 1921 at the request of a committee 
from the Jewelry Crafts Association. Since its 
formation, | have had the good fortune of being 
im active charge of its operation. 
_ This contact has brought me in touch with the 
jewelers and naturally has given me a little in- 
sight into some of your problems, as they relate 
to the protection of your stock from robbery. 

I want to say right at the start of my brief 
talk that the entire squad, both up town and 
down town, appreciates the support and co-operation 
Siven it by your association. We have been fur- 
nished with lists showing all the buildings, in 
which there are jewelers in the upper floors, so 
that we know the places which need the protection. 
, Tonight, I just want to review some of the 
Don'ts” which may be helpful to you, which you 
already know about but for various reasons, you 
may have forgotten. 

; My first suggestion is “Don’t take a chance.” 
fia Stranger, coming in your office, looks or acts 
‘uspiciously, have it prearranged that someone in 
the office will call the headquarters of our squad, 
the Page of the Jewelry Crafts Association. 
vention is better than cure any day. 
“ ‘" ge run the risk of losing a customer, 
will understa on the level and worth while, he 
whee Stand the precautions you have taken 
= if he isn’t, we want to know all about him. 
peal ip that this squad _is at your service 
established for your protection. 
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Then, if any of you must be left alone, during 
lunch hour, in your office, where you have your 
jewelry stcck, don’t leave your safe open and 
don’t open it for any prospective customer, unless 
he is intimately known to you and then only if 
the request to see your stock is urgently asked 
for by him. In every case, however, unless 
urgency exists, don’t open your safe, under these 
conditions. 

When taking your line out to show a customer, 
where the entrance to the customer’s place is on 
a side street, don’t have your salesman go alone. 
Have your messenger go with him or notify one 
of the squad that you are going down that street, 
as he can watch you from the corner. Don’t have 
your messenger carrying the bags for your sales- 
man wait on the side street. Have him wait on 
the Avenue. 

Don’t stay alone on Saturday afternoon, par- 
ticularly as the nice weather is approaching. 

Don’t fail to report a loss at once. We will 
act confidentially for you, if you so require it, 
but don’t wait until a lot of valuable time has 
gone by, before action is taken. 

In order to better protect the district, it has 
been recently redistricted so that a number of 
extra men have been added to the territory in 
order to reduce their patrol area. 


At the conclusion of these remarks, Cap- 
tain Bresnan recited specific cases showing 
how the close co-operation between the up- 
town trade and the Squad has resulted in 
the capture of a number of thieves. He 
made particular mention of the well known 
Van Alten case and how this notorious crook 
was opprehended in the establishment of an 
uptown jeweler. 

At this part of the program, Mr. Mc- 
Teigue took the opportunity of making a 
few remarks on the subject of ‘Platinum 
Standard and ‘Co-operating with the Assay 
Bureau.” He spoke as follows: 


ADDRESS OF WALTER MCTEIGUE 


The question of platinum marking and a law 
to secure the same, so that the various standards 
will be sold for just-what they are, is as vitally 
important to the gold manufacturer, as it is to 
the platinum manufacturer. 

This is the thought that I want to drive home 
tonight, and if everyone goes away with it firmly 
in mind, they will realize that ifs abuses are being 
practiced by a few unscrupulous platinum manu- 
facturers, those who are making gold jewelry are 
going to suffer; also because it is a natural instinct 
for the buyer or consumer to feel that if things 
are wrong with platinum, they are just as likely 
to be wrong with gold, in spite of the fact that 
we have a law regulating the correct and definite 
standards for gold jewelry. 

The mere passing of a national marking law, 
however, is not automatically going to stop false 
stamping. Experience has proved that the trade 
or people interested in a law must get behind it 
actively in conjunction with the authorities to 
secure the effective enforcement. It is up to the 
trade itself to get together and drive the renegade 
out of it, because if they don’t, the authorities, 
outside of the industry, will have to come in 
and do it for you, which would be a bad thing 
for our trade, in the minds of the public. 

The jewelry industry, above all others, depends 
upon the confidence of the people. Is is so easy 
to fool the consumer and he knows this so well 
that once he gets the impression that the jewelry 
he buys is falsely marked or faked in any way, 
he will quit buying everything but the bare necessi- 
ties in jewelry. The association, having this in 
mind, has taken the initiative and is disclosing 
the facts as it finds them and with your help 
will provide the remedy. 

The remedy is merciless publicity of the wrong- 
doer by publication of the facts where gross mis- 
representation is proved and rigid prosecution by 
the proper authorities. To do this, the proper 
means must be provided; such as an assay bureau, 
where authoritative tests may be made of platinum 
cr gold in the raw state or in the manufactured 
article. 

This bureau is being established by our associa- 
tion and will be operated under its direction and 
will be available for the service of the entire 
industry. Platinum assays will be rendered for a 
nominal figure, the exact amount of which will 
be announced very shortly and all other kinds of 
assays for the jewelers will be given. 
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I am very happy to say that the series of 
advertisements in regard to proper platinum 
standards, which you all no doubt have seen 
in THE JeEwevers’ Crircucar, will be continued. 
Many favorable comments have come in to the 
cffice about the advertisements published and we 
have been requested to continue the campaign, 
which we are planning to do. This new campaign 
will be on a much broader scale, as it will link 
up the other jewelry centers, who are very much 
interested in the subject. The representatives of 
the associations in these cities have declared their 
willingness to join in the campaign. Some have 
already subscribed funds to defray the expenses. 
It is felt that when the whole story is told in 
this form, that the trade will realize the necessity 
for concerted action, and actively support the effort 
to get a national marking law put on the books. 

It is hoped that this will be the start of a 
bureau for the hall marking of merchandise. It is 
important, then, that every reputable jeweler join 
in the movement to clean up the industry and 
show to the public that we are not going to be 
forced to such action by the outside authorities, 
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but are doing it ourselves and that we do not 
stand for ‘‘Plunder Merchandise.” Get behind the 
association and help it to clean up the industry. 


Before going to the regular business of 
the evening, Mr. McTeigue told the mem- 
bers that Robert S. Tipping, secretary of 
the association, had a few remarks to make. 
Mr. Tipping was presented and spoke in 
part as follows: 


ADDRESS OF ROBERT S. TIPPING 

The few remarks that I have to make tonight 
are personal in nature as they relate to Mr. David- 
son, who is relinquishing the presidency of the 
association tonight. As Mr. McTeigue told you 
he can’t be here tonight, I simply want to present 
his best wishes to you and to assure you that 
he will do everything in his power to keep the 
association active in the trade and will join 
heartily in the work with the new administration 
to continue and broaden its scope of usefulness. 

Mr. Davidson has held the office of president 
from the time the association was formed until 
today and for the past three years, when the 
question of the election of officers came up, he 
has been persuaded, against his will, to continue 
in the chair. He particularly stressed the point 
that there was splendid material in the organiza- 
tion, men well qualified to act as _ president. 
And so tonight, you are to elect a new president. 

Mr. Essing and myself, who have worked closely 
with him, all these years, realize perhaps more 
than anybody else what Mr. Davidson has done 
for the jewelry industry, through the office of 
the Jewelry Crafts Association. He has served 
unselfishly for the interests of the entire trade 
and he has always kept in mind the rights of 
each branch of it and every act of his, as president 
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WE CARRY A COMPLETE STOCK OF ALL SIZES 
AND QUALITIES. 





71-73 NASSAU STREET, NEW YORK, N. Y. 
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THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-ping 
etc, ‘ 


for all sizes of scarf- 
pin wire. Guaranteed, 


EAR WIRES BH + 


for unpierced ears. 





SAFETY CATCH 


for Brooches, etc, 
Can be applied to any 
work where pin tongues 


are used. 


Open. Closed. Open. Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C, IRVING WASHBURN, 108 Fulton Street, N.Y, 





The Buyers’ 
Directory 





Price, $1.00 





The Jewelers’ Circular 
Publishing Company 
11 John Street New York 











Attention — Manufactures 


ONYX RING STONES 


Furnished for Any Ste 
Diamond 


EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 





Hercules Bead Cord 


A great time saver, simply slide the beads | 
the old string on to ‘‘Hercules.”’ We will seaé 
you a detailed instruction sheet and sample post 
paid without charge. 


GEORGE PHILLIPS & COMPANY, 








Scranton, Pa. ————— 
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¢ the association, has been designed and executed 
o s and justice to all. There has never 
his part, even the tinge of discrimina- 
his patience and quality of fairness, in 
h the problems that have come before 
him, have been the characteristics that compelled 
his continuance in the office of president of the 
Tewelry Crafts’ Association. 
However, nothing that we can say can add to 
your appreciation of his character and standing, 
| jo want you to know that we consider 


hoy ye C 
but we ee ag 
our contact with him a rare privilege and we 


are happy in the thought that we have the assur- 
ance of Mr. Davidson, in leaving the chair, that 
he will continue to give us the benefit of his 
advice and experience. 

Continuing, Mr. Tipping urged every 
member to assist the new officers who would 
be elected and to do everything they pos- 
sibly could to co-operate in the administra- 
tion of the affairs of the association. He 
called attention to the campaign which the 
association is conducting in a series of ad- 
vertisements that had been running recently 
in THE JEWELERS’ CrrcuLar. This cam- 
paign, he stated, would be continued and 
he asked the jewelers not only in New York 
but in other cities as well to co-operate and 
contribute financially and physically to this 
campaign. Mr. Tipping also made brief 
mention of the co-operative assay bureau 
which the organization is establishing for 
the benefit of the trade. 

At the conclusion of Mr. Tipping’s re- 
marks, Mr. McTeigue opened the business 
meeting and called for the report of the 
nominating committee. This was submitted 
by George F. Brecht, chairman, who named 
the following as candidates to serve on the 
board of directors for a term of three years: 
Fred H. England, Marc S. Goldsmith, Ben- 
jamin S. Katz, Frank J. Keller, Edward 
C. May and Newton H. Rogers. This re- 
port was accepted and as there were no 
other nominations, one ballot was cast by 
the secretary for their election. 

Another report was submitted by Mr. 
jrecht, chairman of the nominating com- 
mittee, in which candidates for offices were 
named, as follows: For president, Walter 
P. McTeigue; first vice-president, Henry 
Agate; second vice-president, David Shi- 
man, and treasurer, Paul H. Oppenheimer. 
This slate seemed to meet with the unani- 
mous approval of everyone present and was 
thereupon elected after the secretary cast 
one ballot. The next order of business was 
the election of a nominating committee to 
serve for the year. This resulted in the se- 
lection of the following: Alfred Grabhorn, 
I A. Kalisher, Richard Kinscherf, John L. 
Corbett, and Charles Weller, Jr. 

_At this point in the meeting, Mr. Mc- 

Teigue told the members that if they had 
any subjects they desired to bring before 
the meeting, they could do so at this time. 
John Abel, of Abel Bros., took advantage 
ot this opportunity and made a few re- 
marks on the stamping questions. He urged 
that all branches of the trade agree on cer- 
tam marks and get a law passed as quickly 
4 possible. Morris L. Ernst, who had pre- 
viously spoken on this subject, arose to 
amplify some of the remarks of Mr. Abel 
and pointed out that for a number of years 
Moe organizations and individuals in the 
. . endeavored, but without success, 
ra €ach some satisfactory agreement as to 
_ © Proper marking of different kinds of 
Jewelry, 
sin io business of the evening 
oa a spa of a committee to sug- 

€ suitable recognition of retiring 


in fairnes 
been, on 
tion, and 
dealing wit 
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President DeWitt A. Davidson. This com- 
mittee was appointed by President Mc- 
Teigue and includes Frank J. Keller, George 
F. Brecht and I. A. Kalisher. 

As there was no other business to come 
before the meeting, an adjournment was 
voted. 

Members and guests of the association 
voiced the opinion that the meeting was one 
of the most enjoyable and instructive that 
had been held by the association in some 
time. 








DEATH OF JOHN A. REMICK 





Old Boston Diamond Dealer Passes Away 
at Ninety-One Years 


Boston, Mass., March 28.—John Anthony 
Remick, one of the best known of the old- 
time diamond merchants of this city, died 
March 25 at his home, 300 Marlboro St., 
aged 91. He was a son of the late Captain 
John Hedge and Dolly Cook Remick, of 
Newburyport. Until recently he had been in 
excellent health, though somewhat hard of 
hearing. 

For 35 years Mr. Remick conducted a 
small store under the old Boston Museum. 
It was his boast that there were no set 
jewels in his stock, merely loose gems. Those 
could be taken out of the safes, shown to 
customers from the original papers, and 
then mounted to suit the customer’s taste. 
He was the first man in Boston to make a 
business of appraising precious stones. 

Mr. Remick numbered many prominent 
persons among his close friends. He knew 
intimately Dr. Charles W. Eliot, president 
emeritus of Harvard, and former Mayor 
Thomas N. Hart. Henry Ward Beecher 
was a customer and warm friend, as were 
Joseph Jefferson, James T. Fields, William 
Warren, Annie Clark, William Seymour, 
John Mason, Celia Thaxter, Prof. T. Sterry 
Hunt and William Morris Hunt. When the 
museum was torn down in 1903, Mr. Remick 
asked what the rent would be in the new 
building. Ten thousand dollars was named. 
As he had been paying $1,500 he decided to 
retire. 

Besides his widow, Mrs. Lucretia S. Rem- 
ick, he is survived by a daughter, Mrs. Her- 
bert FE. Yerxa, two sons, Eliot W. Remick, 
Brookline, and John A. Remick, Jr., Weston, 
a brother, Timothy Remick, Newbury St., 
five grandchildren and a great-grandchild. 
The funeral services were private and were 
held at the home today. Burial was in New- 
buryport. 








A special meeting was called by Ref- 
eree in Bankruptcy Frank Healy of the 
creditors of Mrs. Ida Colitz, doing business 
as a retail jeweler at 88 Main St., Woon- 
socket, R. I., as The Colitz Jewelry Store, 
to be held at a court of bankruptcy in room 
1002, Turks Head building, Providence, on 
Friday, March 27, at 10 o’clock, for the pur- 
pose of considering an offer of compromise 
and to transact such other business as should 
come before the meeting. The terms of the 
compromise are to pay all expenses of ad- 
ministration and all priority claims in full; 
to pay 20 per cent. of all unsecured creditors 
whose claims are proved and allowed by the 
referee, on the basis of 10 per cent. in cash 
and 10 per cent. in one promissory note 
payable Jan. 1, 1926. 
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TO FIGHT FAKE AUCTIONS 


Chamber of Commerce at Atlantic City to 
Start Campaign Against Fraud 





PHILADELPHIA, Pa., March 28.—Word has 
come from Atlantic City that the Chamber 
of Commerce of that resort has declared 
war on the fake auctioneers, especially of 
the jewelry variety who infest the Board- 
walk through the season and victimize resi- 
dents as well as visitors. Samuel P. Leeds, 
president of the Chamber, has been instructed 
to go before the Grand Jury and present 
evidence that has been obtained against dis- 
honest auctioneers. Mr, Leeds startled mem- 
bers of the Chamber by stating that he had 
on several occasions presented the facts to 
the city officials and had been promised the 
matter would be brought to the attention 
of the grand jury and that he would be 
asked to go before that body. He asserted 
that he never had been called before the 
grand jury and accused the city administra- 
tion of laxity in combating the fake auc- 
tioneers. The Chamber then adopted unani- 
mously the resolution instructing him to 
present the facts to the county inquisitors. 

Mayor Bader in reply to Mr. Leeds’ 
charges said the administration had been 
willing to assist the Chamber in every way 
but did not specifically reply to Mr. Leeds’ 
charges about the auctioneers. He said he 
had ordered the city solicitor to draft an 
ordinance against these auctioneers at the re- 
quest of a committee from the Chamber and 
a group of reputable auctioneers that he 
thought would do away with the evils com- 
plained of. He added that after the ordi- 
nance had been drawn up the Chamber com- 
mittee never returned and the measure con- 
sequently was still hanging fire. 








Annual Convention of Minnesota Retail 
Jewelers’ Association to be Held at 


Minneapolis April 28 and 29 


MINNEAPOLIS, Minn., March 27.—The an- 
nual convention of the Minnesota Retail 
Jewelers’ Associaton will be held April 28 
and 29 at the Nicollet Hotel. This will be 
the 21st annual convention of the associaton. 
Practically all arrangements have been com- 
pleted for the occasion and everyone inter- 
ested in the jewelry trade is welcome to at- 
tend the convention. A program of enter- 
tainment has been arranged, including special 
sight-seeing trips, shopping and theatre par- 
ties and other features, and a great deal of 
information will be gleaned from the ad- 
dresses which will be delivered by speakers 
of national reputation. Among the speakers 
will be E. O. Little, regional vice-president 
of the American National Retail Jewelers’ 
Association; H. C. Hotaling, secretary of 
the National Editorial Association; W. R. 
Cooper, president of the National Wholesale 
Jewelers’ Association; F. H. Benner, of the 
Gruen Watch Co., Cincinnati, and others. 

At a recent meeting of the officers of the 
Minnesota Retail Jewelers’ Association rep- 
resentatives of the wholesale jewelers of 
Minnesota were present and promised that 
the entertainment and banquet would again 
be furnished by them this year. 

Manufacturers and jobbers are invited te 
have their lines on display at the convention. 
Arrangements for display room can be made 
direct with the Nicollet Hotel manager. 
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S. WEISSMAN CO. 


ae" IMPORTERS 
2” WRIST WATCHES — MOVEMENTS 


Prices—Styles to Meet . Diamond Platinum Wrist 
Competition xchat Watches a Specialty 
tt W] . p wig — 





) AMERICAN tract mark 


We carry a full line of 12 size 
Swiss Movements 


20 West 47th St. 


Nickel Filled New York Sterling Filled 




















SAMPLE CASES, TRAYS and TRUNKS 


Complete Outfits 
for Jewelry and 
Silverware Salesmen 


AGENTS FOR 
No. OA Leather Telescope ‘FABER UTICA” TRUNKS No. 2102 Ring Wallet 


RUECKERT MANUFACTURING CO. 


New York Office San Francisco Office 
9-13 Maiden Lane PROVIDENCE, R. I. 220 Post Street 











THE SEASON’S BIG ITEM 


To be worn as a Shoulder Pin or Hat Ornament 
Let us send you a dozen 
assortment to retail for $2.50 each 


We are sure you will want more 








Fishel Nessler Company 


Makers of Novelties—Since 1886 
184 Fifth Avenue New York 


an 
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National Sterling Silver Week 





May 23 to 30 Selected as Dates for This Year—Jewelers in Many Sections 


Promise Co-operation 














The Sterling Silverware Manufacturers’ 
Association publicly announced several days 
ago that the week of May 23 to 30 has been 
set aside as Sterling Silver Week. Since 
making this announcement, letters have been 
comg into the office of the organization at 


Almost without exception the jewelers ad- 
vised us we were working along the right 
track and urged us to continue the good 
work. As an indication of what we thought 
of those replies we have trebled the appro- 
priation set aside for Sterling Silver Week 
over last year’s fund. We've got something 





» W. 47th St, New York, endorsing the 
plan for Sterling Silver Week and pledging 
the hearty support and co-operation of 
jewelers throughout the country. 

In announcing the plans for National 
Sterling Silver Week this year the manu- 
facturers have sounded a novel note. 

“We want to get away from the notion,” 
says the announcement, “that National 
Sterling Silver Week is a one week in- 
tensive sales drive proposition and that its 
success can be measured by comparing cash 
register receipts of that week with those of 
the week before. That’s not the idea at all. 
The. real aim of Sterling Silver Week is 
to concentrate thought on sterling. In 
order to increase sterling silverware sales, 
not in any one week but throughout the 
year, we must educate both the public and 
our sales forces to a keener appreciation 
and understanding of sterling. Every manu- 
facturer of sterling realizes this. Every 
jeweler in the country realizes this. All of 
us at different times are doing what we can 
to increase people’s knowledge of sterling. 
The point is we do it at different times. 
Now if we all get together and work to 
that end, af one and the same time we will 
be able to accomplish results commensurate 
with our effort. 

“A period during which all the jewelers 
throughout the country are making special 
displays of sterling, are featuring sterling 
in their advertisements, are securing write- 
ups of sterling in their local papers, radio 
broadcasting, conducting tests, etc., must re- 
sult in forcing sterling on people’s con- 
sciousness. When~ they have the product 
in mind—that’s the: time to get them to 
know something about it—and to know 
sterling is to desire to own it. 

“The manufacturers, through their asso- 
ciation have worked up a most compre- 
hensive program. All the material will be 
distributed without cost to the jewelers and 
its distribution will be so widespread as to 
assure gratifying results. ‘he material 
itself will include window displays, news 
items, suitable talks for clubs and _ radio, 
newspaper mats and other data’ worked up 
for the purpose of educating the public re- 
garding the quality and desirability of 
sterling—in short the material is so com- 
plete that it must result in national promi- 
nence for sterling, providing the jewelers 
use it.” 

Secretary Vincent, seen in the office of 
the association, 20 W. 47th St., New York, 
was most enthusiastic over the outlook. 

“At the close of last year’s Sterling Silver 
Week,” he said, “we circularized the 
Jewelers who had put forth a real effort 
to find out what were the results. The 
answers we received were most encouraging. 


really worthwhile. 
jewelers to use the material we are prepared 
to supply. ’ 


It 8, now up to .the 


“We found last year that where jewelers 


worked the thing up co-operatively the res 
sults were particularly gratifying and as a 
consequence we decided to exert special 
effort this year to rousing more wide-spread 
co-operation among the jewelers. 


“Tn appealing to the officers of the retail 


jewelers associations throughout the country 
to view Sterling Silver Week as an op- 
portunity for co-operative work, we have 
hit a most responsive chord, and I am con- 
fident that Sterling Silver Week can be 
developed into one of the biggest forward 
steps in the jewelry industry in years. | 
have always believed that if someone would 
just start the ball rolling and present the 
opportunity of working together he would 
find a most gratifying response. That in 
fact has proven to be the case. 


“The officers of the American National 


Retail Jewelers’ Association have expressed 
themselves as heartily in favor of the move 
and have pledged their hearty co-operation. 
In addition we have sought the co-operation 
of the officers of the various State Associa- 
tions and the enthusiasm of all the replies 
received to date has been most encouraging. 
The following comments taken from some 
letters received so far are typical. 


FROM M. E, BANKS, PRESIDENT OF THE NEW 


HAMPSHIRE RETAIL JEWELERS’ ASSOCIATION 


“IT was glad indeed to receive your 
letter of the 5th with inclosures since I 
have been for some little time preparing 
1 letter to send out to our membership 
along these same lines, and had it about 
ready to mail. In yours you have given 
me some good suggestions which | shall 
surely be glad to follow up. 

“This spirit of co-operation has been 
a hobby of mine and as long as I am 
president of the New Hampshire Retail 
Jewelers’ Association I shall do all in 
my power to bring about a closer feeling 
in the trade and especially among 
jewelers doing business in the same city. 

“Tf the splendid results that could be 
obtained through closer co-operation 
could be put up to the jewelers of the 
country more forcibly it would be the 
best thing that ever happened to the 
jewelry business and I am going to do 
my best at our coming convention in 
May to put the thing up to our members 
in a way that they cannot help but 
understand. 

“T shall be pleased to comply with 
your wishes in circularizing our mem- 
bers and will mail you a copy of the 
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results of my efforts as soon as com- 
pleted.” 


FROM CHARLES P, WOODBURY, PRESIDENT OF 
THE MISSOURI RETAIL JEWELERS’ ASSOCIATION 


“IT wish to advise that I am familiar 
somewhat with the good work done by 
the Sterling Silyerware Manufacturers’ 
Association. , 

“As president of the Missouri Retail 
Jewelers’ Association I wish to advise 
that IJ am in hearty accord with the 
plan, and appreciate the information, as 
I believe it will do good to all. I will 
also see that suitable resolutions are 
presented to our convention, and have 
no doubt as to their being adopted. 

“Assuring you of our co-operation 
along these lines at any time.” 


FROM ADOLPH BOYSON, PRESIDENT OF THE 


IOWA RETAIL JEWELERS’ ASSOCIATION 

“Please be advised that the writer is 
vitally interested in National Sterling 
Silver Week. 

“We would be very glad to give you 
some time on our program at our con- 
vention on this subject. 

“T have of course no authority to 
advise what the members may do, but 
assure you that if you should find it 
impossible to send a representative to 
our convention [ will gladly make an 
announcement of Sterling Silver Week 
and have suitable resolutions presented.” 


FROM C, C, COSTELLO, PRESIDENT OF THE 


CONNECTICUT STATE RETAIL JEWELERS’ 
ASSOCIATION 

“T can assure you that our associa- 
tion will be only too glad to work with 
you in every way to bring about a better 
spirit and a better business between its 
members and to work as a larger unit 
to build up the jewelry field. 

“T think we all realize that it. is by 
co-operation, co-ordination, and team 
work that the jewelry industry will be 
benefited. We will present suitable 
resolutions at our convention and you 
may rest assured that we will work at 
all times with your association for any- 
thing that is of vital importance and of 
interest to the jewelry business, 

“Thanking you for the interest mani- 
fested and assuring you of our co-opera- 
tion at all times.” 


FROM ALVIN MAGNON, PRESIDENT OF THE 


FLORIDA RETAIL JEWELERS’ ASSOCIATION 
“T assure you that it will be a pleasure 
to comply with this request to urge 
general co-operation in furthering 
National Sterling Silver Week.” 


FROM M. A. FREEDMAN, PRESIDENT OF THE 


LOUISIANA RETAIL JEWELERS’ ASSOCIATION 


“T will call the executive committee 
in a meeting to pass on resolutions re- 
garding Sterling Silver Week. 

“Our members will be circularized on 
the subject, and I shall also personally 
urge the members of this association to 
do all they can to promote Sterling 
Silver Week.” 








A voluntary petition in bankruptcy has 


been filed hy Robert T. Reed, Southbridge, 
Mass. The assets are reported to be $2,444, 
with liabilities of $6,870. 
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Increase Noted in Distribution of Jewelry 





Survey Made by R. G. Dun & Co. Shows Easter Demand Noticeable in Many 
Parts of the Country, and Manufacturers in Some Branches of 
the Industry Are Operating in Full 














CCORDING to a survey made by R. G. 

Dun & Co., and published in Dun’s 
Review, the volume of jewelry distribution 
in 1924 exceeded that of the preceding year, 
and was considered satisfactory, in view ot 
the general business situation. Since Jan- 
wary, production has held well up to the 
record in 1924, with rings, bracelets and 
wrist watches the predominating items. 
According to advices to Dun’s Review many 
factories are running full time, especially 
those producing watches and staple articles, 
which says: 

After the holidays, wholesalers placed 
orders to replenish depleted stocks, but they 
are understood to be doing but little buying 
at this time, although their purchases for 
the 1925 season have been heavier than they 
were a year ago, particularly in diamonds 
and silverware. Retailers had a good holiday 
turnover, but were a little slow in placing 
orders during January and February. They 
are now increasing their commitments, as 
Easter demand is commencing to make itself 
felt. High-priced merchandise is not selling 
very readily, the greater attention being 
given to medium-priced goods. Silverware 
is moving rather slowly, but there is a 
steady and active interest in watches, clocks, 
necklaces, rings and card novelties. In some 
sections of the country, business at retail 
is tending more and more to the instalment 
plan, which fluctuates greatly with the local 
employment situation. 

With the exception of diamonds, which 
have advanced about 10 per cent., prices 
are fairly close to last year’s level, though 
there is a tendency toward firmness in many 
items. Clocks have been reduced in price, 
following the elimination of the luxury tax 
on them last July. Wholesalers are ex- 
periencing little trouble in securing merchan- 
dise from manufacturers, and are able to 
make immediate shipment in nearly all 
articles. 


BOSTON .—In the jewelry industry, ap- 
proximately 7 per cent. of the year’s business 
iS transacted during March. Sales this 
month to date have been slightly in excess 
of the average, and as compared with the 
record of March, 1924, there has been an 
Increase in volume, though very slight. 
Watches, beads and most all merchandise of 
the inexpensive grades have been fairly 
active, while the expensive merchandise, 
such as diamonds and platinum articles, has 
been quiet. Throughout 1924 prices re- 
mained stationary, and no changes are antici- 
Pated in the near future. Wholesale and 
retail stocks are considered fairly heavy. 
Collections are poor. : 
_ PROVIDENCE.—The jewelry industry 
in Providence is a substantial factor in the 
manufacturing line, while in Attleboro and 
North Attleboro, it is the principal and 
Practically the only manufacturing industry. 
cg in this line since the Christmas 

1 has been of very limited volume, and 
manufacturing jewelers of almost all grades 


of goods are complaining of lack of orders 
and exceptionally dull business. Preparations 
are being made for the Spring line, and in 
certain quarters an optimistic feeling is 
noted regarding prospects for the next few 
months. Business is based apparently on the 
hopes of the trade, rather than on any real 
change in the situation, 

Some firms have had a reasonable volume 
of export business, which has shown them 
a fair profit. There‘is a certain volume of 
the so-called cheap jewelry, which is 
handled principally through the syndicate 
store trade, but this has also been below 
normal in amount. The retail jewelry 
trade has been fair, but is confined prin- 
cipally to staple lines. 

PHILADELPHIA .—Production of jewel- 
ry so far this year has held up well to the 
record output in 1924, with rings, brace- 
lets and wrist watches the predominating 
items. Sales, however, show a decrease of 
nearly 8 per cent. when compared with 
those of the first two months of last year. 
The Faster demand, however, is commenc- 
ing te make itself felt so that sales during 
the latter part of the current month may 
do niuch to bring up the total for the first 
quarter. 

With the exception of diamonds, which 
have advanced, prices are on about the same 
level as they were a year ago, though the 
tendency is toward firmness in many items. 
While no wide fluctuations in present quota- 
tions are anticipated during the next few 
months, it is expected that mountings may 
decline a little as labor will be cheaper. 
Wholesalers are experiencing little trouble 
in securing merchandise from manufacturers 
and are able to make immediate shipment in 
nearly all articles. It is the general opinion 
that the current year will make a more 
satisfactory showing than 1924, although 
greater sales efforts will doubtless be re- 
quired, 


ST. LOUIS.—Although the production 
of jewelry here is not extensive, the quantity 
manufactured in 1924 was about equal to 
that turned out in 1923. From a distributive 
standpoint, the first month of the current 
year was about 12% per cent. ahead of 
January, 1924, while February sales showed 
a loss, as compared with those for the same 
month last year. Since the middle of March, 
business has been dull. In the silver, clock 
and glassware departments, business for 1924 
was ahead of the volume for the previous 
year until October, with the result that the 
year closed with volume about on a par with 
that of 1923. On the whole, sales are said 
to have shown a 10 per cent. decline since 
the middle of last year. 

There have been a few price changes 
during the last six months. Swiss watches 
are higher, owing to the tariff, and dia- 
monds are up about 10 per cent. Silver and 
silver plate are unusually firm, with indica- 
tions of advances in the near future. Optical 
goods are expected to continue at present 
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quotations, at least for a few months. 
Dealers feel that this year’s business should 
be better than it has been for several seasons. 
Outlook for Fall is particularly good, as 
stocks are not large, merchants having 
bought conservatively since January. 


BALTIMORE.—While the holiday trade 
in jewelry items was good, a slump, which 
has not subsided materially, set in the early 
part of the year, and business at this time 
is somewhat below that of the same period 
in 1924. Last year’s volume of trade 
equaled that of the preceding year, the 1924 
total being considered satisfactory, in view 
of the general business depression. Whole- 
salers are carrying stocks somewhat below 
normal, but no difficulty is experienced in 
getting deliveries from factories. Many of 
the standard factories are said to be running 
full time, with diminished employment lists. 
Small factories, however, are not doing so 
well, operating only about four days weekly. 
Manufacturers are not carrying excess 
stocks, production being regulated largely 
by demand. 

After the holidays, wholesalers placed 
orders to replenish depleted stocks, but they 
are understood to be doing but little buying 
at this time. High-priced merchandise is not 
selling very readily, medium-priced goods 
being rather more marketable. Silverware 
is moving somewhat — slowly. Staple 
articles, such as watches and clocks, are 
selling much better, and there is a good 
demand for necklaces, rings and card novel- 
ties. Price fluctuations in 1924 were con- 
fined within comparatively narrow limits, 
and there have been no great changes since 
the advent of the current year. Although 
diamond prices are higher than they were 
last Fall, no radical disturbances in present 
quotations are foreseen; gold and _ silver 
appear to be fairly well stabilized. Outlook 
for the future is believed to be fair, although 
improvement is not anticipated for at. least 
another month. Collections are rather 
sluggish. 

ATLANTA.—Distribution of jewelry here 
during January and February was, on the 
whole, equal to the volume for the same 
months in 1924, with gains in some instances 
of 10 to 15 per cent. over the records for 
that period. Interest has centered largely 
around white gold and platinum items, 
although demand for diamonds, watches and 
clocks has been good. Prices are about the 
same as they were a year ago, with one or 
two exceptions, and while diamonds are ex- 
pected to advance during the next few 
months, ng other changes are in prospect. 
Collections are good, being well up to those 
of 1924 at this time, and although the year 
started off rather slow, business is expected 
to pick up during the next few months. 


CHICAGO.—Sales in 1924 were as large, 
or nearly so, as in the preceding year, while 
business in the first two months of 1925 was 
just about as large as it was in the corre- 
sponding period of 1924. Silverware, clocks, 
and watches contributed chiefly to this 
situation. Watch manufacturers are still 
sold up closely, and operating full time. 
Clock manufacturers are in about the same 
condition. On account of the elimination 
of 5 per cent. luxury tax on clocks last 
July, prices were reduced to allow for it. 
Distributors of silverware state that 1924 
was one of the best years in the business, 
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The ADELS Display Assortment of 


Guaranteed Perfect Diamond Rings 


You Can’t Lose. You don’t risk a single penny. We ship the Adels Perfect 
Diamond Ring Display Assortment to you PREPAID, ON MEMORAN- 
DUM for a period of 15 days. You're under no obligation whatever. There- 
fore send for it without delay. You absolutely can’t afford to wait. Then 
if you haven’t found it to be everything we claim for it as a business-getter 
and profit-maker, you return it to us within 15 days. 

















A | DEL S ” 
PERFECT DIAMOND RING 


ITE GOLD MOUNTING 


$ 75.00 $ 100.00 


Manufacturers Guarantee with Every Ring 


Size—11 inches x 5% inches 


N° one cent of your money tied up in a big stock. pierced 18 karat white gold. And a new, perfect 
Yet you have a complete price range in six diamond ring to replace immediately each one sold. 
ABSOLUTELY PERFECT DIAMOND RINGS This is the new, modern way of selling diamond rings 


of from $50 to $150 retail. You show them all in this oe gg all over the Hi ag Just 6 =e 
; fel ai , odie: i ‘i on display e€ moment you sell a ring we replace 
beautiful display stand—six different absolutely per it immediately. Your display is ALWAYS COM- 





fect diamond rings, each in a genuine leather covered PLETE. In other words we carry the stock for you. 
engl cco oe of diamonds, each stone Your cost is only $355. And we give you eight 
rUS £D Al OLUTELY perfect in color, months to pay. You reap the handsome profit of 
quality and make—six different settings of exquisitely $207.50. 


M. ADELS ana COMPANY 


Diamond Exchange Building 


14 Maiden Lane New York 
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with no change in prices, and sales thus far 
in 1925 are highly satisfactory. Retail 
jewelers had a good holiday turnover, but 
have been buying sparingly so far this year. 
There is some complaint of slow collections 
on the part of jobbers. 


CINCINNATI.-—Reports show that the 
local jewelry trade has felt the effect of 
the recent lull in general business, and con- 
ditions have been unusually quiet since the 
holiday season. The volume of sales for 
1924 approximated closely those of the pre- 
ceding year. Profits shrunk as the result 
of competitive conditions, which made 
selling costs excessive, but retailers in 
general had a fairly good holiday business. 
There seems to be no disposition at present 
to buy beyond actual needs, and orders re- 
ceived by jobbers show a scarcity of ad- 
vanced business. 

Diamonds and other’ high-priced mer- 
chandise have been especially slow in de- 
mand, though novelties continue to have the 
principal call. Watches, particularly of the 
bracelet variety, are becoming increasingly 
popular. Despite the fact that trade has 
not been up to expectation, there is an 
undercurrent of confidence, and an early re- 
vival is anticipated, in view of the fact 
that stocks are comparatively light and 
prices are holding steady. 


CLEVELAND.—Conditions in the jewelry 
trade, both wholesale and retail, are rather 
quiet at this season. Wholesalers are start- 
ing their salesmen on the road for Fall 
business. Sales last year were not so large 
as those of 1923, though so far they are re- 
ported 10 to 20 per cent. above the record 
for the same period of a year ago. 

Retailers did considerable business all last 
Summer in women’s novelty goods, which 
made up for the falling off in sales in some 
of the other offerings. During the closing 
months of the year, conservative orders 
were the rule in the retail trade, but now 
jobbers find an improvement in commit- 
ments. Qutlook for the next few months 
is encouraging. Goods are in ample supply 
for all ordinary demands. Prices remain 
firm, and little change is anticipated during 
the next few months, 


DETROIT. -The jewelry business in De- 
troit is characterized as slow and uncertain, 
having, like other lines, particularly in non- 
essentials, or luxuries, felt the restricted 
buying. Established houses with a staple 
trade have also found demand quiet. Much 
of the business in retail circles is handled 
on the instalment basis at good profit, but 
the demand in this particular field neces- 
sarily fluctuates with general business condi- 
tions, and purchases are largely governed 
by the State of industrial activity locally. 
Prices are about on a normal basis and no 
great change is looked for. Trade is also 
quiet with wholesalers and jobbers, who are 
buying chiefly on a spot basis. Collections 
rave been more or less dull and accounts 
are looked after carefully. 


eu VNEAPOLIS.—The total volume of 
ales of jewelry for 1924 was about on a 
. with that of the preceding year. Since 
~y first of this year, however, the increase 
raed Is reported approximately as 10 per 
i -_. that for the corresponding period 
ame and dealers are quite optimistic re- 

Ing the outlook for current year. Re- 
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tailers have been purchasing very conserva- 
tively, and stocks are low throughout the 
Northwest. City sales have improved 
materially recently, and orders from country 
merchants are in fair volume, and are in- 
creasing steadily. Prices have not changed 
much during the past year, and are steady 
at present. Collections in this line are fairly 
good. 

SEATTLE.—The Seattle jewelry trade 
has not been so good during the first two 
and one-half months of this year as during 
the corresponding period of last year. The 
slump registered is calculated to be between 
10 and 12 per cent. below the trade of the 
year previous. No special situation is held 
accountable for the drop in sales, but is at- 
tributed to a general public apathy toward 
all purchasing other than necessities. In the 
last quarter of 1924 the jewelry business 
of Seattle was at a rate above that for the 
year. It started following election and con- 
tinued into pre-holiday buying. 

Buying for the 1925 season has_ been 
heavier than it was a year ago, particularly 
in diamonds and silverware, as reported by 
some of the leading retailers. The silver- 
ware trade has been good with those making 
it a specialty. Collections continue fair. 
Manufacturing jewelers report the same dul- 
ness as retailers. No special fads or de- 
signs are being called for. With the ap- 
proach of the wedding season, it is expected 
that trade will show much more activity. 
The level of prices is. upwards, wherever 
changes of consequence show. ; 








DARING HOLDUP 


Bandits Raid Oak Park Jewelry Store 
and Hold Employes and Customers at 
Bay While They Loot the Stock 


Cuicaco, March 25.—A great deal of ex- 
citement was experienced yesterday morning 
on one of the busiest streets in Oak Park, 
a village just west of Chicago, as a result 
of a most daring holdup. 

Three holdup men, evidently from Chicago, 
entered the jewelry store of H. H. Boyson, 
123 N. Oak Park Ave., and covered his em- 
ploves and several customers, who happened 
to be in the store at the time, with revolvers. 
All were herded into a rear room, where one 
of the bandits stood guard. The other two 
men hastily went through the stock and se- 
lected about $3,000 worth of merchandise. 
During the time they were in the store sev- 
eral customers entered, and they were escort- 
ed to the rear room and made to join the 
others held there. 

Just as the bandits were leaving the store, 
Mr. Boyson, who had just returned from the 
bank, entered At sight he saw what had 
happened, and in trying to capture one of 





the men was thrown against the wall. He 
followed them out into the street. As soon 
as the bandits working in front had left, 


those in the rear room made their escape, 
and one of the employes grabbed a shotgun 
and ran out into the street. He fired several 
shots which went wild, and one of them hit 
Mr. Boyson in the leg. Another shot hit 
August Pryser, a real estate man who ran 
to the street to assist Mr. Boyson. Mr. Boy- 
son and Mr. Pryser were removed to the 
Oak Park Hospital. Mr. Boyson is able to 
be at the store and walks with crutches. 
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GETS RING WORTH $10,000 


Daring Bandit Breaks Show Window of 
Boston Jewelry Store and Escapes 
with Loot 


Boston, Mass., March 29.—Crashing: a 
brick through the front window of John J. 
Kingsley’s store on Boylston St., yesterday 
afternoon, an armed bandit reached through 
the hole, seized a diamond ring valued at 
$10,000, threatened to kill a man who tried 
to stop him, and made away through the 
corridor of the Garden building to freedom. 

As the man ran toward the revolving door 
of the corridor, which goes through to Prov- 
idence St., he was confronted by Frank 
Tainter, proprietor of the Indian Gift and 
Curio Shop, the door of which leads into the 
vestibule of the corridor. The robber lifted 
his hand and pointed a small, black, auto- 
matic pistol at Mr. Tainter. This caused 
Mr. Tainter to fall back into his doorway, 
and the bandit, his coast now clear, bounded 
through the revolving door, sped down the 
corridor and out into Providence St. 

At his heels were Thurston Foster and 
Ernest Anderson, employes of the jewelry 
store, but they could not overtake the rob- 
ber. The theft, in plain daylight, took place 
in view of the traffic officer at Park Sq., 
whose attention was wholly taken up with 
the direction of the traffic. It was one of the 
boldest single-handed robberies in recent 
years. 

That the break was carefully planned was 
‘obvious. The police believe the work was 
done by a professional who knew every move 
he was to make before he began operations. 

The ring was a three-stone one, contain- 
ing 31%4-carat and two 2'4-carat diamonds 
set in platinum. One peculiar feature of the 
robbery was that Mr. Kingsley, who also has 
a store on Court Sq., was telephoning to the 
Boylston St. store when the bandit smashed 
the window. Mr. Kingsley said that he 
plainly heard the crash, and that the employe 
to whom he was talking said: “Someone 
has broken a window.” 

Mr. Kingsley ran from his Court Sq. store, 
jumped into his automobile, picked up a po- 
liceman and raced to the Boylston St. store. 
Eight employes were in the store at the time 
of the break. Harry Tufts, a clerk, was 
showing a stickpin to a customer when he 
heard a terrific crash. Just then Miss Helen 
Waldstrom, another employe, switched on the 
burglar alarm, which rings a loud bell on the 
outside of the building. Police officers came 
running to the store, but the bandit had made 
his getaway. . 

Those who saw the robber say that he 
was a foreigner, dark of complexion, about 
22 years old, slim, speedy, five feet six 
inches tall, and without an overcoat. The 
brick used by the thief was of the tapestry 
tvpe and was wrapped in newspaper to min- 
imize the sound of the crash. 








Harry R. Jones has opened a jewelry shop 
at 1432 Lane St.. Topeka, Kans. Mr. Jones 
has been in the jewelry business for the last 
10 years, two years of which he served with 
John A. Davis and three years with C. A. 
Wolf. Just prior to opening his College 
Hill shop, he was associated with W. R. 
Haage, leading jeweler of Garden City, 
Kans. 
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For use in Store and Home 
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Used and recommended by a number of the world’s largest manufacturers of sterling Jud 
silver, silverplate, and other bright polished metal merchandise 


TOP-TARNISH” absorbs from the air  “Stop-Tarnish” performs just as efficiently in 
all the gases which cause tarnish, cor- the household as in the store. Housewives 1 
rosion and rust. Its action is constant, rapid, who place “‘Stop-Tarnish” in their buffets, ing | 


positively retentive and automatic. etc., will put an end to the drudgery of clean- nin 


ing silverware. Every woman is eager to put- 
“Stop-Tarnish” economically eliminates the she “Stop-Tarnish,” 8 P pod 


costly and annoying operation of continually 
polishing bright metalmerchandiseondisplay.  ‘“‘Stop-Tarnish” is packed in very attractive mem 
Thus by placing “Stop-Tarnish” in your show and convenient white containers of two dif- oa 
cases, etc., you insure the original factory fin- ferent sizes. One size for store use and one and ¢ 
ish on silverware and other bright polished size for household use. These containers are retai 
metal merchandise. known as the Store and Consumer Units. 
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The Consumer Units are packed in attractive counter-display car- 

tons containing one dozen units. Net profits made from the sale of the 

Consumer Units will greatly exceed the cost of installing “Stop- 

Tarnish” in your cases, etc. Therefore, by both using and selling 

“Stop-Tarnish” you immediately replace a costly overhead expense 
with constant profit 


If your jobber cannot supply you with “Stop-Tarnish” 
write to us for prices and descriptive literature 
repres 


Store eapewund WOOLWORTH CHEMICAL COMPANY dh 
seaside LITITZ, PENNA., U. S. A. Counter-display Carton he he 


containing one dozen : 
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INDICTED FOR SMUGGLING 





Federal Grand Jury at Buffalo Returns True 
Bill Against A. E. Wilfert, Charged With 
Bringing Gems Worth $33,000 
Over the Border 


BurraLo, N. Y., March 27.—Adolf E. 
Wilfert will be arraigned before John 
k. Hazel in Federal court here at 10 
4. M. on Monday, to answer to an indict- 
ment charging him with attempting to smug- 
gle into this country from Canada 26 pack- 
ages of loose diamonds, with an appraised 
value of $53,000. 

Assistant United States District Attorney 
Thomas Penney out-maneuvered David Rus- 
lander, attorney for the defendant, by pre- 
senting the evidence in the case to the March 
grand jury which returned a secret indict- 
ment on March 19. Penney had previously 
consented to a postponement of a hearing 
before U. S. Commissioner Louis Hall at 
Niagara Falls until March 26. On the eve 
of his departure for the Falls to attend the 
deferred hearing, Attorney Ruslander re- 
ceived a copy of the indictment with the 
information that Wilfert’s bail had been 
raised from $10,000 to $20,000. 

Inasmuch as the defendant’s attorney had 
notified his client to be present at Niagara 
Falls for the hearing, both went before 
Commissioner Hall at the appointed hour. 
When no representative from the U. S. dis- 
trict attorney’s office put in an appearance, 
Commissioner Hall, not being officially noti- 
fied of the indictment, agreed to a postpone- 
ment until Monday. Attorney Ruslander thus 
forestalled any attempt on the federal author- 
ities part to estreat the $10,000 bail fixed 
by the commissioner. 

Wilfert and his attorney then proceeded to 
Buffalo where Mr. Ruslander went before 
Judge Hazel to argue against increasing the 
bail upon which his client is now at liberty. 
Ruslander contended that Wilfert had crossed 
the border from Toronto three times to at- 
tend hearings which had been postponed, 
thus showing he had no intention of remain- 
ing beyond the court’s jurisdiction, while at 
the same time the federal authorities retained 
possession of diamonds confiscated at the 
time of Wilfert’s arrest. Assistant District 
Attorney Penney informed Judge Hazel that 
he had reason to believe that Wilfert was a 
member of a New York ring which had 
smuggled into this country diamonds valued 
at $750,000 within a period of several years 
and demanded that Wilfert be permitted to 
retain his liberty by posting a bond for 
$20,000. Judge Hazel compromised by fix- 
ing bail at $15,000, provided, however, that 
Wilfert was brought before him for arraign- 
ment Monday morning. Ruslander had asked 
imtil that time to raise the additional bail. 
The Present bond was posted by a New York 
bonding house and is understood to have 
“en secured by Wilfert’s former employer, 
4 Toronto diamond jobber who opened a 
Tanch office in the American metropolis last 
January, Wilfert has since been discharged, 
according to information which he gave the 
resentative of THe JEWELER’s CIRCULAR 
- Niagara Falls yesterday. He has made 
hyo in Toronto for several years but 
ae ee birth. He is 35 years of age 
ruth ae Wilfert is of stocky build, 
med = 7 inches and weighs about 170 

* 41€ wears spectacles, dresses neatly 
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and his frank expression would disarm any 
suspicion of criminality. 

Wilfert gave to THE JEWELER’s CIRCULAR 
correspondent virtually the same story as 
that which his attorney made several weeks 
ago when asked for the prisoner’s version of 
the affair. Gazing from the window of At- 
torney Philip Weil’s office in Falls St. at 
the warm Summer-like day, Wilfert ruefully 
remarked : 

“Tf it had been this kind of a day when | 
left Toronto for Atlantic City on February 9, 
I would not have been in this awful predic- 
ament. It was one of the coldest days of 
the Winter and with my overcoat buttoned 
tightly around my throat, as I hurried to 
take care of several errands before train 
time, I completely forgot to leave in my 
employer’s safe the diamonds which had been 
entrusted to my care for delivery to Cana- 
dian customers of my employer. It was not 
until I had passed Hamilton that I awoke 
to the realization of my absent-mindedness. 
It may sound strange to a person not en- 
gaged in the jewelry business that it could 
be possible to forget that I had in my 
clothes thousands of diamonds but handling 
diamonds was commonplace with me. 

“Knowing that I should be in Atlantic 
City and New York for only a day or two 
and being at a loss for any other solution 
of my predicament, I determined to attempt 
to pass inspection. I had crossed often be- 
fore when I had no diamonds in my _ pos- 
session and had no trouble. Perhaps I had 
a guilty look or was a poor actor. At any 
rate my answers did not satisfy the cus- 
toms inspector and he took me off the 
train. The rest you know.” 

Whether Wilfert can convince a jury 
that there was no wilful intent upon his part 
to smuggle diamonds, remains to be seen. 





Pleads Not Guilty 

BurFaLo, March 31.—Adolf E. Wilfert 
yesterday pleaded not guilty to the charge of 
diamond smuggling before Judge Hazel in 
the Federal Court, reserving the privilege 
to change the plea in the future. He was 
released on bail of $15,000. His trial will 
probably take place at the next term of the 
court, to be held in Rochester during April. 








ADMITS HIS GUILT 


Isaac Rosensky, Alias “Harry Altman,” 
Pleads Guilty to Grand Larceny Charge 
and Will Be Sentenced April 7 


Isaac Rosensky, alias “Harry Altman” and 
also known under other names, who is 
charged with the theft of several thousand 
dollars’ worth of jewelry from New York 
concerns, pleaded guilty last Friday to an 
indictment of grand larceny. Rosensky will 
be sentenced in the Court of General Ses- 
sions on Tuesday, April 7. Early in March, 
Detective Edward J. Kalbfleisch, connected 
with the Old Slip Station, went to Chicago 
and returned with Rosensky in custody. 

The prisoner was brought back to the 
metropolis on charges of having stolen five 
platinum, diamond ‘mounted *bracelets worth 
$643 from Rosenthal & Kaplan, 15 John St., 
$1,200 in watches from the Bulova Watch 
Co., 392 Fifth Ave., and also with swindling 
S. Jollofaky & Sons, Inc., 57 Chrystie St. 
Rosensky is also wanted in Philadelphia 
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where, it is claimed, he swindled a jewelry 
firm out of merchandise worth $228. 

Several years ago Rosensky was employed 
by H. A. Roubert, a jeweler at Chester, Pa., 
and in some manner must have obtained 
some of Mr. Roubert’s stationery. In 1924 
and early this year he called up several con- 
cerns in New York, representing himself to 
be the Chester, Pa., jeweler. He would tell 
the New York concerns, it is charged that 
he was in need of several pieces of jewelry, 
and to be certain they would get to 
Chester the next day he would send his 
messenger. Rosensky, it is then charged, 
would go to these places, pick up the stuff 
and in this manner got away with several 
thousands of dollars’ worth of jewelry. The 
swindler was not discovered until bills were 
sent to Mr. Roubert for the merchandise 
and the jewelers were informed that he did 
not order them. 








HOLD-UP NETS $6,000 


Proprietor of Cleveland Art Shop Con- 
fronted by Gunmen Who Bind Him 
and Rob Establishment 

CLEVELAND, O., March 28—The Vanecek 
Import Art Shoppe, 5828 Broadway, was 
the scene of a daring hold-up last Monday, 
March 23, which netted the lone thug who 
staged it $6,000. 

John Vanecek was alone in the store when 
the bandit entered. He covered the pro- 
prietor with his revolver and forced him to 
the rear of the store where he bound his 
hands and feet. He then looted the show 
cases and windows of the trays of diamond 
rings and finally turned his attention to the 
safe, 

While he was engaged in stuffing the loot 
into his clothes two customers entered and 
he waited on them, and pocketed the pur- 
chase money. He then emptied the cash 
register and walked out of the store. — 

Vanecek after considerable trouble man- 
aged to free himself and called for police. 
No trace of the robber nor the loot has been 
found 











Tom Joseph, Akron, O., Files Schedules in 
Bankruptcy Showing Liabilities of 
$50,164 and Assets of $5,940 

CLEVELAND, O., March 28.—Tom Joseph, 
Akron, against whom an involuntary peti- 
tion in bankruptcy was filed about a month 
ago, filed his schedule of liabilities and 
assets in the United States District Court at 
Cleveland, March 26. His liabilities are 
$50,164, and assets, $5,940. A meeting of 
the creditors has been called in Akron for 
April 9. 

The following are a list of creditors to 
whom over $100 is owing: J. B. Bowden & 
Co., $1,223; H. W.. Burdick Co., $1,047; 
Scribner Loehr Co., $901; Jonas Koch, $918; 
Waltham Clock Co., $538; Zwee & Burr, 
$480; Englesman Bros., $109; Goldsmith, 
Stern & Co., $124; the Gorham Co., $248; 
Knickerbocker Silver Co., $121; Maybaum 
3ros., $272; Meyer & Gross, $204; Strauss 
& Strauss, $221; A. Polsky, $206. 

In addition to the liabilities listed above 
and those of-smaller-creditors there are 36 
notes. 

The largest liability is a note held by the 
National City Bank for $14,500 secured by 
a mortgage on real estate. 
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CHRONEX and SOLREX 
WATCHES 


‘Distinctive 


Dependable 
Durable 


For Men and Women 


th gr usually has sufficient confidence in the integrity and prestige of his jeweler to. consider his 
judgment invaluable in the selection of a thoroughly dependable timepiece. Distinct: veness of 
design and special features of style therefore are the qualities of most forcible and immediate appeal. 
In Chronex and Solrex Watches, we offer not only accurate, dependable timepieces, but watches 
acknowledged as genuine achievements in beautiful watch mz aking. Their movements, machine made 
and assembled by skilled watch makers maintain an unvarying high standard of mechanical perfection. 

Full information and complete descriptions of Chronex and Solrex watches will be sent upon 
request. Repair materials are always available. 


| MARSHALL FIELD & COMPANY, Chicago 


Manufacturers and Distributers of Standard Merchandise 
ADAMS, QUINCY, FRANKLIN AND WELLS 
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Tis-a-link—The Strongest Link in the Chain 


of 
T. I. Smith Co. 

























Products . 
\ superb lock link, in a display 
case that makes Tis-a-Link ih 
speak eloquently for itself to De 
every patron of your store. Factory Tested ; 
We 
" lez 
Besides developing a no-fuss, hold fast cs 
cuff link that’s right, we have adorned by 
Tis-a-Link with brocaded and engine eK 
turned designs that are new, smart 
and exclusive. tic: 
Sli 
for 
a-link th 
Ss: “2 Unk) vic 
Linton as cas ue 
Every Pair Guaranteed Ge 
“Goods by the 1 









well c 
displayed MANUFACTURERS : 
sit “ai T. I. SMITH C 0). Pe 
sold’ 







North Attleboro, Mass. wee 
TO THE WHOLESALER:—We have a supply of helpful Branches: New York, San Francisco, Los Angeles 


advertising material—send for it. 
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Big Gem Robbery in Maiden Lane 





New York Importers Report Being Held Up and Relieved of Diamonds Valued 
at Over $75,000 by Four Bandits 

















There was much excitement in the Maiden 
Lane district last Monday morning when 
detectives and police were called to 49 
Maiden Lane in answer to a ‘call sent out 
by Sobel & Kaleko, diamond dealers, on the 
ninth floor, who reported that they had been 
robbed of gems worth between $75,000 and 
$100,000. The holdup, the police were told, 
was committed by four bandits shortly be- 
fore 10 A. M., and the thieves it is believed 
made their escape in an automobile. 

Just prior to the holdup, Tevel Kaleko, 
one of the partners of the concern, returned 
from the Maiden Lane Safe Deposit Vaults 
on Broadway and Maiden Lane with a large 
stock of diamonds. He laid- the gems on his 
desk and spoke to three customers who were 
in the place. A diamond cutter who has a 
place in the same office was also present. 
The four were still in the office, and while 
Mr. Kaleko was telephoning four bandits 
opened the door. One of them immediately 
walked over to Mr. Kaleko and told him 
to hang up the receiver. 

Some of the bandits held their victims cap- 
tives while the others bound them, hand and 
foot, with twine. Each of the occupants of 
the diamond office was then gagged with 
new handkerchiefs, and after the thieves 
gathered up thousands of dollars’ worth of 
gems they stepped out of the window onto a 
lire escape and made their escape. 

While the bandits were tying their vic- 
tims Mr. Kaleko, it is reported, endeavored 
to throw one of the wallets of diamonds 
out of the window. Several of the stones 
landed on a roof next door but the remain- 
der of them dropped to the floor. Investiga- 
tion showed that the thieves after going 
down the fire escape as far as the second 
floor, climbed through another window lead- 
ing to a hall and then used the stairway to 
make their escape. 

It was some minutes after the thieves had 
gone before the victims were able to loosen 
their bonds and tear away the gags. The 
police were immediately notified and within 
a few moments all exits from the building 
were guarded and no one was allowed to 
leave or enter. A cordon of police and de- 
tectives was also placed around the block, 
but the thieves had apparently made their 
escape before the arrival of the authorities. 
The call for help was answered by prac- 
tically all of the detectives attached to Old 
Slip Station as well as a number of uni- 
formed policemen. The investigation was in 
charge of Lieut. Dittman, of Old Slip. The 
victims were later taken to Police Head- 
quarters where they looked over the Rogues 
vallery in an effort to identify the thieves. 

The building at 49 Maiden Lane is directly 
“pposite the new Federal Reserve Bank and 
mone of the best guarded sections in the 
pri It was learned that Mr. Kaleko’s 
ca is in Europe and during the past few 

"ks has sent over shipments of diamonds. 
At the time of the robbery the concern had 
2 unusually large stock on hand, according 

information made known by the authori- 


ties. The victims were insured in an Amer- 
ican company for $35,000, and according to 
the police their policy was to expire on April 
1, two days after the hold-up. 


GETS LONG PRISON TERM 


Harry Goldberg Must Serve Twenty Years 
in Rhode Island State Prison for 
Jewelry Store Holdup 

ProvipeNce, R. I., March 28.—The 
bravery of a young retail jewelry clerk and 
the severity of a justice of the Superior 
Court has ended the criminal career of 
Harry Goldberg, who claims Milwaukee, 
Wis., as his home for a long time. On Tues- 
day he was committed to the Rhode Island 
State Prison on a 20 years’ sentence—the 
maximum provided by the Rhode Island 
laws. This sentence followed the refusal of 
the judge to entertain any consideration for 
leniency. 

With his meek and inoffensive demeanor 
strongly belying the fact that but 19 days 
ago he had perpetrated one of the boldest 
daylight jewelry store hold-ups recorded in 
this city in many years, Harry Goldberg, 37, 
stood before Judge Jerome J. Hahn in Su- 
perior Court for Providence County, pleaded 
nolo to an indictment charging him with 
assault with intent to rob and assault with 
intent to murder. On the former charge he 
received the maximum penalty the court 
could impose—20 years in prison at hard 
labor. The other charge was continued for 
sentence, and Goldberg was cautioned that 
if his conduct is good, he will probably re- 
ceive a deferred sentence on that charge. 

The wheels of justice moved swiftly in 
Goldberg’s case. It was only on March 5 
last Assistant Attorney General Oscar L. 
Heltzen told the court that Goldberg walked 
into the retail jewelry store of Louis I. 
Greene, 286 N. Main St., and asked to loo 
at some railroad watches. Samuel I. Greene, 
son of the proprietor, displayed some 
watches that were not satisfactory to the in- 
quirer and turned to the safe to get some 
others. 

When he turned back, he was facing a 
leveled revolver in the hands of Goldberg, 
who ordered him to go behind the counter, 
turn his face to the wall and put his hands 
behind him. Goldberg then tied the hands 
of the youth and deftly fastened surgeon's 
plaster across the lad’s mouth to keep him 
from making any outcry. About this time, 
Nicholas Berardinelli happened into the store, 
and was also forced to go behind the counter 
while Goldberg “covered” him with his re- 
volver. A little later Berardinelli and young 
Greene grappled with Goldberg and managed 
to hold him until the police arrived. 

Counsel for Goldberg told Judge Hahn 
that Goldberg -had been obliged to flee from 
Milwaukee, where he has a wife and a three- 
months-old -baby ; that he was in arrears for 
the payment of rent of his room at 804 
Westminster St., and had but 36 cents and 
went into the jewelry store to have a money 
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order cashed. Goldberg claimed, according 
to his attorney, that the gun was locked 
with a safety catch and he had no intention 
of using it. He said that Goldberg had 
served six months at Deer Island in Boston 
in 1915 and was arrested at Louisville, Ky., 
in 1905 on a vagrancy charge. He pleaded 
for leniency for his client. 

Declaring that the fact that the State was. 
only moving for sentence on one charge, and 
that Goldberg would probably eventually get 
a deferred sentence on the other, Judge Hahn. 
asserted that. this was sufficient leniency. “If 
I fall down and am too lenient in these 
cases,’ said Judge Hahn, “Rhode Island will 
be infested with men who hold up others at 
the point of the pistol. I can do nothing 
ether than. impose the maximum penalty—. 
20 years in State’s Prison.” 








ALLEGED THIEVES CAUGHT 





Denver Police Arrest Gang of Alleged: 
Crooks and One of Them Makes 
Confessien 


Denver, Colo., March 25.—With nine 
alleged desperados in the Denver city jail, all. 
of whom, according to the police, are mem- 
bers of the same gang, Captain of Detectives 
Washington Rinker announced yesterday the 
police have in custody the perpetrators of 
the robbery of the jewelry store of H. H. 
Irumess, 605 16th St., on the night of Feb. 
14. In addition to the Frumess robbery, 
the gang, working over a period of almost 
four months, is responsible for four other 
burglaries and 19 holdups the police allege. 

Clues gathered weeks ago and carefully 
worked out by the police led to the roundup 
of the desperado gang on Sunday, and a 
subsequent confession by E. H. Dungan, 
one of the gang, in which he implicated the 
other eight and told the police of the. rob- 
beries each had committed. , 

The police say the Frumess robbery in 
which $500 in diamonds and other jewelry 
was taken was committed by two men, This 
pair, along with Dungan, 23 years old, and 
another youth, are alleged in Dungan’s con- 
fession to have held up and robbed the 
Citizens Loan and Investment Co., of which 
Mayor Stapleton is a director, in broad day- 
light on the afternoon of Feb. 27. They 
deny the charge. 

Robbery of the Frumess store is believed 
by the police to have been accomplished 
early on the morning of Feb. 14.. A front 
show window was crashed in by the thieves 
who helped themselves to the jewelry on 
display and fled without leaving a clue that 
would be helpful to the police. 

The robbery on Feb. 14 was the second 
time the Frumess store has been looted in 
recent months. Prior to the holidays, 
burglars broke a front show window and 
carried away approximately $500 in jewelry. 
No clue to the perpetrators of this robbery 
has heen discovered by the police and it 
remains one of the unsolved jewelry store 
robberies, along with the robbery of the 
Optical Protective Co., 1528 Stout St., and 
the Sam Mayer store, 507 16th St., both of 
which, were looted in a similar manner. 

Police now are bending their efforts to 
discover what the members of the gang did 
with the jewelry taken from the Frumess 
store. 
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FAKE AUCTION BILL 





Measure Introduced in Rhode Island General 
Assembly Strikes at Transient Mer- 
chants—Other Proposed 
Legislation 

Provivence, Rk. 1., March 28.—Several 
bills having a direct application to the 
jewelry industry and business, and one ol 
them specifically, were considered in con- 
nection with the sessions of the Rhode Island 
General Assembly the past week. The latter 
was directed against “fake” jewelry auc- 
tions while the others were designed to 
eradicate the many abuses that have existed 
and continue to exist under the State’s 
archaic debtor laws, under which impecuni- 
ous debtors may be imprisoned. Another 
bill seeks to protect merchants from = un- 
scrupulous customers. 

The “fake” auction action came upon a 
bill that was introduced in the upper branch 
of the legislature by Senator Sidney Clifford 
of Providence on Wednesday and was passed 
practically unanimously. It prohibits out- 
siders coming into Rhode Island just before 
the holiday season, renting a vacant store 
and holding “auctions” of jewelry and sim- 
ilar goods, which merchandise has been made 
specially for such trade. The law proposed 
requires that a person or firm must reside 
and do business within the State for one 
year before being permitted to hold such 
auctions. The bill now goes to the House 
of Representatives where, it is understood, 
it will receive immediate and favorable con- 
sideration. 

The other bills pertaining to the protection 
of debtors and merchants were the subjects 
of a hearing the same afternoon before the 
House Judiciary Committee and although 
having the indorsement of the Rhode Island 
Bar Association, the Providence Chamber 
of Commerce and the Rhode Island Credit 
Men’s Association, were opposed by the 
largest firm of installment jewelers in this 
city, who appeared in person against it. 

The bill introduced by Senator Clifford 
and passed by the Senate is an amendment 
in addition to Chapter 401 of the General 
Laws, entitled “Of offenses against public 
policy,” the new sections reading as follows: 

Sec. 58. It shall be unlawful for any person 
or persons, or corporation to sell, dispose of, or 
offer for sale, at public auctions, or to cause or 
permit to be sold, disposed of, or offered for sale 
at public auction, any gold, silver, plated ware, 
precious stones, watches, clocks, or jewelry, whether 
the same shall be their own preperty or whether 
thev sell the same as agent or emploves of others; 
provided, however, that this section shall not apply 
to judicial sales or sales by receivers, referees in 
bankruptcy, executors or administrators, nor to 
sales by or on behalf of licensed pawnbrokers of 
unredeemed pledges in manner provided by law, nor 
to the sale at public auction of the stock on hand 
of any person or persons or corporation that shall 
for a period of one year next preceding such sale, 
have been continuously in business in the State of 
Rhode Island as a retail or wholesale merchant of 
gold, silver, plated ware, precious stones, watches, 
clocks or jewelry, nor the sale of household effects 
by licensed auctioneers; provided, further, that 
such sale at public auction of the stock on hand of 
such merchant or merchants shall be held on succes- 
sive days, Sundays and legal holidays excepted, and 
shall not continue for more than thirty days in all 
within the period of one year. 

Sec. 59. Any person who violates any of the 
provisions of section 58 of this chapter shall be 
punished by a fine not exceeding twenty dollars; 
provided, however, that each separate sale at public 
auction of an article of gold, silver, plated ware, 
precious stones, watches, clocks or jewelry, in viola- 
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tion of said section 58 shall constitute a separate 
offense hereunder. 

Sec. 2. This act shall take effect upon its pas- 
sage and all acts and parts of acts inconsistent 
herewith are hereby repealed. 

Three bills on the subject of protection of 
debtors and merchants were before the Ju- 
diciary Committee on hearing. One, House 
bill 612, was introduced by Michael P. Mc- 
Laughlin of Providence, as his bill. House 
bills 87) and 872 ‘were later introduced by 
Mr. McLaughlin for the Rhode Island Bar 
Association as compromise measures. George 
H. Huddy, Jr., chairman of the Bar Associ- 
tion’s committee on amendment to the law, 
explained that the organization’s first bill 
corrected the abuses now prevailing and that 
the second one would in turn protect the 
seller of goods against fraud. 

Representative McLaughlin, who for the 
past 12 years has pleaded for the General 
\ssembly to wipe out the evil of imprison- 
ing persons in this State on civil complaints, 
urged that the committee report the bill fa- 
vorably. “The only thing that I am inter 
ested in,” said Mr. McLaughlin, “is the 
poor, ignorant and unfortunate persons who 
have no knowledge of what their rights are. 
Many abuses,” he declared, “are perpetrated 
by a few shyster lawyers and constables.” 

Richard Bauer, of the retail jewelry and 
installment firm of Michaels-Bauer, Inc., 
Westminster St., this city, spoke against the 
bill, stating that he felt that they should 
have as much protection as the debtor. He 
said he thought that the proposed law was 
“discriminatory and unconstitutional,” and 
added that he “didn’t want to send anyone 
to jail.” 








Raphael _ Bensette, Pioneer Jeweler of 
Windsor, Ont., Dies in His 
Seventieth Year 
Toronto, Canada, March 27.—Raphael 


Bensette, of Windsor, Ont., a pioneer and 
widely known jeweler of that section, died 
on March 21 at the age of 69 years. 

Mr. Bensette opened the first jewelry store 
established in Windsor, which he conducted 
for 40 years. He retired some years ago, 
giving the business over to his son, Oswald 
R. Bensette. 

His widow and two daughters also survive 
him. 








Executive Committee of New York State 
Retail Jewelers’ Association Holds 
Meeting at Albany, N. Y. 
ALBANY, N. Y., March 28.—The executive 
committee of the New York State Retail 
Jewelers’ Association held a meeting at the 
Hotel Ten Eyck last Wednesday afternoon, 
at which time plans for the annual conven- 
tion of the New York State Retail Jewelers’ 
Association, which is to be held July 20-22, 
were discussed. The members present were 
ex-Presidents Hufnagel and Evans of the 
A. N. R. J. A.; Campbell, of Canandaigua: 
Hallenbeck, of Catskill; McNeil, of New 
York; Leininger, of Buffalo; Brigham, of 
Oneonta; Burritt, of Rochester; McDougal, 
of New York; Jennings, of Albany; and 
Charles FE. Sunderlin, of Rochester, who is 

the secretary. 

The Mayor of Albany and the Chamber of 
Commerce of that citv extended an invitation 
to the State association to hold its meeting 
in this city. 
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NINTH ANNUAL DISPLAY 





Silverware and Jewelry Prominent in Exhi. 
bition of American Industrial Art 
at the Metropolitan Museum 
of Art 

Silverware and jewelry occupies a conspic- 
uous place in the ninth annual exhibition of 
American Industrial Art which opened on 
Sunday in the Metropolitan Museum of Art, 
New York. This display is an exhibition 
of current manufactures designed and made 
in the United States and will continue until 
May 3, in the gallery of special exhibits on 
the second floor of the Museum building. 

Not only is the display of jewelry and sjl- 
verware larger this year than ever before 
but the trade is actively represented on the 
Advisory Committee by two prominent mem- 
bers of the industry. Cleveland A. Dunn, of 
Graff, Washbourne & Dunn represents the 
silver interests while Emil W. Kohn of Theo, 
A. Kohn & Son, is acting on behalf of the 
jewelers. 

The jewelry being shown in the various 
cases in the large exhibition room is exe- 
cuted in platinum and set with diamonds as 
well as sapphires, emeralds, and other colored 
stones. This jewelry shows some of the lat- 
est styles and is beautiful in workmanship 
and design. Among those exhibiting jewelry 
are Black, Starr & Frost, Cartier, Inc., Drei- 
cer & Co., Theo. A. Kohn & Son, Walter P, 
McTeigue, Inc., and J. Mehrlust. The jewel- 
ry includes flexible bracelets, necklaces, 
scarf pins, rings, brooches and other articles. 

The silverware display is probably the 
most prominent at the exhibition, there being 
six cases devoted to the silver craft. These 
displays are principally composed of silver 
bowls, pitchers, candlesticks, vases, silver 
services, platters, trays, coffee pots, urns, 
sugar and cream sets, fruit dishes, and cups 
as well as a few pieces of flatware. Some 
of the silver has a dull finish while other 
pieces are highly polished and bear elaborate 
designs. Among those showing silver are 
three .branches of the International Silver 
Co., including the Barbour Silver Co., Wil- 
cox & Evertsen, and Simpson, Hall, Miller 
& Co., Black, Starr & Frost, Cartier, Inc, 
Gorham Mfg. Co., Graff, Washbourne & 
Dunn, Rogers Lunt & Bowlen Co., Tiffany 
& Co., and Towle Silversmiths. 

Some beautiful articles in bronze including 
several quaint clocks and beautiful desk sets 
are being shown by the Sterling Bronze 
Co., and Edward F. Caldwell & Co. 

The Bulletin issued by the Museum in 
connection with the exhibition contains some 
interesting facts on the growth of these 
annual events and points out that previous to 
this exhibit a series of displays were held 
for the purpose of demonstrating the prac- 
tical value of the Museum collection in cur- 
rent design and manufacture. For several 
years annual exhibits were held consisting 
of objects of design whose conception, m0 
tive and color were based on Museum pieces. 
At the time the eighth exhibition was held ™ 
1924, the Bulletin states that sufficient proo! 
had been established demonstrating the ust 
fulness of the Museum in assisting matit- 
facturers in suggesting designs. 








A. E. Kaiser has purchased the Cremer 
Jewelry Store at Red Wing, Minn. 
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Hold Fifth Annual Banquet and Ball 





Members of Metropolitan Retail Jewelers’ Association and Their Guests Enjoy 
Dinner and Dance at the Parkview Palace 














With the holding of the fifth annual ban- 
quet and ball of the Metropolitan Retail 
jewelers’ -\ssociation, Inc., last Sunday eve- 
ning, the Winter and early Spring social 
activities among retail jewelers in New York 
came to a close. The climax of a season 
replete with banquets in the jewelry trade 
was marked by the presence of 400 retail 
jewelers and their guests at Parkview Palace, 
3.W. 110th St. A pleasant feature of this 
concluding event was the presentation of an 
engrossed set of resolutions, handsomely 
bound in leather, to Edward H. Hufnagel, 
ex-president of the American National Re- 
tail Jewelers’ Association and head of the 




















H. ASTOR, PRESIDENT 


Horological Institute of America. The reso- 
lutions were the way the members of the 
organization took to recognize Mr. Huf- 
nagel's untiring efforts to have the war tax 
repealed while he was head of the national 
association. 

The affair, which marked the fifth anni- 
versary of the association, was one of the 
biggest and most successful held by the 
organization. The arrangements were com- 
plete in every detail, the dinner was excel- 
lent and the speechmaking interesting. Fol- 
lowing these features, the evening’s activities 
were brought to a close with a dance held 
in the spacious ballroom of the Parkview 
Palace, 

For several weeks before the affair the 
committee in charge let it be known that 
the banquet would start closely on schedule 
time, which was set for 8 o'clock. About 
”) minutes after this hour the jewelers and 
their guests, who were enjoying dancing, 
were ushered into the banquet hall where 
they were assigned to their respective tables. 
As the jewelers and their guests walked 
into the banquet hall they were presented 
with souvenirs, the women receiving pencils 


and the men fountain pens, with the compli- 
ments of the L. E. Waterman Co. Each 
one of these was inscribed with the name of 
the organization. They were distributed by 
several employes of the Waterman concern. 
Just as the first course was to be served, 
Henry Dubin’s Society Orchestra, which 
furnished the music for the evening, played 
“The Star Spangled Banner” while the 
diners stood at their places. Following this 
formality the jewelers discussed the follow- 
ing menu: 
MENU 
APPETIZER 
Dubonnet Cocktail 
Grape Fruit a la Maraschino 
RELISHES 

Green Olives Sliced Tomatoes 
Radishes 
Table Celery Gherkins 

FISH 
Filled Fish 

SOUP 
Consomme of ‘Chicken w. 
ENTREE 
Fricussee of Chicken and Boiled Potatoes 

Jeef Tongue Sweet and Sauer 
Pctato Croquettes 


ROAST 


Marrow Balls 


Phila. Capon French Peas 
DESSERTS 
French Pastry 
Fancy Ices 
Wurtzbur ger 


Vienna Rolls 
Demi Tasse 
Mineral Water ‘Celery Tonic 

While the dinner was being served several 
solos were sung, after which Dubin’s Or- 
chestra entertained with a few musical 
numbers. Harry Blostein, a nephew of 
President Astor, also favored with a few 
violin selections. 

The speechmaking was started on its way 
by A. Wolf, chairman of the committee of 
arrangements, who took occasion to thank 
his co-workers and then introduced H. Os- 
terweil as toastmaster for the evening. Mr. 
Osterweil’s ability as master of ceremonies 
is well known to those who have attended 
other affairs of the organization and as usual 
he performed his duties ably. 

The first speaker presented was President 
H. Astor. He spoke as follows: 


ADDRESS OF PRESIDENT ASTOR 


As president of the Metropolitan Retail Jewelers 
Association it gives me great pleasure to greet this 
wonderful assemblage of jewelers and their friends. 
I hcpe this will be one of the most enjoyable eve- 
nings you have ever spent. 

Our banquet and ball this year, it seems, is the 
last of the jewelers social affairs this season. As 
the banquet and ball is the way we can tell of 
the growth of prestige and friends, I can safely 
say that from what I can see tonight and from 
the report of the committee of arrangements, we 
have made a decided gain in that respect. 

The Metropolitan Retail Jewelers Association has 
worked in every way possible to help the jewelers 
of the organization and jewelers in general. Among 
the problems of the jeweler, the most important 
is the protection from the criminals. In this re- 
spect we have brought out a resolution in the form 
of a petition, copies of which are being distributed 
among retailers, and wholesalers for signatures. 
This petition asks for more police protection and 
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for a fixed post system. When we have a sufficinet 
number of signatures we will present the list to 
the Mayer and the Police Commissioner. 


Our next problem is the unfair competition of 
some wholesalers who sell direct to the consumer 
at wholesale prices. We do not object to their hav- 
ing retail departments, if articles are sold at re- 
tail prices, but when a consumer can buy an article 
for the same price that the retailer pays, there must 
be something aone to stop this unethical competition. 


At present we are co-operating with the National 
Jewelers Board of Trade to curb fraudulent auction 
sales. Whenever a sale of this kind is conducted 
the iegitimaie jeweler in the section is hurt by it. 


J could talk to you of a whole lot of different 
problems, but from what I have already said you 
can see that the Metropolitan Retail Jewelers Asso- 
ciation is becoming known and that it can always be 
relied upon to give moral and financial support 
whenever called upon to do so. 


In conclusion, I want to thank the committee of 
arrangements of which Mr. Wolf is chairman, and 
Mr. Goodman, Mr. Osterweil, Mr. Lehoy, Mr. Edel- 
man, Mr. Reichgot, Mr. Handler, Mr. Sacks and 
others for their good work in making this affair 
such a wonderful success. I thank you. 


The next speaker introduced was Edward 
H. Hufnagel, past president of the A. N. R. 
J. A. and now head of the H. I. A. Mr. 
Hufnagel confined his remarks to association 
work and the benefits derived therefrom and 
also reviewed the fight made to have the war 
tax repealed. He pointed out that the na- 
tional association is still fighting for the 
repeal of this legislation. 

At the conclusion of Mr. Hufnagel’s re- 
marks, Mr. Silver, counsellor for the or- 
ganization, arose and after a fitting speech 
presented the ex-president of the A. N. R. 
J. A. with a handsome set of engrossed reso- 
lutions. These resolutions express the associ- 
ation’s appreciation of the work done by the 
recipient in connection with the fight for 
the repeal of the war tax. Mr. Hufnagel 
thanked the members for their kindness and 
then Toastmasster Osterweil presented E. H. 
Quigley. 

This speaker also dwelt on the importance 
of association work in the industry and 
urged the jewelers on to closer co-operation. 

At this point in the proceedings Mr. Huf- 
nagel, on behalf of the Metropolitan Retail 
Jewelers’ Association, presented President 
Astor with a beautiful loving cup, suitably 
inscribed. A. Wolf, chairman of the com- 
mittee of arrangements, was also given a 
sterling silver fruit bowl and candlesticks. 

Other speakers included: A. Landau, 
president of the Bronx Retail Jewelers’ 
Association; President Dershinsky of the 
United Retail Jewelry Storekeepers’ Asso- 
ciation, and Jerome Roller, head of the East 
New York Retail Jewelers’ Association. 
They spoke briefly on topics of interest to 
the trade. 

After the speaking the jewelers and their 
guests enjoyed dancing until a late hour. 








An American friend just over from the 
States dropped into the Passing Show office 
with the latest joke on the American passion 
for standardization. A man was being ques- 
tioned by an employer on his suitability for 
a fairly important job as mechanic. 

“But,” said the employer, “are you an all- 
round man—a thoroughly trained mechanic?” 

“Oh, yes,” the man assured him: “for six 
years I had experience at the Ford works.” 

“And what did you do there all that time?” 

“Well, said the man, “I screwed on nut 
467.”—The Passing Show (London). 
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Annual Luncheon of Maiden Lane Historical Society 








Officers of Federal Reserve Bank and Architect Guests at Fourteenth Annual 
Gathering in New York—Inscription to Be Placed on New Building 

















The 14th annual luncheon of the Maideu 
Lane Historical Society, which was _ ten- 
dered this year to the officers of the Fed- 
eral Reserve Bank of the City of New York 
and the architects who planned the construc- 
tion of the building, was held on last Sat- 
urday at the Chamber of Commerce of the 
State of New York, 65 Liberty St., New 
York, and marked the occasion of the adop- 
tion of an historic record to be inscribed 
upon the Maiden Lane facade of the bank 
building. 

The luncheon, one of the most enjoyable 
events that members of the society have par- 





JOHN W. SHERWOOD, PRESIDENT 


ticipated in, was featured by interesting 
addresses by the Hon. Benjamin Strong, 
governor of the Federal Reserve Bank of 
New York; Phillip Sawyer, of York & Saw- 
yer, the architects, and by Albert Ulmann, 
historian of the Maiden Lane Historical 
Society. The luncheon was also the occa- 
sion for honoring Lewis J. Mulford, vice- 
president of the organization, who on March 
22 celebrated his 90th birthday. He was 
presented with a huge bouquet of carna- 
tions, one for each year and attention was 
called by Historian Ulmann to his associa- 
tion with the jewelry trade for a period of 
74 years, his honorable and upright life and 
the example which he had set the younger 
generation. Mr. Mulford responded briefly. 

The Chamber of Commerce has been the 
gathering place for the annual luncheon of 
the Maiden Lane Historical Society of late 
years and the plans which were made by 
the luncheon committee consisting of Leo 
Wormser, chairman; Harry C. Larter, G 
H. Niemeyer, A. L. Brown, Henry Abbott, 
T. Edgar Willson, W. H. Tarlton and Jos- 
eph D. Little, were carried out in every 
detail. 

The members of the association gathered 


in the big assembly room prior to the time 
of the beginning of the luncheon and spent 
an enjoyable half hour in renewing old 
acquaintances and examining the many por- 
traits of distinguished men which graced 
the walls of the room. At the call for thx 
luncheon, the members, with the exception 
of the guests, were ushered to the dining 
room, followed by the guests of the club 
who found their places at the head table. 

President John W. Sherwood briefly wel 
comed the members and attention was then 
given to the discussion of an _ excellent 
menu. 

During the course of the luncheon a quar 
tette, garbed in early colonial dress sang a 
number of selections. 

With the beginning of the after luncheon 
part of the program, the jewelers lighted 
long stemmed clay pipes or cigars, as was 
their preference. President Sherwood then 
opened the speaking program by voicing 
a special welcome to the ladies present, and 
spoke in part as follows: 

“Members of the Maiden Lane Historical 
Society, Ladies and Honored Guests: 
“On behalf of the Society I greet you all 

most cordially to our 14th annual luncheon. 

“It is gratifying, indeed, to see here so 
many—may I say Maiden Laners, or should 
I adhere strictly to facts, in which case | 
would be compelled to say—Maiden Laners 
past, or ex-Maiden Laners, because many of 
our members have been lured to “a would 
be” Maiden Lane uptown; which is so 
roomy and scattered that to visit their house 
hold means preparing for a journey. How- 
ever, regardless of the title used—I am sure 
every member here is a true Maiden Laner 
at heart, and although conditions have 
changed and space separated our indusrtiai 
group—the ties of affection for their Mai 
den Lane home defies dissolution—and_ I 
predict that their love for Maiden Lane is 
so strong that the Maiden Lane Historica! 
Society will live and function so long as 
the older generation of Maiden Laners live 
or that part of the younger generations are 
active in perpetuating Maiden Lane histori- 
cally—“as the famous jewelry center of 
America”. 

“Before the day arrives, as arrive it 
must, when the valedictory exercises of the 
Maiden Lane Historical Society shall be 
held—may there have been erected a suit- 
table bronze tablet marking for future years 
the fact it was the jewelry industry that 
made Maiden Lane one of the famous streets 
of the world.” 





Appress oF Hon. BENJAMIN STRONG 


President Sherwood next introduced Ben- 
jamin Strong, governor of the Federal Re- 
serve Bank of New York, who made a pleas- 
ant speech in which he said that the officers 
of the Federal Reserve Bank were grate- 
ful for the hospitality extended to them. He 
added that there was a time when the officers 
of the bank thought that the members of 
the Maiden Lane Historical Society consid- 
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ered them a nuisance and that time was while 
the streets were being dug up, blasting was 
going on, and other inconveniences jn the 
construction of the big building wer: going 
forward. He added, however, that the dip. 
ner was evidence that all that had been for. 
gotten and from now on he said that he 
hoped that the personnel of the Federal Re. 
serve Bank would be a respectable addition 
to the district. He called attention incident. 
ally to the fact that a parcel of land, which 
was needed for the construction of the Fed. 
eral Reserve Bank had sold back in 17 
for $70 and that this small piece of property 
had cost the bank $120,000. He next ou. 
lined the history of Maiden Lane briefly and 





ALBERT ULLMAN, HISTORIAN 


then discussed interestingly the Federal Re- 
serve system and described the Federal 
Reserve Bank building in some detail, con- 
cluding his remarks by inviting the members 
of the Maiden Lane Historical Society to 
visit the new building. 

PHILLIP SAWYER 

Governor Strong was followed by Phillip 
Sawyer of York & Sawyer, architects of 
the building. Mr. Sawyer delivered a most 
interesting address in which he went into 
details about the problems that confronted 
the architects and engineers in building the 
structure. He called attention to the fact 
that the plans had been worked out in sucha 
way that the entrance to the bank on Maiden 
Lane, being on a lower level, is used for 
the employees and for the reception of mail 
money, etc., while the Liberty St. entranct 
is the public entrance to the structure. He 
discussed in detail the difficulty encountered 
in the construction of the vaults and ot 
features of the work. His address was most 
interesting and held attention from start 
finish. 

The last speaker of the afternoon wa 
Albert Ulmann, the historian of the society: 
He delivered one of his splendid addressé 
in which he gave a great deal of interests 
historical data. He took the occasion 
call attention to the presence of Lewis 
Mulford, the vice-president of the society 
and its oldest member, and after paying him 
a pleasing tribute, he was about to continue 
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when Harry C. Larter broke in and presented 

Mr. Mulford with a bouquet of pink car- 

nations. Mr. Ulmann then took up the theme 

of his address and spoke in part as follows: 
ADDRESS OF ALBERT ULMANN 

“I assume that you have heard the defini- 
tion as to what is news. If Mr. Jones takes 
his wife and a train and goes to Boston, that 
is not news, but if Mr. Jones takes somebody 
dse’s wife and a train and goes to Boston, 
that is news. I am glad to report, Mr. Presi- 
dent, that to the best of my knowledge and 
belief, there is no such news in respect to 
any of the members of the Maiden Lane His- 
torical Society. 

“On the other hand, I regret to chronicle 
the fact that a number of our veterans have 
or are about to migrate from the old con- 
servative and respectable precincts of Maiden 
Lane, where their morals have been as safe 
as their jewels, to migrate to far away and 
hazardous regions in the neighborhood of the 
Winter Garden and the Ziegfeld Follies, in 
respect to which the only suggestion I have 
to make is that we offer up frequent and sol- 
emn prayers that they may not be led into 
temptation. 

“And now a pleasanter theme. We are 
fortunate in having with us our veteran of 
veterans, Lewis J. Mulford, who has 
achieved his 90th anniversary—90 years oi 
integrity and industry. It is my very great 
pleasure on behalf of the Maiden Lane His- 
torical Society to extend to him our saluta- 
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tions and our felicitations, and I point to 
him as a noble example, as a sturdy and 
worthy example of 90 years of the beneficent 
effects of Maiden Lane. . 

It was at this point that Mr. Larter broke 
in and presented the 90 carnations to Mr. 
Mulford on behalf of the society. 

“Coming back to the subject of news we 
find that history is nothing more than old 
news; old news that is considerably unre- 
liable. No one today is sure that Shake- 
speare wrote the Shakespeare plays. There 
is a controversy as to whether or not Guten- 
berg invented movable types, and there is a 
long list of other uncertainties. 

“Notwithstanding all this, it seems appro- 
priate at this moment to set forth a brief 
history of the Maiden Lane Historical So- 
ciety. It has achieved its 14th anniversary. 
When it was founded it was, as far as | 
know, the only organization in the city de- 
voted to the historic and the traditions of a 
street. When it dedicated the Maiden Lane 
tablet in 1911, that was the only tablet com- 
memorating the story of a street. Having 
achieved this distinction the Society was 
ready to retire to an institution for debili- 
tated and disintegrating historical societies 
and to die in peace. It proceeded, however, 
and having acquired a taste for tablets, it set 
up a memorial on John St. and another in 
Nassau St., and four years ago, as you will 
remember, it paid its respects to the theatre 
by marking the side of the old John Street 
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Play House, where in 1787 was presented the 
first comedy by a native author produced in 
America, and where in accordance with the 
newspapers, Washington, while President 
and a resident of New York city, frequently 
attended the performances, and was even re- 





JOSEPH D. LITTLE, SECRETARY 


ported to have smiled. Also Washington 
Irving, then a boy and living in William 
St., was want to slip out of bed when the 
family thought him to be asleep, and make 
his way to see one of the comedies which 
he loved. 

“Today it is our privilege and our very 


®. 
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LEO WORMSER, TREASURER 


great pleasure to extend a greeting to finance 
—indeed, to superfinance. <A financier, as 
you are no doubt aware, is supposed to 
know everything. There comes to my mind 
the story of the old gentleman who took his 
little grandson to one of the large banking 
institutions and left him in the office of 
the president while he had an interview with 
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one of the other officials of the bank. 

“On his return the boy whispered to the 
old gentleman, asking, ‘Is my money in this 
bank?’ On being told that such was the case 
the boy said, ‘Take it out.’ ‘Why do you 
want to take out your money?’ inquired the 
surprised grandpa. ‘I don’t think much of 
that president,’ replied the boy, ‘he don’t even 
know who Douglas Fairbanks is!’ 

“It may be asked if there is any other rea- 
son beyond the fact that the Federal Reserve 
is located in a building in Maiden Lane to 
suggest an affiliation between the bank and 
the jewelers. There is indeed an ancient 
association. In the days when there were no 
banks the goldsmiths were the logical de- 
positories for both jewels and money. In 
the course of time it was found that a certain 
balance of money always remained on hand 
that a certain percentage could be depended 
upon. This was the original reserve. Thus 
was discovered the fundamental idea of 
banking, of credit and of the wonderful 
functions of finance that have culminated 1: 
that bulwark of banking, the Federal Reserve 
System.” 

Following Mr. Ulmann’s address he gave 
an illustrated lecture on the early history of 
New York, the stereopticon machine being 
operated by Joseph D. Little. The views 
showed the growth of the Metropolis to its 
present magnitude. 

The slides included a 
advertisements taken from early papers and 
many scenes during the formative days of 
New York. 

In previous years tablets have been erected 
at various places in the Maiden Lane district, 
which were mentioned by Mr. Ulmann in the 
course of his address. This year, it has 
been decided to cut into the block indicated 
in the picture of the building the following 
inscription. 


number containing 





“THIS BUILDING ERECTED 
1922 OCCUPIES A PART OF THE 
FARM LEASED PRIOR TO 1638 
AND GRANTED IN 1644 BY THE 
DUTCH WEST INDIA CO. TO 
JAN JANSEN DAMEN *** OF 
THE BOUNDING _-— STREETS, 
MAIDEN LANE WAS CALLED 
BY THE DUTCH MAEDGE 
PAETJE*** NASSAU STREET, 
NAMED FOR WILLIAM PRINCE 
OF NASSAU, LATER KING OF 
ENGLAND, WAS FORMERLY 
KNOWN AS PYE WOMAN’S 
LANE AND KIP STREET * * * 
LIBERTY STREET WAS ORIG- 
INALLY CROWN STREET. 

“THIS RECORD IS HERE IN- 


SCRIBED BY THE MAIDEN 
LANE HISTORICAL SOCIETY, 
1925.” 











The dinner was concluded about 3:30 


P. M. 

Maiden Lane Historical Society Holds 
Annual Meeting and Elects Officers for 
the Coming Year 

The annual meeting of the Maiden Lane 
Historical Society which was held Thurs- 
day afternoon at the rooms of the Jewelers’ 
24 Karat Club, 15 Maiden Lane, was largely 
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attended. The principal business of the 
meeting was the election of officers for the 
ensuing year and the following were chosen: 
President, John W. Sherwood of the 
Solidarity Watch Case Co.; vice-presidents, 
Henry Abbott of the Calcugraph Co.; 
George E. Fahys of Joseph Fahys & Co.; 
Geo. M. Hard of the Chatham & Phenix 
National Bank; Harry C. Larter of Larter 
& Sons; L. J. Mulford of the Jewelers’ Cir- 


cular Publishing Co.; Leopold Stern of 
Stern Bros. & Co.; Jos, D. Little of the 
International Silver was unanimously re- 
elected secretary as was Leo Wormser as 
treasurer and Albert Ulmann = as_his- 
torian. 


The trustees elected for the year consist 
of Chas, G. Alford, A. L. Brown, I. W. 
Cokefair of the Derby Silver Co.; Chas. R. 
Jung of Jung & Klitz; G. H. Niemeyer of 
Handy & Harman; Lee Reichman of Reich- 


man Bros.; Meyer D. Rothschild; [rank 
T. Sloan of Sloan & Co.; W. H. Tarlton 
of Wightman & Hough Co., and T. Edgar 


Willson of THE JEWELERS’ CIRCULAR. 

One new member was elected and routine 
business transacted. Among the most inter- 
esting of the reports was that by the his- 
torian, Mr. Ulmann, in regard to the in- 
scription that will be carved on the [Federal 
Reserve building and the work leading up 
to it. 








ALLEGED CROOK CAUGHT 
New York Detectives Arrest Man Charged 
with Being Implicated in Feldenheimer 
& Jacoby Robbery 
While detectives from the Old Slip Sta- 
tion were answering a call from an office 
of a Maiden Lane diamond dealer, who re- 
ported he had been robbed last Monday 
morning, Edward J. Kalbfleisch and Pearce 
J. Fleming, detectives connected with the 
same station, arrested George Stern, who 
has been sought for several months on a 
charge of being implicated in the hold-up 
and robbery at the office of Feldenheimer 
& Jacoby, 170 Broadway, New York, on 
August 22, last. Stern was picked up by the 
detectives at Franklin and Centre Sts., and 
was immediately brought into the Court of 
General Sessions, and arraigned before 
Judge Mulqueen. The prisoner was admit- 

ted to $5,000 bail. 

It will be recalled that on Dec. 3, 1924, 
the police sent out a circular bearing the 
photograph and description of Stern with 
the announcement that he was wanted by 
the New York authorities for assault and 
robbery. It was claimed that he had been 
indicted on Sept. 16 for robbery in the first 
degree and was wanted while acting in con- 
cert with several others in holding up and 
robbing the office of Feldenheimer & Ja- 
coby. Since the robbery Harry Chance and 
James Burns have been sentenced to Sing 
Sing while Dorothy Burns, the wife of one 
of the men is now out on suspended sentence. 
Mark Wolin, 77 Nassau St., who was also 
arrested in connection with the theft, has 
since been tried and acquitted of any part 
in connection with the robbery. 








C. B. Bender has opened a new jewelry 
store at 80 Pacific Ave., Santa Cruz, Cal. 
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Additional Chairmen Appointed by A, y 
R. J. A..in Campaign for 
Publicity Fund 


Newark, N. J., March 30.—Additions 4, 
the list of chairmen appointed to take charge 
of the American National Retail Jewelery 
Association drive for the publicity fund 
sides those published in the last issue of 
THE JEWELERS’ CIRCULAR were made during 
the week by President Brotherly of the my. 
tional association. The special chairmgy 
for South Carolina is William G.. Frazie 
of Durham and ‘the special chairman fo 
North Dakota is C. C. Sherdahl. 

The local chairmen for North Dako 
are as follows: E. A. Arhart, Granj 
Forks; Herman Husegen, Devils Lake: } 
L. Winters, Minot; E. H. Gross, Kenmare 
Rk. E. Bonham, Bismarck; Oscar Mandt 
Cando; M. A. Sherffius, Dickenson; £, | 
Rhodes, Jamestown; Walter Peterson, Far 
go; Victor Monson, Grafton; A. L. Lie 
Hillsboro; A. O. Wold, Landon; N. J. Zé. 
ler, Lisbon; C. G. Conyne, Madan; 0, } 
Hanson, Maryville; J. C. Marx, New Rock. 
ford; A. G. Anderson, Oakes; Mr. Fritch 
Valley City; A. Siefert, Wahpeton; H, L 
Weatherwax, Williston; Andrew Lee, Car. 
rington. 























































Plans Being Completed for Convention of 
Kansas Retail Jewelers Association at 
Wichita, April 14 and 15 

Wicuita, Kans., March 28—Plans are 
well under way for the annual convention 
of the Kansas Retail Jewelers’ Association 
which will be held at the Hotel Larson in 
this city on April 14-15, and the convention 
promises to be an unusual one owing to the 
exceptional merit of the addresses whidl 
will be delivered on business and other im- 
portant topics. 

Attention is called to the fact that through 
an inadvertency the place of the cot 
vention was erroneously given in the March 
25th issue of THE JEWELERS’ CIRCULAR # 
Mankato instead of Wichita. 
































Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended March 28, 1925 
The U. S. Assay Office reports: 


Gold Bars exchanged for gold coin.. $1,115,701.6! 
Gold bars paid depositers 88,263.5 














Total $1,203,965. 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


























Exchanges Deposits 
NM i565 0k dtete acer ranaanetial pr 
RE TON na nin ta eovaneoaseseaeeee 118,14/.4/ 
NS ee re rer 146,806. 
MO ON <cakccgnseeeoau cae nanees 299,194 
RMON ET hose kee aannecuwe eeeeews 196,649." 
Mah CPR <sissivahs acs ee cee seasy ee 51,091. 
ERO 

WOM: “Ssdeunnausevassoenseeesnss® 1,115,701. 








An interesting collection of hand-wroustt 
silverware and jewelry has been on ve 
at the exhibition rooms of the Portland, = 
Arts and Crafts Society, on 10th St. Tht 
work is from the studios of Georg Jens 
who is described as “the greatest craftsm 
in silver for the last 300 years.” The sins 
is massive and in striking design, while the 
jewelry, in many instances, is set with rat 
stones. 
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INSURANCE BILLS PASSED 





Laws Giving New York Companies Power 
to Write Jewelers’ Block Policies Now 
Before Governor Smith 


An important special meeting of the board 
of directors of the National Jewelers Board 
of Trade was held Tuesday afternoon, 
March 24, at the headquarters of the Board, 
15 Maiden Lane, New York, to discuss two 
insurance bills, which have been passed by 
the State legislature and are now before 
Governor Smith. The meeting was also 
attended by Fred L. Goddard, secretary of 
the Jewelers’ Safety Fund Society; Morris 
L, Ernst, counsel for the Board; T. Edgar 


Willson, and Mr. Deutschberger, of the 
State Insurance Department, who was 


present to explain the purpose of the bills. 
After the bills had been read, President 
Herzog of the Board said that the proposed 
legislation had just been called to his atten- 
tion and he had learned that the legislature 
js about to adjourn. He was anxious that 
the matter be clearly explained to the board 
of directors and that such action as neces- 
sary be taken. 

Counsel Morris L. Ernst of the Board 
explained that various bills had been intro- 
duced at different times, but that these bills 
were the first ones which gave marine and 
casualty people a chance to amend their 
charters in such a way as to allow them to 
write policies somewhat similar to the 
Lloyds’ policies. Mr. Ernst was asked if 
the bills were not to the advantage of the 
jewelry trade and ought not to be passed. 
He said that generally speaking, he believed 
in competition and believed that the Board 
should get behind the bills. 

Mr. Deutschberger explained that the bills 
had been introduced at the behest of the 
Insurance Department in order to give 
American companies opportunities to write 
insurance similar to Lloyds and that two 
bills had been introduced because provision 
had to be made for both marine and casualty 
insurance. He said that mutual companies, 
such as the Jewelers’ Safety Fund Society, 
— be able to take advantage of these 
pills, 

Attention was called to the fact that the 
bills did not provide for watches, clocks, 
china, glassware, etc. It was said that this 
Was an oversight, but that the laws could 
not be amended at this time but that next 
year this difficulty could be rectified. It 
was pointed out that to amend the proposed 
legislation at the present time would kill the 
bills. He advised the directors of the Board 
‘o endorse the legislation, as he believed 
it would help its passage. 

After a brief discussion it was decided 
to endorse the bills and President Herzog 
was authorized to send out such telegrams 
and letters as were necessary. President 
Herzog thereupon sent out a long list of 
letters and telegrams to members of the 
State legislature. The telegram read as 
llows : 

“a a special meeting of the directors of 
ny — Jewelers Board of Trade, held 

alternoon, composed of 1,500 repre- 
oma manufacturers, importers and 
adopted €rs, a resolution was unanimously 
tions 9) approving the amending of Sec- 

‘ “9 and 150 of the New York Insurance 
W, Assembly Print Numbers 1891 and 
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1892. Your support is urged in support of 
these bills.” 
The bills as passed read as follows: 


AN ACT TO AMEND THE INSURANCE LAW, IN 
RELATION TO THE TRANSACTION OF MARINE 
INSURANCE, 


The People of the State of New York, represented 
in Senate and Assembly, to enact as follows: 

Section 1, Paragrph (b) of subdivision one of 
section one hundred and fifty of chapter thirty-three 
of the laws of nineteen hundred and nine, entitled 
“An act in relation to insurance corporations, con- 
stituting chapter twenty-eight of the consolidated 
laws.”’ as last amended by chapter four hundred 
and thirty-seven of the laws of nineteen hundred 
and twenty-three, is hereby amended to read as 
follows: 

(b) Person or to property in connection with or 
appertaining to a marine, inland marine, transit or 
transportation insurance, including liability for loss 
of or damage to either, arising out of or in connec- 
tion with the construction, repair, operation, main- 
tenance or use of the subject matter of such in- 
surance (but not including life insurance or surety 
bonds); but, except as herein specified, shall not 
mean insurance against loss by reason of bodily 
injury to the person [ . ] and 

2. Subdivision one of section one hundred and 
fifty of such chapter, as last amended by chapter 
four hundred and thirty-seven of the laws of nine- 
teen hundred and twenty-three, is hereby amended 
by adding a new paragraph, to be paragraph (c), to 
read as follows: 

(c) Precious stones, jewels, jewelry, gold, silver 
and other precious metals, whether used in business 
or trade or otherwise and whether the same be in 
course of transportation or otherwise. 

3. This act shall take effect immediately. 
(Explanation—Matter in italics is new; matter in 
brackets [ ] is old law to be omitted. 


AN ACT TO AMEND THE INSURANCE LAW, IN 
RELATION TO POWERS OF LIFE, HEALTH AND 
CASUALTY INSURANCE CORPORATIONS. 


The People of the State of New York, represented 
in Senate and Assembly, do enact as follows: 

Section 1. Subdivision five of section seventy of 
chapter thirty-three of the laws of nineteen hundred 
and nine, entitled “‘An act in relation to insurance 
corporations, constituting chapter twenty-eight of 
the consolidated laws,” as last amended by chapter 
eight hundred and fourteen of the laws of nineteen 
hundred and twenty-three, is hereby amended to 
read as follows: 

5 Against loss by burglary, theft, larceny, forg- 
ery, vandalism or malicious mischief, the wrongful 
conversion, disposal, or concealment of automobiles 
held under a conditional sale contract or subject 
to a chattel mortgage, or any one or more of such 
hazards. Any corporation authorized to transact 
business as hereinbefore mentioned in this subdivi- 
sion if possessed of a capital of at least two hun- 
dred thousand dollars, may, by taking the proceed- 
ings reauired in section fifty-two of this chapter, 
amend its charter so as to include therein the in- 
surance of jewelers and other persons engaged in 
the business or trade of manufacturing, buying, sell- 
ing or dealing im, cutting or setting of precious 
stones, jewels, jewelry, gold, silver and other prect- 
ous metals, whether as principals, agents, brokers, 
factors or otherwise, against any and all risks of 
loss, damage, injury, deterioration, loss of use or 
liability arising from or in connection with such 
business or trade. Such insurance shall be known 
and designated as “jewelers’ block insurance’ and 
made under a policy upon the face and outside cover 
of which shall be printed in bold face type the 
words “jewelers’ block policy.” 

2. This act shall take effect immediately. 

Explanation—matter in italics is new. 








The annual convention of the Kansas 
Retail Jewelers’ Association, which will be 
held at the Hotel Larson, Wichita, Kansas, 
promises to be unusually interesting, owing 
to the exceptional merit of the addresses 
which will be delivered on business and 
other important topics. By an inadver- 
tency, the place of the convention was er- 
roneously given as Mankato instead of 
Wichita, in the last issue of the JEWELERS’ 
CIRCULAR. 
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BOARD TAKES NEW OFFICES 





Headquarters of National Jewelers’ Board 
of Trade to Be Moved to 22 W. 48th 
St.—P. J. Coffey Succeeds Wm. H. 
Joers as First Vice-President 


The membership of the National Jewelers 
Board of Trade was surprised to learn on 
Sunday, from an announcement published in 
the New York newspapers, that the Board 
had decided to move uptown and would oc- 
cupy the fourth floor of the building at 22- 
24-26 W. 48th St., which will be known from 
now on as the National Jewelers Board of 
Trade building. A resolution to change the 
location of the Board, which had been located 
in Maiden Lane ever since it was started 
years ago, was passed some time ago by the 
board of directors, but the fact was known 
only to the directors and the officers of the 
Board, no announcement being made to the 
organization. The lease for the new building 
was signed on Friday. 

The action of the Board became a matter 
of general knowledge upon publication of the 
story in the Sunday papers, although rumors 
to the effect had been around a few days be- 
fore and caused a considerable amount of 
interest, as a large majority of the New York 
members of the Board are still in the Maiden 
Lane district. The objection heard as to the 
action was to the effect that it was taken 
without referendum of the members or any 
opportunity for discussion by the membership 
at large. 

Equally if not more important news came 
to the members of the trade when the an- 
nouncement of the removal was made, at 
which time the names of officers of the 
organization were published. They showed 
that William H. Joers, who was elected 
vice-president at the annual meeting of the 
Board in January, was no longer an officer 
of the organization, and that P. J. Coffey, 
elected second vice-president, had been made 
first vice-president, and that Zach A. Oppen- 
heimer had been elected to the office of 
second vice-president. As a matter of fact, 
these gentlemen have been in office for some 
time, Mr. Joer’s resignation having been 
accepted at a special meeting of the direc- 
tors held about three weeks ago and the 
changes were made at this meeting. 

The new headquarters of the Board are in 
a building 14 stories high, fireproof and of 
the most modern type of construction, hav- 
ing been recently completed. The Board will 
occupy the entire fourth floor of the building, 
which comprises 5,055 square feet and which 
will permit of more efficient operation and 
arrangement of the offices. The building is 
already the headquarters of a considerable 
number of important concerns which have 
migrated from the downtown jewelry district 
to the new up-town section. 








John C. Morgan, a jeweler of Racenna, 
Ky., has a dog so trained that he leaves the 
store every morning at 10 o'clock with a 
watch attached to his collar and when any- 
one wants to know the time they ask “Rex” 
and he stands upright for a moment and 
then goes on his mission. He returns to 
the store at 11:30 a. mM. and remains in 
the store until 1:30 p. m. and after making 
his rcunds returns to the establishment at 
3:30 P. M. 
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ti bers GOLDLAND JEWELRY CO. continues to bring European 


diamond treasures to Boston. Our Mr. Samuel Goldstein, 
who has just returned from Europe, has been fortunate in securing 
an unusually fine assortment of Round, Marquise, Emerald 


and Fancy Cut 


DIAMONDS 


at a very low market. These gems are now on display at our 
Boston offices for your examination. 


We suggest an early call. 


GOLDLAND JEWELRY CO. 


387 Washington Street 
BOSTON, MASS. 


Rue De Pelican 


ANTWERP, BELGIUM 
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DEATH OF HUGO BECKER 





New York Jeweler Succumbs to an Attack 
of Pleurisy. 

The trade. learned wit) regret last Thurs- 
day of the death of Hugo Becker, who for 
many years Was engaged in the jewelry busi- 
ness on Maiden Lane, New York. The pass- 
ing of Mr. Becker came after an illness last- 
ig six months, which confined him to his 
home. He died from an attack of pleurisy. 
The funeral was held last Sunday afternoon 
‘om his late residence, 572 E. 168th St., 
Bronx. Burial followed in Woodlawn Cem- 
etery. 

Hugo Becker was born on April 16, 1868, 
t Dusseldorf-on-the-Rhine, where he learned 























THE LATE HUGO BECKER 


te jewelry business. He came to the United 
‘tates 30 years ago and was engaged as a 
ewelry repairer by R. H. Macy & Co, 
Frankficld & Co., and others before he“$tart- 
lin business on his own account. For 
rs he was located at 66 Nassau St., and 
ien the building was demolished, moved to 
6 Fulton St., where he maintained a shop. 
Mr. Becker was well known in the jewelry 
ade and had many friends who will learn 
th regret of his passing. 

Veceased is survived by his widow, one 
‘aughter, Mary, and two sons, Emile and 


Iige 








Robber Gangs in France 





| France organized gangs of jewelry 
thieves avail themselves of all the latest 
Wentions, Swift automobiles, even aero- 
panes are used for big coups and above all 
' &et-aways. Robberies are planned out 
“ttlully sometimes, but it must be a very 
"8 haul to compensate for the loss of time 
“! trouble should nothing come of the 
‘eration, Thus swift, quickly thought out 
aye are regarded as more profitable than 
ne 8 robbery, with all its risks and the 
ety of putting up ready money in 
on through with the preliminaries. A 
“Ns dash into a jeweler’s shop, a sweep- 
“= YW) of the contents of the show win- 
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dow, a rush for the car, standing round 
the corner, ready to move off at full speed, 
is the favorite mode of looting jewelers 
shops, just now. If the proceeds are less 
than that of a carefully planned burglary, 
the risks are much smaller and no time has 
been spent in planning the thing. Ex- 
perienced burglars, like financiers, realize 
that this is the age of risks but are ready 
to take such risks only when it is absolutely 
necessary to do so. 

The great difficulty that then faces the 
jewel thief in France is what to do with 
the proceeds of his robbery? Middlemen 
and receivers are not lacking, but they offer 
such terms as takes most of the gilt off the 
proverbial gingerbread. They point out that 
the jewelry may be identified, that they 
are forced either to let it lie idle for a 
spell, while the invested capital also lies 
idle and unemployed, or to have it broken 
up. Either way they stand to lose. This, 
with the necessary risk, prevents their offer- 
ing any but a very small price, when com- 
pared with the real value of the stones or 


metal. Now if the same jewelry can be 
carried across a frontier, the prospect 
changes immediately. Chances of identi- 


fication sink to a minimum, while receivers 
are by no means so particular in Amster- 
dam or even Antwerp, as in Paris. Thus 
it has come about that the great object of 
the jewel thief is to get across the nearest 
frontier instead of waiting around, risking 
arrest, perhaps as the result of chance iden- 
tification. 

The Belgian police are extremely proud 
of a recent capture of two Polish jewel 
thieves. The robbery was perpetrated at 
11 in the evening. In Brussels, five hours 
later the man and woman concerned were 
arrested at Welkenroedt on the Belgo-Ger- 
mano frontier. The 800,000 francs worth 
of jewelry was still in the possession of 
the Polish man-servant and his wife, un- 
touched. The ill-gotten goods were thus 
restored to their owners almost before they 
had time to realize the greatness of their 
loss, and the police felt that it had scored 
a great success, the more so that the avail- 
able description of the thieves was of very 
little use for identification purposes. Once 
over the frontier it is not probable that 
the jewelry thieves would have been found 
at all, for the putting into motion of diplo- 
matic action is necessarily a matter of time. 
The offices are closed at an early hour of 
an evening and are not like the police offices, 
open day and night. 








A delegation of Reading, Pa., jewelers 
representing the Reading Jewelers’ Guild, 
visited Harrisburg in the interest of legis- 
lation affecting the jewelry and optical busi- 
ness. The trip was made in the motor cars 
of Paul D. Harbach and Arthur Schwemmer. 
Members of the party included John F. 
3eyerle, president of the guild; Paul D. 
Harbach, secretary-treasurer; A. B. Elliott, 
Paul S. Roth, Arthur Schwemmer, James 
H. Armitage and Norman B. Keeport. The 
guild will hold a dinner meeting at the 
Mansion House on Thursday evening, at 
which time the jewelers will have as their 
guests members of the State House and 
Senate, and representatives of the Chamber 
of Commerce as well as the Merchants’ 
Bureau. 
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PLEADS NOT GUILTY 





Purser of Leviathan Indicted on Charges of 
Smuggling Still Confined to Tombs 
Prison in Default of Bail—Trial 
Set for April 6 


Victor X. DeCaro, the purser on the 
Leviathan, who was arrested recently in 
New York on a charge of smuggling 
$40,000 worth of loose diamonds into this 
country, was brought before Judge William 
Bondy in the United States District Court 
last Monday and pleaded not guilty to an 
indictment setting forth that the prisoner 
had violated Sections 593A and 591 of the 
Tariff Act of 1922. The defendant’s bail 
was reduced from $40,000 to $15,000 but 
when unable to furnish bond was returned 
to the Tombs Prison where he has been 
confined since his arrest. 

As reported in these columns last week 
De Caro was arrested by a Customs officer 
as he was leaving the Leviathan, which had 
previously docked up-town. The purser was 
carrying a brief case and when accosted by 
a Customs man and told to open the bag, 
vigorously protested. He was finally taken 
before the chief of the Customs inspectors 
and there the case was searched and, ac- 
cording to the authorities, revealed two 
sealed envelopes containing loose diamonds 
worth $40,000. When questioned De Caro, 
it is claimed, said the gems were found in 
the writing room on the Leviathan and when 
arrested was on his way to the offices of 
the United States Line. He also stated, it 
is claimed, that the jewels he believed be- 
longed to Mrs. Alfred E. Smith, wife of 
Governor Smith, of New York. It was 
later learned, however, that Mrs, Smith had 
not reported the loss of any jewelry. 

De Caro was thereupon arrested and sent 
to the Tombs in default of $40,000 bail. 
On Friday, March 27, the purser was in- 
dicted on a charge of violating the two above 
mentioned sections of the Tariff Act of 
1922. His trial is set for Monday, April 6. 








Consular Notes 





A firm in ‘Madrid, Spain, is in the market 
for the agency for jewelry, pencils, etc., ac- 
cording to information made known recently 
by the Bureau of Foreign and Domestic 
Commerce. For further information write 
to the Bureau at Washington, D. C., or any 
of its branches and refer to File No. 14138. 

* * *& 

A concern in Alexandria, Egypt, is seek- 
ing the agency for silver and metalware, such 
as toilet and liquor services, according to 
information made known recently by the 
Bureau of Foreign and Domestic Commerce. 
For further information with reference to 
this announcement, write to the Bureau at 
Washington, D. C., or any of its branches 
and refer to File No. 14024. 








“Common Sense” Chat 





Dear Editor: You have a cold and we are 
discussing cures. I suggest that you use 
an atomizer, whereupon you say: “I would 
not give a nickel for the best atomizer 
made.” I, being clever, retort, “Atta Miser.” 

Hoping you are the same, I am, 
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PROVIDENCE. 


Joseph M. Redinger, of this city, has been 
granted a patent on a cutter. 

Andrew P. Workman was a business visi- 
tor in New York and vicinity the past weck. 
George Briggs and his son, Duncan Briggs, 
left Friday for Hot Springs, Va a., for the 

Easter holidays. 

John Houlihan, of this city, spent a part 
of the past week among the trade in New 
York and vicinity. 

Among the Providence manufacturers in 
New York and vicinity the past week was 
Thomas McGrath. 

Alfred K. Potter, vice-president of the 
Gorham Mfg. Co., spent a part of the past 
week in New York. 

Oscar T. Sundin has recently started in 
business at 19 Calender St., under the firm 
namé of the Reil Specialty Co. 

Gregor Krichbaum started last week on a 
business trip through the middle west in the 
interests of L. Krichbaum & Co. 

Among the representatives of Providence 
jewelry concerns in New York and vicinity 
the past week was Gustave Saacke. 

Ovide Beaudet, 259 Main St., Woonsocket, 
is selling out his retail business at auction 
and will go into another business May 1. 

Harry Mushnick, of the Triangle Jewelry 
Co., was in New York and vicinity the past 
week en route to the west on a business trip. 

Herbert P. Bailey has opened a watch and 
clock repair shop at 139 Main St., Woon- 
socket He was formerly with J. J. Jalbert. 

J. Heilborn, formerly connected with 
the Simpson, Brainard Co., is now the sole 
owner of the Rhode Island Vanity Case Co., 
226 Eddy St. 

The Strathmore Co., 220 Eddy St., this 
city, has opened headquarters at 21 W. 73rd 
St., New York, where William F. Kilkenny 
is in charge. 

The firm style of T. J. Allen, Enameler, 
has been changed to the T. J. Allen Enamel- 
ing ‘Co. and the business will be continued at 
174 Chestnut St. 

A dividend on the capital stock of the 
Nicholson File Co. has been declared payable 
on and after April 1 to stockholders of rec- 
ord on March 24. 

The April meeting of the directors of the 
Manufacturing Jewelers’ Board of Trade 
will be held Friday, the 17th, at the Turks 
Head Club, this city. 

Mr. and Mrs. Frederick Hamilton have 
returned from a six weeks’ trip to Florida 
and Havana and are at their home, “The 
Breakers” at Harmony. 

The regular monthly meeting of the direc- 
tors of the Manufacturing Jewelers’ Board of 
Trade for April will be held at the Turks 
Head Club on the 17th. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 

was in Boston and vicinity the past week in 
the interests of that association. 

The case of Paul Forgriger & Co., appel- 
lant, against the India Ivory Co., on the 
docket for trial in the Superior Court last 
Thursday, was passed for reassignment. 

The Superior White Alloy Co., which be- 
gan business some time ago at 78 Carr St., 
of which Harold E. Martin is owner, has 
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removed to larger quarters at 185 Eddy St. 

Alfred J. Moss, manager of the Chicago 
office of the J. J. White Mfg. Co., is spend- 
ing a few days at the firm’s plant in this city, 
preparatory to showing the concern’s new 
lines. 

W. Schloss, retail and wholesale milliners, 
164 Westminster St., has added extensive 
lines of bead necklaces, and all kinds of van- 
ity and toilet boxes, especially in enameled 
metals. 

Mr. Lincoln, manager of the E. A. Eddy 
Machinery Co., has returned from Sher- 
brooke, Que., where he took charge of the 
sale of the plant of the Canadian Peerless 
Jewelry Co. 

Adelphus S. Place, with the D. E. Place 
& Sons Co., is a member of the committee 
for the annual ladies’ night of Doric Lodge 
of Masons to be held at the Biltmore Hotel 
on the evening of April 29. 

The new art and gift department which 
Edward D. Kuntz has added to his retail 
jewelry store at 469 Hope St., Bristol, is 
making a specialty of anniversary gifts and 
party prizes. 

Mr. and Mrs. Horace F. Carpenter, who 
have toured Florida, Alabama, Mississippi, 
Louisiana and Texas by automobile during 
the past two months, are now on their way 
to Oklahoma. 

Albert S. Vennerbeck and Louis F. Rosen- 
berg were members of the committee in 
charge of the Metacomet Golf Club dinner 
last Thursday night at the club grounds in 
East Providence. 

The executor’s inventory of the estate of 
the late Leander C. Belcher, of the Belcher 
& Loomis Co., was filed in the Municipal 
Court last Friday, showing a personal estate 
of $239,800.96. The inventory was received 
and ordered filed. 

The stock, machinery, fixtures and 
other equipment of the H. J. Deyell Refin- 
ing Co., 79 Sabin St., were sold at public 
auction as assignee’s sale at 11 o'clock on 
Wednesday, the property being purchased by 
Abraham White for $200. 

The Venus Vanity Co. has recently started 
in business at 245 Friendship St., manufac- 
turing a general line of vanity and dorine 
cases for the cosmetic trade. Frank H. 
sright is the owner, according to informa- 
tion at the city clerk’s office. 

Recent contributors to the Sunshine Island 
Fund of the Providence Floating Hospital 
include: Edward B. Hough, $50; Callender, 
McAuslan & Troup Co., $25; Walter S. 
Lederer, $10; Albert E. Stevens, $10, and 
Mr. and Mrs. Benjamin Brier, $10. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Mr. Horz and Miss Hill, of 
Mandel Bros., Inc., Chicago; J. T. Blake and 
Miss Quinn, of Saks & Co., Inc., New York 
city; Mr. Wodiska, representing Charles A. 
Keebe, New York city; R. Saygol, St. Paul, 
Minn. 

At the 45th annual communication of Nes- 
tell Lodge, No. 37, of Masons, held last 
Thursday evening, Christopher W. Clissold, 
with the Gerham Mfg. Co., was re-elected 
secretary, and Danforth K. Barrett, of the 
D. Wilcox Co., as chaplain. Joseph Baker, 
Jr., was elected a member of the executive 
committee. 

Members of the Economist Club, connected 
with the Rhode Island State College at 
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Kingston, listened to an entertaining and jp. 
structive address on the manufacture of 
jewelry, delivered by Roy C. Fairchild, a 
representative of the firm of G. W, Fair. 
child & Son, of Bridgeport, Conn,, lag 
Wednesday evening. Members of the clyp 
and guests filled the lecture room. 

Samuel Magid has been elected associate 
chairman of the Keren Hayesod for the 
drive that is to be conducted to raise the 
quota of $40,000 that has been apportioned 
for a national fund to provide “A Home for 
Homeless Israel.” Among the members of 
committees are Mr. and Mrs. Archibald Sj. 
verman, Bernard M. Goldowsky, Charles 
Silverman, Mr. and Mrs. Jacob Ernstof 
and Samuel Workman. 

Henry G. Thresher, of the Waite-Thresher 
Co., was elected one of the vice-presidents 
of the Citizens’ Law Enforcement Leagye 
that was organized in this city on Monday 
last “to maintain American ideals, to pro- 
mote patriotism and civic welfare and to en- 
courage and assist in the observance of State 
and national laws.” Among the members of 
the executive committee are Thedore B, 
Pierce, Wallace L. Pond and Harvey J, 
lint, and among the list of charter mem- 
bers are Charles W. Bubier, Edwin S. Donle 
Frank E, Farnham, D. P. A. Jacoby, Henry 
D. Sharpe, Archibald Silverman and Herbert 
J. Wells. 

Willard Haskell, an old-time manufacturer 
and journeyman jeweler and a former mu- 
sician in the famous Reeves’ American Band, 
and a member of the First Rhode Island Vol- 
unteer Infantry during the Civil War, died 
last Sunday morning in the hospital con- 
nected with the Rhode Island Soldiers’ Home 
at Bristol, where he had been under treat- 
ment since his admittance to that institution 
in February. He was born in Cumberland, 
R. I., Jan. 23, 1836, and was consequently 
in his 90th year. He learned the jeweler’s 
trade and worked in a number of manufac- 
turing establishments here previous to and 
following the Civil War and for several years 
in the &(’s was in business for himself. His 
wife died several years ago, and a son, Fred- 
erick A. Haskell, for many years was one 
of the most expert jewelry engravers in the 
city and conducted business for himself. He 
died about a year ago. Another son, Wil- 
lard C. Haskell, survives. 

Guests from various parts of the country 
attended the wedding of Miss Lottie Simon, 
4 sainbridge St., Brooklyn, N. Y, 
daughter of Philip. Simon, and Samuel 
Kamoroff of the St. James Hotel, Woot 
socket, R. I., which took place Sunday, 
March 8, in the Hotel St. George, Brookly. 
The ceremony was performed beneath 4 
canopy of natural flowers. A reception in the 
Dragon’s Gallery of the Hotel St. George 
followed the ceremony, and among the ott- 
of-town guests were: Mr. and Mrs. Simon 
Colitz and Miss Florence D. Dubuc o 
Woonsocket, Mrs. Ida Colitz and Mrs 
Walter Sundlun of Providence, Lester W. 
Lataille of Uxbridge, Mr. and Mrs. Sam 
Toltiz of Philadelphia, Pa., and Mrs. Bers 
of Schenectady, N. Y. Mr. Kamoroff is a 
member of Woonsocket Lodge No. 850, 8 
P. O. E., and is a member of the firm of 

“Samuels,” dealers in watches and diamonds. 
After a honeymoon to be spent in Lake- 
wood, N. J., Mr. and Mrs. Kamoroft will 
make their home in Woonsocket. 
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Samuel Jialpert, 725 Sansom St. jeweler, 
has returned from a stay of several weeks at 
Miami. 

WV. W. Gibbons, of the mountings manu- 
‘cturing firm of Fulmer & Gibbons, sailed 
ast Saturday for a two weeks’ visit to Ber- 
muda. 

Benjamin .\braham, diamond broker 8th 
nd Sansom Sts., has sailed for Europe on 

buying trip that will take at least five 
veeks. 

H. N. Berman, of the firm of Berman & 
Cohan, 725 Walnut St., manufacturers and 
vholesalers, has returned from a brief road 
trip throughout the State and reports fair 
husiness. 

The Colonial Bead Co., New York, has 
led an action in Common Pleas Court here 
against the Acme Jewelry & Novelty Co., 
1200 Arch St., to recover $109 on a claim 
for merchandise sold. 

M. Levey, formerly in the jewelry busi- 
ness and now part owner of the Levey & 
Mandell building at 8th and Sansom Sts., 
which is being erected wholly to jewelers, 
has gone to Miami for a stay of a few 
weeks, 

Joseph Goodman, well known Sansom St. 
diamond dealer, is making plans for his an- 
nual trip to Europe for gem buying purposes. 
He is planning to sail in May for a visit of 
several weeks to Amsterdam and the other 
jewel centers. 

Herman Lieberman, junior member of the 
irm of Samuel J. Lieberman, wholesalers at 
713 Sansom St., is taking his first road trip 
throughout the State and, according to the 
senior member of the firm, is doing nicely 
and showing much aptitude for “the road.” 

J. G. Jagielky, manufacturer and whole- 
saler at 1039 Chestnut St., has made exten- 
ve improvements to his store and factory, 
nduding a new diffused lighting system for 


the store, new equipment and _ several 
changes in the factory for convenience and 
eficiency, 


C.H. Dean, one of Philadelphia’s veteran 
retailers in fine jewelry, is enjoying a rest 
irom business cares at his home at Atlantic 
‘ity, his business being carried on at 119 
». &th St. by his brother and other members 
of the staff who have been associated with 
Mr. Dean for a number of years. 

Charles W. Oakford, of the J. E. Cald- 
well & Co. firm, is convalescing after a 
‘evere operation for appendicitis. Ralph P. 

Putnam, of the firm, and’ Mrs. Putnam are 

Furope, Mr. Putnam on a diamond and 
twelry buying mission which will take him 

« Ttaly, Austria, Germany, Belgium, Hol- 
d, Fran ice and England. 

“Two youths from Altoona, Pa., were ar- 

tied here after they had attempted to pawn 

‘tickpins, rings and watch chains. Jewelry 

Valued at $1,500 was found on them, and 

hey admitted ste aling it in Altoona. They 

"de here on a freight train and slept on 
fark benches during the night, although they 

‘¢ some money and the loot. 

"spol of the estate of the late 
ines V. Banks, formerly . of — the 
ot firm of Bailey, Banks & Biddle Co., 

howed the value of the estate to be $231. 986, 


nt 


' which $15,000 went to a son, Clayton 
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French Banks. <A _ bequest of $10,000 to 
Miss Helen Nash, of Danbury, Conn., for 
“her kind and loving care of my dear sick 
and helpless wife” was revealed in the adjudi- 
cation. 

Nathan Schwartz, Sansom St.’s famous 
blind gem dealer, returned this week from 
an eight weeks’ selling trip to the Florida 
resorts during which he disposed of a large 
number of pieces of fine jewelry as well as 
many stones, and after a day or two in town 
left for Hot Springs, Ark., where he plans to 
remain for several weeks. Considering his 
blindness, Mr. Schwartz gets around very 
easily, and is remarkable for his knowledge 
of stones and of fine workmanship in 
mountings. 

The jewelers’ team for the Palestine Fund 
Ioundation drive, which opens May 3, has 
been organized with Max E. Gordon, of 
Aisenstein & Gordon, captain, Isidore S. 
Sagorsky, of I. S. Sagorsky & Son, lieu- 
tenant, and these members: David Atlas, 
Nathan Halpert, W. Estis, David Gubin, 
Nathan Cooper, S. Lesse, R. Goffman, R. 
Dvinsky and Joseph Press. This is the first 
team to organize and get under way, and Mr. 
Gordon has received a letter complimenting 
the jewelers upon this fact from the head 
of the Fund here. Last year the team ex- 
ceeded its quota and it is expected to do 
the same this year, it having set out to raise 
$20,000 within 10 days. 

More than $60,000 already has been piedged 
by local business met: toward Philadelphia’s 
quota of $150,000 in the National Associa- 
tion of Credit Men’s campaign for $1,500,000 
to be used in prosecuting credit frauds, and 
the campaign is to continue through for an- 
other week. by which time it is expected the 
full amount will have been obtained. Ob- 
jects of the fund were explained hy speakers 
at business luncheons held every day last 
week, and at one a !etter of commendation 
from Secretary of the Treasury Meilon on 
the work of the Association was read. Credit 
men of the large jewelry houses here are 
active in the work. 

Leaders in the retail jewelry trade here 
are convinced that conditions are beginning 
to improve somewhat, and that a start has 
been made toward a revival of business. 
President Hilsee, of the Dailey, Pranks & 
siddle Co., officials of the J. E. Caldwell & 
Co., C. H. Hambly, and heads of other jarge 
firms agree in the belief that a start is 
noticeable, albeit it is not vet of sufficient 
momentum to warrant calling it anything 
more than a start. Meanwhile, wholesalers 
and manufacturers say that while business 
might be better it is up to their average of 
‘his time last year, and that they see a trend 
toward a change for the better. 

Members of the firm of Cohen & Hof- 
stein, manufacturing jewelers at 7J8 San- 
som St., have yet been unable to solve the 
mystery of the theft of 113 radium dials 
from a drawer in their front workroom last 
week, and have offered a $100 for the arrest 
of the person or persons responsible. The 
dials were all 3-0 Elgins and were numbered 
in the 21,000,000’s, but because they were 
received late in the afternoon the firm put 
off taking the numbers until the following 
morning. It had been intended to place the 
dials in the safe, which has a burglar alarm, 
but through an oversight this was not done. 
What the victims fail to understand is why 
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the thief or thieves did not take a large 
number of sterling silver pieces that were 
in an unlocked showcase or other jewelry in 
plain view and unprotected. Apparently only 
the dials were wanted for nothing else in the 
office, showroom or workrooms was dis- 
turbed. 

Having scored a big success with their 
March entertainment, officials of the J. E. 
Caldwell & Co. Association are now busy 
arranging for the annual May outing, set 
for May 9, which promises to be one of the 
very best ever held. The affair will be held 
at the Philadelphia Rifle Club grounds in the 
afternoon and evening and the program, 
while not fully arranged, will include games, 
field sports, a baseball game between the 
store force and the stationery factory, a din- 
ner and dancing, while a vaudeville enter- 
tainment is also on the cards. The affair is 
in the hands of a capable committee. Officers 
of the association are: E. N. Sappington, 
president; S. J. Boyd, W. Bossert, J. Ton- 
ella, vice-presidents; Mrs..J. T. Worthington, 
secretary; J. Rhoades, assistant secretary; 
C. M. Taylor, treasurer; William Hum- 
phries, assistant treasurer; executive com- 
mittee, William Brandies, Charles Binns, 
Miss Sadie McMenamin and L. M. Co- 
burn. One of the star features of the March 
entertainment was the southern sketch, 
“Fifty Years Ago,” which was so well acted 
that the participants received many compli- 
ments for their work. The settings also won 
much praise. 


The raucous notes of a siren that out- 
noised anything yet heard gave Sanson St. 
a thrill and brought a throng of police and 
civilians to the jewelry district with visions 
of a gigantic jewelry hold-up in their minds. 
The noise emanated from the store and offices 
of Samuel Deutsch, well known diamond 
broker and jeweler, and it was some time 
before the police and the crowd realized they 
were witnessing a test of a new bandit alarm 
which bids fair to minimize that species of 
thievery if generally adopted. The device 
consists of a siren horn on the outside of the 
building and operated in a very simple man- 
ner by any person behind the counter of a 
jewelry store. On the floor and running 
parallel with the show cases is a brass rail 
about three or four inches from the floor and 
reminiscent of the pre-Volstead days in 
Should bandits enter the store 
and pull the usual “hand up” order, the pro- 
prietor or clerk simply presses his foot up- 
ward on the rail and the siren begins a hoot- 
ing that is guaranteed to advertise the hold- 
up within a half-mile radius. Once started 
the device will not stop its insistent hooting 
until disconnected by a switch. An acci- 
dental demonstration of its effectiveness was 
given last Saturday when a workman finish- 
ing its installation pressed his foot upward 
on the rail and the siren got into action. Be- 
fore he could turn off the switch five police- 
men, two of them mounted, had dashed up 
in front of the store and a crowd of 50 or 
more persons had collected, making it evi- 


saloons. 


dent the bandits would have had some 
trouble to get away. Mr. Deutsch has had 


connections made with the device in his of- 
fice and his bookkeeners’ office as well as 
the store, and now feels secure from any 
bandit raids. 

The firm of Charles J]. 
now conducted by H. V. 


Maxwell & Co., 
Sutherland and 
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W. E. Shields at 16th and Walnut Sts., 
reports steady trade and collections good. 

Fred T. Barry has taken to the road again 
for the Ziruth, Burgess Co. of Newark. 

Frank Vogel, who was employed by 
Charles H. Hambly, retailer on Chestnut 
St., for several years, has associated himself 
with L. G. Russell, manufacturing jeweler 
at 900 Chestnut St. 

Philadelphia jewelers who have been the 
victims of brutal holdups are interested in 
the campaign just launched by General 
Smedley D. Butler, Director of Public 
Safety of this city, against the policy of the 
State Board of Pardons in releasing profes- 
sional bandits and burglars after they have 
served a fraction of their sentences. As the 
start of the campaign General Butler has 
written to Governor Pinchot a sharp pro- 
test against a proposed pardon for Edward 
“Trigger” Donneliy, serving his second year 
of a 15 year sentence for a store holdup but 
for whom clemency is asked. The director 
told the Governor that pardons for such 
criminals make justice a travesty in this 
State and that it practically establishes im- 
munity for criminals, who do not mind serv- 
ing a year or two in the knowledge they are 
to be freed to again prey upon merchants. 

Coincident with the close of their indoor 
season the Fulmer & Gibbons Athletic Asso- 
ciation, composed of the employes of Fulmer 
& Gibbons, mountings manufacturers at San- 
som and 10th Sts., staged one of the best 
“roundup” affairs in the history of the local 
jewelry trade when they ended their bowling 
contest with an enjoyable dinner. Harmony, 
co-operation and good will between the 
company and its employes was the keynote 
of the dinner which followed the final game 
of the series between four teams in “the 
shop,” the winners being the Rubies. The 
series has been in progress for several 
weeks and closely contested. The teams 
finished in the following order: Rubies, 
Diamonds, Sapphires and Emeralds. The 
final game was rolled on the Casino alleys 
to the accompaniment of much impromptu 
“coaching” after which all adjourned to 
Kueglers for the dinner of the association. 
There the tables were arranged in U form 
and at each place a hand-painted place card 
in the shape of a ten pin on which a bowling 
ball was imposed. Of the 43 present only 
two were outside the firm and personnel, the 
guests being Robert Zook, engraver, who 
supplied the place cards and “Buddy” 
Robertson, head of the watch material de- 
partment of M. Sickles & Sons, whose ath- 
letic activities are well known in the jewelry 
industry. Addresses were made by Mr. 
Gibbons, Toastmaster Kuehen, Robert Zook, 
and “Buddy” Robertson and there was sing- 


ing by a number of the employes. The 
committee in charge consisted of David 
Burke, John Mason, William Kuehen and 


A. H. Fletcher. 








The annual convention of the Tennessee 
Retail Jewelers’ Association will be held at 
Morristown, Tenn., which is about 40 miles 
from Knoxville, on April 15 and 16. A. 
Pless, chairman of the entertainment com- 
mittee, assisted by the Kiwanis and Rotary 
Clubs is arranging everything for an enjoy- 
able time. E. H. Murray, secretary and 
treasurer, urges a big attendance. 
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Merritt R. Sutherlord, 
and Archie K. May, 
recent visitors here. 

Saul L. Solomon has returned from 
Springfield, Mass., to which he was called 
by his mother’s illness. 

G. IF. Kahl, Pittsfield, Pa., and Robert P. 
Murray, Williamsport, Pa., jewelers, visited 
Lancaster last week on business. 

Dominick Marzello, Carlisle, Pa., has en- 
tered the Bowman Technical School as a 
student in jewelry and watchmaking. 


John R. 
York jewelers, 


Morgart 
were 


With improved weather conditions the 
jewelers believe trade will improve. Col- 
lections are easier, which is regarded as 


a hopeful sign. 

E. W. Martin recently sold his establish- 
ment at Glen Campbell, Pa., to John E. 
McCollough, and now Mr. Martin is look- 
ing around with the intention of opening a 
business place in Lancaster county. 

William E. Dengler, with William L. 
Rineer, the N. Queen St. jeweler, and Miss 
Miriam Elizabeth Speece, Lancaster, were 
married on March 25. They were attended 
by Herman Ruof and Miss Ada Hess. 

The Hamilton Watch Co. has entered 
upon on extensive building program, and 
will erect 50 perfectly appointed houses for 
its workmen, the called Spencer Tract, 
in the West End, being the location. Six 
types of dwellings will be put up, with first 
class material, the prices to be reasonable. 

An exhibition of diamonds and diamond 
cutting at Louis Weber & Son’s store last 
week attracted many interested visitors, all 
of whom received as a souvenir a_ booklet 
giving much information about these precious 
stones. There have been diamond exhibits 
galore in Lancaster but this was the first 
demonstration in diamond cutting. 

J. Walter Hershey has leased a store room 
in the Harner Theater building, New Hol- 
land, Pa., where he opened on March 23 a 
watch, clock and jewelry repair shop. He 
is a graduate of the Bowman Technical 
School, where he was an instructor later for 
a while. For the past 10 years he was em- 
ployed in the adjusting and repair depart- 
Hamilton watch factory. 


So- 


ments of the 








Atlanta, Ga. 





J. Tom Smith, of New Smyrna, Fla., was 
a visitor in Atlanta during the week. 
Mr. Moss, of the J. J. White Mfg. Co., 


Providence, R. I., was also a visitor in 
Atlanta during the week. 

H. S. Banta, Newman, Ga., made _ his 
weekly visit to Atlanta last week combining 
business with pleasure. 

Mr. Black, of the Louis Stern Co., Provi- 
dence, R. I., was in town during the week 
looking after the interests of his firm. 

Mr. Bryant, of the Bryant Jewelry Co., 
Manchester, Ga., spent a day or two in At- 
lanta last week on a buying trip for his 
store. 

C. E. Johnson, of [wing Bros., has just 
returned from a_ successful business trip 
through his territory. He was sick for a 
week in Greensboro, N. C., because of a 
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sprained ankle, but has completely recovere 

A number of officials of the Internationg 
Silver Co. were visitors in Atlant: 
during the week, stopping over several days 
on their way to Asheville, N. C, 

Oliver Ewing, of Ewing Bros., is spendiny 
a few days motoring through North Carp. 
lina, combining business with _ pleasyr, 
Friends of James E. Gresham, of Ewin, 
Bros., will be sorry to learn that he jg j 
with pneumonia and confined to his home 

May Bros., prominent Atlanta jeweler, 
are closing out their business, and hay 
staged a big “closing out” sale during th 
past week. This firm is one of the oldey 
jewelry concerns in the city, and its closip 
will be a distinct loss to the Atlanta jewel 
trade. 

Business conditions are somewhat in. 
proved in Atlanta and southern territory ac 
cording to reports coming in this weel 
Jewelers all over the section are putting 
special Easter displays, and indications :r: 
that Spring business will open up well, j 
spite of the slack period of late Winter, 

Work is progressing on the new store | 
R. H. Schneider & Son, opposite the Pied- 
mont Hotel on Peachtree St. The store ; 
being completely renovated to meet the re 
quirements of a modern jewelry store, ani 
new fixtures and furnishings will be installed 
Mr. Schneider expects to occupy his new 
location about April 10, or just in time for 
Easter. 

Loftis Bro. & Co., well-known Atlanta 
jewelers, are displaying an interesting curi 
in their window received from a customer 
in Nevada. The curio consists of a saw 
buck, a saw and a mallet, all cut and put 
together within a glass jug. The saw-buck 
is nailed together and the nails are clinched 
all of the work being done without breaking 
the jug or taking out the bottom. E. L 
Mahnesmith, maker of the curio, has 
fered to show any skeptics that it can » 
done by coming to the office sometim 
and making another curio just like * 
In the meantime, it is attracting a good de 
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of attention to other things in the Loft pai 
display windows. ( 
The H. F. Linder Co., platinumsmiti: “i 
created a sensation with its booth at t ne 
Atlanta Industrial Exposition last wee J 
The exhibit was in the form of a workmen wh 
bench, with the necessary machinery @ ci 
men actually at work behind it, showing * ‘de 
progress of platinum and diamond wor ma 
from the design to the finished produc! \ 
Actual orders were filled during the ent! Sw 
period of the exposition, Mr. Linder hims Gla 
taking charge of the work, and many ‘ few 
Mr. Linder’s designs and awards from ¢ Mit 
ferent countries were on display. In 0m for 
to protect the valuable material from t v y 
public, thousands of dollars worth nlea 
precious stones, platinum and gold being " Mai 
plain sight, the entire exhibit was scret® and 
in by plate glass, and half a dozen privé vers 
detectives guarded the display day and night ine 
Mr. Linder’s exhibit was a credit to t Jack 
jewelry profession in the south, and was, ful 
addition, an excellent piece of advertiset TI 
for his firm. chine 
St. { 

W. E. Steffey, jeweler, who has locate! * to th 
the ian building on Eleventh Ave, # Balf 
toona, Pa., for several years, is now loc _ 
the 


in new quarters at 1107 Eleventh Ave 
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W. C. Highland ieft the past week on a 
western trip for the George L. Paine Co. 

Mr. and Mrs. Frank H. Gilbert are enjoy- 
ing an automobile trip through New Hamp- 
shire. 

Congressman J. W. Martin, Jr., was the 
guest of Rehoboth Grange at Rehoboth last 
Tuesday evening. 

At the organization of the new electric 
hoard last Tuesday evening, Theron S. Cur- 
tis was elected clerk. 

Clarence Dobra, western representative for 
Riley & French, is spending a few days at 
the factory on Broad St. 

Frederick S. Gilbert left last Thursday on 
an extended business trip through the mid- 
dle west in the interests of the L. E. Free- 
man ‘Co. 

Donald Le Stage, Jr., a student at the 
Taft School, in Putnam, Conn., is spending a 
few days with his parents, Mr. and Mrs. 
Donald Le Stage. 

Charles J. Sekowski, of T. G. Frothingham 
& Co. Inc., who with his wife has been 
spending the past six weeks in Florida, 
made a short stop in Washington on their 
way home. 

Harry W. Fisher, of Swift & Fisher, who 
has recently retired as a selectman, has pre- 
sented to the Town Clerk’s office a handsome 
mahogany wall clock. During his term of 
ofice Mr. Fisher had numerous opportunities 
to notice that the office was without a time- 
piece and upon his retirement he decided to 
leave a remembrance in the form of a clock. 











Mr. and Mrs. Frank J. Ryder spent the 
past week at Wellfleet, Mass. 

Charles Tonry, who recently joined the 
sales force of the D. F. Briggs Co., will rep- 
resent the concern in the eastern territory. 

John Lavender met with a painful accident 
while at work at the plant of the Millard 
Leather Co, at South Attleboro last week, 
when he caught his thumb in one of the 
machines, 

Mr. and Mrs. Harold E. Sweet, Hayward 
Sweet and Miss Marion Swect are at the 
Gladstone Inn at Falmouth Heights for a 
few days. Hayward Sweet is home from the 
Mitchell Military School at Billerica, Mass., 
lor the Spring vacation. 

Mr. and Mrs. Charles A. Jackson were 
Peasantly surprised at their home, 303 S. 
Main St., by a large gathering of friends 
and relatives on their 26th wedding anni- 
Yersary last Tuesday evening. Festivities of 
many kinds were enjoyed and Mr. and Mrs. 
Jackson were the recipients of many beauti- 
ful gifts. 
ae Bates & Bacon Co. is moving its ma- 
% he office and effects from the County 
lie oe it has occupied for many years 
ng old McRae & Keller factory; and the 
te Nog take over the floor space 
the i vy Bates & Bacon, thus completing 

rlanges anticipated some months ago. 
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With this change the Balfour Co. occupies 
the larger part of two factories and a part 
of a third. 

Among the patrons of the second annual 
exhibition of the Attleboro Chapter of the 
American Federation of Art held here the 
past week were Mr. and Mrs. Samuel M. 
Einstein, Mr. and Mrs. Harold E. Sweet, 
Mr. and Mrs. Joseph L. Sweet, Mrs. Harvey 
Clap, Frank E. Guild, Maurice J. Baer and 
Joseph Finberg. 

By defeating the R. F. Simmons Co. team 
in an exciting contest Thursday evening, the 
Bay State Optical Co.’s team won the first 
pennant of the Manufacturers’ Basketball 
League. The score was 28 to 14, and the 
game was replete with brilliant plays, and 
though the vanquished quintet was outplayed 
the game was an interesting one. The same 
evening the Balfour Co. team won its third 
victory from Company I team. 

Aldro A. French, president of the Attle- 
boro ‘Chamber of Commerce, was toastmas- 
ter at the annual ladies’ night banquet held 
last Thursday evening, with more than 300 
members and guests present. Lieutenant 
Leigh Wade, of the World Flying Squad, 
was the principal speaker. Ervin V. Sweet. 
Leonard I. Lamb, Joseph F. Rioux and 
James L. Wiggmore, Sr., were members of 
the committee in charge of the arrangements 
for the affair. 
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The following retail jewelers from out of 
town visited the wholesale trade here last 
week: A. T. McArdle, Seneca Falls; M. 
Dorewitz, Niagara Falls; George Engel, 
Springville. 

The Buffalo Jewelry Case Co., which has 
been located at 329 Broadway for a number 
of years, has taken a lease on the second 
floor of a new building at 202 Oak St., for 
a 10 year period and last week moved into 
its new factory. 

Charged with burglary and larceny, Wil- 
liam Wanderlich, 20 years old, of this city, 
waived examination and was held for the 
grand jury when arraigned in city court be- 
fore Chief Judge George W. Woltz on 
March 23. He is accused of breaking into 
a jewelry store about two weeks ago, and 
stealing jewelry valued by the jeweler at al- 
most $5,000. At the time of his arrest 
Wanderlich made the charge that the jew- 
eler had agreed to pay him $100 for robbing 
the jewelry store. The jeweler denied the 
charge and to date has not been formally 
charged with any wrongdoing. 

Convicted of disposing of a diamond ring 
for which he had not fully paid, Peter C. 
Ippolito, 26, of this city, was sent to the 
penitentiary for three months by Chief Judge 
George W. Woltz in city court March 27. 
Ippolito was arrested on a warrant sworn out 
by Morris Turchin, jeweler, 144 FE. Ferry 
St. The ring was valued at $137.50. Ip- 
polito picked it out three years ago and 
agreed to pay for it on the installment plan. 
He made several payments and then failed 
to pay the balance. The ring was given to 
a girl as an engagement ring and when city 
court marshals sought to recover it, Ippolito 
refused to relinquish it. 












Howard & Co., 291 Washington St., will 
open a new store at Tremont St., corner of 
Winter St., about May 1. 

W. S. Orkin has just been promoted to the 
rank of first lieutenant in the Officers Re- 
serve Corps. — 

Lilliam Lockwood has returned from a 
visit to New York, where she met many old 
friends while at her hotel. 

Louis B. Melody, one of Boston’s foremost 
watch repairers, has taken space in the 
offices of the E. Howard Clock Co. He 
was formerly located in quarters at 5 Broom- 
field St. 

Peter Spence holds the record for attend- 
ing to the 200 clocks at the State House. 
He has done this work over a period of 20 
years, the clocks being set in order every 
three years. 

A special exhibition of group jewelry by 
Edward E. Oakes, one of the medalists, is 
being held at the Arts and Crafts Society. 
There is an interesting group of crosses of 
exquisite design and workmanship, besides 
bracelets, rings and brooches. 

Samuel Goldstein, of the Goldland Jewelry 
Co., who is on his way back to Boston 
from Europe, was banquetted by Amsterdam 
friends of the Menorah Society. He spoke 
on the value of cooperation between the 
European and American diamond merchants. 
While on the other side of the water he pur- 
chased a large quantity of diamonds for the 
New England market. 

Creditors of Samuel Abrams, bankrupt, 
have received from Arthur Black, referee 
in bankruptcy, a statement of the cost of 
the administration of the bankrupt’s affairs. 
The total liabilities were $52,821, and the 
assets in bankruptcy realized $7,818. Of 
the amount realized, the creditors will re- 
ceive dividends to the amount of $3,588. Ac- 
cording to the referee’s statement, the gen- 
eral expenses of the administration were 
$1,404, the fee of the counsel for trustee and 
receiver was $1,350, the fee of the creditors’ 
counsel, $300, and the bankrupt’s counsel, 
$500. The statutory fees and commissions 
of officials took $438, and there were pre- 
ferred claims for wages, taxes and debts se- 
cured on liens of $238. 








Plainville, Mass. 





Thomas Clougherty, who has been suffer- 
ing from an attack of tonsilitis, is reported 
as convalescing. 

Charles Regan who recently underwent an 
operation for appendicitis, is expected to 
leave the Sturdy Memorial Hospital in a 
few days. 








New Enterprises 





F. P. Morlek will open a jewelry store at 
125 Main St., Menasha, Wis. 

A jewelry shop has been opened by C. 
B. Bender at 80 Pacific St., Santa Cruz, 
California. 

J. Harold Lockhardt has opened a jewelry 
store in the Petri Building, Main and Wash- 
ington Sts., N. Tarrytown, N. Y. 
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W. T. Blashill, Oxford, Mich., was in 
Detroit last week making the rounds of the 
wholesale establishments. 

George Hale, formerly of the Cutler 
Jewelry Supply Co., has recently joined the 
sales force of ‘Noack & Son. 

E. C. Avery, manager for the W. F. Broer 
Co.’s Detroit branch, paid a visit to the 
home office in Toledo this week. He is 
lining up stock for the vigorous Spring busi- 
ness he is anticipating. 

Rt. Bennsette, a retail jeweler, who has 
been in business at Windsor, Ont., for the 
last 69 years, died recently at his home in 
that city. He was well known in Detroit 
where he had many friends. 

Morris [riedberg, Detroit jeweler, it is 
announced, has begun suit against a Brook- 
lyn brokerage concern to recover $558,701. 
It is understood these proceedings are the 
outgrowth of a stock transaction back in 
1920. 

John A, Nash, Windsor, Ont., across the 
river from Detroit, is repairing his store 
following a recent fire. He sutfered more 
or less from water, but after repairs are 
completed he will be in better shape than 
before. 

Charles A. Berkey, of the Charles A. 
3erkey Co., wholesale and manufacturing 
jeweler, passed the week at Indianapolis 
and other points in that territory. Pre- 
viously to returning home he made an address 
before the Indianapolis Exchange Club. 

L. Blake, Northville, has recently moved 
into a temporary store, in that place, while 
a new one is being erected on the site of 
his old building. He expects the new place 
will be ready for him about June 1. He 
is planning to make it one of the most at- 
tractive jewelry establishments in his terri- 
tory. 

Szymansky Bros., jewelers, at 7175 Michi- 
gan Ave., are soon to move into their new 
store now under construction two or three 
blocks further out from where they are now. 
This move was largely due to the widening 
of Michigan Ave. in that section which has 
taken off the fronts of some of the stores 
and considerable of the space of a number 
of the retailers. 

Among the first tenants to start moving 
into the new Jewelers’ Court are Symington 
& Klenk and the Gleichmann Crystal Co., 
from the Liggett building. Others will begin 
to follow soon and the next few weeks will 
see the new jewelers’ building well populated. 
Tt will take more or less time to settle, for 
many of the concerns moving in are expand- 
ing and adding to their equipment. 

Directors of the Newcomb-Endicott Co., 
in Detroit, recently elected E. W. Willard 
vice-president and general manager of that 
organization. Mr. Willard has been with 
the company for 15 years, coming to Detroit 
from Toledo from the Lion store to open the 
economy basement. Newcomb’s, as the store 
is more familiarly called, is one of the 
largest departrent stores in the middle west. 
It maintains an extensive jewelry depart- 
ment. 

Members of the Detroit Association of 
Credit Men, at a recent monthly dinner 
meeting, listened to addresses by Garrett W. 
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Cotter, assistant district attorney of New 
York, and William H. Pouch, chairman of 
the national fund for credit protection, also 
of New York. Mr. Cotter told of the work 
done in New York City to eradicate decep- 
tion in business and cited instances of what 
had been accomplished along that line. Mr. 
Pouch outlined the experiences which led to 
the launching of the national campaign 
among business men for the prosecution of 
commercial fraud, 

The downtown section of Detroit is becom- 
ing so congested and rents are so high on 
some of the streets, that a new shopping 
center is to be opened on Bagely Ave. This 
is a wide thoroughfare a few blocks west of 
Washington boulevard where, during the 
coming Spring and Summer, it is announced 
$35,000,000 will be spent in the erection of 
new store buildings and theatres. For the 
last two or three years many retail jewelers 
have moved into the streets west of Wood- 
ward Ave., Washington boulevard being one 
of the most popular. With the opening of 
the new Bagely Ave. shopping center, there 
will be made available many fine shops for 
retail jewelers besides those engaged in other 
lines, 

A woman 60 years old and a man 30, were 
recently held under bonds here _ totaling 
$6,000 after examination before United 
States Commissioner J. Stanley Hurd, on a 
charge made by custom officers at this port 


with smuggling $1,000 worth of jewelry 
across the Detroit River. Included in the 
smuggled property, it is alleged, were a 


topaz signet ring, pearl and diamond rings, 
a set of diamond studded cuff links, three 
clocks, two gold-headed umbrellas, and a 
lady’s pocketbook. Jewelry smuggling 
across the Detroit river has not been very 
pronounced for a long time and it is quite 
unusual for an arrest of this kind to be made. 
Smugglers from this section just now are 
devoting their attention more to aliens and 
liquor. These two factors seem to be more 
profitable to them than the handling of 
jewelry and other merchandise, although it 
is quite probable that more or less of the 
latter is being carried on by _ individual 
shoppers in spite of vigilance on the part 
of the custom officers. 








AUentown, Pa. 


Fred W. Rex, the Lehighton jeweler, is 
recovering from the effects of an attack of 
grippe, which laid him up for several days. 

Daniel Grechan, local manager of the Kay 
Jewelry Co., is in New York city, where he 
will remain for the next several days trans- 
acting business. 

Dr. R. S. AuRand, optometrist of Slating- 
ton, with a branch office at Young’s Jewelry 
Store, Palmerton, lectured to the school chil- 
dren of Walnutport during health week, giv- 
ing his well-known lecture, “The Recognition 
of Refraction Errors and Prevention of Eye- 
strain.” Dr. AuRand instructed them how to 
care for their eyes and prevent eye troubles 
common to school children, 

The following manufacturers’ representa- 
tives are calling on the trade in this locality: 
K. Eldredge, Derby Silver Co.: Maxwell 
Kramer, A. Hirsch & Co.; J. Richmond 
Dean, S. B. Champlin Co.; Raoul P. Sil- 
bernagel, Sussfeld, Lorsch & Schimmel: 
Frank J. Orchard, Moore & Son; B. E. 
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Thurston, Frank Krementz Co.; C, ¢ 
Lawrence, Geo, Borgfeldt & Co.; H. Slote 
Hoffman Watch Co.; J. J. Horton, Inter. 
national Silver Co.; and Gus E. Seigfried, 
Shur-On Optical Co. 

Members of the Lehigh Valley Optometric 
Association held a special meeting Wednes. 
day evening in the assembly room of the 
Allentown Chamber of Commerce to hear 
a special lecture by Dr. J. H. Manning 
Geneva, N. Y. The meeting was one of a 
series of technical talks and demonstrations, 
which proved extremely interesting to the 
large audience present. Dr. Manning is cop. 
nected with the Standard Optical Co, jn 
charge of technical and experimental labora. 
tories. 











































E. V. Bloom, Ashtabula, O. 

A new watch and jewelry repair shop is 
being opened in Minerva, O., by W. E. 
Russell. 

H. W. Burdick, who has been away on 
a vacation trip is back again at the office, 

The 24-Karat Club will not hold its meet- 
ing the first Monday in April, and the date 
will be announced by letter to members. 

Mrs. J. A. Conn drove her husband all 
the way home from Florida this week ina 
car they purchased while on their recent 
trip down there. 

Rene Dalcher, who has a jewelry store 
in the Windermere Theatre building, Cleve- 
land, is holding an auction. Sol Bergman 
is the auctioneer. 

J. A. Conn, auctioneer has purchased the 
stock and fixtures of Paul Stone, Corry, 
Pa., doing business as Clary & Stone, who 
recently were declared bankrupt. Mr. Conn 
will sell these at public auction April 1. 

The H. A. Ficken Co. will close its De- 
troit branch on April 10. A. R. Kanberg, 
who has been in charge, will cover the 
territory with trunk stock, and will be able 
to visit the trade with more regularity. 

Stanley B, Hubbard, of the Cowell & Hub- 
bard Co., is back at the store again after 
passing a vacation in Florida. W. Edwards, 
of the same company, is taking several 
months vacation at his Summer home a 
Youngstown. 

J. H. Ulmer, Galion, O., who has been 
ill for a good portion of the Winter is now 
on the road to recovery. Mr. Ulmer cot 
tracted a severe cold which settled in one 
of his eyes and for a time it was thought 
that he would lose the sight of it. 

The optical extension course of the Ohio 
University was formally opened last Satur 
day evening at the rooms of the Better 
Vision Society, FE. O. Sturzer, vice president 
of the State association, outlined the cours 
and a number of local optometrists enrolled 

Several Cleveland pawnbrokers are being 
questioned by police as to the whereabout 
of jewelry valued at $3,000, part of which 
they are alleged to have bought from a gang 
of six youths who have been robbing homes 
on the East side. Their ages range from 
18 years to 20. They were arrested by 
Detectives George Franke and Lawrent 
Fitzgerald at FE. 7%h St. and Wade Park 
Ave., as they sat in a new automobile. 
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3rendler, a well known Denver 


W. L. 
jeweler, who recently sold his retail store 


here, has departed for the east. Before 
leaving Denver, Mr. Brendler did not make 
known his plans for the future. 

C, H. Allen, Mitchell, Nebr., jeweler and 
druggist, was in Denver during the last wee‘, 
having come here to procure medical atten- 
tion for Mrs. Allen, whom he left under a 
local physician’s care for treatment and rest. 

The G. M. Harris Curio Co. is using the 
windows of a vacant store across 16th St. 
from its store to display merchandise, in- 
duding a line of electric floor and stand 
lamps in which the company is specializing. 

Lou Marker, jewelry sales specialist, has 
returned from Pocatello, Idaho, where he re- 
cently conducted a sale for Leon F. Moli- 
nelli, and will depart in a few days for Raton, 
N. Mex., where he will conduct one for 
W. H. Devenny. 

Local jewelers have done quite a business 
in loving cups during the past week, the in- 
crease in demand being due to the trophy 
requirements for the Colorado Kennel Club, 
which is holding its annual dog show in the 
Denver Auditorium. 

Having completed a business trip through 
the northwest, Charles E. Longstreet, road 
representative of W. W. Hamilton Jewelry 
Co., Foster building, is preparing to start 
over his territory in northern Colorado and 
Wyoming within a few days. 

Out-of-town jewelers who called on the 
local trade during the past week included 
E. M. Miller, Longmont, Colo.; Ed Vel- 
hagen, of Velhagen Bros., Ft. Morgan, Colo. ; 
E. V. Blake, C. C. Stone & Co., Ft. Collins, 
Colo.; F. H. Pfieffer, Brighton, Colo. 

William IT'ritz, who operates a store at 
Fort Collins, Colo., in the heart of the newly 
discovered Colorado oil fields, is preparing 
to celebrate his first anniversary by putting 
on a sale next week. He was in Denver 
during the week arranging for merchandise. 

Edward Black, Alamosa, Colo., jeweler, 
expects to have one of the finest looking 
stores in the State when he completes mak- 
ing improvements which already are under- 
way. He is spending more than $2,000 in 
improving his store-front and display win- 
dows. The latter will be done in walnut. 

Joseph Zimmelman, of the Colorado 
Jewelry Mfg. Co.. 15261%4 Champa St., has 
just completed erection of a large hotel ga- 
rage on property which he recently acquired 
at 13th and Glenarm Sts. He says he has no 
intention of deserting the jewelry for the 
Sarage business, and that he built the place 
merely as an investment. 

Local retail jewelers are warned by the 
Denver police to beware of a clever check 
swindler who has been operating in the city 
within the last week. The man is reported 
to be a rather liberal purchaser of merchan- 
dise, which he offers to pay for with bogus 
Paper. In some of his operations he is said 
to have been highly successful. 

Frank Nappe, of the W. W. Hamilton 
Jewelry Co., has blossomed out as a billiard 
star, and is a contestant for honors in the 
Colorado State championship three-cushion 
tournament now in progress at a_local bil- 
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liard parlor. During Tuesday night’s play, 
Nappe upset the dope and surprised the local 
billiard fans by severely drubbing “Bud” 
Ryan, New York star. The score was 40 
to 27. 

The Pioneer Drug & Jewelry Co. is re- 
ported to be in financial difficulties, and, ac- 
cording to information coming to local 
wholesalers, has made an assignment to the 
Kinney Adjustment Co. of Denver. Some 
accounts of local wholesalers are said to 
have been placed in the hands of their at- 
torneys. Creditors of the firm, which is 
located at Lamar, Colo., met last week, but 
failed to arrive at any solution of the finan- 
cial problem. 

In its recent advertising stunt, operated in 
conjunction with a local theater, which was 
staging “The Bird of Paradise,” the Syman 
Bros. Jewelry Co. awarded a chest of silver 
to Miss Frances Croppel, 1636 Milwaukee 
St., who contributed the best “Bird of Para- 
dise” doll out of more than 50 submitted. 
The doll, a rather large one, and recognized 
as an excellent imitation of costume and gen- 
eral features, is being displayed in the 16th 
St. window of the Syman store and is at- 
tracting a great deal of attention. 








Business Troubles 





R. S. Barrett, Sulphur Springs, Tex., has 
assigned. 

Wm. A. Nelson, Madison, Wis., is reported 
to be in bankruptcy. 

P. H. Reed, Tulsa, Okla., has filed a 
voluntary petition in bankruptcy. 

David O. Siegel, Newport News, Va., has 
filed a voluntary petition in bankruptcy. 

It is reported that the Union Loan & 
Jewelry Co., New Orleans, La., is in bank- 
ruptcy. 

An involuntary petition in bankruptcy has 
been filed against Goodman & Zalkin, G@hi- 
cago. 

George R. Custer, Trenton, N. J., is no 
longer in the jewelry business, and is now 
settling with creditors at 50 cents on the 
dollar. 

A voluntary petition in bankruptcy has 
been filed by Lawrence Zuefle, Portsmouth, 
O. The assets are reported as $3,650 and 
liabilities $5,971. 

Charles R. Oakes, Oakland, Cal., has 
assigned for the benefit of creditors to A. V. 
Davison. His assets are reported to be $948, 
with liabilities of about $1,000. 

An involuntary petition in bankruptcy has 
been filed against A. J. Potvin, Manchester. 
N. H., with assets unknown. His liabilities 
are estimated at from $2,100 to $4,000. 

It is reported that M. M. Strickland, Clay- 
ton, Ala., is in bankruptcy with an indebted- 
ness of about $2,000. His merchandise has 
been sold for $700, all of which is claimed 
to be exempt. 

Moran’s, jewelers, Columbus, O., have filed 
a voluntary petition in bankruptcy. The 
nominal assets are reported to be $2,200 
with liabilities of $877.37. There are exemp- 
tions of $500. 

George Crystal, Inc., 24 W. Kinney St., 
Newark, N. J., is in financial trouble. An 
involuntary petition in bankruptcy has been 
filed against the corporation. The assets are 
reported to be not more than $2,000 and the 
liabilities about $10,000. 





George C. Schauman, connected with the 
National Jewelry & Clothing Co., of this 
city, has returned from a business trip to 
Newburgh, Ind. 

The condition of F. A. Rhodes, retail 
jeweler, and wife at Chrisney, Ind., who both 
have been sick for the past severel weeks, 
continues to get some better. 

J. Q. Quiatt, retail jeweler at Tennyson, 
Ind., was in Evansville on a business mission 
a few days ago. He reported trade condi- 
tions in his section coming along all right. 

A. J. Winslow, publisher of the Winslow 
Dispatch and formerly engaged in the retail 
jewelry business at Monroe City, Ind., was 
at Petersburg, Ind., on business a few days 
ago. 

John A, Rholander, who conducts a 
jewelry repair shop on Jefferson Ave, here, 
who has been in bad health for the past year, 
has improved some during the past few 
weeks. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers, of 406 Main St., has 
returned from Florida, where he_ spent 
several weeks during the severe Winter 
weather. 

There is talk of a new retail jewelry store 
at St. Mainrad, in the northeast corner: of 
Spencer County, Ind. It is regarded as a 
good location for a jewelry store as no 
store of this character is now there. 

Lammers’ Jewelry Store, at Huntingburg, 
Ind., started a sale of his large stock on 
Saturday, March 21, and the same came to 
an end on March 28. Mr. Lammers reports 
that the sale was well attended and was a 
success in every way. He said he pulled 
the sale in order to reduce his stock of 
merchandise. Mr. Lammers started in the 
jewelry business in 1911. 

J. Roy Strickland, handler of watches and 
clocks at Owensville, Ind., has been assist- 
ing in the rescue work in that town since 
the tornado passed: over that section two 
weeks ago, taking many lives and doing great 
property damage. Retail jewelers at Prince- 
ton, Hazleton, Fort Branch, Poseyville, 
Evansville, Mt. Vernon and other towns in 
this section responded most liberally to the 
appeals for help sent out by the Red Cross. 
In Evansville more than $20,000 was raised 
in popular subscription in less than a week 
for the relief of the tornado sufferers. 

C. Kornrumpf, well known citizen of 
Huntingburg, Ind., and the first jeweler of 
that city, celebrated his 80th birthday anni- 
versary at his home at Huntingburg on Fri- 
day, March 20. He was born in Wolfhagen, 
Hesse, Germany, in 1845, and in 1856 he 
came to the United States with his mother. 
They located in Dubois county and for a 
number of years the young man engaged in 
teaching. In 1870 Mr. Kornrumpf estab- 
lished the first jewelry store in Huntingburg 
and his store is still in existence and Mr. 
Kornrumpf can be found in his store every 
day. He is hale and hearty and his friends 
predict that he will live a good many years 
yet. 








The Cederquist Jewelry Co., Fort Dodge, 
Ia., has been sold out to the Nelson Co., 
Inc. 

















































































George C. Kelty, of the M. J. Smith Co., 
is due back from California, where he went 
several weeks ago to visit his parents, 

The Pittsburgh police recovered from a 
local pawn shop, some of the emblems stolen 


several weeks ago from the store of the 
Terheyden Co. by a negro, who took them 
from a tray and made good his escape. The 
man evidently pawned them immediately. 

The “Rookies” of the Heeren Bros. Co., 
as they style themselves, last week challenged 
the team from the John M. Roberts & Son 
Co. to play them a match game and the 
“Rookies” won. The vanquished team gave 
the dinners. Both sides are still discussing 
the fine time they had. 

Announcement is made that the employes 
of Kaufmann’s Department Stores subscribed 
for 10 per cent. of the $3,200,000, 10-year 
six per cent, gold bonds, recently put out 
by that concern. Edgar J. Kaufmann, 
president of the company, is very proud of 
this fact. The money is to be used in the 
company’s expansion program. 

It is reported that the Credit Merchants, 
Inc., organized here several weeks ago by 
the jewelers, will consider a number of busi- 
ness reforms in the conduct of the credit 
business, having more or less bearing on the 
trade of other establishments. This organi- 
zation will have an office and secretary in 
charge of its affairs, so as to give the mem- 
bers information on credit and other sub- 
jects promptly. 

The house of Sam F. Sipe last week sent 
out some highly illuminating advertising to 
its customers, bearing on expensive designs 
in jewelry and more especially mounted 
pieces. It was a work of art and called 
forth much favorable comment from the cus- 
tomers of that concern. Harry A. Sipe, who 
was away for more than a month on a 
southern trip, is again back at his desk. He 
always takes his vacation in the Winter time. 

Grafner Bros. moved last week into their 
new location at 818 Liberty Ave. The store 
has more than 100 feet of frontage in Liberty 
Ave., occupying the second floor of the old 
Academy Theater building. The firm has 
placed’ a most attractive sign, just under 
the second story windows. It is a most at- 
tractive piece of work, the letters being 
painted in gold and fastened to steel screen- 
ing. It will be a week or so before the 
firm get finally straightened out in their new 
location. 

South Side police on Saturday frustrated 
a very bold attempt to rob the jewelry store 
of the Levinson Jewelry Co., 1120 Carson 
St. Elaborate plans had been made, the 
burglar alarm and telephone wires leading 
into the establishment having been severed, 
in the plan to rob the place. It is believed 
that the burglar alarm, which led to the 
South Side Police Station, just a short dis- 
tance away crossed another wire, complet- 
ing acircuit. In any event the burglar alarm 
was sounded in the police station and a 
squad of officers rushed to the place with 
drawn revolvers. The prompt arrival of the 
police undoubtedly frightened the thieves 
away. 

Special attention will again be given to 
the courses in Art this year at the Summer 
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session of the Carnegie Institute of Tech- 
nology here. The Department of Painting 
and Illustration in the College of Fine Arts, 
according to an announcement, will give 
intensive six weeks’ courses from June 29 
to August 7. The work is intended for 
teachers and supervisors of [ine and Ap- 
plied Arts in public schools, for commer- 
cial art workers, for illustrators, for those 
working in industries involving the applica- 
tion of art, and for students wishing to 
develop latent talent or to test their capa- 
bilities in the graphic arts. Among the sub- 
jects to be given are jewelry. In addi- 
tion, the College of Industries will give 
courses for teachers of Industrial Arts in- 
cluding the following subjects: Manual 
arts education, sheet metal work, machine 
shop and welding. 








Notes from Here and There 





W. A. Sapp has purchased the Kirchstead 
jewelry store at Elgin, Nebr. 

F. P. Mortek will open a jewelry store 
at 125 Main St., Menasha, Wis. 

E. H. Colver will open the Colver Jewelry 
Store at 1209-14th St., Rockford, Ill. 

The jewelry business of Karl Lehmann & 
Son, Natchez, Miss., has been purchased by 
Isadore Levy, proprietor of Zurhellen’s. Mr. 
Levy states that he will not consolidate the 
two concerns, but will conduct them as 
separate institutions. The business of Leh- 
mann & Son was first established in 1897 by 
Karl Lehmann where the Bank of Com- 
merce is now located. After three years it 
was moved to the present location. 

A bust of the late Robert Frasier, the 
work of Charles A. Bennett, 1606 Genesee 
St., Utica, N. Y., has been placed on exhibi- 
tion in the Fraser store, 173 Genesee St., 
Utica, N. Y. Mr. Bennett, began work on 
the. Fraser plaque in September, 1924, and 
the work is done with truth and vigor and 
every line and accent is engraved with char- 
acter. Mr. Bennett is a member of the Utica 
Fine Arts Association and is prominent in 
many national societies. For more than 19 
years he was with the Reed & Barton Co., 
Taunton, Mass., where he executed many 
of their most famous pieces. He is now de- 
signer for the Oneida Community, Ltd. Mr. 
Bennett designed and executed the famous 
“Scientific American Trophy” which was 
presented to the Aero Club of America in 
1907 and for which the club holds annual 
competition. 

Peoria, I1l., police are convinced that local 
merchants are becoming educated to the 
methods of forgers and confidence men. 
They are high in praise of H. M. Goldstein, 
proprietor of the jewelry establishment at 
211 S. Adams St., who aided in the appre- 
hension of a man who attempted to give a 
fictitious check for a $1,050 diamond ring 
recently. The man presented “credentials,” 
cards and a check book. Mr. Goldstein 
stalled him, telling him to come around later 
and he would have the diamond ring ar- 
ranged in an appropriate gift box. The man 
came back, and started to write a check for 
$1,050, the price of the ring. Mr. Goldstein 
excused himself and called the police. Em- 
ployes followed the man after he left the 
place, the police were notified and he was 
arrested as he was leaving a hotel. 
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J. H. Mace, of the Mace Jewelry Cp, 
was visiting in Omaha, Nebr., on March 24, 

Henry Hakan, who owns the Hakap 
Jewelry & Optical Co., at 12th and Walny 
Sts., has recently opened his store, No, 2, 
in a very nicely appointed shop in the 
Muehlebach Hotel, the 12th St. side. Mr. 
Hakan is showing attractive displays in his 
show windows at the new store, which js 
equipped with rich new cases, furniture, ete, 
The other store will continue in operation 
at the same address and under the same 
management as has been the case in the 
past. 

Joe Berbiglia, the young Kansas City 
gangster charged with obtaining $4,774 in 
the holdup, Dec. 18, last, of the Krigel 
Jewelry Co. here, pleaded guilty of com- 
plicity in the robbery, Jan. 12, of the Com- 
munity State Bank in which $27,000 was 
obtained by the bandits. His attorney, W, 
G. Lynch, entered the plea of guilty at the 
trial held March 24, and Judge O. A. Lucas 
passed a sentence of 10 years in the peni- 
tentiary, warning Berbiglia that if he ap- 
peared again in court, he will be subject to 
a life sentence as a habitual criminal. Berbiglia 
has six other charges of robbery, including 
that of the robbery of the Krigel company, 
of amounts ranging from $4.60 to the $27,000 
which he admitted obtaining in the bank 
holdup for which he was _ sentenced. In 
addition he was also charged with carrying 
concealed weapons. Berbiglia’s bonds have 
totaled as much as $117,500 at a single 
time. 











Louis Bleiberg, manufacturing jeweler, 67 
Hamilton St., will move about April 15 to 
larger quarters at 336 Mulberry St. 

After a long term of business as jeweler 
and art dealer at 917 Broad St., Frederick 
J. Keer will retire from the field on July 1. 

A lease has been let to Herman Cohen, a 
jewelry store owner of one of the stores in 
the new building at Springfield Ave. and 
Jones St. 








New York State Notes 


J. Fenimore Leonard, who for the past 
two years has specialized in special jewelry 
manufacture, and has been affiliated with the 
jewelry business for 12 years, has opened a 
store in Exchange building, Binghamton, 
N. Y. 

An order for the payment of allowances 
to the attorneys in the case of Carleton 
Jewelry Stores Co., Inc., of Troy, signed 
by Judge Frank Cooper, has been filed in 
the United States Court here. The court 
allows H. Judd Ward, the receiver, $33; 
Harold W. Turner, his attorney, $75; 
William K. Shyne, Samuel Posner, and 
Walter M. Edwards, $10 each. The receiver 
reports receipts of $873, and his report was 
approved by Edwin A, King, the referee, 
and by the court, 
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ON SIDERABLE 
interest has been 
manifest throughout 
the industry in the two 
cases in New York, one in the metropolis 
and one on the northern border, of men 
charged with the professional smuggling of 
diamonds, details of which have appeared in 
the previous issues of THE JEWELERS’ CIR- 
CULAR and which will be reported from 
time to time as the cases are finally dis- 
posed of. The interest in these cases comes 
not so much from the individual charges 
that have been made against the accused as 
from the general subject on which the charges 
are based, as it is believed in many quarters 
that the smuggling of gems at the present 
time is far greater than in previous years 
and is even on the increase. Whether true 
to this extent or not, the condition is a seri- 
ous one that confronts the members of the 
gem and jewelry trade and calls for every 
effort on the part of our importers, manu- 
facturers and merchants to stop clandestine 
importations of all kinds. The government 
is doing its part, and the American Jewelers’ 
Protective Association has done yeoman 
work in getting evidence on which the gov- 
ernment agents can act. But it should not 
be left to these two agencies to bear the 
burden of the fight. Every jeweler, large 
and small, is interested and every member 
of the trade should feel that he should do 
his part in helping to collect evidence against 
the smuggler, whether the same be a pro- 
fessional or amateur—whether a dealer or 
a tourist. 

There is hardly a jeweler in the country, 
who, at times does not have brought to his 
attention, facts that would indicate that 
gems or jewels have been smuggled. Some- 
times this comes to him in the offer of 
goods at prices at which he should know the 
gems could not be properly imported to this 
country; other times through the appraisal 
of merchandise in the hands of people whom 
he feels are not properly in possession of 
it. Sometimes it comes to him in the way 
of a rumor about the purchases of a cus- 
tomer abroad. Sometimes in the way of a 
little remark or admission made in the pres- 
ence of himself or his clerks. But whatever 
be the source of the information, the jeweler 
should always be alert to get such facts as 
he can whenever his suspicion is aroused 
and report them either to the government 
agents or the American Jewelers Protective 
Association. 

There is nothing dishonorable about this; 
on the contrary the jeweler is doing no 
more than his duty by so reporting. If the 
possessor of the gems is a bona fide owner 
or even an innocent holder or purchaser of 
the gems clandestinely imported, these facts 
will be established on investigation before 
any action is taken against him. So there 
is little or no chance of the jeweler doing 
an injustice or even causing inconvenience 
to such innocent party. On the other hand, 
the information he supplies may lead to the 
detection of a smuggler whose illicit trans- 
actions would not otherwise come to the 
government’s attention and may result in the 
seizure of smuggled merchandise that might 
have a serious effect upon the market and 
more or less interfere with the trade of every 
legitimate jeweler. When the merchandise 
is confiscated, the informer, who has only 
done his duty by his industry stands a chance 
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of getting a substantial reward for the in- 
formation which he turned in, 

No silly ideas or compunction as to “in- 
forming” should affect the jeweler in any 
way in matters of this kind. The smuggler 
as well as he who knowingly handles smug- 
gled merchandise is the meanest kind of a 
thief and deserves no consideration whatso- 
ever at the hand of the decent citizen. 
While the ordinary thief simply robs his 
victim, the smuggler robs his government 
on one hand and strikes at the basis of an 
industry on the other. What is more he is 
a liar and a perjurer as well and this ap- 
plies not only to the professional smuggler 
but to the so-called eminent (?) citizen, 
(man or woman), who seeks to bring 
jewelry from abroad without payment of 
duty. Of all criminals, the smuggler is the 
last to whom leniency or consideration of 
any kind should be shown, 

{ 


The New Rules of A®’ noted in another 


the Federal Trade column, the Fed- 
ce eral Trade Commis- 
Commission 


sion has announced a 
number of changes in its rules of procedure 
and of the policies to be adopted by the 
Commission in the future in regard to com- 
plaints of unfair practices in trade and com- 
merce which, to a more or less extent, will 
cause a revolution in the work of this body 
that has grown so important to the mercan- 
tile world in the last few years. The changes 
have not been adopted unanimously but by a 
majority vote of three to two, and the Com- 
mission has divided, unfortunately, on po- 
litical lines. In some sections of the business 
world the change in procedure and _ policy 
has been hailed with considerable acclaim, 
but in many others, particularly among the 
organizations and business men who have 
been seeking the cooperation of the Commis- 
sion in the abolition of trade evils that have 
grown to be a menace to their industries, 
there is considerable doubt as to how the 
new procedure will work out; in fact, some 
go so far as to express the view that the 
policy of the majority may, in the end, 
“draw the teeth” from such prosecutions in 
the future and so hamper their effectiveness 
as to make the Commission of little use as. 
an agency to stop commercial fraud. What 
the final result will be, of course, time alone 
can tell. 

On behalf of those who support the change, 
it is claimed that in the past a complaint 
of the Federal Trade Commission against a 
business house resorting to an alleged unfair 
trade practice has been similar in effect to 
both a quarantine placard and a mustard 
plaster on an individual; that the stigma 
cast on the business of the defendant by a 
complaint of this kind (that may later prove 
unwarranted), often has the same effect as 
placing a Board of Health sign on a house 
for a contagious disease; that it drives cus- 
tomers away from the business and the dam- 
age is not alleviated when the complaint is 
dismissed. Therefore, it is claimed the 
change in the rules will be of benefit to the 
innocent business man who has been forced 
to defend himself against an unwarranted 
charge or simply a charge by a competitor 
who, alone, is affected by the practices com- 
plained of. 

Those who object to the change in policy, 
however, point out that under the rules and 
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decisions that have been followed for gop, 
years, the business man or firm investigay: 
by the Commission has had many safeguari 
thrown around him; that no complaint y,. 
filed until a careful investigation of the charg 
had been made and the matter been discuss 
by the whole Commission; that in the . 
called cases of injustice that have been Cited 
all or nearly all the defendants subject ,, 
complaint have committed unethical or y. 
fair acts and that even though the practic, 
has ceased by the time the Commissjo,. 
complaint has been made, the odium attache; 
to such complaint has been deserved eye, 
though the practices were simply isolates 
cases in the conduct of the defendant’s bys. 
ness. They point out also that if any de. 
fendants have been shown to be improper 
cited in a complaint, it was not due to th 
procedure or policy of the Commission, by 
in the lax way that this procedure or polie, 
was followed in the investigation made, an 
the remedy is not in changing the policy by 
in changing the methods of the Commissio; 
itself in carrying it out 
Under the new rules, the Commission wil 
not take cognizance of a condition which the; 
consider a purely private controversy re. 
dressable in the courts of law unless the 
practices substantially tend to suppress com. 
petition and that it will not take cognizanc 
as to complaints of unfair competition where 
a competitor or competitors only are in. 
volved unless it shall appear to the Commi: 
sion that public interest is involved as well 
thus leaving a wide latitude for discretion of 
the Commission in the issuing of complaints 
Under the old rules, when an unfair prac- 
tice was called to the Commission’s attention, 
it was carefully examined by a Commissioner 
and the facts obtained laid before the entire 
Commission, on whose recommendation the 
complaint was issued and the defendant given 
an opportunity for a hearing. Under the 
new rules in all cases that come before the 
Board of Review, before it recommends that 
a complaint be issued, it will give the de- 
fendant a hearing before the entire board t 
show why a complaint should not issue 
This hearing will be informal in its nature 
and not involve the taking of testimony and 
the extent and control of the hearing shal 
rest with the majority of the board. 
While such procedure may result in proper 
complaints being issued and less chance for 
injustice being done as long as the Commi- 
sioners act in good faith (as the presen! 
Commissioners undoubtedly will). it 
pointed out, however, that the rule may ope 
the door to a severe abuse that can result 
in favoritism should the Commission ever 
come under political control. In effect, 
gives a chance for a secret hearing insteat 
of the open hearing, as now provided 
with all the opportunities for favoritism that 
this would permit. e 
While there is no doubt that the majortt) 
of the Commission have acted in good fait! 
in amending the rules and hope thereby 
keep from doing injustice to innocent d 
fendants in future proceedings, we feel thé 
judgment of the mercantile world on the 
benefit of such changes should be suspendet 
until the country can see how the new rules 
of procedure and policy work out in actu# 
practice. If they increase the safeguards 0! 
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(Continued on page 119) 
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Charles I. Katz, importer of diamonds, has 
moved his office from 1457 Broadway to 22 
W. 48th St. 

The Wile Mfg. Co. is now located in its 
new home at 312 Fifth Ave., where the con- 
cern moved on March 15, 

Frederick Victor has removed his offices 
from 1457 Broadway to the new Jewelers’ 
building at 22 W. 48th St. 

Space has been leased in the S. W. Straus 
& Co, building, 565 Fifth Ave., to Smith A. 
Kein, a jeweler of this city. 

Thomas A. Weiss, gold and silver plater 
and silversmith, will move his office and fac- 
tory to 36 W. 47th St. on April 6. 

Milton L. Ernst, Inc., importers and cut- 
ters of diamonds, has removed its offices 
from 170 Broadway to 22 W. 48th St. 

Henry Rothkrug, importer of diamonds 
and precious stones, 576 Fifth Ave., who is 
now in Europe, has opened a branch office 
at 9 Rue de Chateaudun, Paris. 

The Colonial Wares Co., jewelers, this 
city, was incorporated at Albany, N. Y., 
with a capital of $20,000. The incorporators 
are A. A. Burger and N. and R. Kamenet- 
sky. 

Philip Lazarus announced last week that 
he has severed his connections with the firm 
of Lazarus & Weiser. Irving Weiser re- 
mains in the business and has assumed all 
liabilities. 

Meyer D. Rothschild, president of the 
American Jewelers’ Protective Association, 
returned to this city last Friday after en- 
joying a three weeks’ fishing trip in Florida 
waters with a party of friends. 

Joseph Rick, formerly of Miller & Rick, 
has engaged in the business of electroplating 
silverware and mesh bags and will do repair- 
ing at 83 Nassau St. and not 80 Nassau St., 
as reported in these columns recently. 

Theodore Schisgall, general sales manager 
for the Parker Clock Co., is preparing to 
leave this city for a business trip through the 
southern and western States. Mr. Schisgall 
expects to be gone for about three weeks. 

Duncan R. Taylor, 304 Smith St., Brook- 
lyn, N. Y., who has been engaged in the 
retail jewelry business for the past 27 years, 
will retire on May 1. Mr. Taylor has been 
located at the same address for the past 25 
years, 

The trade was notified last week that the 
business heretofore conducted as Kahn & 
Friedman has been dissolved, Mr. Friedman 
severing his connections with the house. 
The firm will continue under the name of 
Harry A. Kahn, at the same address, 56 
W. 45th St. 

M. Kornberg, Inc., manufacturer and rep- 
resentative of sterling and plated silverware, 
with sales rooms at 200 Fifth Ave., an- 
nounced last week that it had been appointed 
fastern representative for the Pennsylvania 
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Silverware Co., Kane, Pa., manufacturer of 
silver plated hollowware, nickel silver and 
white metal. 

A jury sitting before Supreme Court Jus- 
tice Guy returned a verdict on Monday, 
March 23, for $2,500 in favor of Edna Bou- 
laine, a cloak model, who sued Jules Rueff, 
a jeweler of this city, for breach of promise 
of marriage. Mr. Rueff is said to be a mem- 
ber of a firm of Fifth Ave. jewelers. Miss 
Boulaine in her suit asked for $100,000. 


In a note published in these columns on 
March 11, it was erroneously stated that 
George Hilsinger, past president of the 
Jewelers’ Square Club and now head of the 
Masonic Clubs of the State of New York, 
was to be tendered a dinner by the latter on 
March 23. This should have read that the 
dinner will be held on May 23 at which time 
Mr. Hilsinger will be the honored guest. 

The New York Jewelers’ Benevolent As- 
sociation announced several days ago that it 
has rented a room in the Hotel Pennsylvania 
where the organization will hold its meet- 
ings after May 1. This association meets 
on the first and third Tuesdays of each 
month and President Pusrin, in making the 
announcement, stated that the organization 
is campaigning for new members and that 
all applications should be sent to the secre- 
tary. 

Untermeyer, Robbins & Co., for many 
years located downtown will move their 
offices and factory to the new uptown dis- 
trict in the near future. The office which 
has been located at 71 Nassau St., for many 
years, will be removed this month to 20 
W. 47th St., where the concern has leased 
larger quarters for a long term of years. 
Some time later the factory, which is now 1t 
20 Ferry St., will be moved to 132 W. 
52nd _ St. 

In a decision handed down by Supreme 
Court Justice Erlanger on Thursday last in 
the suit of George M. Heiser against the 
3urmah Sapphire Mine of Australia for 
services and expenses in locating a valuable 
sapphire mine in the Antipodes for the de- 
fendant (which is a Delaware corporation 
with an office in New York) the Court criti- 
cised severely the legal moves made by 
Heiser and his attorney. The Court denied 
an application by Heiser to strike out the 
answer and said: “Justice should not sanc- 
tion such procedure, although it must be 
admitted it was the work of a genius. The 
practice pursued was petty—that is the best 
that can be said of it.” 

Morris Sapo, a manufacturing jeweler, 
filed suit in the Supreme Court on Saturday 
against Will N. Clurman, discounter for the 
State Discount Co., to recover $7,000 in 
bonds. Sapo alleges that on March 1/7, 
1924, when he was in his store at 729 Sixth 
Ave., two armed men entered in broad day- 
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light and forced him to open his safe, They 
then took out the $7,000 in bonds, wrapped 
them up, and fied. He says Clurman has 
these bonds at present. Clurman alleges in 
his answer that he got the bonds, which 
are negotiable, from one John Bergen, as 
security for loans of $5,600, which he asserts 
are evidenced by cancelled checks and a 
note by Bergen, and that when he took the 
notes he had no knowledge of the plaintiff’s 
claim. The case came before Supreme Court 
Justice Erlanger on an application by Clur- 
man to vacate an order for his examination 
before trial concerning all his transactions 
with Bergen. Clurman contended that the 
order was too broad and would permit 
William Strelsin, counsel for Sapo, to pry 
too extensively into his affairs, but the court 
decided that Clurman must testify. 

The Appellate Division of the Supreme 
‘Court last week handed down a decision in 
favor of the Remington Arms Co., Inc., in 
a suit brought by the National Cash Register 
Co. in 1921, reversing the decision of Judge 
Joseph M. Proskauer, who had decided the 
case in favor of the National company. 
This litigation is very important as it re- 
lates to cash register patents under which 
the Remington Cash Register Co., a sub- 
sidiary of the Remington Arms Co., is man- 
ufacturing cash registers. The suit was 
based on an old employment contract be- 
tween the National company and Frederick 
L. Fuller, a well known cash register’ in- 
ventor. The Court held that this contract 
had expired in 1910 and was of no effect 
in 1917 when Fuller entered the employ of 
the Remington company and designed the 
Remington cash register, which has been 
on the market since 1921. On this point the 
court in its opinion says: “The defendant 
apparently acted in the utmost good faith 
in employing Fuller and in entering the field 
of cash register manufacture. * * * The 
plaintiff suffered no injury whatever by 
reason of the newly invented cash register. 
It did not infringe upon any patents held 
by the plaintiff, and yet the decree appealed 
from awarded to the plaintiff, without the 
payment to defendant of a dollar, the entire 
fruits of defendant’s expenditure of nearly 
a million and a half dollars—a most in- 
equitable result. * * * I am of the opin- 
ion that the decree of the learned Court 
below is a harsh, inequitable and unjust one, 
and that the same is unsupported by the 
evidence in the case or by legal or equitable 
principles applicable thereto. The judgment 
appealed from should be reversed, with costs, 
and_ plaintiff's complaint dismissed, with 
costs.” 

Martin Klein, importer of diamonds, of 87 
Nassau St., who will return soon from the 
European diamond market, reports that clean 
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Hundreds of Jewelry Merchants opened their first bank 


NATIONAY account here and are among our best friends today. 


BANK 


OF THE 
CITY OF NEW YORK 





Capital and Surplus 


orioroeioniotiotioty 


We Welcome New Business 


Main Office—149 Broadway 
Branches—Battery to the Bronx 





Twenty Million 
Dollars 


Over Two Hundred Million Dollars Resources 


LE 


Over One Hundred Years the Jewelers’ Bank 


A Bank’s Best Friend 
Is a Satisfied Customer 
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JEWELERS 


in steadily increasing numbers are find- 
ing our location most convenient 
and our service very 
satisfactory. 





In the Heart of the Jewelry Trade 


Ff ivelity-Jnternational 


Trust Co, 


110 William St., cor. John St. 
New York 


Aafe Deposit Baults 




















BIG SPRING 
SELLER 


A Fifth-Second Sweep 

Hand Attachment on an 

American Watch 

(16 size) to Retail for 
$7.50 


Sales can be made to sportsmen for use at race tracks and 
athletic meets; to students, auto dealers, engineers, teachers, 
physical directors, psychologists, physiologists, laboratories, 
manufacturers, dentists, boy scouts and doctors. All want 
this sturdy Stop Watch, which for practical purposes is just 
as good as the expensive Stop Watch. 

The Pastor Stop Watch is a time-piece as well as a Stop 
Watch. The sweep-second hand registers on the outer circle 
of the watch dial which is graduated in fifths of seconds. The 
minute numbers count the seconds. The unbreakable crystal 
adds to the robustness. The finish is nickel. 

The Pastor Stop Watch is guaranteed mechanically perfect 
and a low-cost maintenance service is offered the user. The 
Pastor Stop Watch is used by leading engineers and has been 
adopted at Yale and other large Universities. 


One dozen ‘‘Pastors’’ and Display Box for $57 


Pastor Stop Watch 
U. S. Pat. May 6, 19% 


Write us for advertising circulars that sell these watches 





The Sterling Watch Company, Inc. Haneactuen 


15 East 26th St. New York, N. Y. 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


IRVING BANK-COLUMBIA ‘TRUST 


81 Fulton Street, New York 
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white well made goods are now available 
in all sizes, as the cutters have again found 
an outlet for the inferior goods among the 
puyers who are back in the market, from 
France, Germany, Italy, Spain and other 
European countries. 

The K. K. Importing Co., Inc., watch 
crystals, now at 94 Canal St., will move to 
45 John St, on or about April 10. 

The firm of Dattelbaum & Friedman, 
makers of rings and mountings, moved last 
week from 15 John St. to 1 W. 47th St. 

It was announced last week that the firm 
name of McPherson, Morton & Schmitt, Inc., 
manufacturing jewelers, 37 W. 57th St., has 
heen changed to Morton & Schmitt, Inc. 

Samuel Gerbitz, of the Supreme Watch 
Case Co, Inc., 121 Canal St., was married 
on Sunday, March 29, at the Colonial Man- 
sion to Anna Radzivill, of Borough Park. 

The business of the K. & K. Jewelry Mfg. 
Co, was incorporated at Albany, N. Y., last 
week with a capital of $10,000. The incor- 
porators are R. Reiss, B. Siet and P. Berner. 

It was announced on Saturday that F. 
Williams has severed his connections with 
the firm of Sylvan Levy, 33 W. 46th St. 
Edward DeBear will in the future represent 
the concern, 

David Mayer, who was formerly engaged 
in the diamond business in this city, but now 
located in Antwerp, and who has been on a 


visit to this country for several weeks, is re- 
turning to Antwerp. 
Mervyn S. Mack, president of Sond- 


heimer, Inc., 2 W. 46th St., will sail for 
Europe on Wednesday, April 8, on the Aqui- 
tana. Mr. Mack will go abroad on a six 
weeks’ purchasing trip in the interest of his 
concern, 

Leo Alexander, of Tomchin & Levinson, 
Inc, 2 Maiden Lane, makers of gold and 
platinum jewelry, is leaving for the road. 
He is making an extended trip and is 
calling on the trade in the middle west and 
Pacific Coast. 

Adler & Heine, who have been located in 
the Anderson building, 12 John St., for the 
past eight years, have recently leased larger 
quarters at 22 W. 48th St. The concern 
expects to be located and settled in their 
new quarters on or about May 1. 

According to an announcement made on 
Monday, the firm of Butera & Furer have 
dissolved partnership. On and after March 
30, Mr. Furer becomes sole owner of the 
rm, and will do business under the style 
name of S. Furer, 106 Fulton St. 


The Oro Watch. Co. is the name of a 
concern incorporated at Albany, N. Y., last 
week with authority to engage in the clock 
and jewelry business in this city. The cap- 
"y is $50,000 and the incorporators arc: 
. Herrmann, J. Braff and S. Rosenblum. 
‘thest =Schafroth. who with Messrs. 
Rosenblum and Silberg, formed the Oro 
4 atch Co., sailed for Switzerland on Satur- 
‘vy pn the Leviathan. Mr. Schafroth plans 
to remain in Switzerland for about six 


months, supervising the production of his 
new product. 
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Frank E. Karelsen, of 540 W. 165th St., 
chairman of the District School Board No. 
16 and vice-president of the Associated Local 
School Boards of Manhattan, accompanied by 
Mrs. Karelsen, will leave Saturday, March 
28, on the dAraguaya for Hamilton, Bermuda. 
They intend to remain at the Hotel Ber- 
mudiana eight days. 

The Gold Seal Jewelers, formerly located 
at 366 Fifth Ave., have moved their sales 
offices and showrooms to more spacious 
quarters at 358 Fifth Ave. Joseph J. New- 
man, of the Gold Seal’ Jewelers, sailed for 
Europe, Saturday, March 21, on the Levia- 
than, going abroad to direct the manufac- 
ture of the concern’s new line of French 
pearls, hand-made beaded bags and amber 
and novelty mesh bags. 

The board of directors of the Jewelry 
Crafts Association, six of whom were elected 
at the annual meeting and banquet last 
Wednesday evening, will hold an organiza- 
tion meeting tomorrow (Thursday). At that 
time standing committees will be announced 
and plans for the continuation of the pub- 
licity campaign in reference to a platinum 
standard will be outlined. Final details on 
the establishment of the co-operative assay 
bureau will also be announced at this 
meeting. 

S. Stanley Solomon, wholesale dealer in 
watchmakers’ and jewelers’ tools and sup- 
plies, 21 Maiden Lane, has added two new 
men to his traveling force. They include 
Norman Schore of Atlantic City, who will 
hereafter cover New Jersey and Pennsyl- 
vania and John L. Nudd, of Braintree, 
Mass., who will visit the trade in Maine, 
New Hampshire and Vermont. S. Stanley 
Solomon and Saul L. Solomon, the latter of 
Lancaster, Pa., both wholesale dealers in 
jewelers’ supplies, went to Springfield, 
Mass., to visit their mother who is at present 
confined to the Springfield Hospital suffering 
from double pneumonia. 

Handy & Harman, refiners and dealers in 
the precious metals, will move their New 
York plant from 29-31 Gold St., to Fulton 
and Gold Sts., about April 1. The new 
plant is less than a block from their former 
location, and is easily reached by all transit 
lines. The old building will be demolished, 
and with it will be destroyed equipment, 
some of which, it is said, dates back to the 
establishment of the Charles S. Platt Co., 
in 1837. Handy & Harman succeeded this 
company about 20 years ago. The new 
plant is being equipped to take care of the 
local demand for special services in the 
production of karat gold, platinum, silver 
solders, sterling silver, etc., also for the 
handling of sweepings to be sent to their 
refinery. The general offices of Handy & 
Harman are located at 59 Cedar St., New 
York. The main plant and refinery is at 
Bridgeport, Conn., and a branch plant is 
operated at Providence, R. I. 

On Tuesday, March 24, the New York 
Jewelers’ Benevolent Association held a spe- 
cial meeting at their club rooms. 67 W. 
125th St. The meeting was presided over by 
President Adolph Pusrin and was unusua!tly 
well attended. The business transacted at 
this meeting was of much interest to the 
members, the principal feature being the 
presentation of an amendment which was 
up for its third reading. This amendment 
called for an increase in the dues which was 
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recommended for the purpose of defraying 
the expense of the contemplated 40th anni- 
versary jubilee which the organization is 
planning. The amendment, however, was 
defeated. In addition to the business trans- 
acted, the meeting was a]so enlivened by a 
new system of initiatory degree work which 
was effective and caused a great deal of 
merriment and amusement. The newly ini- 
tiated members who took their degrees re- 
ceived the work in good humor and after 
a late hour, the members adjourned to a 
nearby restaurant where they enjoyed 
refreshments. One of the interesting an- 
nouncements made at the meeting was that 
after May 1, the organization will hold its 
meetings in the Hotel Pennsylvania. This 
place is considered the most centrally located 
point in the city and is easily accessible to 
all members. This contemplated change has 
been responsible for the receipt of about 
35 new applications for membership and will 
undoubtedly result in the rapid growth of 
the association. 

The United Retail Jewelry Storekeepers 
Association acted as host to ex-President 
Louis Cohen, who was tendered a dinner on 
Sunday evening, March 22, at 373 Grand St. 
Mr. Cohen, who is a prominent jeweler of 
the East Side, is an elderly man, and sev- 
eral weeks ago encountered two hold-up men 
in his store, and as a result was badly beaten. 
Despite his age Mr. Cohen was able to give 
a good account of himself, and his efforts, in 
conjunction with that of his clerk, finally 
resulted in the capture of the two men. Mr. 
Cohen has just recovered from his injuries, 
and the association, of which he has at one 
time president, showed its appreciation of his 
efforts and joy at his recovery at the dinner 
on March 22. J. Weintraub, who is treas- 
urer of the organization, acted as_toast- 
master of the affair and performed his duties 
in a capable and pleasing manner. Among 
the guests at the dinner were Henry Astor, 
president of the Metropolitan Retail Jewelers’ 
Association; Jerome Roller, president of the 
East New York Retail Jewelers’ Asso- 
ciation, and A. Wolf, ex-president of the 
United Retail Jewelry Storekeepers Associa- 
tion. These guests and every member pres- 
ent at the banquet were called on to say a 
few words. They all congratulated Mr. 
Cohen upon his recovery and on the fight 
he put up against the two crooks. They also 
took occasion to speak of the activities and 
growth of the organization, and all present 
expressed the hope that the Association 
would continue to thrive. At the dinner a 
resolution was passed asking the proper au- 
thorities to impose a severe punishment on 
the two men who assaulted Mr. Cohen. This 
resolution is to be presented to the authori- 
ties, and the members are hoping that the 
thieves will be given long sentences. 


An interesting out-of-town visitor to the 
offices of THE JEWELERS’ CiRCULAR yesterday 
(Tuesday) morning was H. O. Smith, of 
G. FE. Smith’s Son, Inc., jewelery, 714 Mar- 
ket St., Parkersburg, W. Va. Mr. Smith 
was on his way to Hartford, Conn., where 
he had been summoned as a witness for the 
prosecution in the trial of Gerald Chapman, 
notorious bandit. Early on the morning of 
Oct. 29 last Mr. Smith’s store was robbed 
by a thief who stole a number of watches 





(Continued on page 119) 
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Service Developed From 
Meee, Service Performed 


The banking service of The ice founded upon experience 
National Park Bank is a § andachievement.one thatis 
development of many years’ practical, comprehensive, 
usefulness to commercial and well adapted to the 


institutions in all parts of 


requirements of merchants 
the country. 


and manufacturers in the 
Consequently, it is a serv- jewelry trade. 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
214 Broadway 





Capital, Surplus and 
Undivided Profits $33,700,000 Park Avenue Office: 240 Park Ave. at 46th St. 
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GRACE NATIONAL BANK 


A BANK THAT WILL APPEAL TO JEWELERS 


Because it has a merchant’s point of view with a background of Seventy-Three years’ com- | 
mercial experience. Because it is of moderate size and offers cordial personal co-operation. | 





Directors 
H. C. BELLINGER - - - =- Chile Copper Co. W. H. LA BOYTEAUX - - - - Johnson & Higgins 
GALE H. CARTER Pacific Mail Steamship Co. GEORGE O. MUHLFELD - - Stune & Webster, Inc. 
DAVID DOWS - - - - The Burden Iron Co. J. E. ROUSMANIERE - - - - - Lawrence & Co. 
W. R. GRACE - - - Ingersoll-Rand Company J. LOUIS SCHAEFER - - - - - = - = President 
D. S. IGLEHART - - - -W. R. Grace & Co. J. NORRISH THORNE, Hathaway Smith Folds & Co. 


J. A. ALLIS - - -« «© « © Ist Vice-President 
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Styles That Appeal 


EATURED in our line are many distinctive new creations in gold 

and platinum chains and jewelry that will please your most fas- 

tidious customers, In addition to our own high-grade line of gold 3 
and platinum chains, we are now manufacturing high grade mountings | 
in gold and platinum. : 


Sold only M. JABLOW &K CO. 


thru the 


Wholesale Trade e 88 Gold St. -%- New York 
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and some articles of jewelry as well as an 
Ingham cloth shopping bag. The bag was 
taken apparently for the purpose of carrying 
the loot and incidentally, it is claimed, played 
an important part in locating Chapman in 
Muncie, Ind. After the robbery, it is al- 
leged, the bag was sent to a lady friend of 
Chapman’s in Hartford, and the package in 
which it was forwarded bore the Muncie, 
Ind, address of the bandit. In this manner, 
it is asserted, the authorities were able to 
locate and arrest Chapman in Muncie. 
Among the articles found in Chapman’s pos- 
session when arrested was a watch which 
Mr. Smith has identified as one of the time- 
pieces stolen from his store last October. 
Mr. Smith has gone to Hartford in an effort 
to determine whether Chapman visited his 
store before the robbery and also to identify, 
if possible, other jewelry found among the 
prisoner’s effects. 

As a result of differences between Louis 
H, Gura and Adolph Goldberg, partners in 
the firm of Louis H. Gura & Co., the part- 
nership has ended, and in an action of disso- 
lution of the business brought by Mr. Gold- 
berg, Judge Callahan, of the Supreme Court 
in Kings County, last week appointed both 
Mr. Goldberg and Mr. Gura receivers of the 
concern for the purpose of winding up the 
business. It is understood that there is no 
question involved as to the solvency of the 
concern, the winding up being due to the 
differences between the partners, and all 
claims will be paid in full. 

The Federal Trade Commission has issued 
amended complaints against six New York 
silverware concerns in connection with the 
ue of the “Sheffield” stamp on silver-plated 
ware. The object of the Commission in re- 
drafting the original complaints, as previous- 
ly reported in similar cases, is to strengthen 
the position taken by the Commission that 
use of the “Sheffield” label is an unfair 
trade practice. The amended complaints 
have been served on Abraham Ash Co., A. L. 
Wagner Mfg. Co., Louis Batlin, Joseph S. 
Weinstock, Western Silver Works, Inc., and 
Keystone Metal Spinning & Stamping Co. 

Eugene Rothman, a retail jeweler at 30 
Lenox Ave., this city, filed a voluntary peti- 
tion in bankruptcy in the United States Dis- 
'rict Court on March 20. Following the 
‘ling of the petition Judge Knox appointed 
Jewell Stein as receiver under a bond of 
*2,000. The petition lists the liabilities at 
$17,454, which amount constitutes all unse- 
‘ured claims. The assets total $3,100 and 
include stock in trade $2,000 and machinery, 
tools, etc, $1,000. Some of the largest un- 
“cured creditors include: S. Oberman, 
‘1075; D. D. Spiro, $232; H. Seldin, $350; 
’. D. Binge, $389: Sam Kandel, $3,575: 
R. A, Breidenbach, $1,017; Joseph Gottes- 
a i: M. Simmons, $855; Arch Crown 
me be Louis Marks, $315 ; Myron 
Shaffe, gad Sam Silver, $500; K. N. 
$1,000. - Son, $290 ; Catchme Mfg. Co., 
Wolf FE apy & Wolf, $675 ; Ignatz 

» 86/79, and Walter Chmurzinsky, $300. 

Mrs. Louise Witt Wernitzer, 30 years old, 
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and Fritz Herman Liberwirth, 33, who re- 
cently were arrested in an apartment in 
3rooklyn in connection with a series of rob- 
beries in this city and Chicago, were sen- 
tenced on Tuesday, March 24, to serve from 
two and a half to five years each in State 
Prison on their pleas of guilty to the theft 
of more than $15,000 in gems and furs from 
Mrs. Lucille Schamberg. Mrs. Wernitzer 
was taken to Auburn Prison and Liberwirth 
to Sing Sing. Warrants charging them with 
the theft of more than $75,000 in gems and 
furs from several residents of Chicago were 
lodged in the prisons to be executed on their 
release. The arrest of Mrs. Wernitzer and 
her companion was brought about through 
the identification of several pieces of jewelry 
brought to a Fifth Ave. jeweler for ap- 
praisal and sale. The woman was a stranger 
and apparently became suspicious while wait- 
ing in the jeweler’s office, leaving suddenly, 
saying she would return in a few days. The 
maker of the jewelry was established by the 
Jewelers Co-operative Bureau through the 
efforts of Captain Stratton. The arrest of 
the woman and her friend followed when it 
was learned from a Chicago jewelry concern 
that the jewelry had been stolen from one of 
their customers. 

On April 15, the government will put into 
effect a number of changes in domestic postal 
rates affecting classification, rates, insured, 
C. O. D., special delivery, money order and 
registry fees. Government postal cards will 
continue to cost one cent, but private mailing 
cards will, after that date, have to bear a 
two-cent stamp. There will be no change in 
the present rate of letters and other first 
class matter. Third class postage will not 
include any matter exceeding eight ounces in 
weight. The rate of postage on this class 
of mail will be one and one-half cent for 
each two ounces or fraction thereof, except 
that the rate on books, catalogs, seeds, cut- 
tings, bulbs, roots, scions and plants will con- 
tinue to be ene cent for each two ounces or 
fraction thereof on parcels not exceeding 
cight ounces in weight. Fourth class matter 
embraces all mail weighing over eight ounces 
not included in first, second or third class. 
The present fourth class parcel-post zone 
rates for each pound or fraction of a pound 
will apply to all parcels of fourth class mail. 
There are a number of other changes in 
rates, one of the principal ones being that 
when a return receipt is requested by sender, 
a fee of three cents will be charged and must 
he prepaid by stamps affixed to the article. 
This service was formerly free. 








Announcement has been authorized of the 
dissolution of the partnership of Haseltine 
Bros. at Kokomo, Ind. A deal has been 
closed whereby William Haseltine and his 
son Mark take over the interest in the busi- 
ness that was owned by Charles O. Haseltine. 
In the future the store at 218 N. Main St. 
will be operated under the firm name of 
William Haseltine & Son. The partnership 
of Haseltine Bros. existed for 31 years, hav- 
ing been formed in 1894. William Haseltine, 
who continues with the store, has been in 
business continuously in Kokomo for 56 
years, a record which is unequaled by anv 
other merchant in Kokomo. Charles O. 
Haseltine, who is retiring from the business, 
has no business plans for the immediate 
future. 








EDITORIALS 


(Continued from page 114) 








the innocent without leaving an opportunity 
for wholesale immunity to the guilty, they 
are to be commended; but if, on the other 
hand, they result in thwarting the purpose 
for which the Federal Trade Commission 
was intended and open the door for the 
manufacturer of influence to escape publicity 
when caught in wrongful acts, they should 
be abrogated at the earliest possible moment. 





LL retail jewelers 
Se in ae 
May 23-30 other column of this 
issue, calling attention to the fact that the 
Sterling Silverware Manufacturers Associa- 
tion has announced the dates of “Sterling 
Silver Week” as the week from May 23 to 
30. Since the announcement by the or- 
ganization, endorsements of the plan for 
holding Sterling Silver Week, this year, 
have been coming from many quarters, and 
the support already pledged by the retailers 
of the country is most encouraging. It is 
generally expected that practically all the 
retail jewelers of the United States will 
bear the dates in mind and get behind the 
idea of making a special drive of sterling 
silver during that time, featuring it as much 
as possible in their displays. and advertising, 
and letting the public know that this is an 
excellent time to make their silver purchases. 
As the Sterling Silverware Manufactur- 
ers Association well points out, however, the 
idea is not to have the jewelers make simply 
a one-week intensive sales drive for silver, 
as much as it is to get them to concentrate 
on educating their customers to think of 
silver at this time. While the jeweler should 
always try to keep the silver lines before 
prospective buyers, he must necessarily think 
of the other lines he carries and give them 
a share of his time; but if the whole trade 
will talk silver, show silver and make silver 
a subject of interest to customers gener- 
ally all at one time throughout the country, 
they will be able to accomplish results far 
in excess of the combined results of their 
efforts when done individually. 

The information given by the secretary 
of this Association in the article published 
elsewhere on the subject of the present plan 
of Sterling Silver Week, should be read 
carefully by every jeweler handling these 
lines. No jeweler should miss the oppor- 
tunity offered him to take advantage of the 
aid that is now given him to feature silver- 
ware of every character, the full details of 
which are explained in the facts submitted 
by the secretary of the Sterling Silverware 
Manufacturers Association. 


Sterling Silver 








Shook’s jewelry store at Beloit, Wis., 
has been sold to H. S. Ojers, Herington, 
Kans. The transaction has been pending for 
some time, with disinterested jewelers advis- 
ing the principals and is now completed, 
with satisfaction on both sides. The Shook 
jewelry store celebrated its 15th anniversary 
last month. The present Mrs. Shook will 
continue in charge of the optical depart- 
ment of the business. 
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21 Jewels 
16 Size 
Adjusted to 
6 Positions 
Heat, Cold and 


Isochronism 


HE BUNN SPECIAL movement is an ex- “SX 

tremely high-grade 21 jewel, 16 size railroad SS N 
watch that is absolutely dependable and will pass SS 
the time inspection on every railroad. The ex- 
cellent reputation of and constantly increasing SY 
demand for these movements throughout the rail- 
road world for years, is the most convincing evi- 
dence of their accuracy and worth. 

This high-grade timepiece is now offered as a 
complete watch in cases especially designed to 
appeal to the railroader— being sturdy, compact, 
neat in appearance, and of unusual design. 

































A generous sup- 
ply of attractive 
descriptive folders 
will be furnished 
to dealers for dis- 
tribution upon re- 
quest. 


HE cases, designed by Wadsworth, are 

the result of their years of experience 
in the making of fine watch cases. All 
movements are fitted, timed and RE- 
RATED in their cases at the factory. 


The following are but a few of the many 
features found in these cases: 


These gold filled cases are of unusually 
stiff alloy —the thickness of metal being 
from 4 to '4 heavier than is used in regular 
16 size cases. 


Deep reflector — prevents crowding of 












14 K.FILLED ~ GREEN 
ORWHITE GOLD 











Now Ready for Delivery 


hands even if flat glass is used for replace- 
ment. 

Style of decoration used affords positive 
grip in removing screw back or bezel. 

Wide, smooth flats on back and bezel 
affording tight joints which effectively ex- 
clude dirt. 

The construction of the pendant, bow 
and crown is very unusual, and is fully 
described on the opposite page. 

Choice of heavy Railroad Arabic or Mont- 
gomery numerical, double-sunk enamel dials 
or silver dial with Butler finished center 
and heavy Railroad Arabic figures. 


ILLINOIS WATCH COMPANY 


SPRINGFIELD, ILLINOIS 


Makers of Fine Watches for More Than 50 Years 


DoJ U S&S fT E D 
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10K FILLED FURNISHED 
ONLY IN REGULAR GOLD 











These complete BUNN 
SPECIALS are packed 
and shipped in attrac- 
tive aluminum boxes, 
as illustrated, which 
may be used fur carry- 
ing cigarettes. 
















































RAILROAD 


White 
Green or 


Regular 
Gold 







SPECIALS 


as heretofore, may be had 
uncased 











Dealers’ prices, 14 karat 
filled complete watches, 
$72.00. Keystone key. 





HE extra heavy pendant (2) is built with extended lugs (4) that act 
as housings for the bow (3). The bows on these cases are sufficiently 
wide to allow for either large swivel or strap, and are so designed, in connec- 
tion with the pendant, that they are absolutely non-pull-out. The bow is 
sufficiently strong to sustain more than 200 pounds from the case center 
without damage to either the bow or pendant. 
The crown (1) contains an entirely new dust-proof feature in the form 
of a dust-proof ring (5), which functions the same as a piston ring in a 
motor, absolutely eliminating the possibility of dust or dirt working through 
the pendant (2) into the movement. No leather or felt washers are used 
in the pendant. 
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Chicago Notes 





Charles S. Purdy returned last week 
from the south, where he made a short busi- 
ness trip. 

E. S. Heller, manufacturers’ representa- 
tive, is making a 10-day trip through the 
middle west visiting the trade. 

Ernest Block, of Louis Stern & Co., is 
making a business trip through the south and 
will be gone for about three weeks. 

A. J. Quint, of’ Quint & Co., 5 S. Wabash 
Ave., returned last week from New York, 
where he spent several weeks on business. 

“Jake” Joseph, of S. Joseph & Son, Des 
Moines, Ia., was in Chicago last week look- 
ing over the markets and calling on friends. 

Arthur Strauss, of the Arthur Strauss 
Co., 5 S. Wabash Ave., left last week on a 
two weeks’ trip through Wisconsin and the 
northwest. 

C. L. Norsworthy, of the C. L. Norsworthy 
Co., Dallas, Tex., visited in Chicago last 
week, looking over markets and calling on 
friends in the trade. 

Harry P. Silverberg, representing the 
Jacques Kreisler Co., returned this week 
from the northwest, where he spent a week 
calling on the trade. 

William Greenstein, representing Zlotowitz 
& Wexler, 218 S. Wabash Ave., has left on 
a business trip through the south and will 
be gone for a couple of weeks. 

Emanuel Maltz, of the Emanuel Maltz Co., 
Mallers building, will leave shortly for New 
York and the east, to spend about three 
weeks there looking over the markets. 

Joseph Korshak, of the Illinois State 
Pawners’ Association, accompanied by his 
wife, returned last week from Hot Springs, 
where he spent a month enjoying a good 
rest. 

George Simmons, Chicago representative 
for ‘C. Randall & Co., returned to Chicago 
last week from North Attleboro and the east, 
where he spent a few wecks visiting at the 
factory. 

Percy Marshall, who represents several 
eastern concerns in this territory, returned 
last week from the east. where he spent a 
few weeks at the factories and getting new 
samples. 

Oscar Kohl, watchmaker with offices in the 
Silversmith building, is expected back this 
week, after being confined to his home for a 
month suffering from a severe attack of 
rheumatism. 

Max Cohen, manufacturers’ agent, with 
offices on the 16th floor of the Heyworth 
building, returned from the northwest last 
week, after spending two weeks there calling 
on the trade. 





























































Harry E. Radix, of Thos. J. Dee & Co., 
accompanied by his wife, returned recently 
from Tampa and Miami, Fla., where he 
spent a couple of weeks, combining business 
with pleasure. 

The fixtures and stock of N. Wojtecki, 
retail jeweler at 1037 Milwaukee Ave., was 
recently taken over by S. J. Michelson, who 
is closing out the business by conducting a 
public auction. 

“Dick” Mayer, jewelry buyer for Schut- 
tles Bros. & Lewis, Dallas, Tex., spent a 
few days in Chicago last week visiting with 
the trade and looking over new goods on his 
way to the eastern markets. 

Word was received in Chicago last week 
that NN. N. Lebolt, of Lebolt & Co., arrived 
safely in Paris. Mr. Lebolt sailed on the 
Aquitania recently and will remain at their 
Paris office until some time in June. 

The Jones & Baumrucker baseball team 
played a preliminary game of the season last 
Sunday at the Jones & Baumrucker basebal! 
park, 22nd and Kostner Aves. Their op- 
ponents were the Nebraska Indians. 

Harold K. Green, of Williams & Green, 
left last Thursday for Detroit, where he 
spent a few days calling on the trade before 
going to New York and Providence, where 
he will visit at the factory for a few weeks. 

M. H. Friedman, of the Service Jewelry 
Co., returned this week from a stay at West 
Jaden and French Lick, where he enjoyed 
a good rest. After remaining in Chicago 
for a few days, he left for his Michigan ter- 
ritory. 

Harry Farquharson, Heyworth building, 
left for the east, where he will spend a 
couple of weeks visiting the factories he 
represents. Mr. Farquharson will spend one 
week in Providence and a week in New York 
and Newark. 

Fred L. Baldwin, retail jeweler located at 
Waterloo, N. Y., spent the past week in Chi- 
cago and Gary, Ind., visiting with old ac- 
quaintances. Mr. Baldwin formerly had a 
retail store in Gary, and sold it more than 
a year ago to move to Waterloo. 

S. H. Tsrael and O. A. Lessing, of the 
Tsrael-Lessing Sales Co., are making a busi- 
ness trip through the middle west and will 
be gone for two weeks. Leonard Lewy, of 
the same concern, also left on a three weeks’ 
trip through parts of the middle west. 

Weissner & Schierer, manufacturing jewel- 
ers, have just completed the remodeling of 
their office and shop. The management of 
the building utilized part of their space as 
a new corridor. Their offices are now in 
rooms 1117 and 1118, instead of 1109. 

Brown & Levine, auctioneers, returned to 
Chicago last week, after conducting a close- 


out auction sale for the F. & M. Vermont 
Jewelry Store at Decatur, Ill. The fixtures 
were sold to the Curtis Jewelry Co., Decatur, 
which 1s opening a credit store in that city, 

William F. Juergens, of the Juergens & 
Andersen Co., accompanied by his daughter, 
left last Thursday for New York. Miss 
Juergens is a student at Bennett School, Mil- 
brook, N. Y., and returned to her studies, 
Mr. Juergens will spend a week in the east 
attending to business. 

Stephen E. Grimm has leased room 1303 
Heyworth building, 29 E. Madison St., and 
has engaged in the engraving business under 
the name of the S. E. Grimm Engraving 
Co. Mr. Grimm specializes in the engray- 
ing of wedding rings. He formerly was of 
the firm of Schrager & Grimm. 

Max Herz, in charge of the jewelry de- 
partment of Mandel Bros., accompanied by 
Miss Ada Hill, buyer of novelties, will re- 
turn to Chicago this week, after spending a 
week in the east looking over markets. Miss 
M. Johnson, buyer of leather goods, returned 
last week from the eastern markets. 

3ernard Peacock Smith, of C. D. Peacock. 
Inc., has been pfaced in charge and is buyer 
of the sterling silver department, and suc- 
ceeds William La Rue, who resigned his po- 
sition to leave for California. Mr. Smith 
recently returned from the east, where he 
made a tour of the sterling silver factories. 

Sympathy is being extended to Mrs. P. 
Orcutt, of Lebolt & Co., on account of the 
sudden death of her husband, Edward 
Orcutt, who passed away at their home, 2259 
Calumet Ave., on Sunday morning of last 
week. Mrs. Orcutt left with the remains for 
Providence, their old home, where he was 
laid at rest in the family plot. 

Nat Levy has made connections with Ham- 
ilton & Hamilton, Jr., and will represent 
this firm in parts of the middle west tert 
tory. He will travel out of their Chicago 
office, 1501 Heyworth building. Mr. Levy 
has never been connected in the jewelry bus 
ness before and this is an entire new field 
for him. He left for his territory Sunday 
and will be gone for four weeks. 

George Beck, engraver, who was (Of 
nected with Chas. Borchers & Son for 4 
number of years, passed away at his home 
3743 N. Irving Ave., after being ill with 
pneumonia for three weeks. He was 43 
vears of age and well and favorably known 
to the jewelry trade in Chicago. Interment 
was at Irving Park Cemetery. Deceased 8 
survived by his widow and five children. 

Allen Barney is now connected with te 
sales force of the Arthur Strauss Co., Mal- 
lers building. Mr. Barney represents this 
firm in Chicago and nearby towns. He #8 
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well known to the trade of Chicago, having 
been connected with a Chicago wholesale 
house for the past three years. 

Clarence Speicher, of Speicher Bros., Kan- 
sake, Ill, was in ‘Chicago last week for a 
jew days calling on the trade. 

William Helbein, of the Helbein Stone 
Co, New York, spent the past week in 
Chicago visiting at the local office and re- 
newing old acquaintances. 

M. Mayer, of Mayer & Weinshenk, San 
Francisco, Cal., visited the Chicago markets 
ist week and enjoyed several days visiting 
with friends. 

Jacques H. Leff, representing the Esh Co., 
of New York city, called on the trade in Chi- 
cago last week, and is now making a busi- 
ness trip to the Pacific Coast. 

J. M. Kelsey, Chicago manager for the 
Waltham Watch Co., is making a business 
trip this week to the Twin Cities and Win- 
nipeg. He is expected back the end of the 
week, 

0. A. Starke, of the Star Watch Case Co., 
accompanied by his wife and one of their 
daughters, was in Chicago last week for a 
few days visiting at their Chicago office and 
calling on the trade. 

Qn and after April 1, the name of the 
Arrow Mercantile Co., at 608 S. Dearborn 
St. will be changed to the Arrow Jewelers, 
Inc, and they will be located on the sixth 
foor of the Kesner building, 5 N. Wabash 
Ave,, this city. 

Anita Jacobson recently purchased the re- 
tail jewelry store of Robert Edison, 459 W. 
Division St. Sidney Jacobson, her husband, 
will manage the business for her. Neither 
Mr. nor Mrs. Jacobson have been in the 
jewelry business before, Mr. Jacobson for- 
merly being connected with a local fur dealer 
for a number of years. 

Howard C. Rowbotham, manufacturers’ 
representative, has removed his office from 
room 401 to room 510 Heyworth building, 
where he has been able to secure more com- 
modious quarters. After getting his new of- 
fice settled, Mr. Rowbotham will leave on a 
business trip through the middle west, re- 
turning to Chicago in about three weeks. 

On Tuesday evening at 6:30 two men 
rapped at the door of the A. D. T. Jewelry 
Co, 709 Mallers building, while Nathan 
Turchik and Nathan Davis were at work. 
Mr. Davis answered the knock and one of 
the men stated he was calling for a scarf- 
pin that was being made up. Mr. Davis said 
they had no such order and that the office 
was closed and they would have to return 
the next morning. With that he again locked 
the door. About 39 minutes later he left to 
go to dinner, and when out in the hall, a few 
leet from the door, one of the men started 
toward him. Davis ran for the stairs and 
ran all the way down to the street, where 
he told his troubles to two traffic policeman. 
They entered the building with Davis, just 
as the two men were leaving. The men were 
taken into custody. One of the men carried 
4 Boston bag, which contained a couple of 
revolvers and a quantity of wire. 

An involuntary petition was filed against 
Trocky’s Jewelry Store, Inc., 6209 S. Hal- 
“y St, the petitioners being Harry Kaplan, 
- Lackritz and Atz Bros., all of this city. 
og iammerberg, of Swi ft & Hammerberg, 
‘“ en appointed receiver. A hearing 
as had Friday before Referee Eastman at 
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which is was brought out that Samuel 
Trocky, proprietor, had recently purchased 
about $1,200 worth of diamonds, which he 
pawned for $750 and used the proceeds for 
personal obligations. A meeting of creditors 
has been called for next Monday to consider 
future actions. The liabilities are given as 
approximately $8,500, with assets of about 
$1,000. This store was held up by bandits 
twice during the past year, once in February, 
1924, with a loss of $6,500 on which he re- 
ceived $5,000 insurance, and again in De- 
cember, 1924, when his loss was $4,000, fully 
covered by insurance. Mr. Trocky claims 
that the entire proceeds from the insurance 
in both cases was used to pay creditors 








Notes from Indiana 





Oscar Tavel will soon move his jewelry 
and clothing store to 356 Indiana Ave., 
Indianapolis. 

Trade conditions in this section are re- 
ported to be improving and jewelers are 
looking for a good Spring and Summer 
trade. 

L. A. Peabody, who has been in the 
jewelry business in Wabash, Ind., for the 
past 27 years, has sold his entire stock to 
C. C. Ferris, Marion, Ind. The entire stock 
has been moved to Marion. After this 
period of years, Mr. Peabody announced that 
he intended to take a long vacation, but will 
continue to make his home in Wabash. He 
had his first experience in the jewelry busi- 
ness under the tutelege of O. H. Farr, at 
Wabash, and then was associated with John 
Kaiser. He was with Mr. Kaiser for 17 
years before he started a store of his own. 

The Brazil, Ind., city council has passed 
an ordinance calculated to put an end to 
itinerant merchants and _ solicitors. The 
ordinance provides that any one desiring to 
solicit orders or sell merchandise in the city 
must make application to the city clerk 
seven days in advance of the date they ex- 
pect to start work and file a bond in the sum 
of $500 to guarantee that the articles they 
offer for sale are not misrepresented. A fee 
of $10 a day, $40 per week, $100 per month 
and $250 a year will be charged. The ordi- 
nance also restricts the activities of dis- 
charged soldiers as peddlers and solicitors 
as while the law absolves them from paying 
license, the provisions of the ordinance re- 
quiring them to apply seven days in advance 
and of executing a $500 bond applies to dis- 
charged soldiers as well as to others. 
Farmers and producers of dairy products 
are exempted from the provision of the ordi- 
nance, 











Christ Nelson has opened a jewelry store 
at Leigh, Nebr. 

H. W. Dickinson, Omaha jeweler, is con- 
ducting an auction sale to reduce stock. 

A clock that indicates the time on 13 faces 
is owned by Carl Self, Arthur building, 
Omaha. He states that it is the only clock 
of its kind in the world. This curious in- 
strument was made by M. D. Albrecht, of 
Omaha, and was presented to Mr. Self 
eight years ago. He keeps the clock on top 
of his office desk and now and then he muses 
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on the time of day at Denver, San Fran- 
cisco, Karlur, Alaska, Wellington, New 
Zealand, etc. ‘Mr. Self does not * know 
whether the clock can be put to any practical 
use, but as a curio, he says it is surely a 
winner. The clock has 13 faces and a pair 
of hands for each face. The 12 smaller faces 
are operated by the central and larger face. 
Albrecht worked many months before he suc- 
ceeded in perfecting a clock that would op- 
erate the 13 faces, each keeping correct time, 
and different time for the various countries 
and zones of the earth it represents. The 
clock will run for eight days on one wind- 
ing. 

The Sprecher Pharmacy, Casper, Wyo., 
has just opened a jewelry department. The 
department is in charge of I. W. Pope, for- 
merly well known in jewelry circles in 
Omaha. The opening took place Saturday, 
March 14. As an opening feature, the visit- 
ing women were each given a silver teaspoon. 
In this manner 12 gross of silver spoons 
were dispensed. 








Minneapolis. 





Sigurd A. Grafslund, of Lake Park, has 
moved to Minneapolis. 

Albert J. Kruge, North Branch, is closing 
out, according to information received by 
local jobbers. 

L. M. Holmes has moved from Osseo to 
Alma, where he plans to engage in the 
jewelry business. 

Fred F. Meyer, of Thomas B. Wilson & 
Co., who recently returned from an cight 
weeks’ trip through the southern part of tlhe 
State, northern Iowa and parts of Wiscon- 
sin, reported fair business activity for this 
time of the year. 

Harvey H. Hanson, formerly of Albert 
Lea, Minn., who has worked for Herman 
Woehler, jeweler, during the past two years, 
has bought out the jewelry business of 
A. W. Skogg at Turtle Lake, Wis. Mr. 
Skogg left for West Duluth, where he pur- 
chased the Nelson Jewelry Co. 

Among the visiting jewelers during the 
past few days were J. L. Boline, Parkers 
Prairie; Einar Thoreson, Winnebago; 
J. Naslund, Oak Terrace; L. N. Mohagan, 
Wendell; Peder Gaalaas, Stillwater; A. C. 
Hauer, Northfield; H. Lindstrom, Cam- 
bridge, Mass., and N. S. Anshus, Menomi- 
nee, Wis. 

The death of Mr. and Mrs. Julian Will, 
parents-in-law of L. S. Hildreth, a jeweler 
at Lakefield, Minn., recently provided a 
romantic turn in the history of the couple. 
While the two were seized with an attack 
of pneumonia, they discussed the possibility 
of dying together, both hoping that the end 
would come at approximately the same time. 
Mrs. Will died within three days of the 
death of her husband and a double funeral 
was conducted. Mr. Will was 84 years of 
age and his wife 75. Mr. Hildreth and his 
family were also ill at the time, but at 
present are convalescing satisfactorily it is 
reported. 








Conshohocken, Pa., now has a new and 
up-to-date jewelry store that will compare 
favorably with any in much larger places, 
William H. Wallace, well known retailer 
there, having opened his new jewelry store 
and gift shop at 113 Fayette St. 

































































Lester Davis, of J. J. Davis & Son, jewel- 
ers of Jackson, O., was in Cincinnati last 
week. 

J. D, A. C. and E. B. Jacobs, of the 
D. Jacobs Sons Co., will leave shortly for a 
trip through the east, where they will in- 
spect the lines of jewelry that will be put out 
for Fall business. 

Mr. and Mrs. A. C. Fuchs, of the A. C. 
Fuchs Co., Milwaukee, Wis., and Isidore 
Cohen, Bluefield, W. Va., were among the 
visitors to Time Hill, the home of the Gruen 
Watch Co. on McMillan St., during the 
week. 

Margaret Reeves, popular young woman 
employe of Frohman & Co., Harrison build- 
ing, left that firm Saturday in order to pre- 
pare for her wedding on April 22. Members 
of the firm remembered her with several 
tokens. 

Mayo Loeb, member of the firm of L. Loeb 
& Sons, and Miss Madeline Weil, of Avon- 
dale, will be married at the Hotel Gibson, 
Saturday, April 4. The ceremony will be 
performed by Rabbi Jacob H. Kaplan, and 
the couple will spend a honeymoon in the 
east. 

With two out of the four teams in the 
Gruen Bowling League tied for first place 
and the close of the season but two weeks 
away, it is only natural that a great deal of 
interest is being worked up over the title of 
champions, The Gold and Silver teams are 
tied for first honors, with Bronze 1 and 2 
bringing up the rear. Final games will be 
rolled in about two weeks. 

The Covington police, across the Ohio 
River from Cincinnati, were asked to be on 
the lookout for thieves who broke into the 
jewelry store of C. F. Held & Co. at Fal- 
mouth, Ky., Wednesday. The establishment 
was looted by intruders who broke into the 
place and secured a lot of valuable loot, 
including watches, fountain pens, gold and 
silver purses. Ten dollars in cash was also 
appropriated. 

Mrs. Katherine M. Brown, wife of C. W. 
Brown, optician and jeweler, 4614 Station 
Ave., Norwood, died at her home Thursday 
evening from pneumonia. She was a life- 
long resident of the smaller city next to Cin- 
cinnati, and was identified with the First 
M. E. Church. Funeral services were held 
at the residence Saturday with interment at 
Milford, O. The husband and two sons, 
Charles and Irvin, survive. 

Julius D. Jacobs, of D. Jacobs Sons Co., 
considers himself a fortunate man because 
of the narrow escape he made from the re- 
cent tornado that swept through Indiana and 
killed thousands of persons. Mr. Jacobs was 
making a tour directly through the heart of 
the district that was swept by the tornado 
and only missed it by a day, returning to 
Cincinnati 24 hours before the terrible wind 
carried its destruction through the Hoosier 
State. 

Edgar Noterman, of Joseph Noterman & 
Co., and chairman of the entertainment com- 
mittee of the Wholesale Jewelers’ and Manu- 
facturers’ Association, will start his admin- 
istration in a manner different from the usual 
order of things. As chairman of the enter- 
tainment committee he is going to spring a 
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surprise meeting on the membership for 
April 14, and they are not to know what it 
will be until the date of the session. 

Adolph Ottensosser, who has represented 
the firm of A. G. Schwab & Sons, through 
the South for 16 years, left Cincinnati, and 
will sail soon on the steamer Deutschland 
for Germany. Mr. Ottensosser was born in 
Germany, and he is going to return for a 
visit to his old haunts and also take in a 
number of other points in Europe. Before 
his departure he was remembered by officials 
of the Schwab firm and a number of friends. 
He will be accompanied on the trip by Mrs. 
Ottensosser. 

Harold Hagedorn, one of the road repre- 
sentatives of A. G. Schwab & Sons, was 
forced to return home this week and undergo 
an operation. He was in Oklahoma and a 
large cist formed in his right jaw. During 
the operation Thursday it was necessary to 
remove several teeth and scrape the jawbone, 
and from last reports Hagedorn was making 
rapid recovery. He was on his way home 
after making a tour of the southwest, but 
because of the illness was forced to cancel 
part of the trip. 

Joseph P. Weissfeld, who has been ill for 
the past 10 months, and previous to his sick- 
ness covered the south for A. G. Schwab 
& Sons, is now on the road to recovery and 
contemplates visiting his friends in the trade 
shortly after Easter, representing eastern 
manufacturers. Philip Adler, traveling repre- 
sentative of the concern through the south- 
east, looks for a substantial and profitable 
business among jewelers in the Fall, follow- 
ing his return to Cincinnati this week. Mr. 
Adler reported a good trip, and looks for a 
decided increase in the trade for both the 
wholesaler and retailer after the hot weather 
season. 


The Cincinnati Association of Credit Men 
is preparing to raise $40,000 as its share of 
the $1,000,000 drive by the National asso- 
ciation. This money is to be used in the 
suppression of commercial fraud and crime, 
and the campaign is to be launched May 18. 
It will be continued for one week under the 
chairmanship of George Puchta, former 
Mayor of Cincinnati. “Our local associa- 
tion has a membership of 750 representative 
business concerns,” said Puchta. “The 
money will be used for the investigation of 
commercial crime and prosecution through 
Federal authorities of those who obtain credit 
in a fraudulent manner.” 


The Gustave Fox Co. has moved its estab- 
lishment from the building at 411 Race St. to 
the southeast corner of 3rd and Race Sts., 
because it needed more space for manufac- 
turing purposes. The company has been put- 
ting out enameled and jewelry ware for some 
time while located on one of the upper floors 
of the Race St. building, and these activities 
became so enlarged it was found necessary 
to acquire larger quarters. The firm now 
occupies the entire building at its new loca- 
tion about a square from the place it formerly 
was located. Leonard Fox, former president 
of the Associated Manufacturing Jewelers, 
is at the head of the concern. 

The new method of demonstrating jewelry 
with the aid of new gowns was tried with 
a good deal of success by J. A. Oswald, 
jeweler of Fort Wayne, Ind., according to 
advices received by Clarence Loeb, president 
of the Wholesale Jewelers’ and Manufactur- 
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ers’ Association. Mr. Oswald made arrange. 
ment with an apparel shop in Ft. Wayne to 
present a number of gowns and with egg 
gown or dress to give a demonstration ¢ 
the jewelry that should be worn with thg 
particular garment. Mr. Oswald remodele 
his store and arranged to seat about 100 per- 
sons. In his letter to Mr. Loeb he said the 
experiment proved quite a success, and it js 
likely that it will be repeated. 


The window smashing burglar is active jg 
Cincinnati, and he made a success of secyr. 
ing about $500 worth of jewelry from the 
store of the Budford Jewelry Co., 508 Race 
St. Wednesday morning. A _ hammer 
wrapped in rags was hurled through the djs. 
play window of the company, but in doing 
so it released the burglar alarm system 
which called Patrolman Joseph Ahern and 
several private policemen to the place. The 
theft was timed well as the hammer was 
through just after the street lights had been 
turned off Wednesday morning.  Seyeral 
watches and rings valued at $500 were 
stolen. The store is located on the busiest 
shopping thoroughfare in Cincinnati during 
the day. 

Another suit for $100,000 damages in 
which jewelers are involved was filed in the 
Hamilton County courts, Thursday. James 
H. More, 28, 222 W. McMillan St., who for. 
merly was manager of the Sterling Jewelry 
Co. store at 5 E. 6th St., filed suit against 
that company asking for damages to the 
amount stated. He alleges he was arrested 
on charges of embezzlement on Dec. 10, 
1924, but subsequently was dismissed follow- 
ing a number of postponements in the 
Municipal Court. The arrest followed a re: 
ported hold-up of the store early one morn- 
ing in September when, it was said, a rob- 
ber flashed a fake telegram and succeeded in 
having More unlock the front door. The 
police report stated that jewelry worth 
$30,000 was stolen. Shortly after the rob- 
bery More says he was arrested and tried, 
but was dismissed, and because of this he 
was embarassed and humiliated to the extent 
of $100,000. He now is engaged in the real 
estate business. Joseph L. Meyer filed the 
suit for him. 


A. S. Workum, diamond cutter and men- 
ber of the Workum-Schumer firm in the 
Wiggins Block, held a reunion at his home 
this week with a friend of both himself and 
Mrs. Workum, whom they had not seen for 
23 years. Mrs. Barbara Winnick is the 
other part of the trinity that held the reunion 
The latter is the mother of Beatrice Kay, 
leading comedienne playing with the Rose 
Marie company that is playing the Schubert 
Theater in this city, and a short announce 
ment in one of the local papers early in the 
week that Miss Kay’s mother was traveling 
with her led to a short investigation by 
Workum, and resulted in a gladsome patty. 
Mrs. Workum and Mrs. Winnick weft 
chums in New York city a quarter of a ce 
tury ago, and both also knew the diamond 
cutter at that time, as they attended danc 
together. Miss Kay is but 17 years old, and 
despite her age is one of the leading actos 
of the Rose Marie company, which is hea 
by Irene Pavloska. She is constantly # 
tended by Mrs. Winnick, her mother, in t@¥ 
els about the country. The young J 
shows great promise and is destin 
higher honors on the stage. 
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d Arthur Hall, sales representative of the 
- TE yolmes & Edwards Silver Co., accompanied 
¢ BH ciward M. Wals, of the Reliance Silver 
$  (, in calling on the Milwaukee trade last 
' “4 Deuster, who has been employed by 


gyeral Milwaukee jobbing houses in the 
ast and who is well known to the Wiscon- 
jn trade is now associated with H. ioe 
Ruenzel at Wauwatosa, Wis. 

Fred J. Theleman, manufacturing jeweler 
the Manhattan building, returned to his 
ofices on Wednesday, March 25, after hav- 
ing been confined to his home with intestinal 
influenza for the period of a week. Mr. 
Theleman is still very weak from his illness 
but reports that he is improving constantly 
every day and ought to be feeling fine again 
soon. 

lohn A. Schilz, vice-president and treas- 


yer of the O. H. Bingenheimer Co., ma- 
terials and findings jobbers in the Enterprise 
building, is building a four apartment two- 
sory and basement brick building at 4923 
Galena St. Mr. Schilz, who occasionally 
ventures into the real estate field as a side- 
line, is erecting the building as an invest- 
ment, 

The Williams Jewelry Store at Delavan, 
Wis. has recently been purchased by Harry 
Prudames, who has been employed in the 
sore for over six years, and hereafter will 
be known as Harry Prudames Jewelry 
Store. Mr. Williams, who is retiring from 
business, has been proprietor of the store for 
anumber of years and the store has been in 
the Williams family for 76 years. 

Walter Spaeth, who is well known to the 
trade because of his past association with 
the Boszhardt-Possin Co. and_ thereafter 
with the William H. Gollberg Co. but who 
now is with Frank Gerstenberg, retail 
| jeweler, submitted to an operation for ap- 
| pendicitis in a local hospital on Monday, 
March 23. He is reported to have passed 
the operation in fine shape and should be 
about his duties within a few weeks, 

N. P. Larsen, who for the past few years 
has been in the jewelry business at Amherst, 
Wis, has sold his store fixtures, stock and 
business to Emil Hauge, formerly of Black 
‘er Falls, Wis., who took possession on 
April 1. Before turning over his store, 
however, Mr. Larsen conducted a sale dis- 
posing of much of his stock so as to permit 
Mr. Hauge to buy a full line of new mer- 
chandise. Mr. Larsen plans to retire from 
the jewelry business. 

_M. Schneider, of Burlington, Wis.; E. 
Starkey, of Waterford; C. R. Kohli, of 
Monroe; A, J. Boden, of Clinton; Mrs, A. 
Estherg, of Waukesha; J. Brehley, of 
“udahay ; B. Panik, of Cudahay ; John Arm- 
bruster, of Cedarburg; Ernest Wegener, of 
“aver Dam; Carl F. Tennie, of Appleton ; 
jromtas Bruhy, Jr., of West Bend; and H. 
: ‘Umbs of South Milwaukee, were among 
retail Jewelers who called at Milwaukee 
lobbing houses during the past week. 
te Inna days after the first news of 
stitien “ ete geod agent Mil- 
in il es - be » Ee ols, one of the 
pane tare medical men in the city, was 

y worried over the fate of his 


i a ee | 





THE: JEWELER®’ :: C9FRCULAR 


brother Bert Echols, a jeweler at West 
Frankfort, Ill. His father also resided in 
the storm area and through co-operation 
with the local newspapers Dr. Echols finally 
learned that they both were safe. A dis- 
tant cousin, Lloyd Daily, was one of the first 
to be reported dead. 

Several hundred persons gathered in front 
of the Archie Tegtmeyer jewelry store, 
Grand Ave. at 4th St, about 1 o'clock 
Wednesday morning, March 25, to watch a 
squad of policemen and detectives go 
through the Tegtmeyer building in search 
of burglars. A line of officers was thrown 
around the building and others searched 
every office and room in the structure. No 
one was caught. A pedestrian reported to 
the police that a light, apparently from a 
flashlight, was seen in an office on the second 
floor, 

The Stevens Point Retailers’ Association, 
which had been in existence for 25 years 
and included every jeweler and a majority 
of all business men in Stevens Point, Wis., 
has dissolved its organization and affiliated 
with the Stevens Point Chamber of Com- 
merce as its retail division. Before voting 
on the merger, however, the retailers made 
an agreement to close their stores at 5 
o'clock every evening except Saturday 
throughout the Summer. An effort to fix 
the open evening on Friday instead of Satur- 
day failed. 

Announcement by post office officials that 
regular night air mail service would be 
started between Chicago and New York 
about June 1 and that when started mail 
could be deposited in Milwaukee as late as 
4.20 p. m. and still be delivered at New 
York the next morning has proven particu- 
larly interesting to Milwaukee retailers. 
One of the leading Milwaukee jewelers re- 
cently commented in the newspapers on how 
the rapid communication would enable him 
to offer better service on eastern jewelry, 
both new items and repairs, at order of his 
customers, 

Archie Tegtmeyer, prominent Milwaukee 
jeweler and president of the Grand Avenue 
Business Men’s Association, as chairman of 
the Men and Women’s Progressive Associa- 
tion, which supported La Follette during the 
recent presidential election, has written to 
all members of the State legislature protest- 
ing against the present proposed administra- 
tion tax measure. Mr. Tegtmeyer in his 
letter points out that the enactment of the 
bill would afford no relief to the small tax- 
payers and in addition would harm a lot of 
other people. A reduction of $4 a year in 
the tax on a workingman’s home, he main- 
tained, is not taking the burden away from 
the little fellow. 

George W. Chatterton, nationally well- 
known jeweler, observed the first birthday 
of his Milwaukee store on Saturday, March 
21. Mr. Chatterton established a fine 
jewelry store at 130 Grand Ave., in March, 
1924, and on the anniversary of the estab- 
lishment publicly announced through the 
newspapers that he was well satisfied with 
the results of his first year. Mr Chatterton 
is the third George W. Chatterton in the 
jewelry business, his father and grandfather 
having conducted stores at Springfield, III. 
Mr. Chatterton, III., spent a number of 
years on the road and a good many with the 
Peacock concern, Chicago, before he came 
to Milwaukee. 


Pacific Coast Notes 





W. H. Mankey, jeweler of Nampa, ‘Ida., 
has been visiting the Pacific Coast on a 
business journey. 

Oscar Levitch is preparing to open '& 
jewelry store in the Eagle building, Spokane. 
He has taken a 10 year lease. 

R. G. Colvin, for some time in the jewelry 
business in Seattle, is opening a watch and 
jewelry repair shop in Edmonds, Wash. 

Petersen Bros. Co., Inc., of the Mohawk 
building, Spokane, has sent out notices 
throughout the Pacific Coast of the opening 
of its new house, at 606 Holland building, 
Seattle, Wash. This material house, in both’ 
its establishments, carries a complete ‘line 
of watch materials, tools, findings and 
supplies. 

The new Palo Alto Drug & Jewelry Co. 
has been opened at 160 University Ave, 
Palo Alto. W. M. Rockwell and E. P. 
Gravelle, both of San Francisco, are the 
proprietors. Mr. Rockwell has been in the 
pharmacy business in San Francisco and 
Mr, Gravelle is a jeweler as well as a 
druggist. 

J. C. Swayze has arrived in Enterprise, 
Ore., from Lewiston, bought the O. M. 
Heacock jewelry store and has reopened it. 
Mr. Swayze took considerable stock from 
Lewiston to his new place of business. Mr. 
Heacock has moved his fixtures to La 
Grande where he plans to devote his time 
to his radio business, 

A jewelry and art store has been opened 
in Santa Cruz, Cal., by C. B. Bender who 
will maintain a jewelry repair department 
in connection with his store. The establish- 
ment is at 80 Pacific Ave., and has an 
artistic display of jewelry as well as of 
vases and art pictures, the spacious rooms 
affording good opportunities for display. 

Wm. Fisher who was engaged in the 
jewelry business in Winnepig for 20 years, 
recently visited Vancouver (B. C.), and 
was so much impressed with that city that 
he has purchased the business of Harry 
Pickering at 714 Robson St., where he will 
engage in the jewelry business. For the 
past two years, Mr. Fisher has been mak- 
ing a tour of Great Britain and Europe. 
Associated with him in Vancouver will be 
H. Levenson, an experienced diamond mer- 
chant, 








Canada Notes 


——— sa 


Mathurin & Champoux, jewelers of 
Magog, Que., have dissolved partnership. 

Gedeon Paquet,, of Quebec, jeweler, re- 
cently sustained a fire loss. Covered by in- 
surance. 

Solomon Cohen of Toronto, trading as the 
Dominion Watch Import Co., has assigned, 
and George A. Stephenson has been appointed 
custodian. 

The plant of the Canadian Peerless 
Jewelry Co. of Sherbrooke, Que., is offered 
for sale by the E. A. Eddy Machinery Co., 
Inc., of Providence, R. I. 

Among Ontario buyers calling on the To- 
ronto trade recently were W. H. Hinton, 
Acton; W. R. Foster, Brampton; A. W. 
Waters, Ingersoll; .W. A. Johnston, Lis- 
towel; W. Irvine, Orangeville, and W.: J. 
Smith, Oakville. 


































































Mrs. R. Baude, wife of Rudolph Baude, 
jeweler, at 2nd and Market Sts., has been 
seriously ill, but is reported to be better. 
Mrs. Baude’s daughter, Mrs. Herschl 
Ormes, returned from Florida to be with 
her mother. 

It is reported that Fred J. Heintz, of 
Lexington, who sold out his jewelry stock 
a few months ago, is planning to re-enter 
the business if he can secure a suitable loca- 
tion. Mr. Heintz was formerly president of 
the State jewelers’ association. 

John V. Pilcher and J. F. Babbitt, Louis- 
ville, who have had patents pending in a 
snap-together cuff button, patent of which 
has been assigned to eastern manufacturers, 
who are now making the buttons, were 
granted the patents on March 16. 

Rodgers & Krull, jewelers, at 660 S. 4th 
St., have recently added an optical depart- 
ment, not having had such a department in 
many years. The department is in charge 
of Charles Fries, who was formerly with T. 
J. Howe & Co., and who some years ago 
operated an establishment of his own on 4th 
St. 

Frank P. Steitz is now representing Her- 
man Baum, Inc., New York, in this territory, 
and Sidney S. Johnson, formerly with Riker 
Bros., has succeeded Frank T. Kelly, for 
Strobell & Crane, Inc. Mr. Kelly was 
operated upon some time ago and is unable 
to travel. Mr. Johnson makes the middle 
west, south and Pacific Coast. 

James M. Reagan is under two indict- 
ments in Louisville, in connection with his 
recent capture on the roof of the Tyler 
building, when it is alleged he was planning 
to rob the manufacturing jewelry house of 
Albert Grauel in that building. He is 
charged. with having a complete set of 
burglar tools, even to nitro glycerine. 

At Owensboro, Ky., James Leachman, 
paralytic wheel chair negro, was recently 
captured just after he had used the metal 
lever with which he propels his wheel chair, 
to break a window in a jewelry store. The 
negro had taken a number of rings and mis- 
cellaneous jewelry and was speeding down 
the street when captured. The loot was 
recovered. 

Clarence Woodward and Graham Mercer 
were recently arrested in Nashville, Tenn., 
in connection with robberies at Louisville, 
and were identified as the men who held up 
Sam Weinberg, 815 W. Walnut St., and 
robbed him and a friend of $40 and some 
watches. Three of the stolen watches were 
also identified by numbers. The men will 
be brought back. There are a number of 
local charges against them. 

P. B. Stith, of William Kendrick’s Sons, 
who is an official of the Kentucky Retail 
Jewelers’ Association, when asked about 
plans for the annual meeting of the State 
body, which generally meets in April or 
May, reported that there had not been a 
thing done. Last year there were only a 
couple of members present from out in the 
State, and there wasn’t a quorum at the 
meeting called for Louisville, with the re- 
sult that it is doubtful whether an effort 
will be made to meet this year. 

Lexington, Ky., policemen watching the 





R. S. Edwards jewelry store from a shadowy 
doorway on the opposite side of the street 
as a result of a robbery on March 19, the 
fourth in two months, picked up a youth 18 
years of age, of Cincinnati, after the boy had 
broken a window. The boy had removed 
two watches, one valued at $175 and the 
other valued at $40, and had started away 
when stopped by two policemen, who were 
armed with a shot gun. It is not known 
whether the same person was responsible for 
the previous robberies or not, but at least 
one window smasher is not likely to operate 
again for some little while. 

Among recent visitors to Louisville were 
Maurice R. Meade, New York; William N. 
Peal, for Strobell & Crane, Inc., Newark; 
Henry Freund, of Henry Freund & Bro., 
New York; M. J. Harrison, of Mabie, Todd 
& Co., New York; Sam Newman, of Gunz- 
burger & Gluck, New York; Bernard R. 
Smith, of the Keystone Watch Case Co.; J. 
W. Thorson, of Buss-Linthicum-Thorson, 
Inc., New York; John R. Hewett, for Enos 
Richardson & Co., New York; Milton F. 
Ferris, Matthews Co., Newark; J. E. Hara, 
the Homan Mfg. Co., Cincinnati; R. V. 
Nye, of Waltrous Mfg. Co., Wallingford; 
M. Roselaar, of Boyajian Bros., New York; 
F. J. Skinner, of Frederick Keim & Co., 
New York; W. R. Poucher, of Carter, 
Gough & Co., New York; Irwin Ciner, Ciner 
Mfg. Co., New York; Robert Dale, for 
Theodore W. Foster & Bro. Co., Providence; 
Albert L. France, for Whitehouse Bros., Cin- 
cinnati, O.; John R. Hewett, Leys, Christie 
& Co., New York. 

Creditors of Harry Goldstein, former 
owner of the bankrupt Palace Jewelry Co., 
have filed notice that they will appeal 
judgment of Federal Judge Charles I, Daw- 
son, to the Federal Court of Appeals. 
Former Federal Judge Charles H. Moorman 
had held that Goldstein must turn over to 
the court $8,000 which he was short in his 
assets and which he claimed had been lost 
in gambling, and the decision was upheld by 
the Federal Court of Appeals. Goldstein was 
then brought into the local Federal Court on 
a contempt rule for failure to pay the money. 
He held that he did not have any money, and 
was living on money borrowed from friends, 
and such money as he could make from week 
to week. Judge Dawson was of’ the opinion 
that Goldstein was broke, and dismissed the 
case, declining to send him to jail. However, 
creditors are still of the opinion that Gold- 
stein is withholding assets, and are not at all 
satished with the decision, as they are 
anxious to make the way of crooked bank- 
rupts hard. 

Although there have been successful chains 
of jewelry stores operated in some sections 
of the country, Louisville up to the present 
time has had no experience with chain 
jewelry stores. However, the first of such 
stores opened in the city on March 27, when 
O. A. Cotton, of New Orleans, opened a 
shop at 312 W. Chestnut St., in the New 
Elks Hotel and club building. William F. 
Krippenstapel, from New Orleans, is in 
charge of the store, and A. J. Rath, who has 
been connected with local retailers for 10 
years, is in charge of advertising and window 
dressing, and will also clerk in the store. 
The fatter was formerly with Rodgers & 
Krull, Charles C. Wright & Co., Matt Irion 
& Sons, and S. E. Ledman & Son. The Cot- 
ton organization now has two stores at New 
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Orleans, and will open a store in Septemb., 
at Houston, Tex., and another in January « 
San Antonio, Tex., and plans a chain of 
stores, according to Mr. Rath. The fog, 
store will feature sales of jewelry on th 
easy payment plan. Fixtures in the ney 
store are very attractive, being of mahogan; 
and marble, whole show cases and wall case 
have heavy plate glass mirrows in the bac{ 
Jewelry, watches and diamonds are feature 











Co.; E 
Ocumpaugh III., of Wilcox & Evertsen; J. 
W. Watkins, of International Silver Co, 
and Morris H. Krohn, of Riker Bros., were 
in New Orleans last week. 

George Lechler, manufacturing jeweler of 
Memphis, visited the city for several days 
having toured down by automobile. He ip. 
tends to spend several weeks at a coast 
resort before returning home. 

Messrs Ducharne and Jennings, of that 
firm of retail jewelers, Opelousas, La., re. 
cently spent several days in New Orleans, 
on an automobile tour. They report bus- 
ness prospects in their location being very 
favorable. 

Lewis Hausmann, president of Hausmann’, 
Inc., and Mrs. Hausmann, left for New 
York Monday to visit their daughters, Mrs 
Myron Extein and Mrs. Leo Strauss. It 
is their first visit to their grandchild, Louis 
Hausmann Extein, born last December. 

George H. Wilcox, president; H. 8 
O’Brien, Mr. Race and Mr. Zeitong of the 
International Silver Co., have been in New 
Orleans for a few days. They are making 
a tour of the southern States looking over 
the silverware and plate business. 

A $7,500 diamond ring which disappeared 
from the stock of Hausmann, Inc., has been 
found in the sweepings. It is the rule of 
Hausmann’s to keep all trash 10 days be- 
fore burning it and in making a final search 
it was found by the man who burns the 
trash. 

Julius Weinfurter has formed a partner- 
ship with C. A. Evans under the firm name 
of Weinfurter & Evans. They have a new 
location on St. Charles St. across from thei 
previous store which was located in the 
Masonic Temple. The old building is bemg 
demolished and a 15-story structure will 
arise in the same location. 

Krower, Inc., has recently renewed it 
lease in the building, corner of Canal St 
and Exchange PIl., and will occupy an at- 
ditional two floors which were tenanted by 
W. E. Taylor and the American Optic 
Co. Extensive repairs were made and 1 
tures and lighting effects installed. Mrs. 
I. L. Beck has returned to the city afte 
having been to New York in_ interest ® 
the concern. 

Last week the Elks Home was the sce 
of a demonstrative friendly meeting betwe 
members of the Knights of Columbus ‘ 
the Elks. A handsome mahogany chit 
hall clock was presented by Wm. J. Guste 
Grand Knight of the Knights of Columbss 
to the Elks Home. The clock is regaft” 
as one of the finest made and is proba! 
one of the few of its kind in the south. 
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Mr. Piowaty, vice-president of the North 
American Watch Co., is here on a business 


trip. : pes 

Wallace Ginder, of Wright, Campbell & 
Ginder, has returned from New York, 
where he went on a business trip for his 


firm. ‘ 

TH. Treister, 542 W. 6th St., who has 
has been confined to his bed for some days 
by illness, is again able to take his place in 
his store. 

Walter Scheer and Oscar Penn, represent- 
ing Wm. Scheer, Inc., New York diamond 
merchants, have been spending a few days 
here. They are on a business trip. 

Robert R. Brown, manager of the mail 
order and advertising department of Ryrie- 
Birks, Ltd., Toronto, Can. has been 
sending some time here in search of new 
ideas for his department. 

F. M. Bryan, Alhambra, has returned from 
Scott's Bluff, Nebr., where he went to take 
the body of his brother for burial at his old 
home. His brother died at Banning, Cal. 
Mrs. Bryan took charge of his store during 
the 10 days he was away. 

The last meeting of the southern Cali- 
fornia members of the State Gold and Silver- 
smiths’ Association was unusually well at- 
tended. Matters in connection with the an- 
nual meeting to be held at San Francisco 
constituted the principal topic of discussion. 

J. E. Dunaway, 617 S. Olive St., has been 
suddenly and unexpectedly compelled to seek 
anew location at once. After paying his 
rent for a month in advance he was notified 
that the building was to be razed and he 
was asked to accept the return of half the 
amount and vacate. 

Joyce M. Hart, for eight years in the 
jewelry department of NHamburger’s and 
their successors, the May Co., and who re- 
cently resigned his position there and ac- 
cepted a position as buyer for the jewelry 
department of a large department store in 
Des Moines, Ia., has left Los Angeles for 
his new field of service. He left behind 
him here many warm friends both in the 
May Co.’s store and outside it. 

E W. Reynolds, of the E. W. Reynolds 
{0.; George D. Davidson, of the G. D. 
Davidson Co., and DeForest Hulburd, pres- 
ident of the Elgin National Watch Co., ac- 
companied by their wives, have been making 
a1 automobile tour of southern California 
together. They went by way of San Diego 
to the Imperial Valley, returning by the 
Salton Sea route and stopping over night 
at Palm Springs, a popular resort on the 
desert, 

E. V. Saunders, Coast manager for the 
International Silver Co. after spending 
nearly two weeks here has started for his 
home in San Francisco, intending to stop 
briefly at Del Monte. J. DD. Bridges, of 
the Los Angeles office of the same company, 
has gone by motor to Santa Barbara on 
a business trip. After returning he plans 
” spend a little time at Soboba Hot Springs, 
sqpoPular resort in Riverside county about 
10) miles from Los Angeles. 

here has been a consolidation of the 
Phillips-Pudlin Co, with the I. Behrstock 
®. Wholesalers in the Title Guarantee 
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building, the latter company taking over the 
former and continuing the business under the 
name of the I. Behrstock Co. Mr. Phillips, 
who came here from San Francisco when 
his company was organized, has retired and 
Mr. Pudlin has become associated with 
Behrstock and is now traveling for this 
concern, with headquarters in San Francisco. 

J. P. Tait, 329 W. 7th St., who is very 
familiar with the automobile roads of .Cal- 
ifornia, has had printed an “Automobile 
Mileage Chart from Los Angeles” in a little 
leaflet containing a chart of original design 
which shows the distances to nearly all the 
towns of consequence in the State. It also 
contains a condensed map of the principal 
automobile roads of the State and one of 
the principal streets of Los Angeles. It is 
for gratuitous distribution as an advertise- 
ment. 

The thief who stole the automobile con- 
taining diamonds and other jewelry driven 
by M. Rudman, of the E. Bastheim Co., has 
not yet been apprehended. As stated last 
week, some of the cheaper jewelry and cases 
were found in Hollywood soon after the 
theft. The automobile was also found in a 
dilapidated condition in Hollywood, the box 
on the rear which contained the goods having 
been smashed open. The value of the stolen 
merchandise has been discovered to be 
$48,800, which, it is understood, is the basis 
on which Lloyds will pay the insurance. 

W. B. Sunderland, St. Elmo Coombs and 
Eugene S. Henry, all now on the road in 
the north for Sunderland & Miller, whole- 
salers, are reporting very good business. 
Mr. Sunderland and Mr. Coombs are at 
present in Seattle and Mr. Henry in Spe- 
kane. All have been in San Francisco and 
intend to go as far east as Denver. They 
will probably be gone six weeks longer. 
A. Howard Neale, who usually covers the 
southern part of the State, is now visiting 
the territory north of Tehachapi. This com- 
pany reports a big increase in sales as com- 
pared with those of a year ago. 

H. L. O'Neill, traveling representative of 
Roth, Snow & Co., who recently returned 
from an extended trip through the north- 
west as far as Vancouver and east as far 
as Denver and Salt Lake City, reports that 
more than half the buyers for the houses 
he visited announced their intention of com- 
ing to Los Angeles in June, when the na- 
tional convention of Shriners is to be held 
here. For the convenience of these visiting 
jewelers Roth, Snow & Co. will arrange 
quarters for them at the company’s offices, 
814 S. Broadway, where they can rest, 
lounge, write or pass their leisure time as 
they please. 

James A. Montgomery, president of the 
California Gold and Silversmiths’ Associa- 
tion, has issued on behalf of the executive 
committee a circular letter to all members 
of the association urging them to note in 
their calendars immediately the date of the 
annual convention at the Palace Hotel, San 
l‘rancisco, April 16, 17 and 18, and not let 
anything interfere with their attendance. 
Changing conditions, he says, make conven- 
tions imperative. Men in the same lines of 
business should get together and discuss 
their common problems more frequently than 
in the past. He adds that the committee is 
planning for the discussion of most impor- 
tant problems by men qualified to do so 
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and asks the members to give their problems 
some thought and bring them to the conven- 
tion for consideration. The program in de- 
tail will be mailed later and an invitation to 
be present will be extended to jewelers gen- 
erally throughout the State. It is hoped that 
the convention will be the largest and best 
ever held, 

The following out-of-town jewelers have 
been here recently to call on the whole- 
salers: J. H. Blanchard and J. Posner, 
Ocean Park; E. B. Lang and Mrs. M. 
Fornes, Venice; L. S. Tindall, Owensmouth; 
C. E. Miller, Van Nuys; Mrs. I. Macatee, 
Lankershim; Mrs. H. E. Fox, San Fer- 
nando; A. R. Sturtevant, Lancaster; J. B. 
Rodgers and J. Herbert Hall, Pasadena; 
E. D. Griffin, Azusa; S. P. Johnston, Glen- 
dora; Frank Hoffman, Santa Ana; A. J. 
Dutton and E. C. Kendrick, Anaheim; L. 
E. Hendrickson, Huntington Beach; H. E. 
Wellman, Alhambra; T. S. Lailey, EI 
Monte; Glen L. Box and F. K. Randall, 
Monrovia; E. M. Wilkinson and Mrs. F. 


FE. Stinson, Pomona. 











Sam Schneider, representative of the sil- 
verware department of Major Bros., jewel- 
ers at Seattle, has been in Portland for a 
few days. 

Lee Spildman, representative of Hoffmas 
Bros., New York, is in Portland. Max 
Weis, representative of the Hipp Didisheim 
Co., is also in Portland. Both have their 
headquarters in San Francisco. 

Aronson’s display window attracted much 
attention, during the Spring Fashion Show 
which took place recently. The window was 
left Saturday evening and the street was 
blocked with people who stopped to gaze 
at the wonderful display of precious stones. 
Rings were shown ranging from $2,800 to 
$10,000, also a bracelet set with sapphires 
and diamonds. Two plain clothes men were 
hired by Aronson’s to watch the crowd. 
There was close to a one-quarter million 
dollar diamond display. 

Robbers who crashed a plate glass win- 
dow in the entrance way of Carl Greve’s 
jewelry store at 351 Morrison St., at about 
3 o’clock one morning, recently stole three 
watches, valued at $165, from the display 
case, and although police arrived within 
three minutes after the ‘burglar alarm 
mechanism gave warning at A. D. T. head- 
quarters, he escaped without leaving a trace. 
The alarm bell sounded at 3:24 a. Mm. A 
few seconds after 3:26 a. M. officers were 
at the store but no one was in sight. The 
implement used to shatter the window had 
been taken away by the robbers. Other 
jewelry on display in the window included 
stickpins and trinkets of small value. The 
store was similarly robbed about a year 
ago, and since then Mr. Greve has kept 
his more valuable stock in the safe. 








J. Thomas, proprietor of a jewelry store 
at 4th and Walnut ‘Sts., Erie, Pa., has 
leased a store in the new Kline Block, 8 W.. 
&th St.. that city, and will open an establish- 
ment today, April 1. 
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Game Chests Racks | 
No. 702 No. 701 | 
i 
“Th ll th ds”’ | 
ey sell the goods 
| 
Displays that reflect the full value of the merchandise they contain. Our 
individual trays take less stock and make a much better display. Learn 
about our wonderful complete line. Write for catalog and new price list. - | 
Have many new ideas. | 
WESTERN TRAY & CASE COMPANY 
Established 1864 ; 
427-429 Plum Street CINCINNATI, OHIO 
for the 
a sane 2s Se 
THE TWO STACK CASE 
; WARDROSE TRUNK ; Russet leather—6” deep inside 
pty immer agen oy nee Gemelli Regulation Telescope Sample Cases in stock; § 
ers for linen, shoes, etc. Clothing space for five suits, um- inches to 15 inches deep inside. Drop front. Black 
see ag — Trunk to carry telescope cases or Cowhide and Black Fibre in stock. 











A Complete Line Always in Stock 


Our special order department is equipped to manu- 
facture all kinds of Luggage in a minimum of time. 


Booklet sent on request 


CROUCH & FITZGERALD 


177 Broadway, New York, N. Y. 
586 Fifth Avenue, New York, N. Y. 
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Morris C. Mayer, of Mayer & Weinshenk, 
has started on his southern trip. 

Cc. C. Gross, representing Kohn & Co. 
and the Traub Mfg. Co., is leaving for 
Denver, via the Pacific northwest. 

The Crown Jewelry Co., of 1106 Market 
st, H. Rothenberg, proprietor, is holding 
an auction sale, advertising that its lease is 
expiring. 

Harry Winters, former Seattle retail 
jeweler, has been touring the world and has 
en in northern California and San Fran- 
cisco, en route to his home again, 

After spending a busy time with the 
eastern factories he represents on the Coast, 
William J. Fulton has returned to his offices 
at 704 Market St. He was away for five 
weeks, 

Retail jewelers in town during the past 
few days include: A, Licata, Pittsburg, 
(al; F. W. Frisch, Healdsburg, Cal.; Carl 
Noack, of the C. J. Noack Co., Sacramento, 
and I, Lachman, Seattle. 

A move to larger and more convenient 
ofices in the build ng at 704 Market St., is 
being made by Lewis J. Strauss, diamonds. 
The new offices afford the firm better 
facilities for filling orders. 

Expecting to spend a number of weeks in 
the Hawaiian Islands, Joseph Kielty, of 
Niety & Beard, left by the Matsonia, on 
March:18 for his regular business trip to 
Honolulu and other island points. 

Julius Wise, who represents the Baer & 
Wilde Co. on the Coast, has left for Attle- 
boro, Mass., to attend the annual sales con- 
vention of the company. Mr. Wise annually 
attends this convention. Mrs. Wise accom- 
panied her husband. 

Gail Reingold, a leading Portland, Ore., 
credit jeweler, has been visiting San Fran- 
tisco with his bride, on their honeymoon. 
Mr. Reingold recently purchased the store 
of David’s, jewelers, of Portland. His firm 
will continue the two stores, 

Heading northward, through the Sacra- 
mento Valley, Thomas O’Neil, representing 
§. J. Hammond & Co., is calling on the 
dealers and plans to continue northward to 
Oregon. H. H. Rude, for Mr. Hammond, 
is still on his trip through the northwest. 

E. W. Sultan, California representative 
of the Joseph Mayer Co., Seattle, recently 
returned from a trip through southern Cali- 
fornia and reports that prospects for the 
coming year are very bright. Mr. Sultan 
has headquarters with the R. & L. Myers 
Co, 717 Market St. 

A few weeks’ vacation, in San Diego, is 
being enjoyed by S. Wurkheim, of S. Wurk- 
heim & Bro. His wife and daughter went 
on ahead, and Mr. Wurkheim is motoring 
down. He is one of the most enthusiastic 
golfers in the jobbing trade and will spend 
much of his time in that sport, in San 
Diego. 

M. L. Levy, of 704 Market St., and Mrs. 
Levy, have started on a pleasure trip which 
will cover parts of the east and Europe. 
Years ago, Mr. Levy was one of the promi- 
tent jewelry jobbers of San Francisco, but 
at present, he has almost retired as a jobber 
and some two years ago he sold his interest 
lm Foss & Rich, Oakland jewelry store. He 
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owns real estate in this city, which occupies 
some of his attention. 

Just down from” Spokane, Wash., for a 
visit to Coast headquarters at 704 Market 
St., Charles E, Davis, who travels for J. R. 
Wood & Sons, in Oregon and Washington 
is here, at the offices of J. R. Wood & Sons, 
704 Market St., conferring with Manager 
Ted Huggins. Mr. Davis travels out of the 
San Francisco office. 

Ben Klein, Los Angeles representative of 
S. Kaplan & Co., New York, was in San 
Francisco a few days ago. Other manufac- 
turers’ representatives included George 
Goldberg, of George Goldberg, Inc., New 
York; Adolph Goldsmith, of Adolph Gold- 
smith & Sons, New York, and J. Ehrenreich 
of the D. & I. Mfg. Co., New York city. 

Speaking of the way in which business is 
just beginning to pick up, after a period of 
partial stagnation, J. H. Spiro said that 
people are now beginning to buy again, in a 
normal manner, because they have the worry 
of taxes off their minds. He said: “If they 
would get a sales tax and have a form that 
every bootblack could fill in for himself, it 
would be much more easy. It is not that 
people don’t want to pay taxes, it is because 
so many people do not know how to fill out 
the tax blanks. They figure on income tax 
for two months ahead, and their thoughts 
are not on business.” 

After what is stated to have been a very 
successful trip to the diamond markets, S. 
H. Frierid and his son, Herbert Friend, have 
returnea home. Speaking of their trip, Her- 
bert Friend said that they had noticed a 
great improvement in conditions over those 
of last year, in many of the countries they 
visited. He added that things are not yet 
rehabilitated. Prices are inclined to normal, 
or above normal, for everything in the way 
of diamonds. In addition to visiting the 
diamond markets, the Messrs. Friend visited 
Hungary, Austria, Switzerland and several 
other countries, including France and Ger- 
many, 
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J. Benson ‘has opened a jewelry store at 
412 Travis St. Mr. Benson was formerly 
with the W. N. Gordon Jewelry Co. 
Houston. 

Allen & Caspersen, 902 Preston Ave., have 
opened a branch store at 924 Texas Ave. 
The store occupies a space of 13 by 20 feet, 
with a show window eight by three. A bal- 
cony has been installed in the rear. D. C. 
McCarthy, watchmaker, and L. F. Nolen 
have been added to the staff. C. A. Casper- 
sen is the manager of the new branch. 

Ben Noble, 908 Texas Ave., has recently 
enlarged his watch-repair department; and 
he has added Frank Kobos, watchmaker, 
who was formerly with the Becker Jewelry 
Co., of Houston; Henry Girard, of Switzer- 
land, and Theo. H. Feld, platinum worker, 
who was formerly with Harry L. Taylor, of 
Houston, to his mechanical department. 

Samuel W. Becker, proprietor of the 
3ecker jewelry firm, 304 Main St., has re- 
cently returned from a business trip which 
took him into the northern and eastern mar- 
kets. Mr. Becker visited New York, Chi- 
cago and the New England States while 
away. He has also recently been elected a 
Post Commander of the Max Autery Post 
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of the American Legion of Houston. . The 
firm has added two saleswomen to the sell- 
ing department. They are Miss Etna 
Schaper and Miss Sarah Anthony, who have 
taken the place of men salesmen. Mr. 
Becker is leaving for a trip to Miami, Fla., 
on which he will combine business with 
pleasure. 











opened a jewelry store at Buckley, Wash., in 
the Whitney building. 

Mr. and Mrs. Eugene Levy, son of Louis 
Levy, formerly of the American Jewelry 
Co., returned from. an extended trip to 
Europe recently. 

The jewelry store of H. S. Andrews on E. 
Fourth Ave., Olympia, Wash., was recently 
robbed of $400 worth of valuables by a 
burglar operating in the early morning hours, 

H. M. Huemann, who has been in the 
secondary clock business at Wallace, Idaho, 
has moved his business and family to Seattle 
and has opened his offices in the Dexter 
Horton building. 

Joseph Freeman has sold the jewelry de- 
partment which he operated in connection 
with his optical store at 1203 Third Ave., 
to the Soderstrom brothers, who conduct a 
jewelry store at 2035 First Ave. 

Joe Garnett, of the New Home Clock Co., 
is visiting the Seattle trade and renewing old 
acquaintances in the city. Business in these 
lines, he reports, is steadily increasing with 
jewelers asking for better merchandise and 
demanding better goods for their money. 

F. L. Parrahm, salesman for the Joseph 
Mayer Co., Inc., has gone to Portland, where 
he will be joined by Joseph Mayer and the 
two will cover the trade in that vicinity. and 
Washington towns together. This will be 
one of the few sales trips which Mr, Mayer 
will make personally during the year. 

A minor tragedy in the jewelry trade in 
Seattle was enacted recently when the pro- 
prietor of the S, Silverman jewelry store at 
1403 Third Ave., and Union St., arrived at 
his store one morning to find his display win- 
dow under two feet of water. The water had 
leaked to the window from a dental office on 
the floor above where the water had been 
left running during the night. The show 
window which was water tight, held about 
sixty watches of all kinds in addition to a 
large amount of other merchandise, all of 
which was completely ruined or very seri- 
ously damaged. The loss will be made good 
by the dentist, it is understood. 

An elaborate hall clock to be built at a 
cost of $1,500 will be one of the awards to 
be presented during the Knights Templar 
conclave here this Summer. The clock will 
be produced by the Herschede Hall Clock 
Co., of Cincinnati, O., and has been ordered 
through the firm’s coast representatives, the 
A. I. Hall & Son Co., of San Francisco, 
whose local office is in charge of George H. 
Davis. The retail firm of S. Friedlander & 
Son will handle the transaction from a retail 
angle. The clock will have an immense dial 
bearing the insignia of the Knights Templar 
on the entire face and will chime for’ 15 
minute periods, playing the tune of “Onward 
Christian Soldiers.” Another trophy which 
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permit of varying magnifications up to 30 diameters covering a large field 
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ELK TEETH 
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nt on selection to well rated manufacturing 
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PRECIOUS STONES 
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stone, Malachite, Lapis, Thompsonite, Turquoise 
of Matrix, Clean and Scarabs, Opal, taepeneane, 
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Gem Material, in rough and sliced, for cutters, in 
precious and semi-precious stones. 


Send for ore list—goods above sent on memo, on customary terms, to Jewelers and lapidaries. 


L. W. STILWELL, Importer, Deadwood, So. Dak. 
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has been ordered by the Knights Templar is 
4 punch bowl to be purchased at a cost of 
$1,800. It will be produced by Karl Zapfe, 
of Seattle. 

G. E. Warner & Son, University Way 
jewelers, are holding a sale preparatory to 
moving their establishment around the cor- 
ner in the same building with a location on 
Forty-Fifth Ave. 

Eddie Sultan, salesman for the Joseph 
Mayer Co. Inc., wholesale jewelers, has 
iyst returned from a sales trip to California, 
where he reports business conditions improv- 
ing and sales volume fairly good. 

F. C. Grover, Morton, Wash.; Archie 
Germaine and wife, Anacortes, Wash., and 
Mrs. W. C. Waters, Wrangell, Alaska, were 
among the retail jewelers who visited whole- 
sale houses in the city last week buying 
new merchandise. 

Philip Tover, proprietor of the Tover 
jewelry Co., 1000 First Ave., is planning a 
trip to Chicago this month. Mr. Tover pur- 
chased the Neft Jewelry Co. some time ago 
and conducts his business in the original 
location of that company. 

Aaron Friedman, who until recently was 
connected with the Joseph Mayer Co., Inc., 
wholesale jewelers, as salesman, was made 
representative for several wholesale lines and 
reports business in Billings, Mont., where 
he is at present, exceptionally good. 

Louis Friedlander of S. Friedlander & 
Son, who left Seattle January 9, and has been 
to Europe visiting jewelry and curio cen- 
ters of the different countries, landed in 
New York recently and visited his sister in 
Providence, R. I., before returning to Seat- 
tle this week. 

The engagement of Miss Rose Louise Ben- 
nett of Chicago to Edward J. Frank- 
furt of that city has been of interest to 
local jewelry circles. Mr. Frankfurt was 
formerly connected with the Tover Jewelry 
Co. of this city and is expected to return 
here shortly with his bride. 

I. Lachman, head of the wholesale firm 
of I. Lachman & Sons, and Mrs. Lachman, 
have just returned from an extended pleas- 
ure trip to Honolulu and California. They 
were absent from the city for four months 
and spent Christmas in Honolulu. Fighting 
mosquitos was one of the pleasures in which 
they indulged on Christmas day and a dip 
in the surf on New Year’s day served as 
recreation. Among the gifts sent home by 
them during their stay in the south, were 
pineapples, picked from the fields and cocoa- 
nuts in the original exterior husks. 

Sam Lachman, of I. Lachman & Sons 
Co. returned recently from an automobile 
trip to California with his wife and two- 
year-old son. Mr. and Mrs. Lester Clark 
are in Tia Juana and report that the bull 
‘ights are their best form of entertainment. 
Mr. Clark is in charge of the materials 
department of I. Lachman & Sons. Irving 
Gelb, salesman for the firm has just returned 
‘rom a trip to the Grays Harbor country. 
Ben Lachman is on a sales trip to Port- 
‘and and Paul Bader, salesman, is in Idaho 
territory. P. G. Noot is in charge of the 
materials department of the house in Mr. 
Clark’s absence. 

That more and more eastern houses are 
seeking western trade is apparent in the 
‘‘rge number of salesrnen visiting Seattle 


houses ro ; ‘ . 
uses recently with extensive lines. Out- 
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of-town salesmen in 4he city recently in- 
cluded, lvan Smith, Oneida Community, Ltd. ; 
A. W. Van Ness, Carter Gough & Co.; 
Burr W. Freer,’ representing various 
houses in the east; Sydney Weinshenk, 
of Mayer & Weinshenk; A. H. Kil- 
son, Benjamin Allen & Co. Inc; 
Theodore L. Lyons, New York Gem Co.; 
Ray Dable, Charles E. Hancock Co.; Chas. 
E. Hanni, Sussfeld, Lorsch & Schimmel; 
Louis Freund, Henry Freund & Bro.; Irwin 
H. Hellmek of the Buffalo Jewelry Case Co. ; 
Alfred Goldsmith of Adolph Goldsmith & 
Sons; Herman Winter, A. Wittnauer Co.; 
Arthur N. Tichenor, C. F. Rumpp & Sons 
Co.; Fritz Barkan of the figm of that name; 
Fred J. Connor, manufacttirers’ representa- 
tive; Harry K. Roseboon, Burr W. Freer 
Co.; William F. Koch, American Morocco 
Case Co.; G. W. R. Martin, Kahn & Co.; 
Lee Hirsch, Joseph L. Herzog & Co.; Ed. 
C. Prentiss, R. Blackinton & Co. 








Following 23 years of service in the 
jewelry store of Morris L. Aron, 17 E. 
Main St., Springfield, O., the first 18 of 
which was spent as a clerk and the last five 
as manager and junior partner, W. Justin 
Dillon, 404 E. Grand Ave., Springfield, be- 
came the new sole owner of the firm under 
the terms of the will of Mr. Aron, who suc- 
cumbed in New York city several weeks ago, 
following an operation. Mr. Dillon was no- 
tified a short time ago of his inherit- 
ance. Thus, for the first time since the store 
was established 70 years ago, it passes out 
of the hands of the Aron family. The Aron 
jewelry store, oldest jewelry establishment in 
the city, and second oldest store of any kind 
in this county, was founded in 1855 by Abra- 
ham Aron, father of the recent owner. The 
store was moved to its present location in 
1879, where it has done a flourishing busi- 
ness for 46 years. Morris L. Aron took 
charge of the store in 1902, following the 
death of his father, and Mr. Dillon, who 
had been employed three months before, was 
retained by the new owner. For 18 years 
Mr. Dillon worked as a clerk in the estab- 
lishment, and then, when Mr. Aron decided 
to remove to New York, he purchased an in- 
terest in the business, and was left in charge 
as manager and junior partner. At that time 
the name of the firm was changed to M. L. 
Aron & Co., and this firm name will be re- 
tained by Mr. Dillon, now that he has be- 
come sole owner of the establishment. The 
entire holdings of Mr. Aron in the store 
were bequeathed outright to Mr. Dillon, in 
recognition of his faithful services for the 
last quarter-century. Mr. Aron’s estate was 
valued at about $150,000, and Mr. Dillon was 
named one of the executors, the other two 
being residents of New York. The undi- 
vided profits for the year preceding the death 
of the senior partner were regarded as a 
part of the estate and were not left to Mr. 
Dillon. Annie Donahue, of Springfield, a 
former servant in the Aron home, was be- 
queathed a sum of $2,000 by the former 
jeweler. Several fraternal organizations 
were also remembered with substantial gifts, 
while the remainder of the estate was left in 
a trust fund to a brother, Julius L. Aron, of 
New York. The interest on the estate will 
be at the disposal of Julius Aron until his 
death, when the capital will be divided among 
11 relatives mentioned in the will. 
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A young man giving his age as 27 and his 
home as Memphis, Tenn., is being held in 
jail here for investigation, at Mobile. 
Jewelry valued at several thousand dollars, 
some of which bore tags of prominent Mobile 
jewelers, whose stores had been robbed re- 
cently, was found in his possession, police 
say. When arrested he had in his possession 
a suit case which contained 52 rings, 10 gold 
watches, 28 gold and silver belt buckles, 13 
silver match boxes, 3 silver mounted pipes, 
14 photo lockets, 31 silver vanity cases, 31 
bracelets and many other articles of valuable 
jewelry. 

More than $1,000,000 is involved in a long 
term lease of the Gelders building, southeast 
corner of N. 20th St. and Fourth Ave., by 
Brackin’s, well known Birmingham retail 
jewelers. The lease was taken out by Phil 
Tishman, president, and N. L. Brackin, sec- 
retary, of Brackin’s. This lease is for a 
period of 30 years and commences in Octo- 
ber, 1926. The lease is said to be the second 
biggest lease ever executed in Birmingham. 
The building is to be remodeled and made 
into one of the best arranged and most 
beautiful jewelry stores in Birmingham, The 
Brackin company has only been in business 
in Birmingham a little over a year. Since 
engaging in business here it has built up one 
of the biggest retail jewelry businesses in 
Birmingham, especially along the credit line, 








Gleanings 





Mr. and Mrs. W. C. Patterson, Aurora, 
Ill., have returned from a two months’ trip 
to West Palm Beach, Fla. Mr. Patterson’s 
health has been greatly improved by the trip. 

J. E. Farnsworth, who was in the jewelry 
business in Mulberry, Kans., from 1908 to 
1914, has quit the Mulberry Drug & Jewelry 
Store and js again conducting a business for 
himself in the room, first floor south of the 
postoffice, in that town. 

At the recent closing out sale of the H. J. 
Cook Co., 409 Gay St., Knoxville, Tenn., 
about two-thirds of the stock was sold. 
The sale is reported to have been very suc- 
cessful. 

J. A. Zang of J. A. Zang & Sons, Al- 
liance, O., celebrated his 80th birthday on 
March 18. He has been in the jewelry busi- 
ness in Alliance since 1865 and is. still 
working at the bench. 

The jewelry business in Portland is feeling 
the same drop in business that stores in 
other lines have been complaining of for 
several weeks. There seems no reason for 
it, now so near Faster, and yet there is an 
undeniable dullness, and lack of customers. 
January and February were both better in 
most lines than March has proved to be. 

Ora Young, arrested in Eugene, Ore., 
March 22, on the charge of passing a bad 
check for $100 at a jewelry store, has been 
taken to Chehalis, Wash., for trial. He is 
charged with a similar offense there. 
Young presented the $100 check in Eugene 
as the first payment on a $400 La Valliere, 
making arrangements to pay the rest in 
ironthly installments. 
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Interesting Your Sales People 





OW many of your sales people come to 

you with ideas, with information about 
what is in your competitor’s window or 
what they have seen in the novelty and 
gift departments of department stores, or 
what the gift shop is doing that day or 
week? Very few. Why? Have you dis- 
couraged or encouraged this in your people? 
You should encourage it. They are the ones 
who come in close contact with the cus- 
tomer’s wants and mind, and_ therefore 
know more about the merchandise on the 
shelves than you do, unless you also are 
on the floor selling with them, making as 
many sales a day and coming in contact 
with as many customers as they do. 

Jewelers who are not actually handling 
as many sales on their floor as their sales 
pecple are should endeavor to enter the 
mind of each of the salespeople in his em- 
ploy at least once a week. Early in the 
morning before. the first customer comes one 
or two salespeople can be given at least five 
or ten minutes individually or collectively. 
Let them come ‘with the most inane sugges- 
tions—for every suggestion whether practical 
or not, contains a germ of truth in mer- 
chandising. : 

One sales person may say “The Blank 
novelty shop is selling those glass perfume 
bottles with powder: boxes at the bottom 
lor two cents lower than we are.” 

What does that ‘mean to the jeweler? 
It means that he has to lower his price 
Just as long as that novelty shop remains 
at that price, or his customers will say 
at he is trying to make more money than 
he should and will buy at Blanks. That 
sales person is then instructed to mark down 
the articles in question, to put a few in the 
window, and to watch the price of those 
articles at Blanks so that the price in the 
gift department may keep pace with Blank’s 
Price, 

Another sales person may tell of a new 
merchandise which is selling rapidly at the 
novelty department of the department store, 
or in his competitor’s store. It may be 
Possible for him to obtain a rush shipment 
and carry away the trade by marking that 
article just one cent lower, and yet getting 
4 very fair profit, or he may be able to 
supply the great demand when his competitor 


has run out of a stock of the popular article. 

“T think I would like such and such 
articles in the window this week” another of 
your sales people says. You ask why and 
learn that those articles are very good sellers 
as card party prizes and that several large 
card parties will be held soon, and also 
that several benefit bridges are to be held 
which will need prizes and there is no 
reason why those prizes should not be 
bought in that store, 

Another sales person reads the personals 
in the town paper, and she knows when Miss 








Particular attention is called 
to the pen and ink drawings 
on Page 135 and the descrip- 
tive matter on this page. These 
sketches are made from a selec- 
tion of the latest gift offerings 
in the rooms of metropolitan im- 
porters and dealers. Jewelers 
who are desirous of obtaining 
the names and addresses of the 
concerns where these gift articles 
may be purchased can do so by 
writing to THE JEWELERS’ CirR- 
CULAR and giving the key letters 

} and numbers appearing under 
the articles illustrated. 


























So-and-So is to have a birthday party, she 
remembers it from last year through the 
aid of a card file, and the week when there 
are the most popular and large birthday 
parties she fills the window with birthday 
gift suggestions, aided by the suggestions 
of all the sales people in the store. 

Another sales person obtains the names of 
the most popular hostesses in the town, and 
those who have charge of the school ban- 
quets and the club entertainments. She sees 
that they receive either a little note or a 
dainty card announcement advising that that 
jewelry store has very new and attractive 
novelties, place cards, bridge prizes, favors 
and what-nots to enhance the table beauty 
of every entertainment and to add to its 
charm. What is the result? 

But how can you interest your sales people 
into doing these things ? 


There are several ways. Have a contest— 


the one bringing in the best merchandifing 
plan during the year wins a prize at Christ- 
mas—the selection of any article in the store 
up to $25 in value. (the numerous ideas are 
more than worth the purchase price of that 
article to the jeweler). 

Another idea is to offer-a bonus to all 
employees who bring in ideas and data on 
competitors which result in increased sales 
on their books. This bonus can be given an- 
nually or semi-annually. No matter how 
small the bonus, it will create an interest 
in the work which has not been evinced 
heretofore. And another thing, when a 
sales person feels that her employer is really 
interested in her ideas, and in what she can 
learn about the gift and novelty situation in 
that town she will do her very best to give 
him all her knowledge and make her store 
the best in the town. 

If an employer will show interest in. his 
sales people, will occasionally permit them 
to do something—such as select the mer- 
chandise to be placed in the window that 
week, or to dress the window under his 
direction, or to suggest some plan which 
can be tried out—he will find that that sales 
person will come back with more ideas. 
Why? Because she or he can brag to 
friends that that is his or her own idea and 
that the boss liked it and used it. Does it 
mean demands from sales people of raises?’ 

Of course! But that means very little 
when you count the greater volume of busi- 
ness you will do when you have each of 
your sales people working hard and as in- 
terested in the business as you are. They 
will feel that it pays in gratification and 
salary to work for your store, and you will 
feel that you have the most loyal and in- 
terested sales people the country could ever 
produce, and you will brag about them ta 
those who know the jewelry business, 


Check up your salaries, and your income 
during 1924, and then start on a campaign 
of this sort. At the end of January, 1925, 
add up your salaries and your income, and 
see if it didn’t pay, even though you had 
to double the salary of every salesperson in. 
your store, 

Co-operation and interest on the part of 
your salespersons is something invaluable 
and if you honestly get it from them no 
salary you can pay them will cancel your 
debt to them. 
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Gift Suggestions Seen in 
H#etropolitan Salesrooms 
























































A. 1. 151—Underarm Books from France. 
These books also come in lace-trimmed hand - 
bags with gold colored moire lining. They 
contrast smartly with the black faille and ui: - 
side each bag is a mirror and a powder puff 
holder, and capacious pockets. 





A. 1. 149—A plate made of Minton China 
for her late Majesty Queen Victoria. There 
are thousands of other pieces suitable for any 
purpose or occasion. 





A, 1. 150—Console mirrors. These are A. 1. 153—A portable lamp with two lights, 


handsomely mitre cut, with frames of blue eight 24 inches with 18% inch shade of 
and gilt or brown and gilt. They have sil- hand decorated glass. Silver or bronze gold 


ver firished ornaments. 





A. 1. 154—Gold encrustation glassware, 
using nothing but 18 Karat gold througho «t 
with worderful embossing that gives to cach 
article a touch of refinement. 
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A. 1. 156—Beaded bags made of fine steel 
beads, delicately colored. They are woven in 
A. 1. 152—Nut bowl with half inch plain "ew French designs in these envelope shaped 
handle. Bowl is 12 inches in width, height bags. No more charming or effective acces- 
2, inches. Made of solid hammered brass. 07% could be worn with the Spring costume. 











A. 1. 157—Fruit bowl with two handles, A. 1, 158—Leather bags. Made in every 
height 334 inches, width 87%. Solid ham- kind of leather known and in every color. 
mered brass, useful as well as ornamental. Changeable silk lined, fitted with purse ard 

mirror, collapsible lock frame. Truly rcal 
merchandise at popular prices. 


A, 1. 155—Book Ends. Only one of many 
designs, They are finished ima rich bronze, 
weight seven pounds and are suitable for 
graduations, weddings, birthdays and other 
Sit occasions. . 
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36-46 EAST 31st STREET NEW YORK 
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4418 CIGARETTE CASE 


4203 HIP BOOK 
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452! 
FRAMED CIGARETTE 


BILL BOOK CASE (HOLDS 20) 





3007A STERLING FRAME 
AND CHAIN 


APTISTIC HANDBAGS 


Mens LEATHER ARTICLES 14K & STERLING MounTED 
IMPORTED NOVELTIES 


40NA WALLET | SEND FOR ILLUSTRATED CATALOGUE 4009 WALLET 
AT re cl ath cd aeRO Ne rt 





























) Se a hae ip N developing this new pattern, featured in our April and May advertising in 
uecensware . iy ae eae > : . ; sins Cel : 
ae ‘ 4 national magazines, the Bragance shape in Queensware was chosen owing to 
California Pattern the beautiful embossing on each piece. The design embodies the chief fruits of 


. California, the natural colorings harmonizing perfectly with the rich cream color 
on Bragance Shape of the ware itself. We are prepared to fill orders promptly from open stock. 


Posiah Wedgwood & Fons, Inc. 


OF AMERICA 
255 FifTH AVENUE - New YorK 
WHOLESALE ONLY 


Potteries Etruria, Stoke-on-Trent, England 
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[Last MinuteNews tiem the Gift Mars 


AL review of the these t ofierings of interest 
partments up to date. Cébabeed 


their Gift 2 

















RYSTALWARE of rare excellence, 


with all the charm and beauty that art 
can produce, is shown in Group No. 598. 
The covered compote in the Paul Revere 
pattern is a replica of the English and Irish 
It is very heavy and 


glassware of the past. 


which is also made of the same ware. 
+ ££ © 

An assortment of useful articles for the 

interior of the home that make attractive and 

inexpensive items for the gift corner are 

shown in Group No. 600. Waste paper 

















Groue No. 598—CRYSTALWARE SURE TO 


solid in appearance, with fine cuttings about 
the rim and cover. Its height is 10% inches. 
The center item is unusually attractive and 
a bit different from the regular line of table 
and novelty glassware. It is called a cake 
and whipped cream set with ladle. The 
mountings are all of sterling silver. This 
makes an interesting addition to the tea 
table or might be useful as an accompani- 
ment in the serving of hot chocolate. The 
handled compote is of the same handsome 
engraved design as the whipped cream set 
with rim and handle of sterling silver. 


so 5 x 


Dainty bits of pottery and china objects 
are illustrated in Group No. 599. Such 
items are always charming accessories for 
the gift trade whether it be a Cloisonne vase 
of rare beauty as the one illustrated, or 
something less expensive. At the top of the 
illustration is shown a unique table bell of 
jade mounted in gold. The press button is 
of black and white enamel surmounted by 
4 moonstone. In the center of the group a 
French pottery tea set is shown of a charm- 
ing floral pattern, also a dainty electric 
candlestick of rose and green with a pink 
chiffon shade. The pieces at the left of the 
Stroup possess an individual charm. The 
compote is six and a half inches high by six 
inches wide. The colors are jade green, 
French blue and a combination of blue and 
green. The candle holder, with all the 
charm of Aladdin’s lamp, makes a very 
Pleasing gift as does the covered box 





APPEAL TO DISCRIMINATING PURCHASERS 


baskets are quite necessary to the mainte- 
nance of an orderly home, and those illus- 
trated are appropriate for the living room, 
hall or den. They are of metal artistically 
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They are also of metal hand- 
The hot plate mats 


attractive. 
decorated in colors. 
are also always useful and consequently a 
good suggestion as a gift. 





Advertising the Number of Sales in 
the Gift Department 





OW many separate and distinct articles 
were sold by the gift department of 
the jewelry store last month? 

It would be splendid advertising for the 
store to tell about its gift department sales 
in some such way as this in its regular ad- 
vertising space: 

“The gift department of our store last 
month made 783 sales, which is an average 
of about 25 sales a day for each of the busi- 
ness days of the month. 

“This wasn’t a record-breaking month for 
our gift department, but it was a good aver- 
age month and it was considerably in excess 
of the number of individual sales made by 
the gift department in the corresponding 
month of last year. 

“Of course, the department had far more 
than 783 visitors during the month, as not 
every person who visited the department 
made a purchase during the month. In fact, 
the department made about one sale to every 
three visitors. We are citing these last fig- 
ures for the purpose of emphasizing the fact 
that visitors are always welcome at our gift 
department and for the further purpose of 
also emphasizing the fact that we do not 
press visitors to buy and that we are always 
glad to greet visitors and make them feel at 
home whether they purchase anything from 
us or not. We realize that the more people 
there are visiting our gift department, the 
more sales the department will eventually 
make. 

“Won’t you take this as a personal invita- 
tion to visit our gift department at the earli- 
est possible opportunity? We will be very 
glad to see you, whether you purchase any- 

















Groupe No. 599—DAINTY BITS OF CHINA FOR THE GIFT STOCK 


ornamented in bright colors. The little can- 
dle holders, a quaint relic of the old days 
when candle light was a necessity, is a 
charming appointment for the simple colonial 
bedroom, and those shown are particularly 


thing or not, and will do our utmost to make 
you feel perfectly at home.” 

People are always interested in figures and 
statistics, so this sort of an advertisement 
would be sure to get much attention. 
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No. 2904. 


Edna Pattern 
French Dressing 
Bottle 


Copper Wheel Engraved 


This crystal bottle is a 
Irench dressing recipe as 
well as a mixing bottle and 
beautiful table accessory. 
Pour in vinegar to the line 
marked; oil to the next line; 
a pinch of salt, paprika and 
mustard to taste; shake—and 
you have a perfect French 
dressing which will stay 
fresh until used. Fully pro- 
tected by patents. 





Spring Salad Days Call for the 


Hawkes 
French Dressing 


Bottle 


In the Hawkes French Dressing Bottle 
you have a wanted article on which you 
will have no competition—because it is 
fully protected by patents, and sold only 
to stores of your own class. 


Women will buy it for their own use, for 
gifts, and for prizes: Many designs, at 
a range of popular prices. Engraved 
crystal, gold encrusted crystal, and crys- 
tal with sterling stopper. 


Ask for an Assortment 


T. G. Hawkes & Co. 


Corning, N. Y. 
New York City Office: 512 Fifth Avenue 


Pacifie Coast Office: 140 Geary St., San Francisco 
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HE generous response to our 
present showing of gift 
novelties has been very sat- 

isfactory. 
The following lines are now 
ready for immediate delivery: 


Steel Beaded Bags 

Hand Knitted Bead Bags 
Novelty Bags 

Florentine Leather Novelties 
Petit Point Leather Novelties 
Drinking Cup Sets 

Pendants on Chains 

Pearl Necklaces 

Bracelets 

The New Shoulder Pins 
Leatherette Novelties 


Costume Jewelry 


Jules Schwab & Co. | 


IMPORTERS 
Three Seventy-Seven Fifth Avenue 
at Thirty-fifth Street, New York 


Creations 7 Rue Bergere, Paris 


The Sisters® 
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Advertising for Easter Gift Trade 





AVERY jewelry store, whether it has ever 
E advertised before in its life, should pre- 
pare copy for newspaper advertisements this 
month. There are jewelers, even those 
who have gift departments which are very 
up-to-date who do not believe in advertising. 
They have different reasons, but most of 
these reasons when summed up are: Adver- 
tising is beneath their dignity—and they are 
afraid of old-fashioned customers becoming 
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tisements and suggesting that his customers 
shop early. 

A jewelry store will profit by additional 
newspaper advertising if it is only an invi- 
tation to view the store and the new mer- 
chandise. But advertise. Bring customers to 
the jewelry store to buy their gifts—don’t let 
them go to the gift store across the way be- 
cause they are pretty sure to find what they 
want there and are not sure that your jewel- 
ry store has the merchandise in its gift de- 
partment. Advertise so that they are sure 

















Group No. 600—ATTRACTIVE AND INEXPENSIVE EASTER ARTICLES FOR THE HOME 
(See text on page 137) 


skeptical of their merchandise if they become 
advertisers. 

This is not so. You ask any old-fashioned 
or conservative customer of an exclusive 
jewelry store whether she believes in adver- 
tising or not and she will reply that she 
does and that she is often governed by ad- 
vertisements. There are not many old-fash- 
ioned people left who do not believe in riding 
in automobiles—there was a day though when 
there were many—and in just this manner is 
the old-fashioned customer who doesn’t be- 
lieve in advertising disappearing from the 
world. 

It is granted that jewelry must be adver- 
tised in a very high class manner not to 
cheapen it—but what concern is there which 
believes in advertising that does not believe 
in the best methods of advertising? The 
retail jeweler has much less of a problem 
than has the manufacturing jeweler in placing 
advertisements upon the market. The retail 
jeweler has more dignified methods—the at- 
tractive and artistic booklet which he sends 
to his mailing list and places on the counter 
lor customers to take home and read, and 
small newspaper advertisements with only 
one or two illustrations and some text. In 
addition he has the medium of the personal 
'ypewritten letter which tells a few of the 
articles newly stocked and ready for Easter 
eile 
The writer speaks of Easter in particu 
ar lor the reason that it is one of the gift 
‘easons in the year and because it is the time 
when exclusive jewelry stores advertise their 
jewelry and gift department. stock. 

The jewelry store which does newspaper 
advertising throughout the year is now fea- 
turmg Easter merchandise in his adver 


that you have what they may be looking for 
—so that they know, if only generally, what 
you have in stock to meet their needs in 
Easter gifts—vV. R. B. 





Showing Gift Offerings of Local 
Interest 





[* is often the case that patrons of the gift 
department of the jewelry store want to 
secure gifts which have a local touch. Visi- 
tors to the city who are going back home 
and who come in the store for the purpose 
of securing gifts to take home to friends and 
relatives are particularly interested in secur- 
ing articles which have a local touch. So, 
too, are local people who are going to make 
visits in other cities and who are going to 
take gifts with them to present to their 
friends and relatives in the other cities. 

Also, from time to time there are other 
patrons of the gift department who are ex- 
tremely anxious to secure articles which 
have a decided local touch. In view of this, 
then, it would be a good thing for the gift 
department to have a special section in which 
articles with a local touch would be offered 
for sale. 

Such articles could be chinaware painted 
by local people, art work of various kinds 
by local people, hand-colored photographs 
of local scenes, strikingly pleasing dolls 
made by local people and other articles which 
were of decided local interest. 

In addition to having this special local sec- 
tion, it would also be a good thing for the 
gift department to every now and then have 
a special local week during which it would 
make a drive for the purpose of selling more 
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of the local goods. This could be put on by 
means of special advertising and special 
prices. 

But it might be well to sound a word of 
warning about the operation of a local de- 
partment, and that is, to not let the depart- 
ment get overstocked with local goods, as it 
might be found rather hard at times to move 
them. The thing to do is to keep constantly 
small numbers of new kinds of local interest 
goods, rather than large quantities of the 
same goods.—F. H. W. 





Flower Containers as Stock for the 
Gift Department 


WHEN the patron of the gift department 

of the jewelry store is in doubt as to 
the sort of an article to purchase for pres- 
entation to a woman friend or a woman rela- 
tive, just what should the patron do? 

There is always one class of gift depart- 
ment articles that are always perfectly safe 
for people to buy and give to friends and 
relatives. This class consists of articles that 
can be used for the display of flowers. In- 
cluded in this class of articles are bowls, and 
vases of chinaware and porcelain, si!ver 
bowls and vases, and so on and so forth, 

So it would be a good plan for the gift 
department whenever dealing with a patron 
who is in doubt as to the sort of an article 
to buy for presentation to a member of the 
fair sex, to say something along the line of 
the foregoing to the patron and to then draw 
the patron’s attention to the flower articles 
carried by the department. 

In doing this, it would be a big help to 
the gift department to have a whole section 
devoted te the display of such goods. And 
to make the display of the goods even more 
attractive, it would be a good plan to have 
flowers in some of the different vases and 
bowls so as to show just how they could: be 
used to the best advantage. : 

Also, in pushing the sales of these articles, 
it would be a good plan for the gift depart- 
ment to use some newspaper advertising from 
time to time for the purpose of presenting 
to the public the many good reasons why 
the purchaser of bowls and vases for the 
use of flowers constitutes such a good propo- 
sition when seeking the right sort of an arti- 
cle to give to some woman. 

Help of this sort to the hesitating gift de- 
partment patron is sure to be appreciated by 
the patron and is sure to help business. 





In the Orientalware field, due to the con- 
stant arrival of new items, and also the con- 
tinually changing stock, it has always been 
difficult to issue a complete catalog. An in- 
teresting way of overcoming this difficulty 
has been devised by the Taiyo Trading Co. 
at 101 Fifth Ave., New York. Its newest 
catalog is something entirely different from 
any issued previously. This distinctive 
catalog has a fine Oriental cover, printed in 
vreen. The book is so constructed that 
changes can alwavs be made and additional 
inserts can be added. It contains a fairly 
representative line of articles in the stock. 
Some of the items it lists are “Bird of Para- 
dise’” Howe Ware, Seiji Ware, flower bowls, 
wall pockets, lacquer bowls, lacquer trays, 
smoking sets, cigarette boxes and cases, ash 
trays, tobacco jars: condiment sets, and 
other articles. 
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Glass Plates 


This is just one of our great line of glass plates. 
Some of them are pressed and some are blown. 


The decorations range from encrusted gold bor- 
ders in all widths, through raised gold decorations, 
silver deposit encrustations, color bands, to enamel 


and floral decorations. 








New patterns in rock crystal and light cuttings 
are now on display. 


Our plates are priced from $9 to $60 the dozen. 


Edmondson Warrin, Inc. 


43 West 13th Street 
New York City 
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THERESIENTHAL FINE CRYSTAL \C 3} 
in many different shapes and variations in color, to be had | — Don’t Compare Our Merchandise 


from stock as well as import. 
With that of the Imported 


> 


Don’t fail to visit our showroom when in New York 


FRED C.REIMER CO, Inc. |} 7, It’s Better 
49-51 West 23rd St. ie tale, | fel In Quality and Workmanship 
————— 2! 159 EAST 5I* STREET NY 
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Gift Show Opens at Philadelphia 


Hotel Adelphia Headquarters for Excellent Displays by Many Concerns— Overflow 
Exhibit at Benjamin Franklin Hotel 

















PHILADELPHIA, Pa., March 30.—AIl roads 
in the gift shop world have led this week to 
the Hotel Adelphia, here, where on four 
floors the best gift and art show in the his- 
tory of the trade thus far is being held. The 
number of exhibitors and the amount and 
quality of the exhibits caused even experi- 
enced exhibitors, who, as they put it, “have 
been trotting around” to all the shows in the 
gift line for the last few years, to open their 
eyes. One exhibitor voiced the general senti- 
ment when he said to a reporter for THE 
JeweELERS’ CIRCULAR: 

“If there’s a buyer within 500 miles of 
Philadelphia who does not attend this show, 
he is making the worst mistake of his busi- 
ness life.” 

Novelty is the keynote of the show, which 
is spread over four entire floors, with an 
overflow at the Benjamin [franklin Hotel, 
several squares down Chestnut St., where a 
few exhibitors who were unable to obtain 
space at the Adelphia are displaying their 
wares. All the exhibitors are loud in their 
praise of the Adelphia management for as- 
sistance in equipping the rooms for display 
purposes and with giving every aid possible 
to make the affair a big success. 

If there’s anything in the gift or novelty 
line that is not shown on these four floors, 
it would be hard to tell what it is. All 
America, Europe and the Orient have con- 
tributed to the show. 

As the show opened on Monday, Sunday 
was a decidedly busy one for the exhibitors, 
many of them being on the job early ana 
starting right off to get their displays in 
shape for the morrow. A number, however, 
did not arrive until Monday morning, and 
they had to hustle to have everything in 
readiness for the opening in the afternoon. 

So uniformly excellent are the exhibits 
and so temptingly displayed that it is hard 
to tell where to begin the story of the show. 
However, suppose one starts on the 10th 
floor and works downward through the va- 
rious floors until every exhibit has been seen. 

In Room 1008, for instance, Nathan Straus 
& Sons, Inc., whose display is in charge of 
Leon Sultan, has a notable exhibit of pot- 
tery from Italy and Holland, glassware from 
Czecho-Slovakia, and new open stock dinner 
ware that brought much complimentary com- 
ment from all who saw it. 

In Room 1003 Charles H. Ryan, who is 
assisted by Emil S. Larsen, has a notable 
collection of novelties from Paris, pottery 
from Brittany and an intriguing display of 
laces and lace wares. 

The Rustcraft Publishers, Inc., are domi- 
ciled in Room 1010, where Eugene C. Cos- 
kery Js looking after their display of cards, 
greeting and seasonal, including some very 
Pretty effects, gift boxes, bowls and narcissus 
in gift hoxes and a large and bewildering 
array of gifts in fetchingly handsome boxes. 


In Room 1009, T. A. O’Malley has ar- 
ranged handsomely and effectively the wares 
of the Napier Co., consisting of jewelry and 
silver novelties, earrings, bracelets, mesh- 
bags, and some novelties in silver flasks and 
cigarette cases. There also is a fine display 
of belt buckles. 

Leather novelties are shown in Room 1002, 
where the Leathersmith Shop holds forth, 
with Charles H. Sassaman, John L. Pabst 
and J. W. Beauchamp ready to explain the 
value and selling qualities of the gifts and 
the added line of Glenside work, “From the 
sunny side of a green hill.” 

In Room 1001, John Nixon is presiding 
over a large and varied display from. the N. 
O. Cederoborg Co., of Aurora, III., includ- 
ing some beautiful specimens of Hispano- 
Moresque lustre work and china with etched 
gold treatment. From the Cambridge Glass 
Co., Cambridge, O., there are colored and 
decorated glassware in fine encrustations and 
in the two-tone color treatment, while the 
Dunbar Flint Glass Co., Dunbar, W. Va., 
has decorative vases and other pieces, hand- 
painted in lustre colors, and two-tones with 
mat finish. There are rose bowls, jars, etc., 
in these treatments that arouse much ad- 
miration. 

Emil S. Larsen has a varied exhibit in 
Room 1003, where he is displaying the Hunt- 
ington art line, together with many art nov- 
elties, decorated candles, and illuminated 
aquariums. In the Huntington line are hand- 
some bits in lamps, flower-holders, book- 
ends of white metal coated with bronze, desk 
sets, ash trays, consoles, etc. The reclining 
figures in lamps, candlesticks, cigarette-hold- 
ers, flower-holders, hall lights, incense burn- 
ers, etc., make a strong appeal. 

In Room 1015, M. A. Giormi and J. O. 
Wassem, Jr., are looking after the striking 
display of the Italian Specialty Co., which 
contains an array of imported Italian art 
voods of all descriptions. 

In the next room, No. 1014, Granata & Co., 
represented by Mr. Granata himself and 
Harry Parker, are supervising the display of 
Italian potteries, bronzes, porcelains, lamps 
and shades in many tones, and Venetian trays 
carved from a solid piece of wood and paint- 
cd. Among their novelties are bronzes sup- 
porting antique glass vases, both being copies 
from figures found in the ruins of Pompeii. 
One feature of the display is the work of the 
Castelli potteries. 

The International Silver Co. is represented 
with a handsome display of gift wares, and 
especially those suitable for the little ones, 
although the grownups are not forgotten. 
This display is in Room 1011 and is pre- 
sided over by James R. Murphy, Jr. 

Under the care of Miss A. Lanier, the 
Greenwich Shop, Inc., shows in Room 1021 
a line of decorated gift hoxes. portfolios. 
baskets, hampers, letter and other trays and 


a number of other effectively displayed 
wares. 

Gift and novelty jewelry is shown by the 
Fishel-Nessler Co., in Room 1005, where 
Harry Van Praag expatiates to all on its 
merits and has a fine display to back him up. 

In Room 1016, Frankart, Inc., shows a full 
line of its products, suitable for gift and art 
shops, including a large number of the sea- 
son’s novelties in these lines. 

Traveling to Room 1020, one finds J. T. 
Levin and J. K. Horwitz, of 137 E. 29th St., 
New York, surrounded by a glittering dis- 
play of hammered brass, copper and wrought 
iron work, including brass desk sets, fire- 
place equipment, coffee and tea sets and kin- 
dred articles, all showing fine quality and 
workmanship. 

Over in Rooms 1017 and 1018, the Bagby- 
Howe display is in charge of Frank Fanelli, 
who is anxious to explain all about the fine 
points of the line of imported toys, favors, 
wood carvings and the “Anri’” line of novel- 
ties of which there are many samples. 

Czecho-Slovakia is featured in the display 
made by the Butterworth Co., in Room 1016, 
where James C. Butterworth and John E. 
Knnis hold forth on the merits of the peasant 
pottery from that land, boxed gifts and 
Ivorex plaques. 

Coming to the ninth floor, one’s first stop 
is at Room 1910, where the H. J. Zimmer- 
man Co. has set forth a line of Oriental 
goods, brass wares and embroideries that at- 
tracts the eye at once. It is one of the most 
colorful exhibits in the show. 

Hobart E. Sweet and John Benjamin hold 
forth in Room 920, where Ye Wm. Penn 
exhibit is domiciled, and they feature their 
display of pens of all kinds and pencils of 
colored gallilith. 

In Room 918, Paul C. Wolff is looking 
after the interests of Wolff, Brown & Co., 
Inc., whose display features many fine speci- 
mens of Austrian ceramic work, as well as a 
large showing of novelty jewelry, art needle 
work, boxes in wood, metal and leather and 
a number of musical novelties. 

One of the most effective displays on this 
floor is in Room 919, where the Pompeiian 
3ronze Co., of 225 Fifth Ave., New York, 
shows a number of delightful works of art 
in bronze and metal, the line including the 
famous elephants of the company. Among 
the novelties are police dogs and a model of 
“Balto,” the famous Nome serum dog. 
There are book-ends in green bronze, brown 
and gold, in which the metal by a new proc- 
ess is colored in various hues without de- 
tracting an iota from its metallic appear- 
ance. Harlan P. Saubert has made this ex- 
hibit one of the most artistic of the show, 
with Mrs. Saubert as his capable aide. 

In Room 910 and 911, Rudolph E. Hahn, 
representing the Walton studios and the 
Lawson Art studios, has a large line of chil- 
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FONDEVILLE WARES 


LLUSTRATED ee Ee Ee ; faced gold handles 
is the 21 piece ms . "4 and fruit knobs com. 
TUSCAN Breakfast _———_— = A plete this comprehen- 


Set for two. The sive line. 
Tea Set, in 23 pieces, Ps be A Tuscan Tea or 


is a service for six. Breakfast Set is posi- 

In solid colors—a soft, del- T U S C A N tive to be favored as an all- 
icate rose pink—a dainty and year- round gift, and you will 
refreshing blue—a yellow Fyne English Bone China  P°itively find it an all year 


ich is ch d gay. All ound profit d ith 
whic is cheery un gay. A i Tee cnt Beakient So profit producer wi 
harmonize on contrast exquis- your finest class of trade. 


itely with the black handles and fruit knobs, to Tuscan Tea and Breakfast Sets are distributed 
the nicety for which TUSCAN ware is noted. only by A. J. Fondeville & Co. 
Four additional enameled patterns, with delicately In stock in New York—for immediate delivery. 


A. J. FONDEVILLE & Co., 24 West 23rd Street, New York City 


























5” Relish Dish No. 4172 in Hammered Silver 


CHANGE IN DESIGN 


The above cut shows the 1925 design now used on Normandy Lace Trays 
all our Hammered Silver Specialties such as casse- — t ie 2 1925 lin is the ee 
roles, 47 plates, relish dishes, beverage mixers, Nor- siiteitine ine tate cient saad celluloid ton in all 
mand ace trays, smokers’ i ‘ i oneRE: : 

y ys, smokers’ articles, bread trays, etc sizes filled with Normandy Lace—one of the best 


New Catalog and Price List now ready sellers ever made. 


M. W. CARR & COMPANY, Ine. 


Manufacturers since 1869 
West Somerville, Mass. 


N. Y. SALESROOM CHICAGO LOS ANGELES 


200 Fifth Ave. Heyworth Bldg., Wabash Ave. 607 Sun Bldg. 
C. T. Ahlborn, Rep. Sunderland & Miller, Inc. 
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dren’s novelties, in patent leather, homespun 
bags, crayon, writing and sets, hand-painted 
glass gifts for showers and bridge parties, 
hand-painted leather noveltzis. From the 
Cedorborg Co., Salem, O., there are some 
fine specimens of lustre ware, and from the 
Bard Art Co. specimens of American and 
Chinese brass. R. E. Pushee is assisting Mr. 
Hahn. 

A. E. Poynter, in Room 909, is featuring 
two distinct novelties, one the Pinnocchio 
doll, a humorous figure that makes Pinnoc- 
chio a concrete figure for the many thou- 
sands of children who have only read of 
him, and the Floorette lamp, the latter filling 
a long felt want, in that it can be raised or 
lowered at will by a simple pull on the tas- 
selled cord. He also is showing a fine line 
of Heidelberg pottery, Bohemian glass tulips, 
so finely made that the leaves can be bent, 
and a large variety of art glass novelties. 
There also are toys made by Czecho-Slovak 
children and lamp shades. 

Simondetti & Co., in Room 916, have one 
of the most effective displays on the floor, 
embracing tooled leather articles, pottery in 
majolica and faience, and a line of Italian 
art goods that make fetching gifts. 

In Room 907, the A. L. Reed Co., of 373 
Fifth Ave., New York, is featuring a line of 
Florentine leather work, embracing practi- 
cally everything in the dainty leather line 
that any woman could wish for, while other 
lines include pocketbooks, handbags, bill 
folds, coin purses, ‘phone lists, bridge sets, 
guest books and a thousand and one things 
that make dainty gifts. 

“Lustroware” is featured in Room 905 by 
the Charles W. Schaffer Co., together with 
a large line of crystalline gift glass, Shafco 
products, art metal book-ends, and a large 
number of other articles suitable for the gift 
shop or counter. 

In Room 1919, Mrs. H. H. Buell is in 
charge of the exhibit of Saussier, Inc., and 
shows many striking novelties in gift cases, 
perfumes, hand-painted compacts, rouge 
cases and other dainty things that women de- 
sire, 


The Millard Novelty Co. is established in 
Room 908, with a large line of chokers, 
bracelets, necklaces, vanity boxes, bridge 
prizes and many other novelties in the gift 
line. Millard H. Rubin is in charge, assisted 
by Herbert M. Rubin and two aides. 

The La France Art Co. is established in 
Room 906, where Thomas G. Williams, as- 
sisted by James D. Bradley, shows tapestry 
pictures, tapestrial mirrors and panels and 
silk bedspreads. 


In Room 904, the Fulper pottery display 
is presided over by S. J. Anderson, who 
shows a large line of porcelains, faience and 
pottery of handsome design and execution. 
Rooms 92 and 903 are devoted to the 
Eastern Specialty Mfg. Co., in charge of H. 
B. Pinkham and L. B. Danforth, who have 
arranged many novelties in gifts, together 
with an effective display of candlesticks, 
hand-decorated pieces, door stops, bulbs and 
bowls, art calendars, framed pictures, etc. 
The De Luxe Leather Goods, Inc., is in 
Room 917, where Miss E. G. Lewis, C. H. 
Danenhower and J. Weber have arranged an 
effective display of desk sets, writing cases, 
00k-ends, bridge boxes, ’phone indexes and 
4 countless number of other novelties in that 
line, Butler, Thomas & Co.. Inc., have a 
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display of engraved Christmas cards and 
cards for all social forms, in this room. 

In Room 901, Grace E. P. Brooks and 
Ethel C. Brooks are looking after the dis- 
play of the Arts and Crafts Studio, in which 
are featured Italian linens, hand-woven 
scarfs, handkerchiefs and many other novel- 
ties in fine linen and embroidery. 

F. W. Boeckel, representing the Art In- 
dustries, of 311 E. 47th St., New York, has 
an effective display in Room 912, which in- 
cludes lamps and lavinite pottery metallique, 
bowls, card receivers, vases, book-ends, 
parchment and silk lamp shades, ship and 
map shades, French prints and prints a la 
“Godey’s Ladies’ Books” of years ago, all 
hand-painted by thorough artists. 

On the eighth floor there are novelties 
galore. In Room 817, I. S. Voohis has a 
fine display of novelty jewelry, representing 
a wide range of choice, while in Room 801 
A. L. Tuska, Son & Co. have a large and 
varied exhibit of Japanese wares, all im- 
ported. 

Unique gifts from the pottery marts of 
Europe are shown in Room 807 by E. R. 
Thieler. 

In Room 808, Leo Schlesinger & Co., rep- 
resented by Henry Heilbrun, have a large 
showing of imported noveities for every line 
of gifts. 

The Roman Art Iron Works Co. has a 
fine display of its work in Room 810. 

In 802, William Powell has an effective 
display of sterling on bronze ware, sterling 
flatware, encrusted glassware and hollow 
ware. 

The Mountain Community, which is rep- 
resented at the show by Miss Dorothy Lau- 
rier, has a display of gleaming gold and il- 
Juminated leather goods, a large line of gift 
articles and novelties imported from Italy, 
and novelties and other fetching gift things 
that make a strong appeal. 

In Room &19, the Gifts Baazar, 225 Fifth 
Ave., New York, has a novelty in the form 
of a delft kitchen clock, hand-painted. An- 
other strikingly new feature is tiny alarm 
clocks in mother-of-pearl. 

W. W. Jacobs, who had arranged for an 
exhibit in Rooms 914 and 915, was taken 
suddenly ill and obliged to cancel his reserva- 
tions. 

The Daycraft, Inc., has a fine display of 
baskets, desk sets, trays, steel book-ends, 
door stops, etc., in charge of E. H. Coles, 
vice-president of the concern. 

A. L. Pfersich, Wayne Junction, Pa., has 
taken Room 811 for an effective display of 
silver meshbags, beads, chokers and similar 
novelties. In the same room the Fineart Co., 
of this city, has a good showing of painted 
velvet panels, etchings, paintings and mir 
rors. 

The Gene Loeb Co., of Philadelphia, has 
a large and varied display in Room 708, 
showing a large number of attractive novel 
ties. the majority Mr. Loeb’s own designs 
and creations. Chief among them are cute, 
tasseled “parties,” some containing rouge and 
lipstick, and others with a tiny vanity case. 
There are very French-looking tiny - powder 
boxes ornamented with “girlie’ heads that 
are fetching. Imported garters, fringed, and 
a large number of other novelties are in the 
display. 

The Franklin Novelties, Inc., of Philadel- 
phia, also has a large line of box gifts, in- 
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cluding a cigarette box of glass, with satin 
finish, and hand-painted, black glass, gro- 
tesque candlesticks that are really artistic, 
and marmalade jars with free-hand paint- 
ings. M. M. Franklin, Jr., voices consider- 
able pride in his exhibit. 

The Colonial ‘Candle Co., of Cape Cod, is 
in Room 717, with a complete and varied 
showing of bayberry and solid color candles, 
as well as hand-decorated ones and some in 
gift boxes, that make one of the most color- 
ful displays of the show. 

The Baltimore Clipper Co. has a striking 
display of Chinese metal work, jewelry, etc., 
in Room 818. 

It is a tribute to previous shows of the 
kind in Philadelphia that many visitors did 
not wait until the opening hour to visit the 
display. The show continues the remainder 
of the week. 


A Word About Luster Ware 


LUSTER WARE that was made in the 
early 19th century and so _ eagerly 
sought and collected today by lovers of old 
china, is now found in the many gift depart- 
ments in retail jewelry stores. So much of 
this ware in its three varieties—silver, gold 
and copper—originally came from England 
that it is not unusual to find luster ware on 
the shelves of the china closets of many of 
our grandma’s. , 

It seems as the world goes around, there 
comes a time again and again that certain 
creations of man never perish. They return 
once so often in so many years, with slight 
changes in manufacture, form and decora- 
tion. One of these ever-popular discoveri¢s 
is pottery with metallic reflections and iri- 
descent glow. Swansea gold luster is great- 
ly valued today. 

Gold luster was made at Brislington, York- 
shire and at Leeds. Leeds luster of three 
kinds—silver, gold or purple and copper—is 
of high quality. It appears chiefly in bands 
around teaware—mugs, goblets, jugs, etc. 
The luster was also applied to an entire arti- 
cle thus giving it a marble effect. The cop- 
per luster dates back to 1823, and was more 
commonly used than the silver or gold. In 
the gold luster the quality varies according 
to the material used, many examples show- 
ing shining gold in some parts and purple or 
ruby in others, but no two pieces can ever 
be made exactly alike. Cups and saucers 
covered entirely belong to the best period— 
1790 to 1800. 

The Japanese have in recent years imitated 
this luster ware and are now selling quanti- 
ties in teasets and fancy articles. 














Mrs. Rena Rosenthal, 520 Madison Ave., 
New York, art and gift shop wholesaler, 
who is abroad searching for the unusual in 
gifts, writes that ancient Oriental and 
<gyptian colors and designs, as well as 
antique French and Italian decorations are 
evident in the newest gift novelties. Artists 
and art students realizing the increasing de- 
mand for artistic gifts are producing an 
unusually varied selection of ideas. From 
the out of the way villages have come many 
unique items adapted to new purposes. Mrs. 
Rosenthal predicts the steadily increasing 
demands for distinctive gifts will be met this 
year with an unprecedented supply of artistic 
and bizarre novelties. 
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18 PIECES 
Only $233.00 


This exquisite assortment of 18 carefully 


chosen pieces of beautiful hand-colored |; 
German Pottery as pictured below is only |; 
offered to introduce our line to the jewelry |; 


| trade. 





This collection is of all different shapes and ranging in 


height from 5 to 12 inches such as Flower Bowls, Vases, |£ 


Jardinieres, etc. ete. They are all wunderglazed in 
beautiful colors true to nature. 


Be sure to visit our showroom when in New 
York where we have on display a tremendous line 
of imported merchandise particularly suitable for 
your gift department. 


REHBERGER & SAUL, Inc. 


IMPORTERS 
24 West 23rd St. New York 
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Exclusive Musical Novelties 


LADOR, INC. 


58 W. 45th St., New York City 


Exclusive Agents in the U. S. for 
ADRIEN LADOR MUSIC BOX FACTORIES 
St. Croix, Switzerland 

















Cigarette and Cigar Boxes 
Powder Boxes—Jewelry Cases 
Bridge Sets—Crystal Decanters 
Tea Pots—Water Pitchers—Jugs 
Wonderful selection of gifts made of 


Dutch Pottery (Gouda) 





Samples and catalogue upon request 
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TURN YOUR VASES 
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INTO LAMPS 


Without Boring 
Holes 


In Two Seconds 


Because the springs grip 
the vase solid and the 
weight brings the center 
of gravity below the 
mouth of the vase and so 
stabilizes it. 





No boring the vase. 
No weighting with 
sand. 
No delay in filling 
orders. 
Any size vase, one 
or two lights. 
Black, Bronze, Brass, 


Gold and Silver. 


Prices and catalogue on 
request. 


Vaslamp Manufacturing Corporation 


14 East 13th Street New York 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THe 
JeweLers’ CrircuLarR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their busiaess. 
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Easter Selling Suggestions 


The Unclean Jewelry Window a Reflection on the Entire Trade 





Written Expressly for The Jewelers’ Circular 














Easter Selling Opportunities 
T Easter-time everybody is feeling happy, 
right after the season of self-abnega- 
tion. Women spruce up with their new hats 
and new gowns, and men spruce up with 
their new toppers and topcoats. Jewelry 
should play an important part in this Spring 
outburst of fashion. 
Feature in your show window some new 
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1. 1o oe . . i 
Gesigns in jewelry for men and women, ad- 
vertising in the newstapex : 


Dress Requisites for Easier 
Use attractive slogans. 
The following offer suggest’ <: 
fess up jewelry for Easter ” 
Easter-time is dress-up time.” 
Let the show window be as immacu! as 
you can make it, free from every sp f 





dust. Cover the floor with some suitable, 
rich material. 

Remember the Easter colors: 
ender and light yellow. 

The public will actually become. prejudiced 
against your store if you have an unclean 
window display at this season. 

A window observed in a town in the north- 
ern part of New York State some time ago 


white, lav- 


Fic. 1—AN IMPRESSIVE SILVER DISPLAY BY LEON JOSEPH, SCRANTON, PA. 


had its floor covered with soiled paper on 
which dust was also very conspicuous. 
Jewelry and a miscellaneous jumble of mer- 
chandise was displayed. Stores of this kind 
hurt the entire jewelry business. It would 
not be a had idea, in fact, to have a window 
display committee connected with the Ameri- 
can National Retail Jewelers’) Association, 
whose purpose would be to see that the re- 
tail jeweler kept his windows clean, as well 


as free from all kinds of misrepresentation, 
just as the Better Business Bureaus and 
‘Vigilance Committees throughout the coun- 
try keep the newspapers free from fraudulent 
advertising. 

A little ingenuity and little expense are 
all that is necessary to make the show win- 
dow inviting. Cleanliness costs nothing. Be 
careful of the color which you use in the 
show window, either in the way of showcards 
or anything else. Improper color can make 
a window repellent. Some colors invite and 
others repel. 

Springtime is an apt occasion to place a 
few flowers in a vase in the show window. 
Do not be afraid that this will give more 
business to the florist, for it won’t. If peo- 
ple want to give flowers, they will give them, 
anyway, and if you display flowers in an at- 
tractively displayed silver vase, it will help 
sell the vase. 

Easter being an occasion for numerous 
weddings, is a splendid selling event for dia- 
monds, wrist watches and rings. Not a bad 
time, either, to feature the remodeling of 
wedding rings and white gold and platinum 
mountings. 


Wise Merchandising and Timely Displays 
Mark This Establishment 


Leon Joseph, known as the Square Deal 
Jeweler, Scranton, Pa., who has been en- 
gaged in business less than two years, re- 
ported a turnover last year which is much 
greater than that of some other jewelers 
who have been in business 30 years. Joseph 
is an instalment jeweler and his methods are 
alive and up to the minute. His window 
displays are just as attractive and effective 
as his newspaper announcements. The meth- 
od of selecting a special piece of merchan- 
dise, putting a popular price on it, display- 
ing it in the window and simultaneously ad- 
vertising it in the newspaper, has always 
been found a great stimulant to his turn- 
over. 

One of the window displays used recently 
by Joseph, featured a belt buckle and chain 
for a dollar (page 153). Nothing but belts 
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FOUR FACTS 


that every jeweler must face 


1 Grocers turn their stock 10 times 
a year; druggists 2/4 timesa year 
and the Jeweler once a year. 


Seth Thomas Clocks turn over twice 
as fast as jewelry stocks as a whole. 


Drug and grocery store business 
2 is steady the year-round. The 
Jeweler’s business is very seasonal— 
with peaks in June and December. 


The demand fors. eth Thomas Clocks 


is constant. Spring months avreGOOD 
Seth Thomas months. 


3 Manufacturers spend approxi. 
mately $80,000,000 annually to 
advertise articles found in the 


THE JEWELER has to solve problems far more difficult than those 
of any other retail merchant. Consider these four facts alone: 


grocery store and $40,000,000 for 
Drug Store products. How many 
articles in the Jeweler’s Store are 
advertised. in a big way? 
Seth Thomas magazine advertising 
appearing almost every month of the 
year is pointed exclusively toward 
the Jeweler. 


The druggist and grocer sell 

many necessities. The Jeweler 
deals mostly in luxuries. All mer- 
chants know that luxuries are most 
often sold to the customer who 
comes in for a necessity. 


Seth Thomas Clocks are now regard- 


ed as a necessity in the modern home. 


These are four ways in which Seth Thomas is helping the jeweler to over- 
come the handicaps of his business. Others will be discussed in future articles. 


SETH THOMAS CLOCK CO. 


Display “Rooms 


New York San Francisco Chicago 


278 Post Street 


215 West Randolph Street 
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Storekeeping Department. 








occupied the window. The public’s attention 
was completely focused on this one item. 
They read the ad, accepted the invitation 
to inspect the show window display, and then 
almost naturally went inside and secured the 
helt outfit for a dollar. Merchants do not 
always feature special articles of merchan- 
dise at a low price chiefly to make money 
on these things. Special items are occa- 
sionally featured at a slight loss. But it is 
really not a loss, because it is charged up to 
advertising, and the profit is easily made up 
on the increased amount of business which 
follows. New clients are added to the in- 
stalment list and new sales are made for 
cash in many other lines, so that a reduction 
in a sale of this kind really proves a profit- 
able piece of advertising. 

Fig. 1 shows silverware featured exclu- 
sively by Mr. Joseph in his show window. 

Feature Mother’s Day 
THE jeweler who fails to link up with 
Mother’s Day in May is losing the op- 

portunity for valuable business. It is the 
day for giving substantial remembrances, and 
many a mother will be delighted with silver 
or a beautiful gem if the day is brought to 
the attention of their children some time in 
advance. Advertising should possess a hu- 
man interest, and the ad of Drosten, St. 
Louis, Mo., certainly possessed that quality. 
In a simple little six inch, double column, 
topped with a bar pin, they said: 


Mother’s Day in May 


Mother is the whole world to the 
vaby, and a bit of Heaven he has: not 
yet forgotten. The man whose days 
and hours are crowded with the de 
mands of business and daily living has 
set aside “Mother’s Day” to convince 
her that the man has not forgotten what 
the baby knew. 

Most fitting for a gift on Mother's 
Day is a piece of jewelry that is as 
permanent as the sentiment of the day. 

Gifts from a simple card prices at 5¢ 
to a necklace priced at $20,000. 


Complementing their ad they arranged a 
window that brought “Mother” to the minds 
of all who passed. The display was arranged 
in two steps draped with lavender velvet. 
On the upper one, draped with clouds of 
white tulle, was a large sketch of Whistler’s 
“Mother.” All about were greeting cards 
and framed mottoes, as well as little hand 
painted booklets. 

\nother ad that would have been an ex 
cellent accompaniment to such a display was 
that run by the A. EF. Little Co., Los An 
zeles, Cal.: 


Mother’s Day 
Second Sunday in May 


A MESSAGE TO MOTHER 

It’s just a simple message 

Bringing love and hope and cheer. 
To the best one of all mothers 

On the best day of the year. 
And the best of love is in it 

That my heart knows how to say, 
That’s my message to my mother, 

With my love, on Mother’s Day. 
Don’t forget her gift or greeting on this 
heautiful day. 
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This store has no show windows in the 
generally accepted sense of. the word, but in 
glancing throughly the window fascinating bits A NUMBER of pocket pencils fastened 
of the interior of the store are had. In ad- on watch chains to serve as chain 
vertising their gifts for Mother’s Day they balancers were displayed by one jeweler 


Watch Chain Pencils 




































































RELT OUTFIT OFFERED AT A SPECIAL SALE BY LEON JOSEPH, SCRANTON, PA. 


along with this descriptive sign “For the 
Man Who Can Never Find His Pencil.” 
On the very second day of this exhibit a 
man came in and bought one of the pencils 
to be fastened on his own watch chain and 


ave special prominence to china, showing at 
one side a cabinet filled with colorful Italian 
importations, while in the center was a table 
set for lunch, with full complement of silver, 
glass and china, and in the center a basket 











eeiedaaauene 











IMPRESSIVE MOTHER'S DAY DISPLAY BY DROSTEN’S, ST. LOUIS, MO. 


of large pink roses with the card, “An Offer- with this rather interesting explanation : 
ing to Mother on Mother’s Day.” “For three months I have been meaning 
W. BySs: to do this but it took your window display 
to actually bring it about. Please fasten 

Raymond Snyder, a jeweler on N. Main-—the pencil on good and tight as I have lost 
St., Chambersburg, Pa., has moved his store two silver ones during the past year just 
from the Houst building to the store room because my mind was too occupied to per- 
at the National Hotel. form the service I] expect from this chain.” 



























ment. Strikes the hour and half-hour. 
16 inches high, 94% inches wide. No. 
2166 — ‘‘Gothic.’’ 
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Here is a clock to please 
the eye and ear Ma- \& 
hogany finished case, 
square silvered dial, 
with 8-day pendulum 
movement and Gilbert 
Cathedral Gong. 10% 
inches high, 16% in- 
ches wide. No. 1108— 
“‘Beauty.”’ 
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A handy book ) 
for the 


Tis NEw BooK should be on the desk 
of every jeweler. It is packed with photos 
and quick descriptions of just the kind 
of clocks your customers are looking 
for. Clocks designed to please the eyes 
of the many, constructed to tell time 
accurately for years on end, priced to 
open the purses of all who can use a 
clock. 












It is the new Gilbert catalogue. In it 





The spirit of Old New England lives in 
this exquisite timepiece, Cabinet in rich 
mahogany finish.8-day pendulum move- 


ox 


WILLIAM L. GILBERT CLOCK COMPANY, WINSTED, CONN., U. S. A. 


CLOCKS 












ieweler 


you will find all the brand new Gilbert 
numbers, already popular in many parts 
of the country. Chime clocks with charm- 
ing musical notes. Small clocks, bigclocks, 
for mantel, desk or wall—a full and fast- 
selling line for every jeweler. 


A copy of this useful book is yours 
for the asking, free of obligation. A post 
card puts it on your desk. Send for it 
today. Use the coupon. 
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William L. Gilbert Clock Company 
Winsted, Conn , U.S. A. 


Address 





Send me my copy of the new Gilbert Catalogue, 


GILBERT |= 
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| Retail Jewelers Discuss Show Win- 
dow Experience 





Written Expressly for The Jewelers’ Circular 

















[5 there any one outstanding item that has 
sold more readily from jewelry show 
windows during the past year than any 
other ? 

Interviews with a number of jewelry 
dealers in Boston indicate that show win- 
dow experience is seldom the same and that 
“best sellers” vary widely from store to 
store. 

“Our display window is unique because 
in it you will find something of everything 
we carry—from watches and diamonds to 
fountain pens and pencils,” said Fred A, 
Horn, manager of the E. B. Horn Co., on 
Washington St., near the corner of Winter 
St. “This is one of the busiest and most 
expensive corners in Boston, so that our 
show window space is unusually valuable.” 
A glance at the one large show window 
of the E. B. Horn Co. reveals that every 
inch of the space is being used to advantage. 
It is divided into three tiers and on the 
sides are glass shelves, also used to display 
goods. Here it is a case of direct selling, 
and practically all goods are accompanied 
by price labels. 

“We find that diamonds sell best from 
show windows, and next come watches,” 
Mr. Horn went on. 

Diamonds and watches, it will be observed 
are always allocated in the main tier, the 
central and most conspicuous spot in the 
window, diamonds being given the vantage- 
point on the right-hand side. 

As the average buyer of jewelry is un- 

able to discern the true from the false, the 
fact that a store has been in business for 
a long time inspires confidence, and is of 
greater weight in the jewelry business than 
i any other. The E. B. Horn Co, has 
been in business since 1839, and this fact 
is played up in the lettering on the show 
window in this caption: “It Pays to Buy 
Diamonds and Watches from a House with 
an Established Reputation. We have been 
in the Jewelry Business in Boston for 85 
Years. 45 Years in the Store.” 
_ The Lenox Jewelry Co., also on Wash- 
ington St., does a large business on the 
installment plan—$2 down and $2 a week 
until the engagement ring or what-not is 
paid for, 

‘Their “best seller” just now is the $50 
diamond ring, 

“If business takes a little turn for the 
better, it may turn out that our $100 engage- 
ment ring is the leader,” said the manager, 
J. Lipp, 

Piha the policy of the Lenox store always 
thin rao display a puller’”—that is, some- 
ed rer in the center of the show 
io ys ich will attract people into the 
nea oe phy the store windows is be- 
in he ie the $100 diamond ring, while 
ie tee @ er is a special watch. This can 

. or $30.75, on a basis of 50 cents 

wn and 50 cents a week. As was the 


case with the E. B. Horn Co., watches in 
this store rank almost on a par with dia- 
monds in point of selling readily from show 
windows. 

A clever window device that has stimu- 
lated the sale of wedding rings at Howard 
& Co.’s on Washington St., is a velvet ring 
case made in the form of a church, a minia- 
ture bride and groom standing in the door- 
way. The case itself is studded with wed- 
ding rings which, according to a label in 
the show window sell in some cases as low 
as $5. 

At Reagan, Kipp & Co.’s, on Tremont St., 
the item that has showed the best results 
from show window advertising is the pearl 
necklace, 

“Everybody wants a string of pearls or 
pearl beads, if they just have the matter 
brought to their attention,’ said Ernest 
Pessolano, salesman in the store. 

It is bar pins that sell best from show 
windows, according to E. W. Harden, 
manager of John J. Kingsley Co., corner 
of Boylston and Church Sts. This is a 
beautiful new store which has been doing 
business here during the past year. There 
is a large expanse of show window space 
on the Church St. side, to which a luxurious 
touch is added by a rich trellis background 
in Italian Renaissance style. 

“The brooch is in great demand just now,” 
Mr. Harden explained. “It gives that 
finishing touch which seem to be needed for 
almost every costume, and the women have 
only to see our brooches to want them.” 

Mr. Harden indicated that the sale in bar- 
pins by no means exceeded that of a staple 
as, for instance, rings, which are worn by 
both men and women, but that the sale of 
no item during the year had been stimulated 
as much by show window display as the bar 


pin. 

The experience at Shreve, Crump & Low 
Co.’s large store on the corner of Tremont 
and West Sts., overlooking the Boston 
Common, has been that costume jewelry, 
necklaces, bracelets, and finger rings, have 
sold best through show window display, 
according to W. S. Green, who is in charge 
of the jewelry department. Indirect ad- 
vertising is the policy of this firm, which, 
by the way, is the oldest jewelry store in 
3oston. The fact that Shreve, Crump & 
Low was founded in 1800 and has been doing 
business for almost a century and a 
quarter, is considered a decided asset, and 
the date of the founding always appears on 
advertising matter below the name of the 
firm, 

“As prices are not displayed in the show 
windows, there is no direct selling from 
them, the exhibits being intended rather to 
give the atmosphere of the store and show 
the kind of goods we carry. Thus are people 
tempted to come in. 

“We often display what is called a 4-unit 
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group, consisting of necklace, ‘bracelet, 
finger ring and earring, all of which match. 
Then again we have mass displays, the 
windows being closely packed’ with rings 
and bracelets.” 

Bigelow, Kennard & Co., a large jewelry 
store on the corner of Washington and 
West Sts., also adopts the policy of indirect 
advertising, and therefore finds it difficult 
to judge what effect their displays have on 
the sales of various departments, 

Occasionally, however, they depart from 
that policy and feature in both window and 
newspaper advertising, some special article. 
At one time they featured specially-priced 
umbrellas, and the results, according to A. 
\W. Spencer, were wonderful. 

From these varying experiences in show 
window advertising, it would seem that 
watches and diamonds are always “best 
sellers,” whether window-displayed or not, 
but that “costume jewelry,” bar-pins, 
brooches, necklaces, etc., “pulls” best when 
properly displayed in windows. Even so, 
each store is, to an extent, a law unto itself. 
Sidewalk traffic, class of trade catered to, 
location of the store, amount of show window 
space, etc., all must be considered. 

The youthful swain about to take life’s 
big step on a lean pay envelope would be 
drawn as by a magnet to the store that dis- 
played the all-important wedding and en- 
gagement rings at “a dollar down, a dollar 
a week.” Yet that same youth would not 
go 10 steps out of his way to gaze in the 
same store’s windows were pearl necklaces 
or bracelets or brooches displayed therein 
and offered on the same terms. And, on 
the other hand, the person attracted by a 
display of costly pearls would not go out 
of his way to take in a window full of 
rings. He has the girl, he has the money, 
he’s going to have the ring regardless of 
cost. Nine times out of ten he'll buy it 
where he is in the habit of buying jewelry, 
and will not be attracted merely by a window 
display. 





Antique Cameos 
AN artistic window can always be made 
up from a display of cameos and espe- 
cially at this time. A window of antique 
cameos can particularly attract. Their dis- 
play will gain attention and can be illus- 
trated with a sign bearing the words: 


**Antique Cameos” 


Alongside of them, however, without any 
reference or without in any way being 
pointed out can appear one or two antique 
articles of another nature such as an antique 
table cover or some antique piece of furni- 
ture which will complete the atmosphere of 
the window and draw to the display many 
of the people so interested in antiques.— 
CG. Ti 








Knew How to Be a Lady 





“And then, my dear, she wrote me the 
most insulting letter and I admit I was going 
to say something pretty nasty, but I remem- 
bered that I was a lady, so I just wrote, 
‘You go to Hell,’ dignified-like, at the bottom 
of her letter, and sent it back to her.” 

—Goblin. 
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Step Up Your Sales 


of a eg and Confirmation Gifts 








1 






PENS. Fast turning, quick selling, 

popular numbers. The Endura in 
red, lok, and mahogany. The Students’ 
Special. The Conklin gold and silver 
models. 












ENCILS. The Conklin red and black 

rubber pencil is putting an unprece- 
dented pep into pencil sales. With “the 
clip that can’t slip,” or ring for ribbon. 
In gold and silver, beautifully chased. 








beh 






ETS. Rubber sets in red and black 
are increasingly popular. Conklin 
pencils match Conklin pens. Put them 
together and you have a set. Metal sets 
in gold and silver. All set orders are 


beautifully boxed. 









— CONCENTRATE — wwmmas 
CHICAGO On C OC N KL I N enced 


THE CONKLIN PEN MFG. CO. - TOLEDO, OHIO 
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Storekeeping Department 


—_—_—— 
Are You a Borrower? 











RE you borrowing money for the pur- 
A pose of increasing your business? If 
not, why not? 

It takes money to make money, they say. 
It takes capital to operate a store, and if the 
facilities and the attractiveness and the ad- 
vertising appeal of the store are to be made 
more effective, more money must be used to 
that end. There must be better equipment, 
peter stock, better methods, better displays, 
and more publicity. 

Men operating in all other forms of busi- 
ness enterprise seem to know better than 
retailers how to borrow money to advantage. 
Some time ago I saw these figures showing 
the relative proportions of bank loans made 
to the various classes of men engaged in the 
production and distribution of merchandise. 

Per Cent. 
Commercial loans by banks to manufacturers 50 


Commercial loans by banks to jobbers... tee 30 
Commercial Inans by banks to commission 


MEN ccoccccccccsccccccsessccccssccccs 
Commercial loan by banks to retailers..... 5 

Retailers, you say, operate in a smaller 
way and consequently borrow in smaller 
amounts. Yes, but the number of retailers 
so greatly exceeds the number of manufac- 
turers or jobbers as to offset the difference 
in individual loans. Retailers are not bor- 
rowing for business purposes in the way 
bigger operators are borrowing. 

You need capital in order to increase your 
business. The banks must loan their money 
if they are to operate profitably. Why don’t 
you figure out just what you want to do to 
increase business, just what funds you need 
for the purpose. Go to your banker and talk 
it all over with him. If you have the busi- 
ness ability to handle business growth, your 
banker will find a way to help you. If you 
lack that ability, be content to job along in 
the old rut, or else sell out and go to work 
for someone else. 





Keeps the Public Interested 





HERE is a letter which we recently re- 
ceived from A. H. Abbott, president of 
the Lowell Retail Jewelers’ Association, 
which is doing excellent publicity work in 
behalf of the jewelry industry: 
LoweLL, Mass., March 25, 1925. 

Dear Sir:—We are enclosing here- 
with a copy of what appeared on the 
woman’s page of the Lowell Sun, Mon- 
day, March 2. 

Through the efforts of the Lowell 
Retail Jewelers’ Association, we jewel- 
ers have been able to get a little “Birth- 
day” write-up on this newspaper. 

As you know, all these little write- 
ups and the like, are very beneficial to 
us all, and, it is only through co-opera- 
tion that these things are possible. If 
we get together, there is no reason why 
we should not be able to promote more 
birthday sales and more jewelry talk 
than ever before, and that, to our bene- 
fit. Why not try? 

Fraternally yours, 
A. H. Assotrt, President. 
Frank Ricarp, Secretary. 


The article referred to was entitled “The 
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Birthstone and Its Magical Meaning,” and 
was used as an informative article which 
gave much interesting information to the 
public. 





A Helpful Book 





“Principles of Merchandising” by Melvin 
Thomas Copeland, Ph.D. Professor of Marketing, 
Director of Bureau of Business Research, Graduate 
School of Business Administration, Harvard Univer- 
sity. Published by A. W. Shaw Co., Chicago. 


b abincnapey are quite familiar with the 
name of Mr. Copeland, owing to his in- 
vestigations conducted in their behalf under 
the auspices of the American National Re- 
tail Jewelers’ Association. His book, pub- 
lished under the above title, is the result of 
a dozen years’ of painstaking research in 
many lines. There is no subject more vital 
to the retail jeweler than merchandising. 
The present volume is different from other 
works in the way of treatment, as well as 
contents. The principles enunciated are 
based on logical conclusions drawn from 
careful investigation. 

To quote a paragraph: 

“A retail jeweler decided several years 
ago that he would hire a repairman to op- 
erate his repair department, in order that the 
proprietor might give his entire time to the 
management of the store. As soon as this 
policy had been put into effect, he rearranged 
his merchandise displays, exercised greater 
care in the selection of the goods to be car- 
ried in stock, and gave his personal attention 
to aiding his customers in satisfying their 
wants. The result was that in 1921, when a 
majority of the retail jewelry stores showed 
net losses, he had a net profit of two per 
cent. of his sales. This net profit was not 
obtained by means of higher prices; on the 
contrary, the mark-up that he realized on 
his goods was somewhat less than the aver- 
age in other stores. He was able to show a 
net profit, in a year when losses were gen- 
eral in the trade, because he operated his 
store more economically. For one thing, he 
carried less stock in proportion to his volume 
of business than was carried by other stores 
which had an equal volume of sales. He 
turned his stock more rapidly; this reduced 
his losses from depreciation when prices fell 
after the crisis of 1920, It also reduced sub- 
stantially his interest expense and other 
carrying charges. 

“His store was not a large store—his sales 
were only approximately $60,000 a year— 
but it was a profitable business because he 
had adopted sound merchandising methods. 
Such a merchant was in a position to facili- 
tate the execution of comprehensive sales 
plans by a manufacturer who had undertaken 
to utilize progressive merchandising methods. 
This sort of merchandising illustrates means 
of securing an economical use of capital— 
by reducing the amount invested in mer- 
chandise in proportion to the quantity of 
goods sold; it also shows economy in labor— 
by yielding greater results in proportion to 
the effort expended.” 

Numerous other examples are given in 
other lines, showing what can be accom- 
plished by intelligent procedure. Methods 
are given of marketing so-called convenience 
goods, shopping goods and specialty goods. 
Jewelry may properly be placed in this latter 
class. 

Referring to marketing specialty goods, 
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Mr. Copeland says: “For specialty goods, 
the manufacturer’s brand, the retailer’s 
brand, or the general reputation of the retail 
store for quality and service stands out so 
prominently in the mind of the consumer 
that he is determined to patronize the store 
in which goods that he is seeking can be 
obtained, even at the inconvenience and ex- 
pense of a special trip to make the purchase. 
Distinctive characteristics are so firmly as- 
sociated in the mind of the consumer with 
the brand or the store that in purchasing 
specialty goods the consumer is prepared to 
rely upon the service, quality and prices of 
merchandise offered by that store as general- 
ly being fair and to accept the merchandise 
without shopping. 4 

“A manufacturer of high-grade watches, 
for instance, establishes so strong a reputa- 
tion for the dependability of his: product that 
the consumers insist on having that particu- 
lar make and go out of their way to obtain 
it. A retail jeweler manifests such artistic 
taste in the selection of gems and other 
wares that his goods attain a special repu- 
tation for distinctiveness. * * *” 

This lines up with what THe JEweLeRs 
CrrcuLAR has been advocating for many 
years in its retail advertising and storekeep- 
ing departments—the great need for up- 
building good-will and confidence in order to 
hold a permanent worth-while trade. 

Accompanying this chapter are diagrams 
showing the operating expenses in 42 retail 
jewelry stores with sales of $50,000 and 
over in 1922, and monthly sales of merchan- 
dise in 155 retail jewelry stores, not includ- 
ing repairing receipts. 

The chapter entitled “Consumers’ Buying 
Motives” may be read with special profit 
and satisfaction by any merchant. The 
chapter aims to explain the motives which 
govern the purchases of consumers. Elabo- 
rate treatises have been written showing the 
application of psychology to merchandising 
with much less clarity and less helpfulness 
than this clearly written, non-technical chap- 
ter. Much unprofitable buying would indeed 
be avoided if the retail jeweler, as well as 
many other merchants, followed the princi- 
ples enunciated. Other interesting chapters 
are written on the sales force, advertising, 
stock turn (about which so much has already 
been published in THE JEWELERS’ CIRCULAR) 
and price policies—R. F. N. 


? 


Some People 





OME people keep so everlastingly busy, 

that they thrash themselves around and 
around to the point of exhaustion. Then 
they never have the gumption to face the 
difficult problems of their own business and 
to solve these problems satisfactorily. In 
fact, quite as often as not, they do not know 
that they have any problems of any particu- 
lar character at all. It is all right to work 
hard. 

Without work, very few of us will get 
anywhere, but there is a difference between 
a plow-horse and a thoroughbred. A plow- 
horse will accomplish a certain amount of 
heavy, routine work under close direction. 
A thoroughbred represents good blood, in- 
telligence, and a capacity for training and 
achieving. Work, but do it in a way that 
is effective in a broad sense, rather than as a 
mere tread-mill performance.—Rural Trade. 
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NOW!—ONLY $10.00 


{FOR A LIMITED PERIOD]—THE 


TLS. YS TEM 


FOR HANDLING JEWELS AND STAFFS 














You may have figured the W. H. S. System to cost $100.00—or more. And 
it’s really worth that much. But here it is—-for only one tenth of that amount 
while our special offer holds good. 


For just $10.00—which we will charge to your name on our books—we will 
re-gauge your present mixed-up stock of Jewels and Staffs into a handsome 
cabinet containing 525 plainly marked vials. You will have a W. H. S. 
System—which can be built up gradually to full efficiency. 


The W. H. S. System, at this astounding price, will pay for itself in short 
order, through time saved for your watchmakers and elimination of over- 
ordering. 


Fill out the coupon. Mail it to 
us. When we send re-gauging 
date ship us your complete stock. 
We return it quickly. 


2% S 
AO 


=. 








MAIL 
sa le manele en amas THIS 
WALTHAM ‘i COUPON 
HOROLOGICAL : 
SCHOOL i 2 
WALTHAM (54), MASS. ™ 
Gentlemen: . 
Please reserve the earliest avail- 
able date on which we may take %\, 


advantage of your $10.00 regauging 
offer, notifying us by return mail of this 
date. We will, on the date specified, send 
you our stock of jewels and staffs to be re- 
gauged into the W. H. S. System at a cost to us ) 
of only $10.00. *, 


(Signed) \ 


RESERVE A 
RE-GAUGING 
DATE! 


SS See eneveeoanvnveoesenensveoeeeaesvenenanseevneaeneenne 8 86608 ® 
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The Horological Questionnaire 


Written Expressly for The Jewelers’ Circular by Lester B. Pratt 




















Autnor’s Note—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an _ occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines, The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of March 4) 

Qurstion.—How shall we proceed to 
harden and temper the small spring which 
we made ? 

Answer.—We will assume that the spring 
has heen secured to the plate with its screw 
and after slight bending or manipulation is 
found to fit properly. To prepare the spring 
lor hardening, we may wrap it loosely with 
fine binding wire, to protect it as much as 
possible from the direct action of the flame. 
Then we may cover the spring and wire with 
soap, as this will prevent the formation of 
scale. The most suitable method of apply- 
ing the soap is to make up a solution of soft 
soap, which may be easily done by boiling 
down some bar Ivory until a soft jelly is 
obtained. By the way, this soap solution 
will be found quite excellent for all small 
hardening jobs, as it is soft and easily ap- 
plied and much work is eliminated if scale 
formation can be prevented. For a quench- 
ing bath we will require some cotton-seed 
oll. Wesson cooking oil is pure cotten-seed 


oO} : 
il and may be obtained at the grocery 
Stores, 


The spring may next be heated to a full 
cherry red, observing due care that it does 
not become overheated, which would damage 
the steel for our purposes. When the spring 
is properly heated it should be plunged 
quickly into the oil bath, and we must be 
very quick about it, too, as the heat quickly 
leaves such a small piece. 

To temper the spring we may touch it to 
the flame just long enough to ignite the oil. 
When the oil is burned off completely, the 
spring is supposed to have the proper tem- 
per. However, this method is not always 
certain; we find that a much better method 
consists in placing the spring in a small pan 
of clean, white sand and covering it; then a 
thin piece of clean steel is placed on top of 
the sand and the whole is heated slowly until 
the indicator piece on top assumes a full 
blue color. If the heating is carried out 
slowly, excellent results may be obtained in 
this manner and we are much more certain 
of obtaining a true spring temper. It is an 
excellent idea to practice this method of 
hardening and tempering on small waste 
pieces of thin stock and wire, then testing 
the pieces until breakage occurs. By making 
such tests, we soon learn just what to expect 
of a given grade of steel; if a spring should 
break too readily, then we know that either 
the steel was burned in hardening or that the 
temper was not sufficiently withdrawn, and 
as we have only these two items to check up 
m, we may readily locate the trouble. 

Question.—How shall we proceed to finish 
the spring to match the finish in the move- 
ment ? 

Answer.—For lapping and polishing the 
springs and small parts, we shall require a 
small cast-iron lap and a small box-wood 
lap. Each should be finished flat and quite 
smooth. We have described various meth- 
ods of finishing small parts; this method is 
in use by the watch factories and is also 
used by many fine watchmakers. The laps 
are simply used as bench laps, not in the 
lathe. A small amount of oil-stone powder 
and oil is applied to the face of the cast-iron 
lap and the spring which may be held in 


place by a piece of flat cork is given a few 
light stokes which will produce an even gray, 
fine-lined finish. This finish alone will match 
many of the finishes found in high-grade 
watches. If we require a smooth gray or 
matt finish, with no lines appearing, we may 
give the spring a slight circular motion while 
lapping. If we require a bright, highly pol- 
ished surface, this may be quickly attained 
with Vienna Lime and alcohol, used on the 
box-wood lap. The spring should be thor- 
oughly cleaned by washing in benzine to re- 
move all traces of oil-stone powder and a 
new, clean piece of cork used to hold the 
spring. It is absolutely essential that all 
traces of oil-stone powder be removed if we 
expect a high-grade polish on the spring. A 
small amount of lime should be shaved from 
a clean lump with a sharp knife, placed on 
the lap and moistened with alcohol, and it 
must be used while the lime is slacking to 
obtain the required results. A few strokes 
of the spring on the box-wood lap will pro- 
duce a beautiful, black polish. 

The sides of the spring will also require 
some finishing. This operation is best ac- 
complished by using a small brass lap which 
is run in the lathe at high speed. The lap 
in this case is simply a piece of brass wire 
about two mm. in diameter, although any 
size may be used if we wish to fit into any 
particular curve. A small amount of oil- 
stone powder and oil is applied to the lap. 
The spring may be held in a pin-vice and 
quickly lapped smooth on all sides. Another 
method of holding the spring is to fit a 
brass wire into the screw hole; this enables 
us to lap the spring on all sides at one set- 
ting. The spring is lapped on the sides for 
two reasons; one is to produce a finely fin- 
ished piece of work, the other is to remove 
cross marks left by saw or file, which would 
cause undue breakage. When we lap the 
spring we must be particular to lap the act- 
ing part of the spring thin enough to give it 
the proper tension. A spring of this type 
should be no stronger than is required to 
perform its proper functions. We may now 
try the spring in the watch and observe if it 
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does the work which is required. If the act- 
ing end is too long, it may be ground off 
with a fine Alundum lathe wheel. 

Question.—How shall we proceed to 
chamfer the edges and screw hole? 

Answer.—Springs of this type in very fine 
watches are usually chamfered. Chamfering 
means that the edge of the screw hole and 
the edges of the spring are slightly beveled. 
The chamfered edge is usually polished. A 
simple lap for this purpose may be made 
from copper rod about three-sixteenths of 
an inch in diameter and held in a wire chuck 
in the lathe. The rod should be turned true 
and smooth so it may be held in the chuck 
and run true. The end of the rod should be 
turned to a 90° angle, then stoned smooth 
with a Scotch stone and water on the end 
and diameter. The lap may then be charged 
with No. 3 diamond powder by using a small, 
hardened steel roller. A small amount of 
the diamond powder and some oil is applied 
to the lap, and while the lathe is turning 
slowly the diamond powder is forced into 
the surface of the copper lap. After charg- 
ing, the lap should be cleaned with benzine 
and a small amount of clean oil applied to 
the surface. The spring may be held by any 
desired means; after chamfering the screw 
hole, it may be placed on a brass wire in- 
serted in the screw hole. The spring may 
also be cemented to a small brass plate with 
shellac; if the spring is rather light weight, 
this is often the best method as there is no 
risk of breakage. 

The small copper lap will allow working 
into any curves and such laps may be made 
in any diameter to suit the curves. In using 
No. 3 Diamond Powder on such a lap, the 
finish is practically a polish, but if a very 
high polish is desired, we may attain this by 
using a box-wood lap of the same shape and 
diameter and applying Vienna Lime and al- 
cohol. 

When the desired finish is attained, we 
may remove the spring from the brass plate 
and remove the surplus shellac by boiling in 
a strong solution of lye, although a cleaner 
method would be to boil in grain alcohol. 

(To be continued) 


Makes "Em Buy Strap Watches 





6. HE other day I heard a good one how 
a jeweler is able to sell more men’s 
strap watches,” said a traveling representa- 
tive with Adolphe Schwob, Inc. “One of my 
customers told me when a man comes to the 
store to have his watch repaired and asks 
for a loan watch, he tells him that he is 
entirely out of pocket watches for loaners, 
but he will let him use a strap watch while 
his watch is getting fixed. You know it 
takes about two to three weeks to repair a 
watch, so when that man comes back to the 
store to call for his watch he is getting 
accustomed to wearing the strap watch and 
he likes it, and in many cases this jeweler 
sold this customer a new, extra strap watch. 
f course, the jeweler has to use his own 
good judgment when he is loaning out a 
strap watch.” 








“T hear you gave a party last night, old 
ap. What was it to celebrate?” 

It was for my wife. It was the tenth 
anniversary of her thirtieth birthday.” 
—London (FEng.) Tit-Bits. 


ch 
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H. I. A. Preparing for Memorable 
Meeting in May 





THE annual meeting of the Horological 
Institute of America will be held in the 
National Academy of Sciences and the Na- 
tional Research Council building in Wash- 
ington, D. C., May 13, and an exceptionally 
large attendance is expected. Unusual en- 
deavors are being made to make this meet- 
ing a memorable one. A number of impor- 
tant speakers are expected, and a large at- 
tendance from the manufacturing, wholesale, 
retail and watch repairing sections of the 
industry is looked for. The election of of- 
ficers will take place at this annual meeting. 
Edward H. Hufnagel, president of the In- 
stitute, announces that supervisors through- 
out the country will be asked to co-operate, 
and says, moreover, that assurances have 
been given from officers of the Baltimore & 
Ohio Railroad for co-operation in every way. 
The following communication was received 
by the president of the Institute, about a 
week ago: 


THe Bartimore & Onto Rartroap Co. 
TELEGRAPH DEPARTMENT 
C. A. PLuMty, Supt. Telegraph. 
E, T. Ampacu, Asst. Supt. Telegraph. 
Ba.trmoreE, Md., ‘March 14, 1925. 


Epwarp H. HuFnacEL, President, 
Horological Institute of America, 
10S. Fourth Ave., Mt. Vernon, N. Y. 


My Dear Mr. Hufnagel: I am in 
receipt of your letter of ‘March 10, and 
it will be a pleasure indeed to attend 
the annual meeting of the Horological 
Institute of America to be held in 
Washington, D. C., on May 13, 1925. 

I have conferred with C. A. Plumly, 
superintendent of telegraph, and we will 
endeavor to make arrangements with 
one of the officials of the Baltimore & 
Ohio Railroad to be present and make 
an address on this occasion. I will 
write you later in reference to this mat- 
ter. 

We shall we pleased to notify a num- 
ber of our official watch inspectors in 
an endeavor to have them present at this 
gathering. I am fully aware of the 
great work and splendid results con- 
nected with the Horological Institute of 
which you are the president, and quite 
a number of our watch inspectors have 
taken the examination and secured cer- 
tificates. It appeals to me so much that 
I wish to see every inspector that we 
have secure a certificate in this great 
institute. 

If you have any suggestions to offer 
in which I may be able to assist, I will 
be pleased to receive them and assure 
you of my co-operation. With kind per- 
sonal regards, 

Yours truly, 
(Signed) W. C. Don Netty, 
General Supervisor Time Service. 


A very elaborate program of instruction 
and entertainment is being prepared for 
visitors. The entertainment program will 
include a visit to the United States Bureau 
of Standards, the Arlington Radio Station, 
the National Observatory, the National 
Academy of Sciences, the Lincoln Memorial, 
the Capitol, Congressional Library, and other 
Government buildings. 
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Novel Device for Inserting Main- 
springs 


A NOVEL holder for mainsprings, for 
which the inventor, Anton J. Anderson, 
New York, claims many advantages, is 
illustrated below. 
The advantages claimed are economy of 
time in inserting mainsprings into the barrel, 
avoidance of the danger of denting or dish- 





_ing the spring by putting it in by hand or 


machine, elimination of the danger of per- 
spiration marks, as the spring may be in- 
serted in the watch without being touched 





THE MAIN SPRING IN THE HOLDER 


by the fingers. The inventor states that one 
may determine whether a spring is going to 
set or not before it is put in the watch in- 
stead of several months afterwards, because 
the holes in the holders are so small that the 
spring will set in a few weeks’ time in the 
holder if the spring is not properly tempered. 
A spring, it is claimed by Mr. Anderson, 
often looks faultless when it is sold loose 
or in a container with a large hole, but the 
same spring often sets so much after a few 
months’ service that the watch cannot be 
properly regulated until a new mainspring is 
installed. The mainspring is made from a 
specially prepared steel by one of the largest 
steel manufacturers abroad which has been 
doing considerable laboratory work and 
scientific investigation along this line. 





World Time Shown by This Watch 





HERE is a very interesting clock showing 
world time, invented by George B. 
Gardner, 923 Hutchinson Court, Brooklyn, 
N. Y. 
The device was recently described in the 
New York World, as follows: 
This device is so arranged that by simply 
setting it to the correct time in the time zone 


WATCH SHOWING WORLD TIME 














in which you reside you secure the correct 
time from London west to the Hawaiian 
Islands. For radio fans reaching for long 
distance stations it answers the question of 
when to tune-in. If you live anywhere in 
Eastern time, and you want a program being 
broadcast from some station in Central, 
Mountain or Pacific time, set the dial to the 
time on your watch, and you can see at a 
glance what time it is in the other zones. 
The minute hand on your timepiece is cor- 
rect in all zones, the time changes being even 
hours. For instance, if your watch says 15 
minutes after 3 in Eastern time, it is 15 





(Continued on page 175) 
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=SpecaL Watchmaker’s Lathe Motor No. 105 


(Built by the Kendrick & Davis Co., Lebanon, N. H.) 





| eee eee 1/20th 
Height ........ 3% inches - 
Length ........ 4% inches 
Diameter ...... 34% inches 


()perates on 115 volts, both A. C. and D. C. 











The building of motors is not a new venture of the Kendrick & 
Davis Co. Although the watchmaking trade may know them 
only for their high-grade instruments and tools, the makers of the 
Inverto Staking Tool have been manufacturing electric motors 
and dynamos since 1900. 

The = erat WATCH MAKER’S LATHE MOTOR No. 105 is 
rated at 1/20th Horse Power and operates on both Direct and Al- 
ternating Current. Like all Kk & D products, it 1s soundly made 
throughout. Vhe Motor frame, which is finished in black enamel, 
completely protects the inner parts from dirt and dust; the lubri- 
cating wells are ample. A switch in the motor base will instantly 
reverse the running action. 

The Speeat Foot Control is an important feature. In most lathe 
motors this part is constructed on the point contact principle and 
the number of speeds obtainable is therefore limited. The =Speeab 
Foot Control is of the sliding rheostat type, which not only allows 
unlimited variations in speed, but always makes a perfect contact 
as well. 

The High Standard of Quality that the Kendrick & Davis. Co. 
has maintained throughout 50 years of serving the watchmaker 
governs the making of these motors. 


PRICE COMPLETE $18.00 
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PART II. 
ROM what has already been presented 
it is possible to form an idea of the im- 
portant part the chronograph has played in 
the war that has just ended. 
Its application to tests of firearms was 
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not limited to the experiments made neces- 
sary in the study of new guns, but was, at 
the same time, one of the most important 
factors for the placing in service and adap- 
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tation to modern requirements of old 
Pieces of artillery. These ancient pieces en- 
abled France to withstand the violent shock 
of the German artillery, superior in number 





and well prepared. Thus the high-powered 
155 gun of Lieutenant-colonel Filloux, one 
of the most interesting of the heavy artil- 
lery, was nothing else than the old 155 siege 
gun of Bauge, modernized into a field piece 
of extreme power, hurling a _ projectile 
weighing more than 40 kg. to double the 
distance of that of the 75. 

It was not only the arm that was sub- 
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jected to important modifications to pre- 
pare it for the necessities of the times, but 
it was at the same time necessary to trans- 
form the projectiles, principally as to their 
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lar form of Whitworth and the theories of 
General Desaleux have led for guns to the 
limitation of the projectile of the Lebel 
gun and thus to augment its speed. The 
chronograph was, according to all accounts, 
of incontestable usefulness. 

Certain devices, such as shrapnel, mine- 
charge chambers, grenades, bombs required 
for attack and defense, include an arrange- 
ment for producing the explosion at a pre- 
determined moment, either in their tra- 
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jectory, when they are discharged from a 
gun or perhaps at the expiration of a long 
enough time to enable the operator to pass 
outside of the zone of action of the explo- 
sive; here again chronometry is indis- 
pensable. 

In the determination of the length of the 
wick or fuse of these devices the “Le Bou- 
ienge” chronograph cannot be used, because 
although it imparts to observations a great 
precision, it cannot prolong them over a 
iengthy period, they are, in fact, limited to 
the time occupied by the drop of the organ, 
known as the “chronometer,” which is com- 
paratively brief. In such cases recourse is 
generally had to be electrical chronograph, 
which is well known and recalls the Morse 
Telegraph instrument. The accompanying 
plan (Fig. 6), will enable the installation 
of an apparatus of this description to be 
understood. The paper tape of the chro- 
nograph is caused to unroll slowly, by 
means of a clock-work movement, receiving 
the markings produced by two styluses S’ 
and S?, tracing two lines A and P. The 
stylus S* is operated by the electromagnet 
E', connected with a pendulum beating 
seconds (Fig. 7), the end of which at each 
swing touches a little drop of mercury, thus 
closing the electric circuit, which results in 
slight deviations in the line A, representing 
the seconds. The stylus S* is operated by 
the electromagnet £,, placed in an electric 
circuit, closed in the present instance by a 
commutator. When this device is em- 
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shape, to reduce the resistance they offered 
to the air for the purpose of obtaining an 
increase in range; this increase in the 
length of the range may amount to 4 to 4 
kilometers for certain pieces. The navicu- 


10 


ployed for testing the period of combustion 
of shrapnel fuses, the commutator is re- 
placed by a contact apparatus, specially con- 
structed for the purpose and which is shown 
in the accompanying illustration (Fig. 8). 
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WATCH GLASSES 
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GAUGED IN LIGNES. NEAREST EQUIVALENT GIVEN IN TENTHS OF MILLIMETERS 


FOUR FUNDAMENTALS: 
GAUGE, FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


FANCY WATCH GLASS BLANKS 
CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 
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The head of the shrapnel is placed on the 
platform of the instrument, beneath a 
punch, which is caused to drop on the 
primer of the fuse on unlocking the lever F. 
The shock of the punch falling on the 
primer causes its explosion, igniting the 
fyse and at the same time closing the elec- 
tric circuit, which results in compelling the 
index 5S? to make a slight variation in the 
fine D on the chronograph tape. The sec- 
ond closing of the electric circuit effecting 
4 similar registration, is caused by the in- 
stantaneous combustion of a thread, dis- 











4 


Fic. 11 | ‘he 


posed at K, in front of the vent contrived 
to enable the fuse to communicate with the 
explosive charge, when the head of the 
shrapnel is screwed on to the body: of the 
projectile. The breaking of the ‘thread 
above referred to enables a spring to come 
in contact with the end of a regulating 
screw, thus closing the electric circuit. 

I am indebted to S. A. Hasler, of Berne, 
constructor of this apparatus, for the en- 
gravings illustrating this portion of my 
article. 

The tests of firearms include, from the 
chronometric standpoint, as we have seen, 
two groups of experiments, totally distinct; 
the first relate to the weapon proper, from 
the point of view of the speed of projection 
and the phenomena accompanying or. result- 
ing from this action. The second experi- 
ments relate to the projectile, and have for 

















rac, 12 


their object the determination of the exact 
moment of its explosion. Consequently 
the instruments required for the experi- 
ments must be of two different characters. 
In the case of the one, it is a very short 
Period of time that is to be measured; an 
approximation as close as possible is there- 
fore necessary. In the case of the others, 
the observation time is longer, but the ac- 
curacy of the result, while always de- 
sirable, does not require to attain the de- 
gree of accuracy demanded in the preced- 
Ing; this is very fortunate, because it is 
difficult to be able to combine, in a single 
instrument, the possibility of permitting 
observations with the accuracy of a small 
fraction of a second and at the same time 
allowing unvariably observations of very 
brief duration. 
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The apparatus presented may be regarded 
as characteristic types answering to these 
requirements; the “Le Boulengé” appara- 
tus is designed for observations of very 
brief duration, its precision is extreme; the 
electric chronograph allows of the obser- 
vation of predetermined periods, but its 
accuracy does not attain the same results. 

The extent of the observations allowed 
by the “Le Boulengé” chronograph is lim- 
ited, as I have stated above, to the time oc- 
cupied in the drop of its “chronometer.” 
The regularity of its accuracy is due to 
the fact that the power employed is none 
other than the force of gravity, a force that 
is unvariable for the same location. 

The electric chronograph (Fig. 9), em- 
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ploys a motor consisting of a clockwork 
movement, the active period of which is de- 
pendent on the winding of the main spring, 
capable of being removed during its action 
and thus of keeping up, at will, the move- 
ment that it produces; but this arrange- 
ment does not insure a constant speed; the 
action of the spring is variable, the friction 
caused by the gears and the pivots, consti- 
tuting factors of frequent modification and, 
consequently, causing irregularity in the 
results. 

Efforts have been made to read on the 
tape of the electric chronograph the tenths, 
the hundredths, even the thousandths of a 
second, and for this purpose various instru- 
ments have been designed, among which I 
would mention the magnifiers of chronom- 
etric indications made by the house of 
Favarger & Co., Neuchatel, by means of 
which the more or less variable length of 
a chronographic second can be divided, 
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micronometrically, into ten, a hundred or 
even a thousand points. 

The Oppolzer magnifier, made and im- 
proved by the house of Favarger & Co., is 
an instrument with a hair and levers form- 
ing a parellelogram; it is made either with 
a roller, for the tape (Fig. 10) or with an 
arrangement that makes it more portable 
(Fig. 11). 

The Fuess system magnifier (Fig. 12), 
made by the same concern, consists of a 
transparent glass plate, provided with a 
scale officially engraved, diverging lines, by 
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means of which the fractions of a second 
can be read. 
PART III, 

The instruments known as “magnifiers,” 
designed to divide the chronographic space 
impressed on the tape of the electric 
chronograph reveal the wish entertained 
by the makers of these special instruments 
of chronometry to solve the problem of the 
division of the second. The object sought 
has been realized, allowing the recognition 
of the one-hundredth, and even the one- 
thousandth of a second, and is of great in- 
terest; but in order that this result may 
possess an actually scientific value it is 
necessary that it be regarded simply as a 
record and not in the nature of the result 
of a mechanical ingenuity. It is necessary, 
moreover, that it provides the guarantee of 
uniformity in observations, for this is the 
primary foundation of accuracy. 

We have seen in the notably special case 
of the application of the kin of chrono- 
graphs that have engaged our attention 
that the accuracy of the instruments should 
not be limited to a question of the duration 
of the phases experiments, and that if in a 
test of the initial velocity of a projectile 
the time factor, between the first and the 
second phenomenon registered, is of very 
brief duration, this factor is longer for the 
test of a shrapnel head-fuse. We will al- 
low the absolute guarantee of one one- 
thousandth of a second for the first experi- 
ments; can we obtain the same assurance 
for the seconds? The Le Boulengé ap- 
paratus attains, as we have seen, the max- 
imum practical accuracy possible for an ex- 
periment of brief duration, but cannot be 
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BROZEN BROTHERS 


Ready to Fit Fancy Watch Crystals 


NO GRINDING STONE REQUIRED 
Made by the Largest Makers of Fancy Crystals in the World 





More fancy crystals added to our selection 
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Why Not Show This Sign In Your Window ? 


Watches with fancy crystals are becoming more popular every day. 





Now is the time for every jeweler to carry in stock an assortment of 
fancy crystals, as they already do with the round. 


DO NOT WAIT— Order your assortment of fancy crystals. 
MAKE THE EXTRA PROFIT RIGHT NOW 


We now carry in stock 600 of the most popular shapes or sizes of fancy 
watch crystals. 


Ground to fit the original cases, these crystals will take care of 95% 
of the watches that come to your store for replacement. 


As sizes and shapes of crystals become more and more standardized the 
necessary improvements will be made. 


NEW NUMBERS ADDED OTHERS DISCONTINUED 


Inquire at your jobber or write us for 
catalogue including illustration of our new additional popular shapes 


251 Canal Street BROZEN BROS. New York City 
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employed for tests of longer duration. 
The electric chronograph, on the other 
hand, is suitable for observations of com- 
paratively lenghty duration between two 
phenomena, but cannot furnish, with the 
same guarantees, even fractions of a sec- 
ond. I particularly insist on this point 
owing to the desire of making the tremen- 
dous importance of the part played by the 
motor of the instrument understood. This 
operative power, I repeat, is in the case of 
the “Le Boulengé” instrument, the force 
of gravity, consequently a natural and un- 


variable power, while for the electric 
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chronograph it is composed of the develop- 
ment by a spring of variable tensions acting 
on the registration tape through the inter- 
mediation of a wheel train, in conjunction 
with irregular passive forces. 

These considerations in connection with 
observations of the practical method for 
the use of the instruments enables us to 
examine with perfect impartiality the ap- 
paratuses originated by the inventive 
genius of the constructions of the chrono- 


scopes and chronographs susceptible of be- 


ing employed in tests of fire arms. 

In the first place we will note the Hipp 
chronoscope made by the firm of Favarger 
& Co., of Neuchatel, an instrument with 
clock work, operated by weights (Fig. 13) 
or by spring (Fig. 14), in which the regu- 
lator of the unrolling is composed of a 
vibrating blade of the Hipp system, acting 
In a manner similar to that of a tuning 
fork and the vibrations of which are main- 
tained by the concussion of the teeth of the 
last wheel on the blade. The length of the 
vibrations limits the period of escapement. 
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Watchmakers Certified by the 


Horological Institute of America 

















JUNIOR WATCHMAKER GRADE 
The following are the names and employers of candidates granted the certificate 
of “Junior Watchmaker” by the Horological Institute of America, on March 5, 1925: 


Candidate 


Harrison F. Babcock 
Joseph Barnaby 
Carl R. Besse 


Employer 
The Webb C. Ball Co. 
E. T. Desaulniers 
The Oskamp Jewelry Co. 


Address 


Cleveland, O. 
New Bedford, Mass. 
Cincinnati, O. 




















Karl Brockschmidt Student Lancaster, Pa. 
Eugene Chase E. J. G. Galley Detroit, Mich. 
Ernest A. Cordy O. D. Clark Sanford, Me. 


Joe L. Crowe 


Not employed 
A. R. Faraco 


Norwood, O. 







Kenneth Wm. Fry 
Carl E. Hill 

Horace Janelle 
Barney J. Meents, Jr. 
Walter F. Roberts 
Edgar L. Royal 
Wm. G. Scott 

Harry S. Shkolnick 
Clifton T. Swain 
Chas. F. Tanner 
Roland C. Wilson J 
Rob’t A. Yagle Student 


Student 


J. W. Van Doren 
E. T. Desaulniers 
B. J. Meents, Sr. 
F. H. Woodbury 


Howard Thomas 
E. T. Desaulniers 
Not known 
Wm. Scheppler 

f p Jessop & Sons 


Clinton, Ind. 
Minonk, IIL 

New Bedford, Mass. 
Blue Hill, Nebr. 
Gardiner, Me. 
Lancaster, Pa. 
Wenatchee, Wash. 
New Bedford, Mass. 
Wooster, O. 

San Francisco, Cal. 
San Diego, Cal. 
Pittsburgh, Pa. 


CERTIFIED WATCHMAKER GRADE 


The following are the names and employers of candidates granted the certificate 


—— 
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Candidate 
E. C. Attebery 
Harry Flotemersch 
Russell A. Gardner 
W. H. Grafton 
E. B. Harris 


Albert S. Samuels Co. 
E. & Y. Swigart Co. 
H. M. Goldstein 
Webb C. Ball Co. 

A. A. Everts Co. 


“Certified Watchmaker” by the Horological Institute of America, on March 5, 1925: 


Address 
Berkeley, Cal. 
Cincinnati, O. 
Peoria, Ill. 
Cleveland, O. 
Dallas, Texas 


Employer 


Nathan Heldman Self Los Angeles, Cal. 
Leo Hoffman Self Atlantic City, N. J. 
B. C. Kloss Dodge Bros. Detroit, Mich. 


John Linquist 
Harry Sandham 
Alfred J. Sloman 
Martin M. Weaver 
Fred H. Winslow 


It is an applied phenomenon of acustics 
that we encounter here; the period of each 
vibration of the blade is consequently the 
duration of the escapement of two consecu- 
tive teeth, is limited by the sound the blade 
gives in vibration. This arrangement, 
which is moreover the essential organ of 
the registering escapements of the house 
of Favarger & Co., and which completely 
eliminates the disturbing effects due to the 
irregularities in clock work movements 
previously referred to, is exceedingly inter- 
esting, owing to the fact that its regulating 
power is considerably greater than that ob- 
tained with other regulators. It is, how- 
ever, not perfect, because the vibrating 
blade is itself dependent on another physi- 
cal factor, which is the expansion or con- 
traction caused by changes in temperature. 
The sound produced by a vibrating blade 
really varies with the length of the blade, 
and from this condition slight variations 
in the speed of the wheel-train may result. 
However, in practice and in the majority 
of cases the value of these variations may 
be regarded as negligible. 

For the regulation and control of the 
Hipp chronoscope recourse is had to an in- 
strument based on the principle of falling 
bodies, consisting (Fig. 15) of a metallic 


Shreve, Treat & Ecret 
G. D. Davidson Co. 
E. F. Norton Co. 

E. G. Hoover 

M. E. Noonan 


San Francisco, Cal. 
Tucson, Ariz. 
Salamanca, N.Y. 
Harrisburg, Pa. 
Eagle Grove, Iowa 





sphere, falling from a_ predetermined 
height and acting at its release and also 
at its striking point on electric circuits con- 
trolling the chronoscope. We see, there- 
fore, that the verification of the Hipp in- 
strument is based on the same principle, 
the same scientific foundation as that which 
has been adopted as the motive power in 
the “Le Boulengé” apparatus. 

(To be continued) 








A Thought to Couple with the 


Month of June 





A SALES thought was “coupled” with 
the month of June through the medium 
of a window display by one jeweler possess- 
ing but a limited space in which to present 
his ideas. He placed in the window a minia- 
ture “man” and a miniature “lady” repre- 
sented by dolls about three inches high and 
dressed like a bride and bridegroom, Be- 
tween them was the calendar month of June 
set in a frame and kept upright by means 
of a neat little brass standard. Surrounding 
it was an exhibit of decorated and plain 
wedding rings. No signs or lettering of any 
kind appeared in the window as the objects 
described made the appeal very clear. 


Cc. TF. 
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Stands Primarily for Pre-Eminence in Mainspring Quality 
“U.S. R.” Springs Have Been “HAND MADE” 
for the last 65 Years. 


A Reputation of This Kind Must Stand for Something 
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Individual packing means pro- 
tection against rust. Each 
spring is enclosed in a Capsule, 
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paper, which in turn is en- 
closed in an envelope showing 





FOR size, strength, etc. 
WALT ; : ' , 
| a Final Packing: Twelve Springs 
r in a box properly labeled. The 
printed guarantee protects you 
against breakage. 


No. 2203 





“U.S. R.” Springs are made for all American 
Watches except “Dollar Watches”—also for 
all sizes of Bracelet Watches in the various 
widths, strengths and lengths. 
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Ask your jobber for “U.S. R.” Springs; also 
for a list showing the various Companies’ 
Watches for which they are supplied, to- 
gether with the widths, strengths and 
lengths; which you will find of great assist- 
ance when ordering these Springs. 


Hammel, Riglander @ Co. 


EXCLUSIVE WHOLESALE DISTRIBUTORS 


New York, U. S. A. | 


and then wrapped in oiled | 
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[Answers are also solicited from our readers to the questions published om this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4000.—Breguet Overcoil: 
How to Form.— Please inform me through 
the Work Shop Notes, how to form an over- 
coil on a breguet hairspring. What kind of 
tools are used, etc.?—H. W. C. 

Answer.—There are various tools and 
methods used in forming the breguet oveér- 
coil and practically all of them are similar 
in the methods used, although some tools are 
much more complicated than others. The 
writer uses a very simple tool ‘for such work 
and the tool can be made by any watchmaker 
in a very short time. To make the tool, we 
select two pieces of steel rod about the same 
diameter and length as the standard staking 
tool punches. Most of us have broken 
punches on hand and they may be used for 
making the tool. Our first step will be to 
anneal the punch, or if we use the top end 
of the punch we do not bother to anneal it, 
as only the acting end of the punches are 
hardened and tempered. Center the punches 
accurately in the lathe and then drill a hole 
in the end of each. The hole should be about 
092 in diameter and about one-half inch in 
depth. Our next step will be to turn a 
shoulder on each punch at the hole end. To 
form this shoulder we may turn the stock 
down to .125 in diameter and about .075 in 
length. Then we drill a hole .020 in diameter 
in the face of the shoulder thus formed and 
insert a tempered and polished steel pin, 
driven in to a tight fit. In the large hole of 
one punch we fit a tempered and polished 
steel pin which should be a tight fit in one 
punch, but turn freely in the other punch. 
The short pins should be ground off until 
they just meet the shoulder which we formed 
on each punch. 

It is obvious that with such a tool, we 
may insert a hairspring between the ends of 
the two punches and resting edgewise on the 
large pin and with the two small pins in con- 
tact with each other, we may turn the 
punches slightly, revolving them on the pin, 
and bend the hairspring upward a slight 
amount to form one bend of the overcoil. 
[he spring is then released by drawing the 
punches slightly apart, and the spring is 
turned over on the opposite edge and also 
shifted about a quarter of an inch toward the 
outer end, when another bend of the over- 
coil is formed on the spring. It is best to 
Practice on some old spring until we are sure 
of our ability to form an overcoil that is 
parallel with the main body of the spring. 

When the overcoil is raised properly, then 
we may use the regular curved hairspring 
tweezers to shape the overcoil to the proper 
diameter. It is best to have several curved 
hairspring tweezers having various curves. 
The hairspring will perform much better if 
it be formed with a wide curved tweezers 


of proper contour. We should strive as 
much as possible to have a uniform curve to 
the overcoil. 

The distance from the stud end of the hair- 
spring in which to make the bends may be 
gauged to fit any required case. 


Question No. 4001.—Width of Regu- 
lator Pins.— Should a flat hairspring vibrate 
between the regulator pins? If so, why?— 
J. & W. 

Answer.—In all high-grade watches, 
using Breguet hairsprings, the regulator pins 
are adjusted, so that barely perceptible play 
may be observed through a double lens glass. 
Otherwise, it is impossible to obtain the clos- 
est regulation of the movement. Obviously, 
we do not expect as close results in rating 
low-grade seven-jewel and _ fifteen-jewel 
movements having flat hairsprings, but the 
principle is the same and the above rule 
holds good, even with very cheap watches. 
Some watchmakers make a practice of open- 
ing or closing to regulator pins to alter the 
rate. This is very poor practice, as close 
rating with wide open regulator pins is sim- 
ply out of the question. If the watch is run- 
ning fast and regulation cannot be obtained 
with properly adjusted regulator pins, then 
the balance screws should be altered in 
weight, providing the watch is otherwise in 
good condition. 


Question No. 4002—400-Day Clock 
Troubles.— J have a 400-day German clock 
for repairs with which I have had consid- 
erable trouble. I replaced the suspension 
spring and overhauled it, and, apparently, it 
is in very good condition, being a new clock. 
However, when it escapes the action is not 
correct, as it always strikes on the impulse 
face of the receiving pallet. I do not seem 
able to correct this, although when the fork 
is moved with the finger, the locking is as 
heavy as it can be made. I wonder if you 
can give me some information about this 
type of clock?—O. D. J. 

ANSWER.—It is rather a difficult matter 
to give you any accurate advice without 
making a personal examination of your 
chock; about the best we can do is to offer 
a few suggestions. We note that you have 
replaccd the suspension spring. Possibly 
right here is where some of your trouble lies. 
“Clocks of this type were designed to take a 
certain strength of spring and unless the new 
spring is exactly the same strength, you may 
have trouble. We always gauge the old 
spring with the micrometer calipers to ob- 
tain the exact width and thickness. The 
temper should also be about the same, al- 
though we must judge the temper to a great 
extent as it is not always possible to select 
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the temper to be exactly the same as the old 
spring. 

The next point to consider is this: are you 
sure the clock is in beat? You can best ob- 
serve this by noting if it escapes the same 
on each side; not by moving it by hand, but 
by allowing it to run for a few moments 
until it settles down and then noting if it 
escapes at a half turn or three-quarters from 
the resting point. 

We note that when the fork is moved 
with the finger, the locking is as heavy as 
it can be made. This principle does not 
hold good in other escapements; why should 
it be so in an escapement of this type? Try 
reducing the locking action, then if the 
clock is in beat and the suspension spring 
is the proper strength, you should be able 
to obtain better results. Another thing that 
you must appreciate is this: if the suspen- 
sion spring is too strong, the mainspring 
cannot drive it as it should be driven. To 
give force to this point, select any high grade 
watch movement which has a close rate; re- 
move the hairspring and substitute a much 
stronger spring, then alter the balance 
screws to bring it to time. What kind of 
a rate will you obtain? Not very good, we 
say. There is a definite relation of power 
between the mainspring and the hairspring, 
and in your case between the mainspring and 
the suspension spring, which must be re- 
tained and we believe this is where our 
trouble lies. 


Question No. 4003.—Removing Old Bal- 
ance Staffs.— Jn fitting new balance staffs 
I often find staffs that are so hard tt ig 
almost impossible to turn it out with the 
ordinary graver. What should I do to ree 
move the old staff without damaging the bal- 
ance?—H. L. M. 


ANSWER.—The usual method with most 
watchmakers is to select a piece of copper 
rod and drill a hole in the end of it to fit 
over the hairspring collet shoulder, then apply 
sufficient heat to draw the staff to a full 
blue. This usually de-tempers the staff suf- 
ficiently so that it may be turned out with 
the graver. It also draws the temper of the 
balance arm to a certain extent and a first- 
class watchmaker does not like to have a 
soft balance arm. 

The most suitable method to employ in 
such cases is to mount a small diamond in 
the end of a steel rod and use it as a graver 
to turn out the old staff. Often a chip dia- 
mond or a small fragment may be utilized 
for this purpose, but if nothing suitable is 
at hand, it will prove a very good investment 
to have such a diamond tool made up. Af 
most any diamond cutter should be able to 
furnish such a tool. There are shops in the 
large cities which make a special business of 
diamond tools for all mechanical purposes. 
These shops use the bort or black diamond, 
which is harder than the ordinary stone. 
Such a stone, when ground to the proper 
edge will last indefinitely for your purpose, 
but you should be very careful in using it; 
the stone is very hard, but a sudden blow 
will break it. An excellent way to take 
care of such a tool is to fit it in a hard 
rubber handle (an old fountain-pen barrel 
and cap may be used). Then when the tool 
is not in use, it may be covered, which will 
prevent contact with steel tools which may 
injure it. 
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NO NS Vac "WATCH CRYSTALS 7 : 
We , ROUND AND FANCY SHAPES CRYSTALS YOU GANT BREAK 


Over 7,000 jewelers are now using the 


9 a 13.| |& Improved G-S Flexo Crystals 
/ | . and highly recommend them. Try them once and 
L you will always use them. 








Domed and Finished to Size Beware of substitutes—insist upon the genuine bearing 
cont tor PRES comple G-S trademark Registered 


G-S FLEXO CRYSTALS are made of a special material for watch crystal: enly, having a hard, glassy surface, highly trans- 
parent and cannot be distinguished from glass when inserted in watch. THEY DO NOT CHIP, BREAK OR CRACK. 
EACH AND EVERY CRYSTAL IS USED PROFITABLY. FIT TIGHT — NO DUST OR TARNISH ON DIAL. 


The G-S Fl Round 
The G-S Fancy Shape Crystal Outfit ' Copoul = 


Is the simplest for fitting fancy crystals 
Very easy to fit—all that is necessary is to obtain crystal 
desired and snap into case with very little work. 


is the most practical and profitable system 
introduced to the Jewelry trade for fitting 
watch crystals. It enables a jeweler to fit 
any case in a minute, giving customers 
prompt service and entire satisfaction. 

A small stock of only 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size 
or make of watch, both the open and hunt- 
ing case. (Hunting case crystals are made 
specially thin to fit the thinnest watch.) 
(Open case crystals are extra thick.) 


PMANO. SIMON MACHINE CO 





' Suianmmimealinenias Write for full particulars 
Complete - , the wm Oh ev 4% Manufactured by 
fi = “e 
oaiphihe rear: GERMANOW-SIMON ini 
of 30 sizes, “5 MACHINE CO. Patented 


to fit all 
ladies’ sad a 545 West Ave., Rochester, N. Y., U. S. A. G-S Flexo Crystal 


’ > . . 
gents wrist Canadian Representative—Dominion Jewelry awe Co., Inserting Machine 
watches 489 St. Paul St. W., Montreal, Canada Complete 














VECCCCCCCCCCC ORCC E SUEY, 


Wouldn’t You Like to Polish GET RID OF 
Without Dust Flying All Around? {POLISHING DUST! 


Think what it means to get rid of all the LEIMAN BROS. 


dust, dirt, danger and inconvenience which are 
present when you polish without a dust collec- PATENTED 
tor. Your workroom with a clean, cool, sanitary 


appearance—no dust or dirt anywhere to 5 
seen. 


Then no danger—which means none of that 
danger which is always present when polishing COLLECTOR 
without a dust collector where the operator 


perforce must inhale the dust. Into his lungs 

it goes to eventually cause disease if not death Many users have had their 
itself. With this dust collector the dust is machines for many years 
drawn automatically into the machine away and would not part with 
from the work, by the powerful air suction. them. They repost steady 7 
and pleasing incomes from 
the dust. You can have 
this same income which is 
equivalent to so much busi- 
ness done. It’s as truly 
money made as any charge 
you may make for work 
done. Don’t forget that! 
Its income that you might 
have had all last year and 
the year before so don't go 
another day without it. 























ie 


DON’T MAKE 

A DUST RECEPTACLE 
OF YOUR LUNGS. 
IT’S NOT ONLY 
UNCLEANLY, 

- IT’S POSITIVELY 
DANGEROUS! 


EUUUOUOOCOCEOCCCOECEEEROOCEGEOOES and carrying it to specially 
arranged cabinets under the 


Don’t polish another day without a dust col- bench to be held there at 
lector because you are daily undermining your your disposal for refining and 
health, spoiling your shop and throwing money the recovery of the value of 
away in the lost dust every hour. the gold, silver and platinum. 


LEIMAN BROS. 60 Lispenard Street 


Makers of good machinery for 35 years. 


These machines operate very 
smoothly, quietly and with 
the highest efficiency, col- 
lecting every particle of dust 
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Jewelry Working in the Days of Old 





Veteran Worker Describes Methods Once in Vogue in England and 
Other Countries 




















New York, March 25, 1925. 
Editor, Tui JEWELERS’ CIRCULAR: 

Dear Sir:—The thought has occurred to 
me that some of the many readers of THE 
leweLERS’ CIRCULAR, especially the younger 
generation of working jewelers, would read 
some reminiscences of one who has worked 
at the board for nearly a half century. 
Fifty years, after all, is but a short time 
when one comes to think and realize that 
the goldsmith’s art is one of the oldest in 
existence. Look into the pages of history 
through all ages back to the very beginning, 
you will find the goldsmith’s art always 
spoken of. Note the ancient tombs that 
from time to time are being unearthed and 
opened up. We read of the wonderful and 
beautiful works of those old craftsmen; 
ornaments for personal adornment and for 
beautifying the temples, thrones and palaces 
of kings and emperors. And among civilized 
and uncivilized nations, we find the love of 
jewels in some form or other always in evi- 
dence. And today that love and desire for 
the beautiful works of the jeweler’s art dis- 
played in our stores is the same. 

When we jewelers read the lives of some 
of the old masters such as Antonio di San- 
dro, Benvenuto Cellini and others of his 
time, we can but marvel at their wonderful 
works of art knowing that the tools and ap- 
pliances were nothing like we have for our 
use today. When I sat down to write this, 
it was not to write of the ancient workers 
but to tell of some of the changes in fash- 
ion and methods of working I have seen 
during the last 50 years. 

| was born in Australia, where I served 
my apprenticeship and worked for over a 
quarter century before I started to seek 
work in other parts of the world. I have 
worked in England, Ireland and here in 
America. I have worked and seen others 
work in all the precious metals used in the 
Jewelry trade. I have worked with men of 
many nationalities and have seen good work- 
men among all. I have only once worked in 
4 lactory. My experience has been in stores 
where they keep their own workshop, where 
they make up stock and all ordered work 
that comes in, from a wedding ring to the 
most elaborate mountings. 

I can say without being egotistical that 
have made almost all articles of jewelry 
m some design or other, including gold 
match boxes, cigar, card and sovereign cases, 
etc. I remember when I entered the trade, 
leaf work was very much worn. Cameo sets, 
photo and hair brooches, amethyst, topaz and 


other large stones were mounted with 
Wreaths of leaves and flowers. In those 


days, these were cut out with a cutter 
the shape and size required, and with a 
lead cake and punches brought up into shape. 
Of course, later we had dies and struck 
a up. The setting was made and a 
fame work of wire soldered around. The 


leaves were then tied on with fine binding 
wire and soldered. Some of the better 
wreaths I have made in different colored 
golds were set up in wax and a plaster cast 
taken of them. Then we placed them in the 
plaster to solder. Most of this work was 
made of 15 karat gold. After chasing they 
were colored. 

A process I have not seen for many years 
but one that many of the older tradesmen 
have used, is called “wet coloring,” which 
gave to the work a beautiful rich and last- 
ing color. All gold in those days over 13 
karat was colored unless it had to have a 
a bright finish. It was then polished and 
left its natural color. At this time also, 
there was a better class, I mean a more 
expensive mounting work; plain, set with 
diamonds and other stones. Some without 
stones were often covered with filigree work. 
The filigree I speak of was made from very 
fine twisted or plain wire and small grains. 
The wire was wound on different shaped 
spits. To cut this very fine wire into whole 
or half rings, we soldered a piece of steel 
with a cutting edge crosswise on the end of 
spit by putting the other end through a 
drawplate and holding a receptacle such as 
a small bottle over the spit with the wire 
on it. By pulling with a pair of pliers the 
wire would be cut and fall into the bottle. 
The article was then covered with clean, 
thin borax and annealed. The small pieces 
of wire were placed to form the desired 
design and soldered with small pallions or 
filed solder. Lockets, studs, and other arti- 
cles were often done this way. At this time 
carved halfhoop and cluster rings were much 
worn, as was the gypsy and band ring set 
with diamonds and other stones. These 
rings were wrought from a bar of gold, but 
in some places were cast in cuttlefish. Later 
we made them with silver or platinum tops. 

I remember my first piece of platinum 
work. It was a pendant set with diamonds 
with a lovely large, pink, pear-shaped pearl 
swinging in the center. I had to do my sol- 
dering then with gold solder. Looking 
closely into it you could see the different 
colors in the seams, but when well polished 
was scarcely noticeable. Platinum was very 
little used in jewelry at this time in Aus- 
tralia and not having or knowing how to 
make the solder I had to use hard gold 
solders. Later when working in London, I 
saw a lot of silver and platinum work done. 
The smaller and fine mountings were in 
platinum. The larger pieces such as tiaras, 
were made in silver and gold. During my 
time in London, I saw white gold for the 
first time. J think it was quite new. It 
cost much more than the colored gold. In 
the shops I had worked up till this time we 
did our own alloying and melting, rolling 
into plate and wire; also our own polishing, 
sand frosting, coloring, gilding, and ex- 
tracted the gold and silver from the color 
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water, wash water and bench sweepings. 

But today that is all changed. We can 
go out and buy from the assayers all the 
qualities and quantities we require. And 
more, you can buy stamping of many parts 
ready to put together. But it was not so 
in my early days at the trade in Australia. 
We made the article from start to finish 
from melting the gold to drying it out in 
sawdust. I know that in the factories there, 
like every place else, they had their die 
sinkers, stampers and mounters, many of 
them specializing in one branch of the trade. 
Sut it is not of the factory worker that I 
write, but of the workers in the smaller 
shops where good lines of stock and ordered 
work are made. Some time later I may 
write again of some of the rather out-of-the- 
ordinary orders that it had been my’ lot to 
execute. In conclusion let me say, in my 
younger days I have met those that have 
imparted useful hints to me. Now, if there 
are any of my readers that I can give any 
to, I shall only be too pleased, to do so. 
Just write to the Editor and he will forward 
it on to me, 

W. H. Hines. 


ee ee “ 

Correct Engraving Methods 

Written expressly: for THe JEWELERS’ CIRCULAR 
by WrttiamM KasseELt 

HE engraver should always keep in mind 

that most articles of jewelry and many 
pieces of silverware are to be marked in 
a manner to be readable to the person other . 
than the one wearing or using it. With this 
in mind many mistakes can be avoided. 

Take as an illustration a belt buckle, 
which should always be marked so the other 
person can read it. If it were engraved for 
the person wearing it to read, it would be 
upside down. I believe there are more belt 
buckles engraved wrong than any other. ar- 
ticle. Not so much because engravers do 
not know the proper way to engrave, but 
because they are careless and do not con- 
sider which side the belt should be on. 

When designing a monogram on a buckle 
it is well to notice that the belt or loop 
for belt is on the right side. 

Tie clasps, I believe, run second to belt 
buckles when it comes to making foolish 
mistakes. In designing them the teeth of 
the clasp should always be to the right re- 
gardless of what the design may be. 


Pen and pencil sets are a perplexing prob- 
lem to many, just because they do not keep 
in mind that the point of both pen and pencil 
should be down when marking on it. Many 
engravers will take a set and start marking 
the pencil with the point down and the ring 
at the top. This is correct. In taking the 
pen, however, which is closed, they will 
make this mistake. They will take it as 
a matter of fact that the pencil was marked 
with the ring up and assume the pen should 
be marked likewise. This is wrong. They 
do not realize that when a pen is engraved 
ring up, and is closed, the point is also up 
and therefore engraved upside down. In 
other words, when the pen is opened the 
point must be held up in order to read the 
engraving, while the point of the pencil will 
be down. Both should read with point 
down, so if some one were standing in front 





(Continued on page 175) 
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REFINERS and SMELTERS 









Precious Metals 


PLATINUM 


In all Degrees of Hardness Welded on Gold in all Ratios 


Works: General Office: 
NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 










a 22 - Gh Oe 2 a ame 


Customer writes us: “Returns 20% higher 
than any we have had elsewhere.”’ 2 


SWEEP SMELTERS. 
BIRMINGHAMVI,ENG. 


Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and ge solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
ae 8 a Core — poses. Our — ase OURS IS THE yd 
right. e add only a fair and legitimate profit to the es HE GO -_ 
AS IT REACHED US actual cost of the job. We don’t believe in killing the : DELIVERS T c 4 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. - 
today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'’ll-be glad to know us. Send for prices on special wo 


> BECKER-HECKMAN CO. (iirc fos Reswor Bice, 


In Use For Thirty Years 2 
By thousands of the leading retail and manufacturing Jewelers and SAL - HYDE 


Silversmiths. Never an imperfection, never a complaint. 
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* "% REGISTERED VU. &. PATENT OFFICE. 


For Plating in Platinum, Gold, Silver, Copper and For Stripping. . 

SPECIAL NOTE. “Sal Hyde” is the only material giving a rfect white t t 
Platinum Color and wear to yellow, bright, green, white gold or ohit enataies cor- a ] n a S 
rect results under all conditions and temperatures in 20 onds. Non-Tarnishable. cet 


Manufactured by THE GREEN ELECTRIC CO., 81 Nassau St., New York i 


Makers of Polishing Motors, Plating Dynamos, Plating Salts and Equipment 
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(Patents Granted by the United States and 
the Registered Trade-Marks.] 











UNITED STATES PATENTS 


Issue of March 24, 1925 

WATCH-CHAIN FASTENER. Georce 

Filed Sept. 22, 
1923. Serial 664,322. 2 Claims. 

A slider for garment supporting belts having on 

its front face a pair of elevated, spaced arms formed 


1,530,561. 


STigGLER, Cincinnati, Ohio. 





integrally with the back and so elevated that when 
the slider is on a belt, a portion of the usual 
watch retaining member will lie beneath the arms 
and against the belt, said slider being formed with 
a back which is open at the middle whereby a 
watch bar, button or the like can be thrust through 
between the arms, without interference by the back. 


1,530,959. WATCH. Werner Senn, New York. 
Filed July 7, 1923. Serial 650,023. 1 Claim. 

In a watch having a main spring barrel provided 
with a winding shaft, a gear having a ratchet 
connection with said shaft, a bell crank lever pivoted 
in the watch casing and having a segmental gear 





upon one end in mesh with the teeth of said gear, 
a slide, said watch including a casing of accurate form 
provided with a circumferentially extending elong- 
ated slot with which said slide cooperates, said slide 
having an clongated opening adapted to register 
with said slot and the opposite end of said opening 
being beveled, the adjacent arm of the aforesaid 
bell crank lever being disposed in said opening, 
and means upon the exterior of the watch for recip- 
rocating said slide. 


1531108. STRIKING MECHANISM FOR 
CLOCKS. Anpreas LEHMANN, Baden, Ger- 








many, assignor to Kienzle Uhrenfabriken Kom- 
mandit-Gesellschaft, Schwenningen A. N., Ger- 
aa Filed Oct. 6, 1922. Serial 592,748. 4 
aims, 
*. a having mechanism for striking the four- 
marters and mechanism for striking the full hour, 
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said first named mechanism comprising a strike 
device movable lengthwise, two coupling members 
one of which is held stationary while the other 
moves with said trike device, and a single works for 
operating said two mechanisms. 


1,531,026. COMBINED CLOCK AND SPEED- 
OMETER. Artuur F. Poors, Kenilworth, I. 
Filed April 11, 1921. Serial 460,443. 10 
Claims. 

In a speedometer, the combination of a driving 
member rotating proportionally to the speed to be 
measured, a movable part, an indicating member, 
a spring tending normally to return the indicating 
member to zero position, means for transmitting 
movement of said movable part to said indicating 
member, a device for holding the indicating member 






GESPEPLEDPD, 
_——s a 










against movement, and means for periodically 
clutching said movable part to the driving member 
including a reciprocating member, said reciprocating 
member being adapted to actuate the holding device 
of the indicating member to release the same. 


1,531,217. HOROLOGY. Frank Piatry, Lemont, 
Pa. Filed Sept. 27, 1924. Serial 740,345. 2 
Claims, 


A device of the character described comprising a 
combined supporting hase and receptacle having a 
spout on one side thereof communicating with the 
same, a closure snugly engageable over the upper 
side of said receptacle, a vertically disposed tube 





rigidly secured to the upper portion of said closure, 
a float snugly received and slidable within said 
tube, a time indicating bar carried on the upper 
side of said float, a closure cap having an opening 
therein engaged over the upper end of said tube 
and receiving the time indicating bar through said 
opening therein, and means for effecting and con 
trolling the discharge of fluid from said tube into 
the spout of the combined supporting base and 
receptacle. 


DESIGNS 


66,817. FINGER RING. BeErnarp ABeL, Provi- 





dence, R. I., assignor to Barnett Daniel Co., a 
Firm composed of Barnett Daniel and Bernard 
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Abel, Providence, R. I. Filed Jan. 13, 1925. 
Serial 12,038. Term of patent 3% years. 


66,822. SPOON OR SIMILAR ARTICLE. Percy 
B. Batt, Wallingford, Conn., assignor tc. R. 
a 
"cea eset 


Wallace & Sons, Mfg. Co., Wallingford, Conn. 


Filed Jan. 8, 1925. Serial 11,967. Term of 
patent 7 years. 
66,834. RING OR SIMILAR ARTICLE. Atrert 










Brop, New York. Filed Dec. 2, 1924. Serial 
11,562. Term of patent 3% years. 
66,8385. KING OR SIMILAR ARTICLE. A.sert 
= pee 
Brop, New York. Filed Dec. 2, 1924. Serial 


11,563. Term of patent 3% years. 
66,836. RING OR SIMILAR ARTICLE. Atsert 





Brop, New York. Filed Dec. 2, 1924. Serial 
11,564. Term of patent 3% years. 


66,837. RING OR SIMILAR ARTICLE. Atnerr 





Brop, New York. Filed Dec. 2, 1924. Serial 
11,565. Term of patent 3% years. 


66,844. RING OR SIMILAR ARTICLE. Jacos 





J. Fiscner, Newark, N. J. Filed Dec. 2, 1924. 
Serial 11,559. Term of patent 3% years. 


66,872. BELT BUCKLE. Wittram J. Morsz, At- 


=v 
B) 


tleboro, Mass. Filed Dec. 31, 1924. Serial 
11,831. Term of patent 3% years. 
66,891. KING. Arex Louis Simson, Brooklyn, 





































































THE JEWELERS’ 





CIRCULAR 


THOMAS J. 


DEE & CO. 


REFINERS 


Let us supply you with 
soft platinum plates, 
solders and wires, also 
5%, 10% and 15% irid- 
ibbeotmme) E-Catelttoed 


Sweeps, 


Polishings, 
Platinum and Plated Scraps. 


MANUFACTURERS 


We manufacture real green 
-green gold—plates, wires, 
and solders in 10Kt., 14Kt., | 


Gold, Silver, 


18Kt., also white golds and 
red golds. DEE GOLDS 


have » excellent working 
properties. | 


Platinum and White Gold Wedding 


Ring Blanks. 


Mountings. 
Purchasing and Sales Dept.: 


5 So. Wabash Ave. 














HANDY @ 


Refiners 


Gold 
Silver 
Platinum 








HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 





Fancy White Gold 


Selections Sent on Request. 


CHICAGO 


Refining and Manufacturing Plant: 


317-319 E. Ontario St. 








New Price List on Request 


OF 
PLATINUM SOLDERS 


Ni: SURtSR BONE. Skc6asdessesadeocse 1000 M.P 
LOR eo a errata eer ee 1100 M.P 
SPORES OSU an Pe ee 1200 M.P 
NOS WOVEN 5 gists cla ais Gas w Saas eseulnn 1300 M.P 
Pm gee ct ee, : er 1400 M.P 
No. 5 (A welding solder) .......... 1500 M.P 


Supplied in any desired form. 


GOLD SOLDERS 


Green—Yellow—White 
In Pwt. pieces unless otherwise ordered. 
Low Kt. 6 8 10 12 14 18 Kt. and 18 Kt. White hard 
(a special solder) 
Special solders supplied for special purposes. | 


WHITE GOLD (L. L. Standard) | 


Green—Yellow 
20 Kt. 18 Kt. 14 Kt. 10 Kt. 
Supplied in sheet or wire to gauge. Send today for the new price list. | 


ALLOYS | 


W 18—For 18 K White Y-1—For 14 K Yellow 
W 2—For 2 K White G-1—For 14 K Green 
(Without silver) 
G-2—For 14 K Green 


(Very soft) 
W 10—For 10 K White 
W 14—For 14 K White (With silver) 


Electrolytic Nickel and Copper, C. P. Zinc, Cadmium, Tin ete. | 


L. LELONG & BRO,, INC. | 


MANUFACTURERS 
Metallurgists, Refiners and Sweep Smelters 
GOLD—SILVER—PLATINUM 


WN New York Office: 
Plant: Newark, N. J. 145 W. 45th St. | 
Founded 1858 


| 



































We remit promptly for your 


Scrap Gold, Platinum, 
Silver, Etc. 


You'll like that service. 
on demand 
factory. 


A. ROBINSON & SON 


REFINERS 
149 Canal Street 


Goods returned 
if remittance is not satis- 


New York 








Gold, 


an 


Platinum 


Silver 








Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 


——— 


T. 

















f 


68 


6,9 


66,9 








N. Y. 


Filed April 


April 1, 1925 






15, 1924. 





Term of patent 3% years. 


ais. RING. 





ALEx Louis 





Simson, 


Serial 


ABRAHAM 


Serial 9,280. 


Brooklyn, 





9,281. 


SUDEROV, 


Serial 6,849, 


N. Y. Filed April 15, 1924. 
Term of patent 34% years. 
om. FINGER RING OR SIMILAR ARTICLE 
OF MANUFACTURE. 
! 
| 
New York. Filed July 24, 1923. 








Term cf pz 


atent 314 years. 


WEEkrD, Provi- 


I., assignor to Potter & Buffington 



































Dec. 


Filed 


11, 1924. 


FREDERICK A. WEIDMAN, 
Seth 





910. FINGER RING. Epwarp L. 

dence, kh, 

(c., Providence, R. T. Filed 

Serial 11,665. Term of patent 3% years. 
911. CLOCK CASE. 

Thomaston, Conn., assignor to 

Clock Co., Thomaston, Conn. 

1924. Serial 11,629. 
6912. CLOCK CASE. 


FREDERICK A. WEIDMAN, 
Thomaston, Conn., assignor to Seth Thomas 





Clock 
1924, 


Co., 
Serial 11,631. 


Thomaston, Conn. 





Filed Dec. 9, 
Term of patent 7 years. 


UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
=" to registration under the Act of Feb. 20, 
9, and are published in compliance with Sec- 


tion 6 of said 


Ser. 294-517, 








Act.] 





(CLASS 27. 





Trade-Marks Published March 24, 1925 
HOROLOGICAL IN- 


THE JEWELERS’ 


Thomas 


Dec. 9, 
Term of patent 7 years. 





CIRCULAR 


STRUMENTS.) 
Inc., New York. 


WAFERTHIN 


Particular description of goods.—Watches, Watch- 
cases, and Watch Movements. 
Claims use since March 15, 1912. 

Ser. 205,331. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Tue Hamppen Watcu Co., 
Canton, O. Filed Nov. 15, 1924. Under ten- 
year proviso. 


Apiivbey. 


Particular description of goods.—Watches. 
Claims use since Nov. 1, 1888. 
Ser. 205,332. (CLASS 27. HORKOLOGICAL IN- 
STRUMENTS.) Tue Hamppen Watcu Co., 
Canton, O. Filed Nov. 15, 1924. Under ten- 


year proviso. 


Buhne. 


Particular description of goods.—Watches. 
Claims use since Nov. 1, 1888. 

206,751. (CLASS 8. SMOKERS’ ARTI- 
CLES, NOT INCLUDING TOBACCO PRO- 
DUCTS.) Tue Sani-Fotp Co., Inc., Arling- 
ton, N. J. Filed Dec. 15,'1924. 


Louis MANHEIMER & Bros., 
Filed Oct. Oct. 28, 1924. 


Ser. 


Particular description of goods.—Cigarette Case 
for Carrying a Supply of Cigarettes. 
Claims use since Jan. 1, 1923. 

Ser. 207,659. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Fépération Suisse pes Asso- 
CIATIONS DE FABRICANT. D’ HoroOLoGeri£, Bienne, 
Switzerland. Filed Jan. 5, 1925. 


Particular description of goods—— Watch and 
Clock Movements. 
Claims use since Nov. 20, 1924. 
Ser. 206,043. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Conen & RosEn- 


BERGER, Inc., New York. Filed Jan. 13, 1925. 


The. 
Aven 


Particular description of goods.—Bracelets, Bar 
Pins, Brooches, Earrings, Necklaces, and Mesh 
Bags, Powder-Compact Cases, and Vanity Cases 
Made of or Plated with Precious Metal. 

Claims use since Jan. 3, 1925. 
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Correct Engraving Methods 





(Continued from page 171) 








of you while writing with either they would 
be able to read the engraving. 

The proper way to engrave a cigarette 
case is with the hinge down and catch up. 
So when you say “have one” to a friend, 
if he has a quick eye he will be able to 
read the engraving while you are opening 
the case. I have seen many cases engraved 
with the hinge up. This is wrong, no mat- 
ter which way you take it. If a person 
feels, as some customers do, that a cigarette 
case is personal, then engraving it with 
hinge to the left is correct and the catch 
to the right. Many men carry their cases 
in the lower left hand vest pocket. Then 
they should be marked with hinge down 
and catch up as it goes into the pocket. 

Cuff links are of course personal and 
should be marked in a manner so the wearer 
can best read the engraving. 

Pen knives are marked with the ring at 
the top and blades to the right. 

Wrist watches are always engraved with 
the crown up. Nail files and button hooks 
are marked with file and hook up. This is 
the proper way to lay them on the dressing 
table, as well as being the way they are 
held while in use. There are many of these 
articles I have noticed that are engraved 
the other way, i. e., with the file and hook 
down. This makes it necessary to turn the 
article around in your hand in order to be 
able to read the engraving. Likewise, if 
the article is lying on the dressing table, 
with handle down and file up, the engraving 
would be upside down. 

Tea sets are marked with the handle to 
the right and the engraving on the outside. 
When marked in this manner the guests will 
be able to read the monogram while milady 
is pouring tea. ; 





World Time Shown by This Watch 


(Continued from page 161) 





minutes after 2 in Central, 15 minutes after 
1 in Mountain, and 15 minutes after 12 in 
Pacific, ete. 

Greenwich (London) is 
urement of time starts. From there it is 
measured east and west. That on the time 
finder is west. So starting from London, it 
goes west half way around the globe. All 
zones are not filled in, to avoid confusion of 
where to start and end. Three are left out 
between London and Halifax—Canary Isl- 
ands, Azores and Rio de Janeiro. One after 
Hawaii—the Island of Samoa, in the Pacific 
Ocean. After that one hour you come to the 
180th meridian—the meeting place of East- 
ern and Western time, one-half way around 
the world, where going in one direction you 
lose a day, and in the other you gain a day. 


where the meas- 








ORCHESTRA DrUMMER—“I’m the fastest 
man in the world.” 

ViIoLInist—“How’s that ?” 

O. D.—“Time flies, doesn’t it?” 

V.—“So they say.” 

O. D—“Well, I beat time.”—Chaparral. 
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CIRCULAR April 1, 1995 





ASSAYERS 


REL? 


13 DUTCH ST. 


We Buy 


SWEEPS 
POLISHINGS 
PLATINUM AND 
GOLD FILINGS 





Phone on 


JOHN 0233 


SMELTERS 


COMPANY 


G 


NEW YORK CITY 


We Sell 


GOLD—SILVER 
PLATINUM—SOLDER 





BURNING JOBS AT ALL TIMES 





YQNT@\ (ON. T@\i10N' 10X18." (0. 10.16." 
KK 
y, 








YaX: 


7 \nnr \nc 


Thomas A. Weiss 


Gold and Silver Plater and Silversmith 


W7 \mtr \En7 


Yan m2 


ve 


Announces the removal! of his office and 
factory on April 6th to 


36 West 47th Street 
New York 


Telephone, Bryant 9234 


(Yaar var 


SYaV:¥@\ Y@\ Y@\ %@\: 


‘ey: 
KOMUOmUn 


We 


SOUT Te LLL 


COMO R 


SPECIALTIES 


Mesh Bags Repaired, 
Relined and Refinished 


Rose, Roman Green 


and English Finishes 


Silverware Repaired and 


Refinished Equal To New 


Platinum Plating—Removing and Filling in 
Monograms, Etc. 


I VER MERC VER, YENC LEDC NERC LEDC NERC MEN? EE? MET? VE NI 

















Ya: 1@\ie\ 





aXi 
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Get the Bradley Way! 








The above building is used exclusively for 
Watchwork and its kindred trades, Jewelry 
and Engraving. It was designed and built 
for this purpose only. 


Make 1925 a Winner 
Make no little plans. 


Connect up with the Horological Department of this 
great School and become an expert in your line, proving 
your title by delivering the goods. You have promised 
yourself this course for some time, now go after it, and 
reap the results of increased efficiency by a correspond- 
ing increase of from one to two hundred per cent in 
your pay check. 

The trade is demanding more skilled workmen and 
does not hesitate to pay the price for those that are able 
to make good. Address a card to 


BRADLEY HOROLOGICAL 


Dept. C, Peoria, Illinois 
for our latest art catalogue. It is free for the asking. 











The man who solders Patented July 19, 1921 


with a Hoke-Jewel is 
centuries ahead. 


It solders gold, white gold, silver, 
platinum; welds, melts, brazes, 
anneals; broad or thin flame;— 
regulated at a touch. 

Welds platinum — makes rings 
seamless, better, quicker, cheaper; 
uses ordinary gas and oxygen. 
Why not put a Hoke-Jewel at 
every bench? 


ASK FOR FREE FOLDER C. 8. 


SAM.W, HOKE, Mcr. 

















JEWELERS TECHNICAL ADVICE C9 
22 ALBANY St NEWYORK CITY« |’ 
== 























DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellaticn. Because of their 
strength there is little breakage in 
handling, assuring «users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write for 
prices and Circular No. 77-AA 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


RR¥ Established 1827 as 








— 





